TECHNOLOGY _DEPARTMENL 


The Newspaper of the Industry 


* ot 


THE NEW PLYMOUTH TAKES A BOW—Here's the Special Deluxe four-door sedan in the 118inch wheelbase line, which went on 


lership displ last ik. Th bodi f all Plymouths are lower and narrower, yet seats are wider 
pty - 0 dn > on soduand. despite the increase in this wheelbase 
jal Deluxe four-door sedans, Deluxe and 
-delivered price of the model pictured above is $1,644. 


At same time overall exter 
the 118-inch wheelbase Pi 


Sparks 


Good news: It’s first day of 
spring. 


+ * + 
Makes it easier to thaw out pros- 
pects. 


* * + 

Compulsory inspection isn’t the 
orphan it used to be. 
s + * * 


John L. Lewis is no magician. 
All he does is pull bad news out of 
_a black silk topper. 4 
. 


Beating the Deadline 

Canadian sources report that 
automobile dealers in Newfound- 
land have been ordering heavily 
from the U. S. in an effort to stock 
up before March 31, when New- 
foundland will become the 10th 
province of Canada. | 


Mecca for Motorists 


Automotive plants expect to re- 
turn to prewar volume in one re- 
speot this summer—that of enter- 
taining visitors. The industry 
expects the largest crowds since 
the war to be touring car factories. 

Tourists in industrial areas have 
established automotive plants as a 
high priority target and most of 
the plants have a regular daily 
schedule for visits. Last year, one 
Detroit factory had special tours 
for people from 72 foreign coun- 
tries plus 110,000 visitors from all 
of this country’s states and terri- 
tories. 


Top Cars 


New car registrations for 45 
states in January, plus nine 
| states for February: 
Make 
Ford 
Plym, 
Chev. 
Buick 
Dodge 
Olds, 
Pontiac 
Hudson 
Mercury 
Stude. 
Chrysler 
Nash 


DeSoto 
Cadillac 
Packard 
Lincoln 
Kaiser 
Frazer 


1949 Pos. 
1—652,711 
2—32,991 
3—29,904 
4—24,416 
5—18,513 
6—12,941 
7—11,544 
8—10,669 
9— 8,872 

10— 8,541 


5,798—14 
3,704—16 
3,579—17 
1576—19 
7,517—12 
5,319—15 
Willys 1,705—18 
Crosley 1,348—20 
Anglia-Pref. 
Austin 
Total All Makes 


259,084 260,296 
For further details see page 
26, today’s issue. 


231—21 


jor dimensions are fr 
ymouth will offer Deluxe and S 
Special Deluxe convertible and station wagon. Adverti 


and headroom greater. 
roup from 117 to 118 inches. On 
pecial Deluxe club coupes and a 


New Plymouth Completes 
Postwar Styling Parade 


aaa display of the new 
Plymouth last week signalled 
the climax of the industry’s post- 
war restyling parade. 

Only 118-inch-wheelbase Plym- 
ouths were ready for introduction 
to the public. The three new 111- 
inch-wheelbase models are to be 
shown later this spring. 

Prices so far disclosed are up 
an average of 6.2 percent over 
previous Plymouths with com- 
parable equipment. However, be- 
cause of the reduction in wheel- 
base, the division’s business coupe 
is only $18 above the 1948 model. 
Yet to be announced in the 
shorter- wheelbase group are 
prices on the two-door sedan and 
Suburban utility car. 

In keeping with other new Chrys- 


ler Corp. cars, Plymouth styling 


Davis Sees Need 
Holding Up as 


Desire Declines 


NEW YORK.—J. R. Davis, Ford 
sales vice-president, is convinced 
between 5% and 6 million motor 
vehicles could be sold this year if 
the industry could turn out that 
many units. 

But, he adds, “at least 50 percent 
of these vehicles would have to be 
sold.” 
Davis spoke last week before 
the Sales Executives Club of New 
York, which presented him with 

its “distinguished applause award 

in recognition of outstanding 
salesmanship in introducing the 

1949 Ford.” 

“I believe the genuine demand 
and actual need for car and truck 
transportation is large enough to 
absorb the largest production in the 
history of the industry, provided 
salesmen can rekindle the ‘desire 
to buy,’ he declared. 

While various factors have caused 
what he termed a “shift” in the 
automobile market, Davis voiced 
the opinion that they “have not 
reduced by 5 percent the basic 
need and demand for new-car 
transportation.” 

“The dammed-up, urgent need for 
automotive transportation has been 
largely satisfied,” he said, “With it 
has gone the speculative market— 
the selling of new cars by new-car 
buyers at premium prices. 

“The automotive business is 
showing another sign of nor- 
malcy—seasonal buying, a factor 
familiar to all of us in normal 
business years.” 

Another deterrent to car sales, 
Davis said, has been “consumer 

(Continued on Page 8, Col, 1) 


stresses practicality and comfort 
appeal. Compression ratio has been 
boosted to 7-to-1 in an effort to 
bring greater economy tothe Plym- 
outh six-cylinder engine, which 
now provides 97 horsepower. 
* * + 

LTHOUGH the wheelbase has 

been increased on 118-inch 
models for better cradling of pas- 
sengers .between the wheels, over- 
all length has been reduced for ease 
of handling. Lower and narrower, 
the new bodies still provide great- 
er interior room for passengers, 
Plymouth claims. 

Another feature hailed by the 
division is that fenders are separ- 
ate and detachable, said to avoid 
excessive repair or replacement 
costs. 

Increased visibility is provided 

in the windshield which is 387 
percent larger and the rear win- 
dow, which is 35.4 percent larger. 
Windshield wipers clear 61.5 per- 
cent greater area, says Plymouth. 

Seats are wider and deeper from 
front to back, contributing to in- 
creased head and leg room. Front 
seat width has been increased five 
inches to 56 inches, rear seat width 
six inches to 57 inches. 

a * * 

VAILABLE on the 118-inch 

wheelbase will be a club coupe 
and a four-door sedan in the De- 
luxe series, while the Special De- 
luxe group will include both -the 
club coupe and four-door sedan in 
addition to the convertible club 
coupe and the station wagon. 

Engine performance and effi- 

(Continued on Page 42, Col, 1) 


THIS WEEK—NET PAID ABO 


37,130 


$8 Per Year, 25c Per Copy 


Quickens 


In Drive for Record; 


K-F and Willys Resume 


Chrysler Helps Boost Week’s Total to 116,554 Vehicles 
As Auto Factories Bid to Surpass Postwar 
Production Peak of Year Ago 


By Bernie Thomas 
Associate Editor 


HE NATION’S car and truck 

producers last week stepped up 
a production pace that had already 
put them on the road toward post- 
war record output volume in March. 
The previous high was 488,843 in 
1948. 

Assembly of an estimated 116,- 
554 vehicles sent last week’s vol- 
ume almost 8,000 units over the 
previous week’s level. The effort 
included 91,007 cars and 25,547 
trucks, according to Automotive 
News’ tabulations. 

Production the previous week, 
when both Willys and Kaiser- 
Frazer were idle, included 84,107 
cars and 24,483 trucks—a total of 
108,590 units. 

Contributing even more to last 
week’s spurt than the return of 
K-F and Willys to activity was the 
increased volume attained at Chrys- 
ler Corp. plants. 

+ > * 
HEDDING the effects of a brief 
supplier tieup, Chrysler divisions 


fast week turned out an estimated 


18,513 cars, only about 2,000 below 
pre-changeover level. Output was 
particularly notable at Plymouth, 
where two-shift operations resulted 
in the assembly of an estimated 
9,854 cars, compared with 9,593 the 
week before. 

Total output of all Chrysler makes 
this month should approximate 
78,500 of the corporation’s 1949 cars. 
The Dodge division will add about 
16,500 trucks to the total. 

Meanwhile, Ford divisions last 
week continued to operate at a 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 
116,554 

108,701 
t 


1948 
Week 


1 
Prev. 
Week 


For complete production totals 
by makes, see tables, page 45. 


08,590 
v 


Las 
Week 


high level, building an estimated 
20,251 cars as compared with 
20,197 the previous week. Both 
totals included more than 16,000 
Ford cars. 

Not yet in evidence at Ford was 
the passenger-car output hike, 
which reportedly will yield 87,000 
Ford cars during June. However, 
Ford truck output showed steady 
upward progress. | 

+ * > 
T LAST WEEK’S pace, Ford 
Motor Co. will end March hav- 
(Continued on Page 45, Col. 1) 


Willys Reduces 
Its Prices From 


$25 to $270 


OLEDO.— Reductions in list 

prices of $25 to $270 on its ve- 
hicles were announced last Thurs- 
day by Willys-Overland Motors as 
follows: Station wagons, 4-cylinder, 
$150; 6-cylinder, $140; station sedan, 
$145; Jeep, $25; panel delivery, 
$155; Jeepster, $270; 2-wheel drive 
truck, $130; 4-wheel drive truck, 
$30. 

Four factors were stressed by 
James D. Mooney, Willys presi- 
dent, as making the reductions 
possible: 

Improved supplies, smoother 
flow of production, lack of model 
changeover expense and a design 
which eliminates “wasteful use 
of materials in frills that add 
nothing to a motor car’s per- 
formance or comfort,” 

New FOB prices are Jeep, $1,195; 
4-cyl. station wagon, $1,595; 6-cyl. 
station wagon, $1,695; 6-cyl. station 
sedan, $1,745; panel delivery, $1,295; 
Jeepster, $1,495; 2-wheel-drive 
truck, $1,295; 4-wheel drive truck, 
$1,695. 

* 7 


Complete Reo Truck 


Listed at $1,798 
ANSING.—Reo Motors, Inc., an- 
nounces a factory list price of 
$1,798 on its new Speed Wagon 
express truck, becoming the first 
truck manufacturer to publish a 
(Continued on Page 43, Col, 2) 


Secret Tucker Report Causes Furor 


RMED WITH a 700-page SEC 
statement reportedly charging 
that Tucker Corp. bilked the public 
out of nearly $26,000,000, the federal 
grand jury investigating the Chi- 
cago enterprise reached the half- 
way mark in its examination of 
company officials and ex-officials 
last week. £ 
Prospects at the close of the third 
week of grand-jury sessions were 


Tucker History 
For a chronofogy of Tucker 
Corp. endeavér;; see story on 
pages 38, 39 and 40 today. 


that the invegagation would run 
through this week and may extend 
a week longer. - 

According to reports, the SEC 
statement urged the-grand jury 


to return indictments against 
company President Preston 
Tucker and a dozen individuals 
associated with him in the under- 
taking. The comrhission is said to 
havé alléged, in effect, that Tucker 
Corp. was a stoeK swindle from 
its inception. 

Publication” of details of the re- 
port by the-Detroit News caused 
angry repercussions in government 
circles last week. Federal attorneys 
Otto Kerner jr. and John P. Lulin- 
ski said the report was confidential 
and demanded an investigation of 
the “leak” to the News. 

* * + 


MONG the additional witnesses 
+* summoned to testify before the 
grand jury last week were Lee 8S. 
Treese, former director and manu- 
facturing vice-president; Arigo Bal- 


dini, once a general master me- 
chanic, and John Jenkins, account 
executive of Roy S. Durstine, Inc., 
advertising agency. 

Also testifying before the grand 
jury were John Glatt, head machin- 
ist for Ypsilanti Machine & Tool 
Co.; Ben G, Parsons, former Tucker 
director and chief engineer; Frank 
Azarello, director and Cleveland 
distributor, and Charles T. Pearson, 
former publicity ehief. 

Upon call by Thomas Thomas, 
company legal counsel, a meeting 
of the new board of directors was 

(Continued on Page 44, Col. 1) 
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Early Stalemate 
Seen in Union 
Talks at Ford 


Competitive Argument 
Brings UAW Blast 
At High Profits 


By Mac Gordon 
Associate Editor 


N EARLY STALEMATE in 

forthcoming Ford negotiations 
with the UAW-CIO was forecast 
last week as the union turned a 
deaf ear to what it termed the com- 
pany’s “plea of poverty.” 

Replying to the company’s recent 
repudiation of the UAW’s 1949 eco- 
nomic demands, Union President 
Walter P. Reuther said the drive 
for $100-a-month pensions, social- 
security benefits and cost-of-living 
wage increases would be continued. 

There was a likelihood that 
preliminary sessions between the 
company and union would be 
called within two or three weeks. 
The Ford contract expires July 15 
but provides that renegotiation 
talks be held at least 60 days in 
advance of the expiration date. 

Strategy for the negotiations with 
Ford, Chrysler and the indepen- 
dents was discussed at a meeting 
last week of the union’s Interna- 
tional Executive board. Ford has 
been picked as the “guinea-pig” 
target of this year’s drive. 

+ * = 
FrokD SPOKESMEN declined 
comment on Reuther’s letter to 
John S. Bugas, company industrial- 
relations vice-president. 

Ford workers, said Reuther, are 
unwilling to “finance expansion of 
the Ford empire by foregoing se- 
curity for themselves and their 
families.” 

Bugas had informed Reuther 
that, since the company has no 
“kitty” from which to underwrite 
any pension plan, it would have 
to be paid for through either a 
wage cut or a price increase. The 
Ford executive said he believed 
that neither the wage cut nor the 
price hike would meet with the 
approval of the individuals di- 
rectly affected—i.e., Ford workers 
and customers. 

Inasmuch as the industry is en- 
joying “unprecedented profits,” 
Reuther argued, “to assume that 
the Ford Motor Co, was not equally 
profitable would require us to 

(Continued on Page 45, Col. 4) 





"49 ASI Officially Off; 
Show Planned in ’50 


CHICAGO.—The National 
Standard Parts Assn. last week 
officially notified its members 
that the Automotive Service In- 
dustries Show would not be held 
this year and that there would 
be an ASI show in 1950. The 
move was forecast four weeks 
ago by Automotive News. 

The bulletin to members, 
signed by C. R. Crowder, presi- 
dent, and J. L. Wiggins, execu- 
tive vice-president, stated that 
the Motor & Equipment Manu- 
facturers Assn., Motor & Equip- 
ment Wholesalers Assn., and 
NSPA had agreed in the decision 
to call off the show this year. 








HARTZ TAKES PEN IN HAND AGAIN—Ha 
(second from left), goes over details of the 9, 
across the South in a 1949 Studebaker half-ton pickup truck. Accompanying him over a major 
share of the distance is another Studebaker man, Mauri Rose, three-time winner of 500- 
With Hartz in the photo are 
. son, manager of 
traced on a map, the Hartz-Rose route spelis out the words ‘Drive Saf 


mile race in Indianapolis. 
vice-president of Studebaker; R. G. Hud: 





GARLANDS FOR CHEVROLET SAHIBS—T. H. Keating (center), general sales manager of 


Chevrolet, and other officers of the compan 


gariand,"’ by Noshir Godrej (left), son of a 
graduated from the Chevrolet 


agement. The garlands ordinaril 


general manager. 








News Spotlight Turns on Auto Executives 


ie 









Hartz, Studebaker "landwriting expert" 
mile safety crusade which is taking him 


GM WINS SAFETY TITLE—General Motors became last week the first industrial organiza- 
tion in the U. S. to win for the fifth time the National Safety Council's award of honor for 
distinguished service to safety. Ned H. Dearborn, NSF president, presented the award to 
H. H. Curtice, executive vice-president of GM, at a luncheon in Detroit. In making the 
award, Dearborn pointed out that GM previously had won the council's award of honor for 


the 

left to right): K. B. Elliott, sales 

e truck d Tone and Rose. When 
ely." 


were 


-Graduate School of Modern Merchandising and Man- 
are presented only in India to visiting potentates, as an 
indication of great respect. At right is E. W. Ivey, administrative assistant to the Chevrolet 


Automatic Drive Activity 
Is Now in High Gear 


By Bob Finlay 
Managing Editor 


DETROIT.—A report that Ford’s 
Lincoln-Mercury division would use 
rival GM’s Hydra-Matic transmis- 
sion on its cars stirred considerable 
speculation in the industry last 
week, and a slip or two. 


While both GM and Ford were 
silent, it was learned that GM has 
orally agreed to supply Lincoln- 
Mercury with GM’s transmission, 
but that negotiations had not 
been concluded. 


In Toledo, Spicer division of 
Dana Corp. let the cat out of the 
bag when it announced to the 
press that a layoff involved 
changing over of Lincoln axle 
ratios to permit use of the GM 
Hydra-Matic. 

Later, it was learned that a 
spokesman had taken the uncon- 
firmed report as official, and felt 
that secrecy was no longer neces- 
sary. Then, learning that GM and 
Ford were both clammed up, an- 
other Spicer spokesman said the 
first spokesman was referring to 
the Continental which Lincoln dis- 
continued more than a year ago 





DEALERS HONOR PUBLISHER—The Paim Beach (Fia.) dealers association recently ot a 


luncheon in 


baw (left), former Chevrolet Flint zone manager and now a 


of George M. Slocum (right), publisher of Automotive News. 


Chevrolet dealer in West Palm 


ich, drove Slocum to the luncheon in a 1949 Chevrolet. 


and is due to resume sometime in 


the future. 

Some 200 men were involved 
in the Spicer layoff attributed to 
Lincoln, a rather large crew to 
be affected by the Continental, 
which previously was turned out 
almost on a hand-built basis. 
Thus, it is considered likely in 

some 
Spicer 


slip. 

An interesting angle in the Ford- 
Hydra-Matic case is that H. T. 
Youngren, Ford’s engineering vice- 
president, developed the Hydra- 
Matic while with GM. 

Last June Ford announced that 
it would have its own automatic 
transmission ready by this June, 
and that it would be a simpler de- 
vice to manufacture and service 

(Continued on Page 43, Col. 1) 


Auto Dealers’ 
Jan. Inventories 


Up $80 Million 


WASHINGTON.—New and used- 
car dealers’ inventories increased 
about $80,000,000 during January, 
accounting for almost half the $165,- 
000,000 increase in total business in- 


ventories for that month, the Office | . 


of Business Economics reports. 

The rise in dealers’ inventories 
was reported to be concentrated in 
new and used cars rather than in 
accessories. 

Total business inventories at the 
end of January were $54.2 billion. 
However, after allowing for the nor- 
mal seasonal variations in manu- 
facturing and trade, total inven- 
tories in January showed virtually 
no change from the previous month. 

The January data without sea- 
sonal adjustment reveal increases 
of about $200,000,000 each in manu- 
facturing and wholesale trade, part- 
ly offset by a $300,000,000 decline in 
retail inventories. Durable-goods in- 
ventories rose in each of the three 
categories. 





To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 





given high awards of India, the "‘jeri- 
hevrolet dealer at Indore, India, when Godrej 


sources that the second 
explanation might have 
been a move to cover up the first 


1942, 1943, 1944 and 


1947. General Motors’ company-wide accident frequency rate in 1948 
(number of accidents per million man hours worked) was 


3.16, an improvement of 25 per. 


cent over the 1947 record. Under the regulations adopted by the American Standards Assn., 
this was the lowest frequency rate ever achieved by GM a The GM severity rate 


(number of days lost per thousand hours worked 
. Seven GM plants went through 1948 with a record of no lost-time 


improvement over | 


was .547, which represented a 6 percent 


accidents. They were Buick-Olds-Pontiac assembly rel Wilmington, Del.; Fisher Body cen- 


tral engineering, Detroit; Fisher, Kansas 


City; 


leveland Diesel Engine division; Fisher 


process development, Detroit; Fisher, Cleveland, and Fisher service, Detroit. 


Sales Records To 


le, Too... 





Nets for GM, Hudson 
Soar to New High 


DETROIT.—General Motors Corp. 
during 1948 attained record net in- 
come, record sales and record over- 
all production, its annual report to 
nearly 434,000 stockholders revealed 
last week, 

Net income last year was $440,- 
447,724, equal to $9.72 a common 
share, compared with 1947’s $287,- 
991,373, or $6.24 a share, 

GM told its stockholders that a 
combination of higher prices, a sub- 
stantial flow of production and sus- 
tained demand resulted in sales vol- 
ume rising to $4,701,770,340 from 
$3,815,159,163 the year before. 

The 1948 sales figure was nearly 
three times the 1936-41 average of 
$1,600,000,000. GM’s net income was 
slightly less than 2% times its 
1936-41 average of $186,000,000. 

However, net income represented 
a lower profit margin on sales than 
before the war. The 1948 figure 
was reported as 9.4 cents of each 
dollar of sales volume, compared 
with an average of 11.4 cents in the 
1936-41 period. 

Record production of more than 
5,000,000 diesel horsepower for 
railroads, the marine and oil in- 
dustries and other uses, and rec- 
ord production of more than 

1,000,000 Frigidaires boosted GM’s 
overall production to a new 
peacetime high. 

Unit sales of cars and trucks 
produced by GM were exceeded 
only by 1941. The report showed 
that sales to dealers of all models 
of the corporation’s U. S. and 
Canadian-built cars and trucks im- 
proved over 1947. But, it was 
noted, the volume for all models, 
with the exception of Cadillac, was 
slightly behind 1941 totals. 

The report said that a scarcity 
of dollars in many countries con- 
tinued to limit the export of pas- 
senger cars and trucks. GM’s 1948 


(See GM, Page 43, Col. 1) 





SPECIAL DELIVERY—Perri's Garage (Pon- 
tiac), Carbondale, Pa., used this light plane 
to broadcast Pontiac handbilis over sur- 
rounding communities recently. Other Pontiac 
dealershi using this medium are Perry 
Pontiac « Peckville, Pa., and Hoehl Motor 

, Charleroi, Pa. 


DETROIT.—Hudson Motor Car 
Co. reported last week that it made 
a net profit of $13,225,923.52 during 
1948, after all charges. 

A. E. Barit, president, in a report 
to stockholders, said this was 
equivalent to $7.28 per share and 
compared with a net in 1947 of 
$5,763,352.19, or $3.17 a share. 

He said 1948 earnings represent- 
ed 4.81 percent of net sales, which 
totaled $274,728,638.09. This sales 
volume was $115,214,308.54 higher 
than 1947. Total working capital 
at the end of 1948 amounted to 
$41,375,158.03. 

Barit reported that during 1948 
Hudson shipped 142,454 cars, or 38 
percent more than in 1947. Acces- 
sory and parts volume also rose 
sharply, he added. 

Declaring that Hudson dealers 
were in a healthy position, Barit 
said many of them, finding the 
last year the most profitable in 
their history, took advantage of 
prosperous conditions to improve 
their businesses. 

Discussing the future, he said 
that the need for transportation in 
this country and abroad remains 
great. Hudson, he said, views “the 
future. with great confidence.” 

= - o 


Packard Earns 
Over $15 Million; 
Sales Ratio 6.4% 


DETROIT.—Packard reports 
consolidated net earnings of $15,- 
109,439 for 1948, equal to slightly 
over $1 per share on the 15,000,000 
shares of common stock outstand- 
ing. This compares with net in- 
come of $1,100,691, or 7 cents per 
share, for 1947. 

George T. Christopher, president 
and general manager, in his mes- 
sage in the annual report now be- 
ing mailed to stockholders, said: 

“The year 1948 was one of the 
most successful in the history of 
Packard. The company entered 
1949—-Packard’'s golden anniversary 
year—in the best financial condi- 
tion in its long history.” 

Christopher termed the avail- 
ability of more production ma- 
terials “a prime factor” in the 
1948 Packard production total of 
98,897 units, second highest an- 
nual mark for the company. The 
all-time peak of 109,518 cars was 
set in 1937. Steel shortages held 
1947 production to 55,477 units. 


Consolidated net sales and other f 


income for 1948 amounted to $233,- 
162,258, with earnings for the year 
equalling a 6.48 percent return on 
sales after provision of $9,680,000 
for income taxes. 


Sales and other income of $117,- 
(See PACKARD, Page 44, Col. 5) 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





aia seer that builds public 
acceptance as to the impor- 
tance of the automobile dealer is 
almost a sacred thing in the opin- 
ion of this conductor. If the public 
would fully realize the importance 
of the automobile dealer in deliv- 
ering what they really buy—satis- 
factory miles of personal transpor- 
tation—then a lot of the vicissi- 
tudes and problems of the trade 
would vanish. 

Good acts and good deeds are 
necessary to deserve the good- 
will of the public. But they alone 
are not enough. We must con- 
stantly interpret our business in 
terms of owner benefit if we are 
to benefit from our good acts and 
good deeds in a competitive 
market. 

Larry Dimmitt (Chevrolet), Clear- 
water, Fla., is one of the dealers 
in America who has a flair for 
effectively telling his story to the 
public. Following is a text of a 
five-column advertisement in the 
Clearwater Sun of Feb. 16: 


“Is Your Automobile Dealer 
an Asset or a Liability to 


Your Community?” 


“During the postwar years of 
1946, 1947 and 1948 the prestige of 
the automobile dealer has reached 
a low point. 

“The general public feels the 
automobile dealer has taken undue 
advantage of a situation where the 
demand so far exceeded the supply. 

“It is true that a small percent- 
age of dealers (certainly not more 
than 5 percent) have conducted 
their business in a very unethical 
manner. They have demanded a 
bonus on new-car deliveries and in 
some cases have sold new cars to 
used-car dealers at more than the 
retail price. 


Hoosick Falls 
To Hold Show 


HOOSICK FALLS, N. Y.—The 
first automotive show to be held 
in this city before the war will 
be staged March 24-26. Admission 
will be free and door prizes will 
be awarded .each night, said An- 
thony J. Wirmusky, chairman. 

All of the city’s franchised deal- 
ers are participating in the show. 
Dealers are Haynes Bros., Lunos 
Buick Co., Owl Garage (Wirmusky 
Bros., Inc.), Rogers Sales & Serv- 
ice, Gardner’s Garage and Kenneth 
Lawton. 


Where Are They? 
2,000 Ohio Dealers Fail 


To Renew Licenses 


COLUMBUS, O.—The state bu- 
reau of motor vehicles has an- 
nounced that 2,000 automobile deal- 
ers either are operating without a 
license or have gone out of business. 

Licenses of about 6,000 automobile 
dealers expired Feb. 28 but only 
about 4,000 applications for renewal 
have been received. 

It has been found that many 
used-car dealers are operating in 
garages, junk yards or filling sta- 
tions. The law requires that dealers 
must have a fixed place of business. 
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“However, 95 percent of auto- 
mobile dealers have been honest 
and square. They have delivered 
the few new cars they received 
at correct price to people who 
had placed orders in good faith. 
They have not demanded a trade- 
in. They have not forced the 
buyer to take a lot of unwanted 
accessories. 

“I think it is time for the auto- 
mobile dealer to give an account 
of himself—it is due the commu- 
nity he serves. 

“Your Chevrolet Dealer .. . 
feels he would like to submit the 
following facts and figures cover- 
ing his operation for 1948: 

+ * * 


No Tradein Involved 


In Third of Sales 

“TZ,VERY new Chevrolet we sold 
was delivered at the factory 

suggested price. Twenty-nine point 

eight percent of new Chevrolets we 








Show Set by Dealers 
In Prairie du Chien 


PRAIRIE DU CHIEN, Wis.— 
What is believed to be the first 
postwar auto show in Wisconsin 
will be staged by the new-car 
dealers at the Checkerboard here 
March 26-27, 

Eighteen different makes of 
cars and trucks will be repre- 
sented, reports Ray J. Weighner 
(Dodge). 





Maryland Dealers Elect 


Aimed at Abuses... 


Franchise Bill OK ’d 
By New Yor k Assn. 


ALBANY.— A _ bill designed to 
strictly regulate factory-dealer 
agreements drew the praise last 
week of Joseph Besch jr., counsel 
for the New York State Automo- 
bile Dealers, Inc. 


& fis 





NEW SLATE FOR AUTOMOBILE TRADE ASSN. OF MARYLAND—teft to right: J. C. 


delivered did not involve a tradein. | Darrell, manager: C. Lamar Creswell, new director; Frank J. Marsden, president; Louis W. 
Kiefer, retiring president; William M. Scott, vice-president, and Foster W. 
tary-treasurer. 


Orders on file Jan. 1, 1948....811 
Orders on file Jan. 1, 1949....981 
New mechanical equip- 

ment installed ............ $4,165.25 
Salaries and wages paid 


CEIO IGE. ccscvincssccsesiccl $111,883.97 
Supplies purchased 

from Clearwater 

merchants _................... $68,497.24 
Paid to Clearwater 

ee $7,845.76 
Advertising (local) ........ $4,908.72 
Local taxes and 

SIND ssictcrevennesenniasig $3,497.02 
SOO. ccccsecvincrssicensitent $1,016.50 


Freight and express.. $23,020.70 


PE cSicsnccussststniesccited $4,108.01 
SIE. secaterenncinsss. aonescel $832.42 
Telephone and 

UT UND ccccesccnsedsescoseines $1,234.69 
PAVE QUGG 6:2.ccccccsssecsseed $1,500.00 
SUID iestiisicdesiicvccemeniinns $1,780.19 


Total expenditures during 1948 
(excluding cars, trucks, parts, or 
any merchandise purchased for re- 
sale), $234,290.47. 

“We also installed six cour- 
tesy cars to lend to our custom- 
ers while their cars were in our 
shop. 

“Your Chevrolet Dealer . 
deeply appreciates the large volume 
of business given him by the auto- 
mobile owners of this community 
and it is his sincere ambition, as 
the representative of America’s 
leading automobile, to render good 
and adequate service to this rap- 
idly growing community. 

“Our continued success can only 
be assured by adding new friends 
to our large list of satisfied cus- 
tomers, whom we have been serv- 
ing since 1924.” 

Your Chevrolet Dealer, 
Larry Dimmitt. 
* . s 
Timely Advertisements 
Very Effective 
A DVERTSEMENTS are particu- 
+4 larly effective when they are 
timely. As an example of Dim- 
mitt’s versatility, I give you below 
the text of a four-column, 12-inch 
ad in the same paper appearing 
early in March: 
“Larry Dimmitt 
Explains 
Harry Truman’s @ 


S. O. B.” 


“I hear a lot of folks are all hot 
and bothered because President 
Truman said S. O. B. right out in 
public. 

“Now I know Harry didn’t 
mean what you folks think he 
meant. I was born in St. Joseph, 
Mo., right around the corner 
from Harry. Times were pretty 
hard in Missouri when Harry 
and I were boys and, when we- 
said S. O. B., it meant Sew On 
Britches.” 

“But now days when you hear 
someone say S. O. B. it means they 
have just seen a 1949 Chevrolet 
and it’s their way of expressing 
their admiration—SURE ONE 
BEAUTY!” 

“The hottest line in °'49.” 

Larry Dimmitt, 
Chevrolet. 





MARYLAND DEALERS SEE A FIGHT—The 
two young fighters are members of the Bal- 
timore police boys club, which staged 10 
bouts for the annual meeting of the Automo- 
bile Trade Assn. of Maryland. Left to right, 
back row: Frank J. Marsden, president of 
ATAM; Jack Portney, referee; b Darrell, 
ATAM manager. Portney is a former profes- 
sional boxer who has devoted a great deal 
of time to the clubs. 


Dealers, Haulers 
Oppose Higher 
N.H. Gas Taxes 


CONCORD, N. H.—(UTPS)—The 
New Hampshire Automobile Deal- 
ers Assn. and the New Hampshire 
Truck Owners Assn. are on record 
as opposing any increase in the 
present state gasoline tax. 

With President Carl Wyman pre- 
siding, directors of the auto dealers 
organization adopted a resolution 
against a proposed 1-cent boost in 
the levy. 

The car dealers asserted that the 
motor vehicle tax burden in New 
Hampshire “is already high on the 
average car owner” and that any 
increase would place this state at a 
disadvantage with Massachusetts, 
which “even now has a lower gaso- 
line tax rate than we.” 


After directors of the truck own- 
ers group had met in Manchester 
and discussed the inaugural address 
and budget message of Gov. Sher- 
man Adams, A. J, Staby, executive 
secretary of the association, stated: 

“Inasmuch as the governor in 
both messages advocated that the 
highway department operate within 
its income, it does not seem advis- 
able that the motor vehicle user 
should carry a greater burden. It is 
to be remembered that the present 
total gasoline tax paid by the high- 
way users is 5% cents per gallon.” 


Northwest Adds Cadillac 


To Colby (Kans.) Deal 


Northwest Motor Co., Colby, 
Kans., has been appointed a Cadil- 
lac dealer for the Colby territory. 

In addition, the firm handles Pon- 
tiac cars and GMC trucks. C. E. 
Harrison and C. B, Ziegelmeier own 
the firm, 





Talbott, secre- 


Illinois Dealers 
Meet May 23-24 


In Peoria 


PEORIA, Ill.—The Illinois Auto- 
motive Trade Assn. will hold its 
29th annual convention here May 
23-24 in the Hotel Pere Marquette. 
Scheduled in conjunction with the 
parley is an equipment exhibit. 

The exhibit will consist of equip- 
ment and office supplies used by the 
automobile trade. No resale items 
will be shown, 

Member jobbers only are contact- 
ing their suppliers for exhibit de- 
vices and assistance to fill 38 booths, 
association officials said. 


Rules Market Dip 
Voids Resale Pact 


TAMPA, Fla.—Pointing out that 
“new-used” cars no longer com- 
mand the higher-than-list prices 
they once did, Hillsborough county 
Judge Brooker has ruled invalid 
resale contracts entered into by 
dealerships and customers. 


The ruling was made in a dam- 
age suit brought by Elkes Pontiac 
Co. of Tampa against Carl H. Nel- 
son. The dealer alleged that Nelson 
sold a 1948 model car to a used- 
car dealer less than five months 
after purchasing the automobile 
from the Elkes company. 





The bill has been referred by the 
state legislature to the committee 
on general laws. Sponsors of the 
measure are Sen. Sidney A. Fine 
and Assemblyman Wilson Van 
Duzer. 

Besch charged that under 
present one-sided franchise 
agreements between factories and 
dealers, the dealer is placed in 
the position of an “employe” of 
the factory, rather than that of 
an individual businessman. 

Dealers, he said, are forced to 
carry a much larger stock than 
they desire, and must often carry 
parts, accessories and equipment 
in their inventory for years before 
it is sold. On advertising, the fac- 
tory tells the dealer what the cost 
will be, but retains the money to 
pay for the advertising and de- 
cides what advertising is to be 
done, according to Besch. 

“This bill,” he added, “will not 
hurt the factory, but will only 
make it fair in its operations with 
the dealer, allowing the dealer to 
operate his own business in his 
own way. 

“Virtually all the franchise con- 
tracts permit the factory to cancel 
either at any time, or in 60 or 90 
days; and when, in a very few 
cases, the factory gives a yearly 
contract, it still can cancel for 
cause, which cause is determined 
by the factory. 

“Dealers are expected by their 
factories to act the part of ‘co- 
operative’ employes who take or- 
ders efficiently and carry them 
out to the entire satisfaction of 
the factory. 

“It is not surprising that dealers 
are reluctant to disagree with their 
factories when the terms of fran- 
chise agreements are being con- 
sidered. This bill, however, would 
help somewhat in eliminating coer- 
cive practices and in creating an 
equitable dealership contract. 

“It also would help eliminate 
coercive practices used by the fac- . 
tory in forcing dealers to finance 
purchases and sales only with fac- 
tory-controlled finance companies 
and to deal exclusively in factory 
parts and accessories. 

“The dealers whom we are try- 
ing to protect need such remedial 
legislation as this bill. The fran- 


chise agreements are legal master- 
See FRANCHISE, Page 45, Col. 3 


Randolph Resigns 
West Va. Post 


CHARLESTON, W. Va.—William 
Randolph has resigned as executive 
secretary of the Automobile Dealers 
Assn. of West Virginia. 

Randolph took the ADAWV post 
in 1945 after several years of asso- 
ciation work in Maryland. 

He plans to join Hubbard, Dilley 
& Hamilton, New York engineer- 
ing-management consultants 





On the House . 


NADA’s executive committee, meeting this week, will devote lot 
of attention to plans for next year’s convention at Atlantic City; 


may be some major changes... . 


its new cars. . 


Claude 


¢ 


P 
Pete Wemhoff 





Oldsmobile is trying to figure out 


how the name “Rocket” (engine) can be put on 


. . Connecticut dealers have set 


June 28-29 as tentative dates for annual powwow... 
Klugh 
parts makers have again started to give pre- 
miums if large quantities of merchandise are 
purchased; premiums mostly given to parts 
buyer, not dealer . . 
a Big Three car are using blind ads in various 
cities, offering immediate delivery on new mod- 
els; building up prospect lists and have prom- 
ise from factory that they'll be shipped all the 
cars they need to fill orders thus obtained; one 
dealer reports he got 1,000 orders. .. . 


(PAA) warns that certain 


. Several dealers handling 


Shades of prewar: Many dealers are going hog-wild on tradein 
allowances. Maybe they’re rusty on selling like some factory officials. 
. .. Bill Reagan, Inc., Evanston, Ill., used a clever mailing piece on 
new Chryslers; envelope contained cancelled stamps from Denmark, 
England, France, Canada, Germany, Italy, Argentina, France, along 
with scratched-out hotel addresses in these countries, giving the 


illusion that letter had traveled over the world. . 


association is questionnairing its 


. . Pennsylvania 
dealers on such questions as “Is 


your factory pressing you to take more trucks of 1%2-ton capacity 


and up than you can dispose of at a profit?” . 


. . Lyman Slack (Mer- 


cury), Portland, Ore., is insisting that his salesmen give prospective 
customers a demonstration of the new car before they talk tradein 


allowances. 


—Perere WemMHorr, 
Editor 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
a and dealers in motor vehicles, parts and accessories. § 2. A fair prefit to 

the dealer on every used vehicie accepted in partial payment for a new 
A car or truck. 4 3. Every doliar of gasoline tax collected by state er federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


AUTOMOTIVE 
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Economic Balance 


_ economist are you quoting? It doesn’t make too 
much difference in conversation or in humorous car- 
toons like the one reprint- 
ed here from the Detroit 
News. 

But it is a different mat- 
ter when governmental 
policies affecting the na- 
tion’s economy are based 
on opinions of government 
economists which disa; 
with those of a substantial 
group of outside econo- 
mists. 

Findings of business 
economists are at odds 
with those of President 
Truman’s economic advis- 
ers. This isn’t so bad in 
itself. 

But it can be dangerous 
if governmental policies 
are based on the findings of the President’s advisers with- 
out regard to the findings of business economists. 


Charges vs. Proof 


TN THE three years since Preston Tucker has been trying 

to bring out a new car, AUTOMOTIVE News has printed 
impartially the news of the Tucker endeavor. We are inter- 
ested in a dynamic economy of competition. We’d hate to 
see people build fences around the auto industry. 

But in fairness to the established auto makers, we think 
Tucker is digging pretty low when he blames his troubles 
on “pressure from other automobile concerns.” 

There has been skepticism on the part of the industry, 
and apparently it was merited. Yet, we think that the auto 
makers would have liked to see Tucker actually build the 
kind of radical car he talked about at first. It would have 
provided welcome data in the auto business. 

Tucker has always been vague about his charges. The only 
time he got close to being specific was when he referred 
to an influential member of Congress who Tucker said “was 
out to get Tucker.” Tucker intimated that this congressman 
was spurred on by an auto maker. 

Senator Ferguson, of Michigan, although not named, re- 
plied to this charge and, we believe, refuted it. 

Certainly it was in the public interest for public agencies 
to keep a watchful eye on the Tucker development. 

And certainly charges that auto makers interfered with 
Tucker efforts should be laid to rest. It is time he offered 
proof instead of unsupported allegations. 





—Thomas in Detroit News. 
Back at Old Stand 
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IF YOU were as lucky as I was 
last Tuesday and had an evening 
at home, you probably listened in 
on the “Town Meeting of the Air” 

program, which 


T is probably radio’s 
A COUNTRY most enduring 
THIS IS contribution to the 


American Way. 
This program originated in Boston, 
where to their great credit it is 
sponsored weekly by the Chevrolet 
dealers of that historic city. The 
subject was, “Should the Adminis- 
tration Labor Bill Be Adopted?” 
and the panel se- 
lected represent- 
ed the tops of 
both sides of this 
highly explosive 
question. 

For the affir- 
mative were 
Maurice J. To- 
bin, secretary 
of labor, and 
Herhard P. Van : 
a i. G. M. Slocum 
graphical union. For the opposi- 
tion stood Senator Donnell, mem- 
ber of the Senate labor commit- 
tee, and former Rep. Fred A. 
Hartley, co-author of the Taft- 
Hartley Act itself. As you can 
well imagine, the debate could 
hardly be described as “a cool 
and collected discussion of an 
important national issue.” 

Not having a television set, we 
could not see the fur with which 
the stage must have been littered. 
But we who were listening knew 
we were getting the benefit of a 
highly - heated argument between 
the best informed men in America 
on the subject they were discussing. 

+ * * 


WHERE ELSE in all the world 
or in all history, we thought, was 
a nation ever so blessed by the 
rights of free speech and the means 
of carrying such problems to all the 
people? We assume the radio chain 
(American Broadcasting Co.), which 
carries this program, would claim 
a listening audience of from 10 to 
15 million. No one can dispute 
radio claims, for no Hooper rating 
can ever catch the number listening 
in a mining camp, in Alaska or 
aboard a fishing boat off the coast 
of Florida. 

More citizens probably heard this 
complete discussion of today’s labor 
problem in a single evening than 
listened to all of the debates on 
slavery in all the years prior to the 
Civil War. or 


WHETHER OR NOT you were 
converted from the position on this 
subject which you held before lis- 
tening is, after all, unimportant. 
Prejudiced listeners on either side 
were fortified by the arguments to 
defend their own position or be 
ready for the claims of their op- 
ponents. 

Thus radio, television, news- 
papers and magazines take their 
place in the scheme of things we 
like to call “The American Way.” 
Which is of course only another 
means of describing our demo- 
cratic system of free enterprise. 
England has it. France has it, 
they say. But in both of these 
countries, radio is a government 
monopoly, and most newspapers 
arc owned outright or controlled 
by politicians, 

Compare this with the U. S., with 
the independence of four or more 
great national and highly competi- 
tive radio chains with local stations 
in every town and hamlet from 
coast to coast. 

* 





Re 


* * 


IT WILL take many more years 
than you and I can hope to live to 
educate the masses in any other 
country under the sun to our way 
of living and thinking. To hope to 
arrive at even a semblance of the 
freedom of thought and action, 
which we in these United States 
enjoy, within the next two or three 
generations is simply an illusion. 

- + * 


P.S.—You can secure the com- 
plete transcription of the Town 
Hall, March 15, broadcast from any 
ABC station for a dime, Also, I 
understand this program can be 
sponsored by any dealer or group 
of dealers locally in any city with 
an ABC outlet, where it is not 
now being heard.—G.M.S. 
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‘Changeover Dates .... . 


the discussion of any subject of interest to our 
v to 


7 BEEN ARXND FOR) | 
SOME TIME SO WAY 


FESTIV/ ND 


9 


readers, and 
letters but you may sign your name with the 
used, if you so request. Address Editor, Automotive News, Detroit 26, 


Model Data 

Will you kindly advise when the 
changeover was made from 1947 to 
1948 models for each of the pas- 
senger cars currently on the mar- 
ket.—J. McCau.gy, manager, Acces- 
sory Dept., Atlas Supply Co., New- 
ark, N. J. 

Eprror’s Note: Packard —’48 
convertible, April, 1947, other 
models, September, 1947; Nash— 
November, 1947; Studebaker—No- 
vember, 1947; Hudson—Decem- 
ber, 1947; Buick—January, 1948; 
Chevrolet—January, 1948; Pon- 
tiac—February, 1948; Cadillac— 
February, 1948; Oldsmobile—Feb- 
ruary, 1948; Kaiser-Frazer— 
March, 1948. The only 248 models 
brought out by Ford-Liticoln-Mer- 
cury were facelifted, so-called 
“spring” models announced in 
April, 1947. Chrysler Corp. in 1948 
merely changed the serial num- 
bers on all their makes (Chrys- 
ler, DeSoto, Dodge and Plym- 
outh). The addition of Super 
Cushion tires to the line was the 
only change. 

* . 
Finest 

Your newspaper is the finest of 
any automotive publication and I 
completely satisfied with it. 

I enjoyed your Annual Almanac 
for 1948 and I am anxiously look- 
ing forward to your 1949 edition.— 
Frank G. Battista, West Medford, 
Mass. 

* o . 


Tatra Data? 


I am desirous of obtaining full 
information including price and 
descriptive material on the Czecho- 
slovakian Tatra illustrated on page 
2 of your Jan. 31 issue. If you are 
unable to furnish this information, 
please advise me as to where I 
may obtain same.-—Stan BrusBaker, 
Automotive Bin Service Co., De- 
troit. 

EXprror’s Nots: We do not have 





any information as to price or 
descriptive material on the Cze- 
choslovakian Tatra. Suggest you 
write Milton Rubin Associates, 
REO Bldg., 1270 Sixth Ave., New 
York, which handled publicity 
for the International Automobile 
Show where the Taira was ezx- 
hibited, or write direct to the 
Tatra Auto Works, Koprivnice, 
Czechoslovakia. 


Fond 


I still recall with a great deal of 
tenderness my association with 
Automotive News when it was lo- 
cated in the old Graphic building 
here. 

As a matter of fact, after leav- 
ing the paper to go to a syndicate, 
I returned a year later, so you see 
that must have been a fond attach- 
ment for me. 

Good luck to Automotive News. 
Louis Sopot, New York Journal 
American, 


Coming Events 


MARCH 


March 117-27—Geneva, Switzerland, 
national Automotive Salon. 

March 21—New Orleans (Jung hotel). An- 
nual meeting, Louisiana Automobile Dea! 
ers Assn. 

March 21-23—Des Moines (Hotel Fort Des 
Moines). Annual meeting, Iowa Automo- 
bile Dealers Assn. 

March 25-26 — Chehalis-Centralia, Wasb. 
Annual convention, Washington State Au 
tomobile Dealers Assn. 

March 25-28—Toronto (King Edward ho- 
tel). Annual convention, Canadian Auto- 
motive Wholesalers Assn. 

March 29- Apr, 1—Toronto (National Ex- 
hibition grounds). Canadian automotive 
service show. 


* * * 





Inter- 


APRIL 
Apr. 7-10—Dalias (Fair park). Seventh 
annua! Southwest Automotive Show. 
Apr. 28—New York (Hetel Roosevelt). 7th 
annual luncheon, Metropolitan Council of 
Automobile Old Timers. 


MAY 
May 3—New York (Waldorf). Automobik 
Merchants Assn. of New York dinner. 
May 15-18—Pinehurst, N. ©. (Carolina bho 
tel). Annual convention, North Carolipé 
Au Dealers Assen. 
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GM research considers one of its most important projects the continual 33-year-old 
study of fuels and engines — the purpose being greater fuel economy, plus better 


performance. Above is an instrument that enables GM men to see what happens 4 


when fuel burns inside a cylinder. 


Key to a 


It’s clear that the 1949 models by General Motors 
are definitely ahead of yesterday’s. And there is 
a good reason. 


It begins with GM research, which is constantly 
at work digging out better ways of making things 
and doing things. 


What research discovers is the starting point 
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able data on fatigue tests 


GM research he!ps production with spec 


ports — cutting down wear and vibration 


their life and to all-over comfort, 


etter tomomow 


for better engineering and better production. 


That is why General Motors has, for more than 
a third of a century, maintained the largest 
research department in the automotive industry. 


Because research is hard at work now, you can 
be sure that GM’s cars of tomorrow will be even 
greater values than those of today. 


Geng Rat NOW! HENRY J. TAYLOR on the air every Monday evening over the ABC Network, coast to coaat 


MOTORS 


FISHER + GMC 
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machines for crankshafts and dozens of ott 


TRUCK & COACH 





GM research helps engineering by providing invalu- 
showing how long 


materials can “take it’’—to improve car durability 





balancing 


er rotating 


- adding to 





On Wages 


N.D. Assn. Survey Probes Members’ Policies 
Regarding Pay Rates, Vacations 


FARGO, N. D.—The results of 75 
replies to questionnaires regarding 
wages and working conditions in 
dealership service shops in North 
Dakota have been published by the 
Automobile Dealers Assn. of North 
Dakota, according to George Dixon, 
manager of the association. 

In answer to the question, “What 
rate per hour do you charge to the 
customer for labor?” it was reported 

_that rates varied from $1.50 to $3 
per hour according to the popula- 
tion of the town or city. 

Twelve firms reported paying me- 
chanics on an hourly base. Rates 
per hour ran from 70 cents to $1.50. 
Three firms paid $1.25. 

Five firms reported that they paid 
mechanics on a flat rate hourly 





Keating Reports 
Dealers Set for 
High ’49 Sales 


DETROIT.—A 10,000-mile airplane 
trip during which he addressed 
dealers in 15 cities, reviewing ac- 
complishments of 1948 and project- 
ing company plans for 1949, has 
just been completed by T. H. Keat- 
ing, general sales manager of Chev- 
rolet. 

Chevrolet dealers everywhere, 
Keating reported, expect continued 
high levels of sales in 1949 and “are 
in a strong position to maintain 
their position of leadership in a 
buyer’s market in the automobile 
industry.” 

Sales volume of Chevrolet dealer- 
ships last year in new and used 
cars and trucks, parts and acces- 
sories and customer labor sales was 
one of the highest in the history of 
American business, Keating said, 
with every section of the nation 
represented in the sales achieve- 
ment. 

Plans and programs of the Chev- 
rolet wholesale organization in 1949 
were also fully explained by Keat- 
ing, who told the dealers emphasis 
will be placed upon adequate sales 
staffs, trained personnel, good cus- 
tomer relations and expanded fa- 
cilities for used-car operations. 

Dealers are also being urged, 
Keating said, to actively encourage 
employes to participate in Chev- 
rolet training programs and activi- 
ties such as the business manage- 
ment councils and truck schools 
which contribute to the good man- 
agement and efficiency of the deal- 
erships. 

Cities in which Keating addressed 
dealer groups were: New York, 
Washington, Boston, Detroit, Chi- 
cago, Cincinnati, St. Louis, Kansas 
City, Dallas, Denver, Minneapolis, 
Atlanta, Portland, Ore., San Fran- 
cisco and Los Angeles. 





New Hampshire Drops 


Ban on Closed Shop 

Gov. Sherman Adams has 
signed a bill repealing New 
Hampshire’s 1947 restrictive la- 
bor law, known as the Willey 
act, which included provisions 
outlawing the closed or union 
shop unless voted for by two- 
thirds of the bargaining em- 
ployes. Repeal of the act had 
been asked by the governor in 
his inaugural address. 
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Northwest Buick Dealers 


and Hours 


basis, from 55 cents to $1.50 per 
hour. 

Thirty-nine firms employ the 
flat-rate plan whereby mechanics 
are paid on a percentage of the 
customer charge. The poll showed 
five firms paying on an hourly 
a monthly wage and 39 on per- 
centage. 

Some firms reported that some of 
their mechanics were on a percent- 
age and some on salary, thus total- 
ing 87 reports. None reported pay- 
ing mechanics by the day. 

Three firms reported mechanic’s 
weekly wages at $45, three reported 
at $50, two at $55, one at $60 and 
two at $65. Monthly wages showed 
two firms paying $150 per month, 
two firms paying $175 per month 
and 11 firms paying $200. One paid 
$210, six paid $225, two paid $250 
and one paid $260. 

Number of hours per regular 
work-week showed 14 firms work- 
ing 48 hours, six firms working 49 
hours, nine firms at 50 hours and 


30 firms at 54 hours. Only five firms| 9 


worked less than 48 hours per week. 

Overtime for mechanics starts at 
40 hours for six firms, at 48 hours 
for eight firms, at 54 hours for nine 
firms and one firm pays overtime 
after 6 p.m. None of the reporting 
firms employs mechanics under 
union contract, according to the 
report, 

Commissions to mechanics for 
parts and accessories sales are 
paid by some firms, according to 
the survey. One firm pays 1 per- 
cent, one 2 percent, four 5 percent 
and five other firms pay varying 
percentages. 

Firms paying salaries practice 
paid holidays. Five dealers pay for 
all legal holidays. Three others pay 
for six holidays, with varying num- 
bers of holidays by others dealers. 

On the question of paid vacations, 
three firms have 10-day paid vaca- 
tions, 24 firms have one week, 35 
firms have one week the first year 
and two weeks thereafter. Five 
firms reported no paid vacations 
whatsoever. 

Forty firms reported handling 
both farm implements and automo- 
biles. Thirty reported handling only 
one line. 

Copies of the survey are available 
by writing to George Dixon, Auto- 
mobile Dealers Assn. of North Da- 
kota, deLendrecie Bldg., Fargo, N. D. 


Brown’s Ford Job 
To Hardenbrook 


DEARBORN.—A. D. Hardenbrook 
has been appointed manager of the 
distribution department, Ford divi- 
sion, Ford Motor 
Co., it is an- 
nounced by W. A. 
Williams, sales 
manager, Ford 
division. 

He succeeds 
L. V. Brown, who 
recently retired 
after 37 years at 
Ford Motor Co. 
Hardenbrook 

ae joined the com- 
A.D.Hardenbrook = Hany in July, 1918, 
and has been engaged in distribu- 
tion since April, 1922. 





Augspurger, Inc. 
A charter has been issued Augs- 
purger Dealership, Inc., Lincoln, 


Ill, to operate a Chevrolet-Buick 
dealership. 





NASH DEALERS SPONSOR 


PHILADELPHIA EXHIBIT—This attractive display was ar- 


canny pt dealers > Pe pore area to point up the adgptabiljty of the car to 


sporfsmen an 


lovers. The built-in bed was a featured part of the exhibit. 





ALL THE WAY FROM ALASKA—Five dealers ali the way from Alaska were on hand in 


Seattie to greet Buick's new executives. 
Wiles, and Harold Harper, Nome. 


First row (left to right): J. 
Second row: John Waddell, Buick's western r: 


D. Peters, Anchorage; 
iona 


manager; Waller; J. S. Lefevre, Cordova, Alaska; T. A. Weston, general manager of Anderson 
Buick Co., Seattle; William sore. — Howard E. Richmond, Anchorage, and C. How- 


ard Anderson of Anderson Buic 


STARTING IN SPOKANE—Buick's Ivan L. 
visit to the West Coast in 
manager, respectively, met with dealers 


Kauffman Buick Co., distributor for the "Inland 


50 dealers. Shown are (left to right): Cla 


their new capacities as general manager and 
rom Spokane to Los Angeles. In 





Wiles and O. L. Waller, making their first 
eneral sales 
pokane, the 

ire,"' was host at a luncheon to some 
Kauffman, vice-president of Kauffman Buick; 


Wiles; Lester Kauffman, president of the Kauffman company; Waller; John Waddell, Buick's 
western regional manager, and C. W. Jacobs, general service manager. 


GATHERING AT THE GOLDEN GATE—Bay area dealers turned out en masse to 
visiting Buick officials in San Francisco. Shown are (left to an 
Richmond, Calif.; Wiles; Warren Boyd, 


Contra Costa Motors, 
Oakland: H. 
mings of Howard Automobile Co., Oakland. 


J. Turner, manager of Howard 





reet the 
mpson, 
of Warren Boyd Co., East 
, Berkley, and Vincent Cum- 


Waller; D. F. 


utomobile 


Battery Prices Cut 15 Pet. 
At Some Retail Outlets 


DETROIT.—A sharp 3%-cent de- 
cline in lead prices began to be 
reflected in lower retail prices for 
auto batteries last week. 

Battery makers declined com- 
ment on their price plans, but 
Sears, Roebuck & Co. announced 
average 15 percent price cuts on 
its line of auto batteries. Other 
retailers indicated that a lower 
price movement was under way. 

Sears, Roebuck said its largest 
volume battery, which formerly re- 
tailed for $16.45, was being sold 
last week for $13.95. Western Tire 


Moock Will Get 
Dealer Tribute 
As He Retires 


DETROIT.—Harry Moock, one 
of the early secretaries of NADA 
(1918-1922), will be honored March 
28 at a breakfast 
by Plymouth 
dealers as he 
leaves Chrysler 
after nearly two 
decades of serv- 
ice. 

Moock, former 
sales manager of 
Plymouth, retires 
as vice-president 
al of Plymouth and 

director of the 
Garey Seock Chrysler Confer- 
ence of Business Management. 

It is reported that Moock will 
enter business on his own as sales 
counsellor for industry in general. 

Moock led a varied career—at 
times he was a real estate sales- 
man in Spokane, a gold prospector 
in Nevada, an automobile sales- 
man, a dealer and sales manager 
of Hudson before he joined Plym- 
outh. 

The breakfast of tribute will be 
held at 8 a.m. March 28 in the 
Statler hotel here. 








Auto Stores, Inc., reporting it had 
already made 15 percent price cuts, 
said that unusually mild weather 
had slowed replacement battery 
sales. 

Meanwhile, a Montgomery Ward 
& Co. spokesman denied a report 
that its stores had already been 
notified to cut prices on batteries. 
He said the firm had not as yet 
reached a decision on meeting the 
Sears’ action. 

Lead prices dropped 1% cents a 
pound last week on the heels of 
a 2-cent drop the week before. It 
was the first break in prices of 
non-ferrous metals since OPA ex- 
pired in 1946. The decline was 
blamed on lack of demand for a 
metal that not long ago was in 
short supply. 


Blast at Ruby’s 


MILWAUKEE.—Due to the over- 
flowing of an underground gasoline 
tank at Ruby Chevrolet Co., one of 
the largest downtown garages, the 
building has been damaged to the 
extent of about $10,000 and several 
cars were damaged to a total of 
about $4,000 additional. 








'Dynaflow Going 


On 82 Percent 
Of New Buicks 


CLEVELAND.—-In the first full 
year of Dynaflow transmission pro- 
duction Buick has built a total of 
125,000 units, it was revealed last 
week by Ivan L. Wiles, general 
manager. 

Speaking at a meeting of north- 
eastern and central Ohio Buick 
dealers, Wiles disclosed that Dyna- 
flow production now is almost 1,100 
units daily. For March, he said, 
production schedules call for more 
than 25,000 Dynaflow units—the 
greatest single month since volume 
output of the new torque-conver- 
ter transmission began in Febru- 
ary, 1948. 

Approximately 82 percent of all 
Buick cars now are being equipped 
with Dynaflow, Wiles said. In Feb- 
ruary, out of total Buick produc- 
tion of 27,603, Dynaflow was in- 
stalled in 21,891 cars. 

The percentage of Dynaflow- 
equipped cars “is still not sufficient 
to meet public demand and is lim- 
ited only by our Dynaflow produc- 
tion facilities,” Wiles told the Ohio 
dealers. “This is despite the fact 
that since Dynaflow production be- 
gan last year our facilities have 
been trebled.” 


Coast Market Healthy, 


Sov Buick Officials 
FLINT.—Demand for Buick auto- 
mobiles on the West Coast con- 
tinues strong and dealers are in a 
healthy position, optimistically fac- 
ing business for the remainder of 
1949, top Buick officials reported 
after a series of Pacific conferences. 
Returning from dealer meetings 
extending from Spokane to south- 
ern California, Ivan L. Wiles, 
Buick’s general manager, said he 
was convinced the potential auto- 
motive market on the coast is 
sound, He was accompanied by O. L. 
Waller, general sales manager as 
— — ae dealers in Mon- 
na, aho, ashington 
and California. edieaneas 
“The demand for new Buick cars 
Seems to be particularly strong in 
agricultural areas and in cities 
which have made a_ substantial 
growth in the past decade,” Wiles 
reported. “None of our dealers 
—_ —— about the business 
e so far 
r at present.” as they can analyze 
es said it was rtic 
noteworthy that the West a 
ently is undergoing an industrial 
growth which bids fair to offset any 
wal oe which normally 
ollow dis 
production continuance sa war 
“The consensus seems to be,” 
said, “that new industries are Shaan 
on the coast in sufficient volume to 
absorb anticipated unemployment 
This is a healthy sign and, because 
of it, we feel the automotive market 
will remain strong out there.” 





GM Bearing Unit Cuts 


To 4 Days a Week 

MERIDEN, Conn. — General Mo- 
tors’ ball bearing and retainer man- 
ufacturing departments here are 
operating four days a week, Wil- 
liam T. Murden, manager, an- 
nounces. 

The cutback, affecting about 1,200 
workers, is expected to continue for 
several weeks because of a sharp 
decline in orders, Murden said. The 
plant has been working five days 
a week. 


New Hiawassee Address 
Hiawassee Motor Co. has moved 
from its old building in Hiawassee, 

Ga., to a new modern building. 





DEALER PARTY FOR STAFF—Employes of Empire Motors, Inc. (Studebaker) and members 
of their families esjoved another party recently as guests of the dealership in Billings, Mont. 


Hosts at the annua 
and Vice-Préske 
manager. 


n affair were Glenn Breedlove 
ident Floyd Werle (sécond from le 


extreme left), secretary of the dealership, 
, SHakinig hands with B .A. Felver, district 
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Not just One— 
but All 3 Modern 
Oil Qualities! 





Math 























Current full page color ad- 
vertising featuring NEW 
MOBILOIL appears in the 
March 20th issue of The 
American Weekly. 


Read The American Weekly — 
Watch the advertising 
pages for other nation- 
ally advertised merchan- 
dise that you carry—fea- 
ture it and watch your 


sales jump ahead. 








TEST 


/ t sdith your sales go ahead. 
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More Millions Are Reading The American Weekly 
Than Any Other Magazine 


Feature the products in your store that are nationally advertised in 
The American Weekly, because The American Weekly reaches more 
families (9,410,561) from coast to coast than any other magazine. 
Would you like to know how many families in your community 
read The American Weekly? Write to Promotion Dept., 63 

Vesey St., New York 7, N.Y. 
A Hearst Publication |} 
63 Vesey St., New York 7,N. Y. § 


THE MAGAZINE DISTRIBUTED FROM COAST TO (“J 
COAST WITH 20 GREAT SUNDAY NEWSPAPERS —2— 


Flows Freely — 
Protects Fully— 
Saves Money! 





FA Put the nationally advertised 


1 srodect out in front... 


Dealers who feature the 
“BRANDS” backed with ad- 
vertising in big national mag- 
azines can make sales jump 
ahead. Feature lines like Mo- 
biloil, a product that car own- 
ers all over the nation will 
read about in The American 
Weekly, the biggest national 
magazine in the United States. 
Put all the “BRANDED” na- 
tionally advertised products 
out where your customers can 


see them — watch your sales 


go ahead. 


















Need Up, Desire Down 


Davis Convinced Real Selling Could Dispose 
Of 5 to 6 Million Cars This Year 
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(Continued from Page 1) 


hesitation—the psychological fac-); attitude or decision to ‘wait and 
,” 


tor.” 

“Dips in employment have wor- 
ried some people; at least they have 
been sufficiently doubtful about the 
future to postpone their new-car 
purchases,” the Ford executive 
pointed out. 

“Others apparently have post- 
poned buying in the hope of lower 
prices—a hope based on the drop 
in some food and other living costs. 
Wide publicity given to these price 
decreases seems to have expanded 
rather than decreased consumer 
price resistance in the automotive 
field. 

“The fact that wages and ma- 
terial costs for car construction 
have not been lowered or that the 
automobile industry is faced with 
current demands for even higher 
wage costs has not altered their 


see. 

Davis called on salesmen to strive 
to convert the present buyer’s mar- 
ket into a “balanced market.” 

“Out power as salesmen can per- 
haps be regarded as the fulcrum 
on which a balanced market rest3,” 
he said. “This power is our skill 
in stimulating demand, in making 
it easier for people to buy the 
things that make up our ever-better 
standard of living.” 

He warned that today’s business 
world contains “an entire genera- 
tion who have never been ‘sold’ and 
who have never ‘sold.’” These mer- 
chandisers, he explained, have en- 

tered business since 1941 and have 
functioned entirely in a strong sell- 
er’s market. 

“The substantially reduced profit 
margins on a per-unit-sale basis 
in a rough, tough competitive 
market may cause timid, unre- 












NEW SETUP IN ALHAMBRA, CALIF.—These are the recently enlarged headquarters of @—————__ 


Joe Browning Buick Co., 


Inc., 1200 W. Main St. In its advertising the 


ealership states that 


its new squeak and rattle department is ‘manned by a real squeak and rattle specialist." 
Browning first became associated with Buick in 1917 when he joined the factory organiza- 


tion. He became a dealer in 1924. 


sourceful and less aggressive 
souls to fold their tents,” Davis 
said. “In any event, here again 
is a job for America’s sales force 
to maintain a stable, healthy re- 
tail business front.” 

He declared that “in this jet- 
propulsion age people need the 
stimulating influence of hope.” 

“Just as fear is emotionally con- 
tagious,” Davis said, “so is the 
optimism and hope of the salesman. 

“It is once more our obligation 
and opportunity to help raise 
American standards of living. That 
is not only the hope of the Ameri- 
can; it is their intention. They will 





be looking for leadership to the 
salesmen of America—not to the 
prophets of gloom.” 





Neb. Legislature Kills 


$5 Use Tax Proposal 


LINCOLN, Neb. — Nebraska’s 
legislature refused last week to 
advance a bill to impose a $5 
road-use tax on the state’s auto- 
mobile owners. Charles Marshall, 
a farm bureau spokesman, told 
the lawmakers that “automobile 
owners are paying too much 
tax now.” 








Use the season to sell more oil 





], T'S GETTING WARMER. This 
means a spring checkup for many of 
your customers’ cars, and you’ll prob- 
ably be under the hood quite often. 





4. MASS DISPLAYS of oil in cans next 
to the driveway where customers can 
see them, help sell oil changes. The 
more displays the better! 


er, etc., suggest 









That’s because 
getting the grade 


1. 
2. 
3. 
4. 
5. 





2, BESIDES draining antifreeze, check- 
ing the plugs, disconnecting the heat - 


from winter to summer grade. 


for ... the container tells them. 





hs \\ 







an oil change . 











they know they’re 
and brand they ask 





attractive. 






QUICK, EASY WAY TO GIVE SERVICE 


Greet customer; take order 
Deliver gas; wipe rear window 
Clean windshield, passenger side 
Check oil and water 


Clean windshield, driver's side; 
collect 


6. OIL IN CANS increases turnover... 
eliminates breakage . . 
keep your station neater... 





3. THIS CHANGE from heavy to thin 
oil is important when the weather 
grows warmer. Your customer knows 
this; will appreciate your reminder. 








. helps you 


more 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY {canco) New York + Chicago - San Francisco 


New-Car Sales 
In January Top 


Both °48 and °47 


DETROIT.—January new-car 
registrations were greater than for 
January, 1948, and January, 1947, 
R. L. Polk & Co. announced last 
week on the basis of completed 
registration counts from 45 states. 

The figures refuted a belief that 
new-car sales, as indicated by reg- 
istrations, had gone downward 
since the first of the year, Polk 
said. 

In the 45 states tabulated, total 
new-car registrations were 224,308, 
compared with 221,741 from the 
same states for January, 1948. 

With California, New York, Lou- 
isiana and Oregon still to be tabu- 
lated, the total for the month 
should be approximately 278,000, 
should present ratios hold. This 
would compare with a total regis- 
tration of 274,978 for January. 1948, 
and 209,063 for January, 1947. 


New-truck registrations were 
down slightly in comparison with 
registrations for January, 1948, 
however, Polk said. The 45 state 
summary showed a count of 55,318 
new trucks registered, as compared 
with 56,012 from the same states 
in January, 1948. It was expected 
that the total new truck registra- 
tions for the month would end at 
approximately 68.000 units. 


Registration of new cars in Feb- 
ruary was expected to reflect fac- 
tory shutdowns for new model 
preparations. The initial states in 
which new passenger car registra- 
tions had been tabulated for Feb- 
ruary indicated that a total regis- 
tration of more than 225.000 would 
be reached. This would compare 
with 249,781 for February, 1948. 

© = s 


Toledo New-Car Sales 
One Less Than Feb., ’48 


TOLEDO. — Failure to sell one 
more new car in February pre- 
vented Lucas county dealers from 
equaling last year’s total for the 
same month. New-car sales this 
February numbered 952 against 953 
in February, 1948. 


New-truck sales totaled 114 
against 169 last year, a decline of 
55 units. For the first two months 
of the year there were 267 new 
trucks sold, compared to 354 for 
the same period in 1948. 

New-car sales for the first two 
months were 2,029 against 2,291 last 
year. Chevrolet more than accounts 
for this loss, having sold only 227 
this year against 648 last year. 


Home Auto Show 


Television to Feature 


New Models 


DETROIT.—In the first such pro- 
gram of its kind, WWJ-TV last 
week telecast the new Chrysler, De- 
Soto, Dodge and Plymouth models. 

Features of the cars were de- 
scribed by J. C. Zeder, chairman of 
the engineering board, and the sales 
chiefs of the four divisions, J. A 
O'Malley. Chrysler; J. B. Wagstaff, 
DeSoto, E. C. Quinn, Dodge, and 
R, C. Somerville, Plymouth. Ralph 
Watts, auto editor of the Detroit 
News, conducted the interviews. 

This was the first of a series of 
telecasts which will include the 
other auto makers. 








Thomas Off to Geneva 


DETROIT.—C. B. Thomas, presi- 
dent of the Export division, Chrys- 
ler Corp., was to leave Detroit by 
plane on March 19 for Switzerland 
to attend the Geneva International 
Automobile Salon, which wil) fea- 
ture the first European showing of 
the new Chrysler, DeSoto, Dodge 
and Plymouth cars. Thomas wil! 
be accompanied by C. N. Galer, 
regional manager of the European 
and Mediterranean area. 
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1,000 Colleges Add Courses in Subject... 
Salesman Viewed as Member of Profession 


NEW YORK.—Selling today is as 
much a profession as medicine, law 
and writing, declares the March is- 
sue of Investor’s Reader, publica- 
tion of Merrill Lynch, Pierce, Fen- 
ner & Beane. 

Pointing out that almost a thou- 
sand U.S. colleges have added 
courses in salesmanship, the maga- 
zine listed the basic requirements of 
a successful salesman as “desire to 
sell” and good health. Other traits 
mentioned: 

“Imagination for new ways to ap- 
proach a customer and present a 
product. 

“Resiliency to accept a rebuff and 
bounce back. 

“Confidence 
product. 

“Nice appearance without being 
overdressed or ostentatious. 

“Good speaking voice with manly 
persuasiveness. 

“Stability at home, in the office 
and on the road. 

“Thoroughness and the ability to 
dig deeply into the customer’s needs 
and to follow through.” 

The magazine points out that 
“more than ever before the Great 
American Salesman is a valuable 
fellow.” 

“He is bigger than the clerk who 
sells neckties in the local haber- 


inside and in the 








Survey Reveals 
Sales Executives 


Well Paid Group 


NEW YORK. — Opportunities in 
the field of sales management are 
pointed up by the findings of a 
study which revealed that more 
than 43 percent of the 10,000 indi- 
vidual sales executives of the Na- 
tional Federation of Sales Execu- 
tives earn more than $15,000 a year. 


More than 11 percent earn more 
than $30,000 a year, while only 5.4 
percent earn less than $6,000. Al- 
together, only 27 percent earn less 
than $10,000, and another 30 percent 
are in the $10,000 to $15,000 bracket. 

These and other findings are dis- 
closed in a booklet just released 
called “Portrait of a Modern Sales 
Executive,” based on a survey con- 
ducted for the federation by Brooks 
Smeeton, assistant professor of 
marketing at the University of 
Notre Dame. 

The federation’s 10,000 individual 
members are associated with com- 
panies employing nearly 2,000,000 
salesmen. 

In making public the results of 
the survey, Alfred Schindler, chair- 
man of the federation and former 
undersecretary of commerce in the 
Truman administration, declared: 


“This survey proves conclusively 
that sales management is one of 
the most remunerative fields in 
America—one that offers rewards 
commensurate with ability. At a 
time when American business needs 
millions of alert youth, there is a 
real opportunity for educators to 
interest their pupils in selling as 
a career.” 

Only 27 percent of the executives 
covered had definitely planned a 
career in the sales field before en- 
tering active business. Forty-seven 
percent entered selling after having 
started another career, The remain- 
ing 26 percent “just happened” to 
find themselves in sales work. 











NEW ENGLAND DEALERS—Among the 
many visitors at the Chevrolet truck and 
special equipment show in Boston were C. C. 
Cummings fief} of Colebrook, N. H., and 
H. &. Rice of Newport, Vt. 


dashery or the doorbell pusher with 
magazines,” it adds. “Nor is he a 
high-pressure boy who makes one 
sale and skips... . 

“Even so, many of the smartest 
college graduates still doubtfully 
eye selling, devote themselves to 
engineering, law, medicine or re- 
search. 

“Result is an active campaign by 
the National Federation of Sales 
Executives to educate high 
school and college students on sell- 
ing as a career, 

“Big assist is more salesmen: earn 
over $5,000 yearly than any other 
profession—law, medicine, engineer- 
ing and teaching (the point is 
stretched because there are also 
more salesmen). 

“In many companies top salesmen 
earn more than their president. In 
fact, 13 percent of sales executives 
make over $15,000 yearly.” 

Most companies have developed 
stringent methods to test each sales 






leather for the upholstery of a fine car. . 
smartness and service. « 

... the most enduring of all materials that can be employed. 

And its beauty is matched by its flexibility of application. . . 
serviceability to the customer . . . the pride the owner takes in the possession 


of a car so upholstered. + The feel of leather . . 


of leather . . 


for durability and distinction . . . for smartness and service. 


TRE UPHOLSTERY LEATHER GROUP +> TANNERS’ COUNCIL OF AMERICA+ 106 


The Ashtabula Hide & Leather Company, Ashtabula, Ohie + Blanchard Bro. & Lane, Newark, New Jersey + Conneaut Leather, 
inc., Conneaut, Ohie + Delaware Tanning Inc., New York, N.Y. + Eagle-Ottawa leather Company, Grund Haven, Michigan 
The lockewenne Leather Company, Hockettstowa, New Jersey + Radel Leather Manufacturing Company, Newark, New Jersey 


applicant, the magazine says, and 
serious-minded young men more 
often get the nod over “the dapper 
glad-hander who would have been 
grabbed up by a sales manager 20 
years ago.” 

The publication quotes Robert 
Whitney, NFSE president, as stat- 
ing: 

“There is no need for a recession 
if we get out and sell.” 


Offer Specials 


Bargains Used to Lure 


Service Customers 


BUFFALO.—Brost Motors, 1285- 
1291 Main St., is going after serv- 
ice business with specials on lubri- 
cation and wash jobs. 


The firm offers a complete lu- 
brication job for 99 cents and a 
wash job for 99 cents. The specials 
are being promoted through news- 
paper advertising urging motorists 
to “Come and Get ’Em.” 


Nothing takes the place of feather 


To the designer and maker of motor-cars, there is no substitute for 


. for the car that 


. the very quality of leather yields to no other material 


For genuine leather is smart .. . 


tal, Randall Motors, Inc. { 
K. Randall is president o 


Allen in Larger Home 
At Savannah, Ga. 


Allen Hudson Co., Inc., Savan- 
nah, Ga., has occupied its new 
and greatly enlarged home at 43 
W. Broad St. 

Omer O. Allen, president-man- 
ager, said the firm’s former quar- 





sets the pace for 


colorful 


its 


. the look 





A NEIGHBOR OF THE MAYFLOWER IN WASHINGTON—Downtown in the nation's capi- 
Chrysler), is also within three blocks of the White House. Tom 
the dealership, which has a 30-foot neon sign. The available 
| parts space has been tripled and now contains approximately 6,000 square feet. The latest 
| Wheeldex and Diebold perpetual inventory and price and location card equipment has 
been installed and great saving in labor and increased efficiency in the operation has been 
| effected, Randal! states. An entirely separate accessory store has been incorporated in the 
building. This street level store is 20 by 40 feet, directly off the service lane and has been 
| equipped with special fixtures to display Chrysler Mopar accessories, etc. Incentives have 
been offered the entire organization, in addition to the sales department and service sales- 
men for extra effort in selling accessories and equipment both before and after the new-car 
sale. All this in addition to drop-in trade resulting from a downtown street level store. 


ters on West Bay were too small 
to care for the increasing busi- 
ness of the company. The Hudson 
dealership was established in Sa- 
vannah 23 years ago by Allen. 


William Ullman, Washington correspon- 
dent, keeps Automotive News readers up 
to date on political and economic trends in 
the nation’s capital every week. 


rPoenwm BDURABILEITFT 
AND DISTINCTION 
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IN NORTH DAKOTA CITY WITH 1,700 INHABITANTS—Groh Motor Sales (Ford) in May- 


ville is headed by T. 8. Groh and B. K. Guth. The new building, costing $50,000, is 68 by 
130 feet. Stress is placed on service facilities by the partners, with the vee and paint shop 
separated from the repair department. An intercommunication system coordinates the various 
departments of this dealership in the heart of the Red River valley. Over 2,000 persons 
attended the formal opening of these headquarters. 





mes Two N. Y., announces the appointment 
Nellenback Na of Owen H. Broson as service man- 


Donald L. Nellenback, Inc. (De-|ager and Francis N. Stevens as 
Soto), 85-87 Henry St., Binghamton, | parts manager. 








At last you can get an all-steel parts bin that is 100% 
flexible standing in place. Sliding shelves in Hope Metal 
Bins make It unnecessary to move bins from the line-up. 
Now, parts department changeovers are fast and easy. 
No need to disrupt your organization by getting help from 


other departments during changeover periods. 


These new Sliding Shelves are just one of many special 
features of Hope Metal Bins which will increase your parts 
department efficiency. Plan now to convert your present 
bins to time-saving, work-saving Sliding Shelves. Send in 
your order now for early delivery of your new Hope Parts 


Bins with Sliding Shelves. 


ee we | gee ee SS ae 


Check these other features of Hope Metal Bins... all 


at no extra cost: 
® Snap-in Dividers . . . no bolts, clamps or screws 


® Lower three shelves reinforced for ‘‘stepladder’’ use 
© Front and rear base support. . . no sway or tipping 


® Bins shipped built up . . . ready for use 
® Choice of colors 


RO Ps 


METAL PRODUCTS, INC. 


1501 ROCKWELL AVE. 
CLEVELAND 14, OHIO 











FOB FACTORY 








Cost Factor Is Seen 


In GM Iron Deal 


(The opinions expressed herein are those of Columnist Alien and are not 


necessarily those of Automotive News.) 


By A. H. Allen 

EGOTIATION of a five-year contract for substantial 
tonnages of pig iron, foundry coke and blast furnace 
coke by General Motors with the Pittsburgh Coke & Chemi- 
cal Co. is believed not to bear directly upon car and truck 


production, according to 
trade comment in Pittsburgh. 


The deal is not effective until 
Sept. 1 and naturally many things 
could happen before that time to 
upset it. However, in its present 
form, the setup is something like 
this: 

Pittsburgh Coke & Chemical Co. 
will build 35 new -by-product coke 
ovens at its Neville Island (Pa.) 
property, with capacity of about 
225,000 tons of coke, reinforcing its 
present capacity of 450,000 tons 





A. Hi. Allen 


be financed by 


General Motors 
and their output 
consigned to GM, 
although the 
units will be op- 
erated by Pitts- 
burgh Coke, 
which also has a 
merchant blast 
furnace at this 
location, supply- 
ing pig iron to a 
wide range of 


annually. Twenty of the ovens will| foundry customers. Skipping down 


£2 ENN RNR INR A 
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@ Snap-in Dividers 


@ Change or Adjust Shelves in Seconds ... No 
Nuts and Bolts to Keep Shelf in Place 


@ Rearrange Shelves Without Moving Bins 
@ NO EXTRA COST 










Patented formings on 1%” centers on side 
uprights support each shelf securely at four 
points. Each shelf-holder has capacity of 1000 


Ibs. dead weight. Once inserted, shelves re- 
main firmly in place yet are quickly removed 


for changeovers. 







| Write Today for Catalog 
| and Price List . . . 
Illustrated in this catalog is 


the complete line of Hope 
Steel Storage Equipment. 










—_ 


the Ohio river a short jaunt to 
Mingo Junction, O., there are three 
war-built blast furnaces, two of 
which are in blast and are being 
operated by Wheeling Steel Corp. 


The third one, so the story 
goes, will be taken over by Gen- 
eral Motors for production of 
foundry pig iron. Coke for opera- 
tion of this furnace would come 
down the river from Pittsburgh. 
What GM wants with foundry 
coke and pig iron is to supply the 
foundry of the Wheland Co. at 
Chattanooga, Tenn., which has 
close ties with the corporation in 
its position as a supplier of cast 
iron brake drums for Chevrolet. 

= . o 


Water vs. Rail 


IT IS FEASIBLE to make low- 
cost water shipments of coke and 
iron from both Neville Island and 
Mingo Junction by shunting off up 
the Tennessee river to Chattanoo- 
ga, making it possible to unload 
these materials with a minimum 
freight bill from their source. 


Now, Pittsburgh Coke has cer- 
tain obligations to its customers 
for steady supplies of foundry 
iron, so it cannot release too 
much to General Motors. Even 
with the additional help of the 
Mingo Juncticn furnace, the pic- 
ture apparently has added up to 
an iron shortage. At this point 
the Struthers (O.) blast furnace 
leased by Kaiser-Frazer Corp. 
comes on the scene. The K-F 
| lease there expires Aug. 31 and, 


‘ if you believe the scuttlebutt, 


GM has a new lease tucked away 
| in its pocket. 

| This is another of those compli- 
|cated three-way and four-way ar- 
|rangements which many automo- 
| bile manufacturers have found 
|mecessary since 1945 to keep 
abreast of unyielding and unsatis- 
fied demands for more basic raw 
materials. As indicated, the details 
are unofficial and put together 
|from scattered trade gossip. How- 
|ever, in their essence, they make 
a logical step, unless there should 
be appreciable improvement in 
availability of foundry coke and 
pig iron. Even with that, the ad- 
| vantages of water shipment over 
rail would lend a lot of plus values 
to the hookup. 


Court Upholds 


Restriction on 


Price Cutting 


CHICAGO. — Price cuts, even 
when made in good faith, are not 
always a complete defense in meet- 
ing a competitor’s price and pro- 
tecting a company against prosecu- 
tion under provisions of the Robin- 
son-Patman act, according to a 
U.S. Court of Appeals ruling in a 
case involving Standard Oil Co. (In- 
diana), the Federal Trade Commis- 
sion and four of Standard’s jobber- 
retailers in Detroit. 


The court stated that “lower price 
discrimination made in good faith 
to meet competition, standing alone, 
may be a defense,” but continued: 

“If there were no further showing 
that the lower price lessens or tends 
to prevent competition, the justifi- 
cation in the discrimination would 
be made out. But in the instant 
case, the (Federal Trade) commis- 
sion went further and showed that 
the petitioner’s (Standard Oil) dis- 
crimination in price to its wholesale 
customers did have the effect to 
substantially lessen competition or 
to injure, destroy or prevent com- 
petition. 

“We agree with the commission 
that the showing of the petitioner 
that it made the discriminatory 
price in good faith to meet compe- 
tition is not controlling in view of 
the very substantial evidence that 
its discrimination was used to affect 
and lessen competition at the retail 
level.” 


Disagreeing with the court’s find- 
ings, Howard Ellis, legal counsel 
for Standard Oil, contended that 
the decision means a “manufacturer 
or supplier must sit by and see his 
dealers taken away from him by 
competitors who offer to sell like 
goods for lower prices.” 

Ellis pointed out further that 
Standard was forced to reduce 
prices when its four Detroit jobber- 
retailers were approached in 1936 
by competitors and offered gasoline 
at several cents less than they were 
paying. 
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ef Six years ago, the Companion inaugurated a vigorous, dynamic new editorial policy. 
The Companion’s progress since that time has been featured by a steady growth 
in reader popularity. Increasingly, the word goes around that 4ere is the magazine 
to watch in the women’s service field. 
on In the first half of 1948, the Companton’s net paid delivery was 3,755,000. This 
ot ° ° ° 2 
t- figure rose to 3,850,000 in the second half... #s running over 4,000,000 now. Still 
. further gains are indicated for the immediate future. 
a 
a . . e ° . . . . 
1 All this with even less of a circulation selling operation than we maintained 
5. 
a before the war. 
- . . . . 
: Present rate base for 1949 is 3,750,000. We are delivering a considerable excess 
1: ° ° » - , 
. of circulation over and above our rate base now. We confidently expect to continue 
is . ° 
- to deliver this extra. 
it 
: Reasons enough why 102 products became new Companion advertisers in 1948. 
; And why the Companion gained 62% pages of advertising last year— more than any 
O . . . = 
r other magazine in the women’s service field! 


-_ = = 
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The magazine 


of personal service, 


7 Se es SV ae 


home service, 


public service 


COSTE I. 
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Canadian Trade Fair 
Toronto Show May 30-June 10 Draws Exhibitors 


From U. S., Britain and Dominion 








6 Men Affected 
In Field Shifts 
At Oldsmobile 


TORONTO.—In the automotive 
equipment and accessories section 
of the 1949 Canadian International 
Trade Fair, to be held May 30-June 
10 at the Exhibition grounds here, 
under the sponsorship of the do- 
minion government, preliminary 
applications for space indicate that 
the United Kingdom, U.S. and Can- 
ada will provide the bulk of exhibi- 
tors in this line, as was the case 


ing and rust-proofing material, use- 
ful for ferrous and non-ferrous 
metals; a complete line of high- 
quality jigs and® hand tools, and a 
line of vacuum-filling machines. 
Canadian firms will display auto- 
motive engine and chassis replace- 
ment parts; door handles; mould- 
ings for bus and truck bodies; lock 
and regulator repair parts, and seat 





LANSING.—New assignments af 
fecting members of the field sale: 
force were announced here las: 
week by S. E. Skinner, Oldsmobil« 
general manager. 

Russell E. Aldred, assistant zone 
manager in the Washington (D.C.) 
zone office, has been elevated to 
zone manager there. He succeeds 
W. G. McCormick, who resigned. 


Morgan J. Seaton, formerly as- 





last year. and window sashes for buses. 
A large American aviation cor- 


a . | See us now," said the sign. 
batt | parts; bumpers for auto and truck; 
line of and magneto igni extruded, moulded and fabricated 


tion devices, fuel injection equip- | piastic parts; platers of brass, cop-| 8¢mi-trailers, machinery hauling, | equipment division a large group 
of agricultural equipment manufac- 
Of the four Canadian and two|turers from England has booked 
agricultural implements, switches, A variety of oil filters, filter re-| British exhibitors who have already | space at the fair for the first time, 
Diesel fuel injection equipment | fills, gaskets, tire reliners and hose| contracted for space in this cate- | although details of their display are 


ment, electrical devices, used in | per, nickel, zinc, cadmium and| low bed trailers and others. 
railway, marine, industrial and | chromium. 


for locomotives, marine and in- | will be shown, as well as brake lin- gory, for the first time at this | not available. 


dustrial engines. ings, clutch plates, brake shoes! year’s fair, one Canadian automo-| Canadians will be showing milk 
bile accessories firm will be cele-| coolers; dairy supplies; 
In the commercial vehicles line | brating its 100th anniversary, Fair| fence controllers; freezers; grind- 
ers, and various other agricultural 


In this section the United King- | 474 straps. 
dom exhibitors include, to date: a 
manufacturer of automobiles and| a firm is to display gravel hop- | officials said. 


commercial vehicles; a rust-rem>v-| pers, cable pole trailers, transport In the farm implements and| machinery and farm equipment. 











Reser V/e 
Mie) = Space 
See ~=Now! 
Automotive News 


awe ALMANAC 


Now in preparation—the annual yearbook of America's leading industry! 
The herculean task of assembling complete statistical information con- 
cerning automotive production, car registrations, sales trends, a direc- 
tory of leading manufacturers, biographical information of industry 
leaders, and the myriad other details that make the Automotive News 
Almanac the ‘most referred to'' reference book of the year is well 
under way. Your advertisement in the Almanac will pull for years to 
come!—will be seen by everyone who counts in the automotive world. 
The Almanac will be distributed to all readers of Automotive News, the 
newspaper of the industry (now more than 37,500 A.B.C.) June 6. For 
the advertising buy of the year, reserve space early. 


Advertising Forms Close May 10, 1949 


Member 


STANDARD 
REFERENCE 
BOOK OF THE 
AUTOMOTIVE 
INDUSTRY 


ms AUTOMOTIVE NEWS 


PENOBSCOT BUILDING DETROIT 


MICHIGAN 
INDUSTRY'S poidale 


PROGRESS 


ffice NEW YORK 


Hil 


BIG APPEAL FOR SERVICE DEALS—Weick & Gaudet (Kaiser-Frazer), Kenmore Ave., 
Buffalo, went after repair and service business with this large window poster which covered 
Also at the show will be flat and | an entire display window on the left hand side of its building. The sign stressed that the 


poration is showing = complete coiled chassis springs; axles; plated firm offers service on all makes of cars. ''No jobs too big. None too small. Budget terms. 


















sistant zone manager in Charlotte, 
N. C., has been given a special as- 
signment in the general merchan- 
dising department of the home 
office. He is succeeded by W. G. 
Massey, who joined Oldsmobile as 
a district manager in the New York 
City zone office December, 1945. 


E. A. Stanley, formerly business 
management manager in the Cin- 
cinnati zone office, has been named 
assistant zone manager. R. W. 
Coates has been appointed business 
management manager in the same 
zone. 


Russell Lesher, just returned 
from a leave of absence due to ill- 
ness, has been named zone manager 
in Oakland, Calif. 

Aldred has been employed by 
General Motors for the past 20 
years. He joined Oldsmobile in 1936, 
as a field accountant. Seaton started 
his career with General Motors in 
Detroit May, 1930. He transferred 
to Oldsmobile in 1933 and has 
served as assistant advertising 
manager and assistant sales promo- 
tion manager in Lansing, and dis- 
trict manager in the field. 

Stanley started with General Mo- 
tors as a field representative for 
General Motors Acceptance Corp. in 
Charleston, S, C., in 1936. During 
the war he was a service technician 
for the Allison division of General 
Motors in Indianapolis. He became 
a district manager for Oldsmobile 
in Cincinnati in November, 1945, 
and was appointed business man- 
agement manager in the same zone 
office in September, 1947. 


Gar Wood Names 
Hill Sales V-P 


WAYNE, Mich.—Edward F. Fish- 
er, newly elected president of Gar 
Wood Industries, Inc.,° announces 
the appointment 
of Edward B. ' 

Hill, formerly ™! 
general sales : 

manager, as sales y by 
vice-president. y 

Hill is one of es ¢ : 
the oldest em- j . 
ployes of the com- 
pany, having 
started with the 
old Wood ae ’ 
draulic Hoist an 
Body Co., prede- Béwasé B. ES 
cessor to the present firm, Feb. 1, 
1926, as a mechanic’s helper. 

Hill’s experience in the selling of 
truck and tractor equipment started 
in 1927 when he was made salesman 
at the Los Angeles branch, and 
continued when he was later ap- 
pointed branch manager at Seattle, 
New York and Chicago. During the 
war, Hill was manager of the Chi- 
cago district, where he supervised, 
in addition to his sales activities, 
the manufacturing of products for 
the war effort at the Chicago plant. 





Illuminated Sign Built 


For Seiberling Dealers 


AKRON.—An illuminated outdoor 
sign for tire dealers, said to com- 
bine the effectiveness of a lighted 
sign with economy, has been intro- 
duced to its dealers by Seiberling 
Rubber Co., according to G. F. 
Weisenbach, director of advertising 
and merchandising. 

The sign was developed by John 
Walbeck of the Seiberling merchan- 
dising department in cooperation 
with Pierre Grace of Grace Sign & 
Mfg. Co., and Theodore Beyert, 
Princeton Products Co., both of St. 
Louis, who will manufacture the 
unit in two sizes. The sign utilizes 
four General Electric Slimline fluor- 
escent tubes in a weather-resistant 
reflector, with the manufacturer 
identification sign suspended under- 
neath. 


William Ullman, Washington correspon- 
dent, keeps Automotive News readers up 
to date on political and economic trends in 
the nation’s capital every week. 
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£00,000 New York Families Prefer 


the Home-Going Journal-American 


N NEW YORK. where sales opportunity is 

limited only by sales effort, one home-going 
newspaper delivers the family coverage you 
need for volume sales. Four out of every 10 
families who read a metropolitan evening 
newspaper read the Journal-American. 

And they read it through choice alone. No 
one is ever “sold” a newspaper in New York. 
There is no city-wide home delivery under 
metropolitan newspaper management. There 


is no price incentive. Like sales-merchan- 
dise on retail counters, the choice is up to 
the customer. 

It is significant then that the New York 
Journal-American overwhelmingly outsells all 
competition in the evening field . . . leading 
the second newspaper nearly two-to-one. To 
sell automobiles in New York let the Journal- 
American speed your sales-delivery to New 
York’s largest evening newspaper audience. 


Biwi ee 


HEARST ADVERTISING SERVICE 


A HEARST NEWSPAPER 
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GULF COAST NASH DEALERSHIP—Hardy Motor Co. is in Mobile, Ala. Floor space is 
73,664 square feet with 17,564 square feet devoted to service and parts departments. The 


service 


epartment, in addition to efficient la 


ut, features the latest in scientific equipment 


and has eight hoists for shop use and two for rapid handling of lubrication jobs. Frank 


L. Hardy is president. 


Pontiac Shifts 
2 Parts Men 


PONTIAC.—L. W. Ward, general 
sales manager of Pontiac, has an- 
nounced the assignment of W. L. 
Smith to the Atlanta zone as parts 
and accessories merchandising 


manager, and L. J. Dupree to the 
same position in Cleveland. Until 
his recent appointment Smith held 
a similar position in the Cleveland 


Make the most of General Electric’s 
big Spring promotion... 





Check the lights of every car left 





zone. L. J. Dupree, former assis- 
tant car distribution manager at 
central office, Pontiac, succeeds 
him there. Smith succeeds J. C. 
Hayes, who resigned to enter pri- 
vate business. 


Glosserman Building 


Glosserman Chevrolet Co., Lock- 
hart, Tex., announces that its new 
plant, now being built at a cost of 
$100,000, is expected to be finished 
by early spring. 
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By James D. Woolf 

N “Writing Advertising,” a book 

of mine in the 1920s, I said this: 
“The advertising business is (or 
should be) a business of selling 
through print.” 

The book was widely read and 
quoted, but nobody challenged that 
statement. In those days my defini- 

tion was the ac- 

‘Advertising Is cepted one. Its 

A Business’ truth was being 

of Selling’ proved in cam- 

paign after cam- 

paign by such able copy men as 

Claude Hopkins, O. B. Winters and 
James W. Young. 

Today, in this era of radio, tele- 
vision, skywriting and commercial 
movies, the term “print” is no long- 
er adequate. So I have had to re- 
vise my definition as follows: “Ad- 
vertising is a business of selling.” 

But this definition—or any defini- 
tion that emphasizes the selling 
function—is today not acceptable to 
a growing body of copy men and 
advertisers. 

Every time I give voice to this 











govefder 


for changeover service... 





AUTO LAMPS 





OW’S the time to make extra profits—during General Electric’s 

great Spring auto lamp promotion! G. E. is urging car owners 
everywhere to HAVE THEIR LIGHTS CHECKED. With big, color- 
ful ads in The Saturday Evening Post, Collier’s, Popular Science, 
and Popular Mechanics. Hard-selling commercials on General 
Electric’s great, coast-to-coast radio program —The Fred Waring 
Show. And a sales-clinching display package for you to use! 


Tie in now! Make sure you check the lights of every car left for 
changeover service. And stock up on General Electric lamps—the 
e, kind motorists everywhere know and want. 


and replace all burnouts with G-E LAMPS 
GENERAL @@) ELECTRIC 


Salesense in Advertising 


Tested Ideas for Small Business 


























definition in my current writings, | tain products—such as automobiles 
which I frequently do, somebody | encyclopedias, and dishwashing ma 
lets out a roar. This morning in| chines—that usually require demon 
my mail I find a letter from the | tration and horse-trading with per 
president of an important radio sonal salesmen 
station, a former advertising agency = 
man, who, discussing media values, But even in these cases adver- 
fires this at me: tising can and sometimes does 
“In taking hold of this problem| carry on its back an enormous 
of media selection, one of the first} share of the selling burden. 
a to ee S that it is defi-| ‘The notion that remindership and 
that “advertising sells, merchandise. | PaSsive consumer acceptance is the 
primary function of advertising is 


Some people do sell books and C 1 th d f 
piano lessons direct by mail through | °NSense. Countless thousands o 
persons walk voluntarily into stores 


advertising, but that field is small every day and spend hundreds of 


eediasing tate ~~ Sreat general millions of dollars for products they 
¢$ =i. specify by name. 


HE GOES on to say that “adver- Did advertising, for instance, 
tising is a form of selling only | merely “help” sell such revolution- 
to the extent that advertising|@ry products as Kotex, Odo-ro-no 
makes it easier for the sale to be|and Zonite—or was it primarily 
made.” store pressure that put them over? 
It is true that there are certain Is it behind-the-counter sales- 
things—adequate life and casualty | manship that is selling millions of 
insurance, for example—that people | packages of such specialties as 
often buy with reluctance and only|Spam, Prem, Mor, Duz, Dreft, 
under pressure, And there are cer-| Breeze, Glass Wax, Pard, Ken-L- 
Ration, Swans Down cake flour and 
Aunt Jemima pancake flour—or is 
it the power of desire-creating copy 
that appeals to human wants and 
needs? 
= . * 
INSIST that in millions of in- 
stances advertising, almost sin- 
gle-handed, sells these and hun- 
dreds of other products. The fact 
that the public knows what it 
wants, in terms of brands, is what 
makes possible today’s giant super- 
markets. 


No matter how difficult the prod- 
uct—an insurance policy, a calcu- 
lating machine, wire rope or a stor- 
age battery—why not pack into the 
copy the extreme maximum of 
SELL that is possible? It has al- 
ways seemed to me that the harder 
the product is to sell, the more 
urgent is the need for hard-hitting, 
factual, sober-minded copy. 


A little over a year ago I wrote 
and placed a little ad (112 lines) in 
a newspaper Sunday supplement at 

a cost of around 
Facts Preferable $200. Within a 
To Entertaining period of three 
Ad Copy weeks this ad 
sold, by mail, $2,- 
800 worth of lampshades, and a 
steady trickle of further orders 
came in for months, The ad talked 
quality, design, beauty, and guar- 
anteed_ satisfaction: no bargain 
price was offered. In 6-point type, 
solid, I jammed more words of 
information into that small ad than 
many advertisers use in a double- 
page spread. The copy, neither 
“cute” nor waggish, was hardly as 
entertaining as a page of copy in a 
Sears catalog. 


“Oh, but mail order advertising is 
different,” do I hear you say? Yes, 
that’s right. It is different — and 
harder. It is harder because the 
mail order ad must stand on its 
own two legs. 

+ * * 


HY, THEN, wouldn’t this same 

ad—same newspaper, same per- 
suasive fact-selling—do just as well 
or better over the name of a repu- 
table retail advertiser? Or, running 
as a page in national magazines 
(same copy but more of it) over a 
list of store names, why wouldn’t it 
sell a carload of lampshades? 


What baffles me is the current 
passion for putting “entertainment” 
into advertising of store-sold ar- 
ticles. Retailers seem to be just as 
bemused as general advertisers. 


The advertising pages of my 
local small-city newspaper are a 
hodge-podge of wise cracks, 
dreary gags, silly jingles and 
poorly-done cartoons. Why these 
retailers do not, like their com- 
petitor the mail order advertiser, 
insist on selling copy, is some- 
thing that escapes me utterly. 


It is not my contention that the 
sole objective of all advertising is 
outright sales. It is also the job of 
advertising, as Dale Carnegie would 
put it, “to win friends and influence 
people,” over the long haul. 

Consumer acceptane, reminder- 
ship, and fine institutional effect 
are, of course, desirable results. 

But when you plan your strategy, 
select your media and write your 
copy — what, where, when, why, 








how ?—shoot for SALES. Why not? 
What do you have to lose? 
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ments has been doing a land-office 
business in advance orders for re- 
ports of the Hoover commission. 
There will be more than 50 of 
them, to be issued at irregular in- 
tervals during the next several 
months. Price for the lot is $10; 
and you can be sure they’ll be 
read from cover to cover in Wash- 
ington no matter how gobbledy- 
gook the language. 


GM Picks Atlanta 
For Parts Outlet 


ATLANTA.—Construction is ex- 
pected to start within 30 days here 
on a $600,000 plant to house south- 
eastern headquarters for the 
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AUTOMOTIVE WASHINGTON 
Commerce Revamping 


Plan a Hot Issue 


By William Ullman 


Washington Correspondent 


LTHOUGH it has had less attention than some of the 
other Hoover Commission reports, that on the Depart- 
ment of Commerce is among the most controversial. Rec- 
ommendations which would add immensely to its transport 
jurisdiction are the center of the hottest debate, and there 
oo 








DALLAS DEALER DELIVERS TO DOAK—First Pontiac delivered by Van Winkle Motor Co. 
was sold to Ewell Doak Walker sr., assistant superintendent of Dallas on schools, but much 


better known as the father of Doak Walker, two-time all-American halfback for SMU. The 
photo shows A. P. Winkle (right) delivering a 1949 Chieftain to Walker sr. (left). The grid 
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is a minority commission re- 
port on that issue. 
Questioned also, among 
other recommendations, is that of 
pulling the Public Roads Admin- 
istration out of the Federal Works 
Administration. This report also 
“splinters” other services, among 
them the Interstate Commerce 
Commission, giving parts of its 
duties to the proposed reorgan- 


ized Commerce Department, re- 
taining others. 
The commission holds _ this 


in Commerce func- 
tions it properly 
should have, but 
critics say the} 
plan would make | 
for more rather| 
than less admin- 
istrative ineffici-| 
ency. 

This, like all) 
other Hoover} 
commission re- 
ports, will be| 
closely scruti-| 
nized by Con- 
gress, with eventual action prob- 
able on some but by no means all 
of the recommendations. Actually, 
commission task force technicians 
will be well satisfied if favorable 
action is taken on 50 percent of 
the over-all total of recommenda- 
tions. 


would place 


William Uliman 


* * * 


Tax Income Up 


AN ANALYSIS of federal tax 
revenues shows that the gov- 
ernment not only collected $2.8 bil- 
lion more in 1948 than in 1947, 
but that last year’s tax reduction 
law cut individual payments down 
only about $300,000,000 instead of 
the anticipated $4.5 billion drop. 
Members of the congressional 
tax-writing committees are exam- 
ining closely the 1948 fiscal rec- | 
ord in the light of President Tru- 
man’s demand for an additional | 
$4 billion in taxes to finance his 
expanded social program, 
Leaders of these groups deferred | 
action on the President’s request 


Texas High Court | 
Studies Trucking 
Boycott Appeal 


AUSTIN, Tex.—A_long-fought 
case involving picketing and sec- 
ondary boycotting by labor unions | 
in the trucking industry was taken 
under advisement here recently by 
the Texas supreme court. 

The case originated two years ago | 
in Dallas when the Northeast Texas 
Motor Freight Lines obtained an 
injunction from District Court | 
Judge W. L. Thornton against pick- 
eting and secondary boycotting. The 
injunction was directed at M. R. 
Dickson and others acting for Local | 
745, International Brotherhood of | 
Teamsters, AFL. 

Subsequently, the fifth court of 
civil appeals in Dallas decided that 
the lower court’s action against sec- 
ondary boycotting was correct, but | 
held it had erred in enjoining the | 
union’s picketing. 

Both the trucking company and 
the union appealer to the state su- 
preme court, with each seeking to 
set aside a part of the appeals court 
decision. 

Argument for the truck company | 
was presented by Carl L. Phinney, | 
Dallas attorney, who said the union | 
had not been certified as a bargain- 
ing unit. He also said that pressure 
had been applied by union agents to 
prevent other connecting truck 
lines from doing business with his 
client. 

The union was represented by 
L. N. D. Wells jr. of Dallas and 
Chris Dixie of Houston, who denied 
picketing customers or connecting 
carriers of the trucking firm. 


until a more accurate picture of 
the current spending and collec- 


tions picture was available. 
* * 


AFL Goes Ahead 


AUTHOUGH there are some prec- 
edents for the practice, the 
American Federation of Labor has 
run into a storm of opposition to 
its plan to subsidize members of 
state legislatures. But it will be 
done broadly, nevertheless, on an 


informal basis; and it is allowed 





star is in the center, between his sister, Patsy, and his mother. 


MODERNIZATION PAYS OFF! 


in many states. AFL’s announced 
plan to do it on a wholesale scale 
also has served to call public at- 
tention to the whole situation, one 
which long has seriously concerned 
many citizen groups. Reason for 
the generally wide latitude allowed 
is the low pay of members of state 
legislatures. 

Federal Works Administrator 
Philip Fleming sees the demand 


@ Increased Parts Sales 
@ Increased Accessory Sales 
@ Faster Order Filling 


@ Better Working Conditions 


@ Better Appearance 









@ Better Inventory Control 


MENTS TO 


for highway facilities at an all- 
time high within the next few 
years; so much of an increase 
over anything known in the past 
that it will require an immense 
program of both construction and 
reconstruction. Private and com- 
mercial car registrations are up 
to an estimated 40,700,000. That’s 
an increase of more than 10,000,- 
000 in the last three years. 

The 
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United Motors division of General 
Motors Corp., GM officials announce. 
It is expected to be completed by 
August. 

The building will have approxi- 
mately 110,000 square feet of floor 
space. Plans call for structural 
tile, reinforced concrete slab, steel 
framing and steel deck. All walls, 
inside and out, will be of structural 
tile. United Motors will use the 
building for its Southeastern dis- 
trict offices, warehousing and other 


Superintendent of Docu-| operations. 
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Many installations simi- 
lar to this illustration 


have been made by us. 


ptive Bin Service Company Modernization 
ased efficiency and greater profit from 
Department. Not just a change for appear- 
but a complete, time-proven parts mer- 
stem designed and installed by experts, 
bf experience. It increases efficiency of 
ent employee by simplifying the job— 
ble and arranged in proper sequence for 
g and speedy inventory—displays are 
aximum show, leaving sufficient coun- 


utomotive Bin Service Company 
satire job—from the first plans to the 
luding your small parts, bulky parts 
splays. It enables you to tool-up to 
imum amount of profit from your 
taking any of your men from their 


AUTOMOTIVE BIN SERVICE COMPANY 


9900 FREELAND .- 
PO EG See tas Vee 0 a 
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‘Distributor 


DETROIT 27, MICHIGAN .- 
CLEVELAND - 


INDIANAPOLIS + 





LOUISVILLE 


Telephone—WEbster 3-6445 


« PITTSBURGH 


Lyon Car Dealer Systems and Accessories"’ 
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Reinvested Profits 
Exceed Share Price 


By George Deery 
Associate Editor 

eee that plow back earn- 

ings for the arrival of expan- 
sion time or other reserve purposes 
have always drawn more than a 
cursory glance from the discrimi- 
nating investor, 

In a list of selected stocks sell- 
ing for less than reinvested 
1942-48 earnings prepared by 
Paine, Webber, Jackson & Curtis, 
members of the New York Stock 
Exchange, we find Studebaker, 
B. F, Goodrich, Goodyear, Pure 
Oil and Mid-Continent Petroleum. 
The brokerage firm points out 

that its estimate of the earnings 
which have remained in the busi- 
ness in the past seven years is 
based on reported net profits after 
taxes, plus depreciation and con- 
tingency reserves, less dividends 
paid out. 
> * * 

HILE depreciation does not 

represent “earnings” in a strict 





Finance Firms’ Net 
Expected to Gain 


The volume of finance paper 
of all kinds held by installment 
financing companies increased 
by about one-third in 1948 to a 
record high. Even if the gain 
levels off, therefore, earnings in 
1949 will improve as the deferred 
income from the record volume 
of receivables becomes earned 
income, according to Standard & 
Poor’s Corp. 

Business conditions, of course, 
are the major factor affecting 
the volume of new receivables 
acquired by finance companies, 
but, with the current easing of 
restrictions, the prospects for 
some further increase in install- 
ment financing this year are 
good, the analysts add. 





accounting sense, it has included 
the annual write-off in its calcula- 
tions inasmuch as: 


1. The amount charged against 
earnings for depreciation is almost 
always reinvested in either new 
facilities or working capital, and 
this memorandum is a study of 
reinvested earnings, the firm states. 


2. The accelerated depreciation 
which was permitted during the 
war years tended to lower the 
taxes (an unmistakable cash 
charge) which might otherwise 
have been payable. 


“As a matter of fact, industry’s 
heavy writeoffs during the excess 
profits tax years is the reason why 
book value in some cases is less 
than estimated reinvested earn- 
ings,” says the firm. 

Reinvested reserves and earnings 
per common share for Studebaker, 
selling for approximately 17, are 
given as $26.60. The book value per 
share was 25.31 as of Sept. 30. The 
company’s earnings last year to- 
taled $8.11 per share. 

* * + 
(ooeaas, selling in the neigh- 
borhood of 57, had reinvested 
reserves and earnings of $113.80 for 
the seven-year period. Net profit 
was $16.57 a share in 1948. Book 
value as of June 30 was $102.70. 

The reinvested reserves and earn- 
ings of Goodyear are tabulated at 
$124.05; current price, 42, with earn- 
ings of $10.25 per share. As of June 
30, its book value was $83.72. 

In the case of Mid-Continent, 
quoted at $41 per share, the re- 
invested reserves and earnings 
total is set at $53.41. Estimated 
net earnings are $14.75, with a 
book value per share for the 
common stock of $51.31 on Dec. 
31, 1947. 

Pure Oil, selling around 26, is 
listed for $45.05 reinvested reserves 
and earnings per share. A _ net 





THINK IT'LL RAIN?—Kaiser test car under- 
going the splash test, plunging at high speed 
into a stretch of curb deep water. From tests 
such as this, auto engineers are able to de- 
sign shields and other protective devices 
virtually 100 percent effective against engine 
"drowning,"’ the company states. 


profit of $9 is estimated for it, and 
the book value of Dec. 31, 1947, is 
given at $34.46. 

The lowest quotations for these 
issues in 1942, according to the 
compilation, were: 

Goodrich, 13; Goodyear, 10; Mid- 
Continent, 12; Pure Oil, 7, and 
Studebaker, 4. 


Goodyear Sales 
Set Peace High; 
Net $30 Million 


Establishing a peacetime sales 
record of $704,875,941 in its 50th 
year of operations, Goodyear Tire 
& Rubber Co. earned consolidated 
net income of $30,595,518 in 1948, 
Chairman P. W. Litchfield reported 
to stockholders. The 1948 sales vol- 
ume compares with $670,772,647 for 
1947, an increase of 5 percent. 

From the year’s net income, an 
appropriation of $6,500,000 was 
made for possible loss on foreign 
investments, leaving a balance of 
$24,095,518 carried to earned sur- 
plus. Net income before this re- 
serve was equivalent to $13.40 per 
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NEW. 


JUST DRIVE ON! 


Newly designed 


you can drive right on... 
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continuous wheel-platform 


Now you can 


change cars easily, as often as you want. 


Can be financed if desired. 





LOW-PRICED 


PORTABLE. 


AUTO-TURNTABLE 


Turns Cars Indoors or Out 





Write to 


BRUNNER, INC. 


358 EAST CENTER STREET 
MANCHESTER, CONN. 


| share of common stock and after 


the reserve to $10.25 per share. 

Comparable net income for 1947, 
before a reserve of $7,500,000 for 
foreign investments, amounted to 
$33,044,943, equivalent to $14.56 per 
common share, and the balance 
after reserve to $25,544,943, or $10.93 
per share. 

Net income per dollar of sales 
was lower in 1948. Before appro- 
priations, this amounted to 4.3 cents 
against 4.9 cents in 1947. After ap- 
propriations, net income was equal 
to 3.4 cents compared with 3.8 cents 
per dollar of sales in the preceding 
year, Litchfield said. 


= * * 


Auto-Lite Sales 
Best in History 


With sales of $210,070,435, the 
highest in company history, Elec- 
tric Auto-Lite and subsidiaries re- 
ported net earnings of $12,196,493 
or $8.16 per share for 1948. Sales 
the preceding year totaled $185,991,- 
022 and net earnings $10,714,987 or 
$7.17 per share. The percentage of 
earnings to sales remained at 5.8 
percent for both years. 

According to Royce G. Martin, 
president and chairman, 33 percent 
or $69,047,035 of the record gross 
income was paid out in factory pay- 
rolls, the highest figure in company 
history. Hourly earnings for the 
23,471 men and women employed by 
Auto-Lite in 28 plants in the U. S. 
and Canada averaged 13 percent 
more than in 1947 and 99 percent 
higher than in 1941. 

An additional 43 percent of gross 
income was required for materials 
and supplies. Pointing out that this 
made a total of 76 percent for 
materials and labor, Martin empha- 
sized the necessity of increased 
productivity. 


Aid for Mexico 
Wheland Seeks Loan 
For Oil Machines 


While plans for years of foreign 
industrial rehabilitation are still in 
the talking stage in Washington, 
the worldwide proposal is mirrored 
in the one-company plans of Whe- 
land Co., Chattanooga, Tenn. 

It is seeking a $10,000,000 credit 
from the Export-Import bank to 
supply oil-well drilling rigs to Pe- 
troleos Mexicanos, a government- 
formed company to develop oil re- 
sources in that country. Pemex 
would retire the obligation through 
a bond issue payable in 10 years. 

Wheland, it is said, has offered 
the Mexican firm, without profit to 
itself, a group of engineers and 
other aides to assist Mexico in its 
petroleum development plans. 


General Tire Sales Hit 
$105,908,203 in °48 

With the exception of 1947’s vol- 
ume, General Tire & Rubber sales 
of $105,908,203 were the highest in 
the history of the company, Wil- 
liam O’Neil, chairman and presi- 
dent, pointed out in the 33rd an- 
nual report to shareholders. 

O’Neil said: “Our net earnings 
for the year amounted to $4,783,- 
617, or $7.33 per share of common 
stock. This does not reflect the 
earnings on our share (about half) 
of Mansfield profits, over and above 
the amount we received in divi- 
dends, nor our LIFO contingencies, 
nor the increased profits in for- 
eign operations not included in the 
above figure. This would conserva- 
tively make our total earnings 
about $6,000,000, or approximately 
$9.39 per share of common stock.” 

+ + * 





Auto Stocks 





Mar. 14 Mar.7 
Chrysler ......... 5456 5356 
Crosley .......... 6% 6% 
General Motors .. 60 59 
Hudson .......... 11% 11% 
Kaiser-Frazer ... 6% 6% 
Nash-Kelvinator . 18 13% 
Pasar .... 66.65 38% 4 
Studebaker ...... 19% 18% 
= css cc cesses 1% 1% 
Willys-Overland 5% 5% 
Average for — 
10 Stocks ...... 18.30 17.96 
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CELLO 


CUSTOM STYLED 


GRILLE GUARDS 


Custom built to fit over bumpers or bumper 
guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40% stronger 
than mild steel. Triple plated; chrome on 
nickel on copper. Easily installed with ordi- 
nary tools by average person in 5 to 8 min- 
utes. Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS 
4900—Fits over Bumper Guard 
4902—Fits over Bumper Direct 


1949 REAR GUARDS 
490iI—Fits as protection for Trunk 


OTHER FRONT GUARDS 
4000—Fits over Bumper Guard ‘'46-'47-'48 Cars 
4500—Fits over Bumper direct '46-'47-'48 Cars 


OTHER REAR GUARDS 
1001 R—Hinged Single Upright with individual 
adaptors ‘46-'47-'48 Cars 
4000, 4500, 4900, 4901 & 4902—List price $24.95 ea. 


1001 R—List Price $12.95 ea. 


Specify Car Make in Orders 





CELLO 
FENDER GUARDS 


Protect Front and Rear 


The Cello Fender Guard has exclusive bracing 
which takes vibration and flutter out of ends 
of the bumper bar. Gives needed protection 
to exposed areas of front and rear fenders. 
Heavily plated. Chrome-on-Nickel-on-Copper. 
Packed 6 pair to shipping carton. Approxi- 
mate weight, 45 Ibs. 


Featuring: 
RAPID MOUNTING 
BEAUTY AND PROTECTION 
GUARANTEED CHROME 


FRONT—No. 800—List Price $13.75 pr. 
REAR —No. 80i—List Price $13.40 pr. 





CELLO 


TRUCK GUARDS 


Grilles, fenders and lights of all trucks get 
maximum protection with massive, sturdy 
Cello Guards. Of extra heavy, cold-drawn 
steel. Uprights 20!/2 inches high. Crossrail 
1% inches square, embossed, cold-drawn deer 
channel sections. Rugged, sturdy studs, nut 
and lock washers fasten heavily rust-proofec 
back plates. Dual Rail Guards (package: 
individually, wt. 19 Ibs.), List price $22.0 
Single Rail Guards (6 to a carton, wt. 4 
Ibs.), List price $8.75 each. 


CELLO | 


PRODUCTS COMPANY 
East Boston. . 





. Mass. 





Oe NREL IY MERA 
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| ‘Beg 


ging the Issue?” 


Charge Hurled at ATA by AAA in Second Round 
Of ‘Trucks Ruin Roads’ Battle 


WASHINGTON. — A request by|opinions of a “few recognized au- 
the American Trucking Assns. that | thorities.” 


the American Automobile Assn. fur- 
nish documented proof for its as- 
sertion that overloaded trucks are 
causing serious damage to high- 
ways brought a reply from the AAA 
that the ATA is “begging the issue.” 


The controversy started when 
the AAA issued a statement de- 
claring that “billions of dollars 
worth of the nation’s finest high- 
ways are being pounded to pieces 
by overweight and overloaded 
commercial vehicles.” 


The ATA, through Managing Di- 
rector John V. Lawrence, was quick 
to respond and challenged the AAA 
to name the highways and the exact 
locations thereon that had been 
“pounded to pieces.” The request 
also asked for “specific and satis- 
factory” proof that the damage was 
caused by commercial vehicles. 


Round two of the dispute fea- 
tured a telegram from Russell E. 
Singer, executive vice-president of 
the AAA, in which he cited the 


Dealer Upheld 
In Tax Fight 
In Lexington 


LOUISVILLE.—L, R. Cooke, auto 
dealer of Lexington, won a case in 
the Kentucky court of appeals Feb. 
25 which will apparently knock out 
a long-standing practice in Lexing- 
ton, where the authorities have 
been raising values of property on 
assessments based on recent sales 
of realty. 


That is, if a piece of property 
should be sold at a price higher 
than its assessed price, or the as- 
sessed price on nearby or adjoining 
property, it has been the practice 
at Lexington immediately to write 
up th assessed value of property 
after it has been sold. 


Cooke brought suit, charging that 
average assessment of property in 
Lexington is based on 50 percent 
of its value, but that after a piece 
of property is sold, the city tax 
assessor normally boosts the as- 
sessed value to 80 percent. He 
contended that where some proper- 
ties have not changed ownership in 
many years they only carry 20 per- 
cent. 

Cooke some time ago purchased 
adjoining properties in Lexington, 
and immediately the assessed value 
was written up. He claimed it was 
illegal to write up these values 
higher than values of adjoining or 
nearby properties, which had not 
been recently sold. 

The dealer won his case in the 
Fayette county circuit court and it 
was then carried to the appelate 
court, the latter upholding the 
theory of uniform assessment. 


Keeps Rolling 
No Letup in Tests, 


Goodrich Says 


AKRON.—Continual road testing 
of tires on virtually an around-the- 
clock basis throughout the year, is 
part of its testing program, B. F. 
Goodrich states. 

It is one of the most important 
factors in the program, and is sup- 
plemented inside the company’s 
plants by a wide variety of other 
types of testing. 

Fleet testing of Goodrich tires is 
now being conducted with head- 
quarters in Kerrville, Tex., selected 
as the base of operations because 
the climate is excellent for unin- 
terrupted operations and the ad- 
jacent area contains practically 
every type of road that is required 
for the testing of modern tires. 


°49 Chrysler Lines Using 


Tolex Leathercloth 

TOLEDO.—In the 1949 Plymouth, 
Dodge, DeSoto and Chrysler cars 
being introduced, wide use is being 
made of plastic Tolex leathercloth, 
according to Textileather Corp. of 
Toledo. 

Tolex, in a variety of colors and 
patterns, is employed for door pan- 
els, kick pads and for various inte- 
rior trim purposes, including uphol- 
stery on certain models, Jules D. 
Lippmann, president of Textileather 
Corp., said. 


Singer declared there was “am- 
ple and convincing evidence” that 
overloading and truck weights in 
excess of 18,000 pounds per axle 
load were responsible for the “ac- 
celerated deterioration” of the 
country’s highways. 

To support his contentions, Singer 
quoted the remarks of several peo- 
ple, among them: Thomas H. Mac- 
Donald, commissioner of the Public 
Roads Administration, and C, L. 
Motl, maintenance engineer of the 
Minnesota state highway depart- 
ment. 

Singer said the AAA’s eight road 
reporters and “other trained observ- 
ers” have given “first-hand reports 
on the wear and tear they have 


yh 


| mileage 
issue,” Singer stated. 





observed on such highways as US 


| 40, US 30, US 41, US 66, US 80 and 


even on new segments of US 52.” 

“In view of this overwhelming 
evidence of damage, we repeat 
that thousands of miles and bil- 


| lions of dollars are in jeopardy 


and we submit that your request 
for an inventory of damaged 
is simply begging the 


The AAA’s response failed to sat- 


| isfy the ATA, which had asked for 


either documented proof or a re- 
traction. 

Commenting in Transport Topics, 
ATA’s managing director stated: 

“The communication from the 
AAA is a reply but not an answer. 
We asked for definite proof of dam- 
age in miles, dollars and specific 
location, plus definite proof that 
alleged damage to highways was 
done by trucks. We have received 
neither. 

“We can see no point in releas- 
ing the reply since this would 
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JAYHAWK DEALER—Native Kansans are known as Jayhawks and Walter Sanders, 


dealer in Emporia, Kans., is no exception. 
Allen White, famous journalist. 


culation to the type of sweeping 
generalizations which already fea- 
ture published comment on this 
issue, and which distinguished the 
original statement. 


“This problem will never 





ler 
Emporia was also the home of the late William 





with special interests involved, but 
only by impartial investigation and 
study which covers every aspect of 
the situation. Until this type of 
study has been made, we recognize 


be| no validity in off-the-cuff opinions 


serve only to give further cir- | solved by assertions nor by persons | from anyone.” 
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Constant Velocity 
Universal Joint 


Centermount 
Emergency 
and Parking Brake 
for Buses 
and Trucks 


B-K* Power 
Braking System 
for Cargo 
Trailers 


TRUCK 


HYDROVAC IS 


Everything truck operators look for in power braking, 


they 


Bendix Hydrovac*. It 


find in greater degree and for less cost in the 


ives them easier, ‘smoother, 


quicker stops with less physical effort. A record number 
of Hydrovac installations—over 2,000,000 at present— 
bears out this claim. Ask the man who uses Hydrovac 


about its performance . . 


. ask the man who services it 





BETTER MOTOR 


BUILDERS OF THE BASICS OF 


VEHICLES 


Automatic Clutch 
and Gear Shift 
Control Systems 
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Bendix* Brakes 
for Buses, 
Trucks, and 

Passenger Cars 


Bendix 
Vacuum-Power 
Gear Shifter 





FIRST CHOICE! 


about the upkeep... 


and you'll see why Hydrovac is 


first choice! This preference indicates the value of in- 
cluding Bendix Hydrovac power braking in your orig- 


inal equipment specifications. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, INDIANA 


Export Sales: Bendix International Division, 72 Fifth Avenve, New York Il, N.Y. 


*REG. U.S. PAT. OFF. 


aviation Pro 
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The Other Side of the Picture 


DEAR READER: 

SOME TIME AGO WE ASKED You TD 
SUBMIT IDEAS TO US RELATIVE TO 
JM/ETY AWD WE RECEIVED MANY 
LETTERS FROM ALL AROUND THE 
MATION GIVING US 0000 7aes... 
WE DREW THESE UP AS WE RECEIVED 


THEM AND WISH 10 HAM YOU ALLE 


FOR YOUR HELP. 
FOLLOWING 15 ALITTLE IDEA 


WE TWODGHT UP ALL BY OUR LITTLE 


SELVES. WE WOULD LIKE 10 SEE 
THIS ZA/ED O07 ON SOME OF THE 
MORE (QVOESTCD HUCHUAYS IN 
LYAERIMINTAL AREAS TO FIND 
JUST HOW GOOD THE IDEA 1S. 


WLIO fe 


Sales Sheepskin 


School for Auto 


Pays Off for Mints 
LOS ANGELES.—Prof. 


they call him. His classroom is | Kaiser-Frazer 









Mintz,| Bert Doane, general manager of 


AUTOMOTIVE NEWS, MARCH 21, 1949 


MOST OF OUR GIT Weninats L090 
THING LIKE THIS- WITH CARS 
SPACED ACCORDING TO THE Wwo/y/Dm 

PAIVER’S PERSONAL INCLINATION 


Assuming Tear tHE cars 
AT GOMPH. 1T WILL BE NOTED THAT THE G445 
TRE CARS (0 THIS DAAWING WOULD BE 


right in the heart of Figueroa St.’s 
famed Auto Row here and his stu- 
dents are ambitious young men 
who have never before sold an 
automobile. 


ganize the school. 


Sales Corp., Los An-/|’49 Kaisers the first week. 


N.A.D.A. 
CONVENTION 





UNDERWOOD SUNDSTRAND 
..othe machine that is the ° 
answer to the Automobile 
Dealers Accounting Requirements 


No wonder the Underwood Exhibit at the NADA Con- 
vention was crowded. 

For the first time, Auto Dealers from all sections of the 
country saw the new Underwood Sundstrand machine, 
the machine especially designed to speed up their ac- 
counting work. 

For the first time, Auto Dealers discovered a remarkable 
machine and a complete system which enables them to: 


1 Complete their Financial Statements the 
first day of every month, 
2 Post and balance all General Ledger Accounts daily. 
3 Post and balance all Journals daily. 
4 Post and balance Customers’ Accounts daily. 
5 Post and balance all Accounts Payable records daily. 


You will want complete information concerning this 
simple and easy-to-operate machine which was designed 
to do a comprehensive record-keeping job in your office. 
All of the facts on the new Underwood Sundstrand Auto- 
mobile Dealers Accounting Machine System are avail- 
able...now. Fill in and mail the coupon today! 


Underwood Corporation 


Accounting Machines . . . Adding Machines... SL 
Typewriters . .. Carbon Paper . . . Ribbons 
One Park Avenue New York 16, N. Y. 
Underwood Limited, 135 Victoria St., 
Toronto 1, Canada 
Sales and Service Everywhere 


AN-3-21-49 


Underwood Corporation 
One Park Ave., New York 16, N. Y. 


Send me your illustrated folder, Form 
S-1326, describing the approved Under- 
wood Sundstrand Automobile Dealers 
Accounting Machine System. 


Name of Company. .... 2.2... secceecevees 


Your Name and Title. ..........+++++ee08 


(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


geles division, cooked up the idea. 
He appointed Harold Mintz to or- 


First class was graduated several 
weeks ago and the results were 
prompt. Prof. Mintz’ lads sold 10 
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1T 15 OUR IDEA T0 AKA THE ere WITH 


As "CENTER LINES ANO 0 


7D £2 £/M/TS-L£TC. THEN OF COURSE 
WAVE 70 BL ULLOCAL 70 A ZOWE /F THERE 1S AAOTHER 
MOVING CAR iW THAT ZONE (OF COURSE -/ARKING OW 1 IME Suan s 
PORGIDDEN BY LAW ALSO) WE BELIEVE THIS WouLD SALETY 
SEASSING, DAM ‘ory TSTCo COULD OMY 96 per “WRK 
‘s 7 , SISTEM COULD OMY SE DONE €RE TA 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


A COURSING to a recent higher 
“4% court, an agreement to submit 
a controversy to “arbitration” has 
the legal effect to make a com- 
promise settlement of the matter in 
dispute. Hence a decision rendered 
by an arbitrator is final. 


For example, in Hutto v. Jordan, 
36 So. (2d) 809, it was shown that 
an automobile dealer sold a car for 
$383, of which $94 was paid in cash, 
“leaving a balance of $289 to be 
paid in 12 successive monthly in- 
stallments of $31.19.” 

In subsequent controversy, in- 
volving payment for the car, the 
automobile dealer and the pur- 
chaser of the car agreed to sub- 
mit their differences to one Kelly 
who was to decide whether the 
automobile dealer, or the pur- 
chaser of the car, was in the 
right. Kelly decided in favor of 
the automobile dealer, The pur- 
chaser was not satisfied with the 
decision and filed suit, The higher 
court refused to change the deci- 
sion rendered by Kelly, and said: 
“Errors of law or fact, or an 

erroneous decision of matters sub- 
mitted to the judgment of the arbi- 
trators, are insufficient to invalidate 
an award fairly and _ honestly 
made.” 

Also, see 3 Am, Jur. Section 135, 
Award and Arbitration, where it is 
said: 

“Nothing in the award relative to 
the merits of the controversy as 
submitted, however wrongly de- 
cided, is ground for setting aside 
an award in the absence of fraud, 
misconduct, or other valid objec- 
tions.” 


when negligence of the automobile 
owner caused the injury. 

For illustration, in Anderson v. 
London Co., 36 So. (2d) 741, the 
testimony showed facts, as fol- 
lows: One Anderson is employed 
in a gasoline and service station. 
One day a man named Johnson 
drove a Dodge truck into the 
service station. 

Johnson requested the service 
station man to have a flat tire on 
the outside wheel of the rear dual 
wheels of the trailer unit removed 
and replaced with a spare which 
was being carried under the float 
of the truck. The spare tire was 
removed by Anderson, and when 
tested showed an air pressure of 
65 pounds. At Johnson’s request the 
tire was inflated to 75 pounds. 

Anderson removed the flat tire 
and began to place the spare tire 
on the wheel. As he was squatting 
down beside the wheel the lug rim 
became disengaged with the result 
that the wheel was forced back into 
the face of Anderson, causing seri- 
ous injuries. 














* © * 
Sues for Damages 
NDERSON sued Johnson for 
damages. In holding the truck 
owner not entitled to damages, the 
court said: 

“Unforeseen failure of automobile 
equipment to function because of 
a condition . . . not due to any 
negligence (of owner), and of which 
he could not reasonably be expected 
to have known in the exercise of 
ordinary care, does not necessarily 
render him negligent and liable.” 

For comparison, see Bolin v. 
Corliss Co., 262 Mass. 115. Here 
a pedestrian standing on the side- 
walk was struck by the rim of a 
tire which came off of a passing 
automobile. The court said: 

“In the absence of anything to 
show that the appliances were de- 
fective, the defendant (automobile 
owner) was not required to remove 
the rim and connections and in- 
spect them, before using the car.” 

And again, see Banta v. Moresi, 
119 So. $00. This court held that 
the owner of an automobile who 
delivers it to a repair man for re- 
pairs owes to him the duty to dis- 
close to him any defect in the 
mechanism which may render it 
unsafe or dangerous, but does not 
owe the garage owner or his em- 
ployes the duty to make an exami- 
nation to discover such defect be- 
fore delivering the automobile for 
repairs. 


* * . 


Injured Employe 
ONSIDERABLE discussion has 
arisen from time to time over 
the legal question: When is an 
automobile owner liable for injuries 
to an employe in a repair shop or 
garage caused by dangers in the 
automobile? The answer is: Only 


Cincinnati Lists 


10 Committees 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. has an- 
nounced chairmen and members of 
its 10 committees, as follows: 

Executive committee—C. A, Cro- 
nin, chairman; Walter Hallerman 
and Clifford Jacobs. Budget—Cro- 
nin, chairman; Hallerman, Jacobs, 
A. F. Kirsten, Fred Rengers and 
Robert Vordenberg. Membership— 
Hallerman, chairman; James Hos- 
ford and Vernon Nugent. 

Vocational Training—Vordenberg, 
chairman; R. E. Reinhold, R. M. 
Fisher and Andy Schain. Advertis- 
ing — Schain, .chairman; Ralph 
Rockenfield, Fred Rengers and C. L. 
Bernens. Public Relations —D, A. 
Bennett, chairman; C, Dabney 
Thomson and W. E. Schott jr. Serv- 
ice Managers — Nugent, chairman; 
J. P. Redington and Bernens. 

Safety — Thomson, chairman; A. 
Bruson and Jacobs. June Outing— 
William Gick, chairman; Jack 
Tranter, Hosford and Bruson. An- 
nual Meeting—Schott jr., chairman; 
Fisher and Redington. 


ADVERTISEMENT 


CAR BUYERS 
Don’t Get Stuck 


GOOD CARS 
FOR ONLY 


$1.25 


Amazing but true! Thousands of car buyers 
saved hundreds of dollars last year after 
reading ‘‘How To Be An Expert Car Buy- 
er.’’ This sensational new book reveals 
authoritative money-saving inside informa- 
tion. It exposes 36 tricks used to defraud 
ear buyers. Shows how to spot former 
taxis, wrecks, lemons, stolen cars. Gives 56 
easy tests. Covers fair prices, trade-ins, 
financing, insurance, repair, operating costs 
etc. Highly commended by ‘‘Los Angeles 
Dealers News’’ and R. Schmunk, Pres. of 
AAA, 96pp Illus. Only $1.25; COD $1.50 
Buy at Macys-NY; Marshall Field-Chic; 
Gimbels-Phila; Technical Bk Co-Los Ang: 
Rands-Detroit; bookshops; Sears catalog or 


CUMMINGS ENTERPRISES, Publishers 
Keystone State Bidg., Phila. 7G, Pa. 





By Fred Kempf 
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Hasebrook Replaces Ulbrich 


As L-M Controller 


John L. Hasebrook, assistant res- 
ident controller of the Highland 
Park (Mich.) plant of Ford Motor 
Co., has been appointed resident 
controller of the Detroit Lincoln- 
Mercury division plant, according 
to Benson Ford, vice-president and 
general manager. Hasebrook re- 
places Emil A. Ulbrich, who has 
been appointed to the central con- 
troller’s staff of Ford Motor Co. 
at Dearborn. 

o * * 


Champion Elects Stranahan 


And Lewis Vice-Presidents 


Robert A. Stranahan jr. and James 
F. Lewis jr., have been elevated 
to vice-presidencies at Champion 





a 
R. A, Stranahan jr. 


Spark Plug Co., Toledo. Stranahan 
has been in charge of equipment 
sales and Lewis has been director 
of purchases. 

Other officers re-elected were: 
R. A, Stranahan sr., president; F. D. 
Stranahan, vice-president and treas- 
urer; Duane S n, vice-presi- 
dent, and H. B. Speyer, secretary 
and assistant treasurer. 

+ . . 


McCartney Appointed 
Norrhan J. McCartney has been 
appointed sales manager of Gould 
Storage Battery, Ltd., Kingston, 
Ont., Canadian subsidiary of the 
National Battery Co. 
* 


Federal Names Dalton 


To Capital Sales Post 


Appointment of T. A. Dalton as 
factory sales representative for its 
Washington region is announced 
by Carl Loud, 
general sales 
manager of Fed- 
eral Motor Truck 
Co 


James F. Lewis jr. 


Dalton, who 
will represent 
Federal in the 
District of Co- 
lumbia, Virginia 
and part of 
Maryland, has 

, been identified 
7. A. Dalten with the automo- 
tive industry since 1918. His back- 
ground includes experience as a 
dealer and in the administrative 
service of the U. S. government. 
Before becoming associated with 
Federal he served for two years 
as automotive marketing specialist 
for the War Assets Administration. 





Lee A ppoints 
New Officers 


W. F. Hinderscheid has been 
named vice-president in charge of 
sales of Lee Tire & Rubber Co. of 
New York, Inc., 
a wholly - owned 
subsidiary of Lee 
Tire & Rubber 
Corp., it was an- 
nounced. 

The appoint- 
ment followed 
an organizational 
meeting of the 
nine directors of 
the corporation 
reelected to office. 
The directors are: 
James Carstairs, Albert A. Garth- 
waite, Stanton Griffis, Henry Hop- 
kins jr., Ambrose E. Impey, George 
S. Mahana, Thorpe Nesbit, Daniel 
M. Sheaffer and Paul Van Anda. 

Named as officers of the parent 
company by the directors were: 
Garthwaite, president; Robert M. 
Brasaemle, vice-president — manu- 
facturing; Elden E, Leach, vice- 
president—plants; Arthur H. Nel- 
len, vice-president —- development 
and research; George H. Duck, 
vice-president — public relations; 
Arthur S. Pouchot, treasurer-comp- 
troller; Hopkins, secretary; Daniel 


W. Hinderscheid 


Auto Personnel 
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H. Handy, assistant secretary; Jo- 
seph J. Rooney, assistant treasurer; 
A. A. Garthwaite jr., assistant to 
vice-president — plants; Joseph J. 
Conway, personnel director; J. C. 
Carlin, process engineer, and 
R. Leopold, chief engineer. 

Appointed officers of the Republic 
division, which manufactures indus- 
trial rubber, were: O. S. Dollison, 
vice-president; Herbert W. Croys- 
dale, vice-president — manufactur- 
ing; Ernest M, assistant 
treasurer, and T. C, Boase, assistant 
secretary. 

* * 


Goodrich Names Markle Head | ' Y 


Of Associated Lines Sales 


George B. Markle has been named 
manager of tire sales in the Asso- 
ciated Lines Sales division of B. F. 
Goodrich Co., it is announced by 
M. G. Huntington, division general 
manager. The division handles 
sales of Brunswick, Diamond, Hood 
and Miller brands of tires and ac- 
cessories. 

Markle has been with the com- 
pany 23 years, starting as a tire ad- 


Yes . . . “HEAT-SHAPED!” And 
that’s very important. Why? Because, 
with “‘Heat-Shaped”’ piston rings, you 


can count more surely 


to keep wear at the minimum, and to 
last for extra miles. You satisfy your 


" 
! 
shape and tension to seal the cylinders, 
| 
| 
customers with more power and better | 


oil and gas economy. 


ONLY 








juster in Cincinnati. He joined the 
Associated Lines division in 1927 
and had various assignments in op- 
erating, credit and service responsi- 
bilities. For the last several years 
he had been division merchandising 
manager. He is a graduate of the 
University of Cincinnati. 
+ + + 


Stevens New Sales Head 


For Mansfield Tire 


J. S. Wainright, general sales 
manager of Mansfield Tire & Rub- 
ber Co. for 28 years, has resigned 
his position and 
will be succeeded 
by Edward E. 
Stevens, assistant 
general sales 
manager. 

Wainright, who 
became associat- 
ed with the com- 
pany in 1916 as a 
district sales 
manager, was 
made general 
sales manager in 
1921. He will remain active in a 
sales advisory capacity and as vice- 
president and director of the com- 
pany. 

Stevens was appointed assistant 
general sales manager four years 


E. E. Stevens 





NOT A COME-BACK 
SINCE WE SWITCHED 


TO PEDRICKS 


on correct 





Your expert workmanship and Pedrick 
“‘Heat-Shaped” piston rings are an un- 


Pedrick Franchise Dealers 
Get the best piston rings, complete serv- 
ice information, tested local sales aids, 
big outdoor shop sign, national magazine 
advertising. Ask your Pedrick jobber. 


Gecscepatechosiitien amesnpenjpenvansauntaiegunmniinnel 
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FORD TRUCK MEN SEE GOOD YEAR AHEAD—Central office, regional and district truck 


and fleet sales managers of the Ford Motor Co. in a two-da 
that prospects for truck business in 1949 were good. The truc 
Ball, manager, Ford Motor Co. truck and fleet sales department; W. E 


addressed by J. D. 


conference in Chicago agreed 
and fleet sales managers were 


Kimbrough, manager of the company's truck sales section, and by other sales executives from 


Dearborn. 
ager, Jacksonville, Fla.; Norman Terry, Wildin 
regional truck and fleet sales manager, New 


Shown above (left to right) are: F. A. 


Vickers, district truck and fleet sales man- 
Picture Productions, Inc., Detroit; W. P. Bave, 


ork: W. D. Ball, regional truck and fleet sales 


manager, Richmond, Calif.; M. K. Gant, regional truck and fleet sales manager, Chicago; 

T. W. Beattie, regional truck and fleet manager, Chester, Pa.; Kimbrough; Ball; J. E. Parrott, 

truck and fleet sales TR J. S. French, a manager, fleet section, truck and fleet 
y u 


sales department, and 


J. Crimmins, manager, 


siness management department, all of 


Dearborn; V. W. Helard, regional truck and fleet sales manager, Kansas City; J. W. Chenault, 
regional truck and fleet sales manager, Detroit; Ciare Briggs, Wilding Pictures, and R. R. 
Nadal, manager, used-car and truck department. 


ago soon after his return as a lieu- 
tenant commander from 3% years 
of service with the U. S. Navy. 
Stevens is also assistant treasurer 


of the company. 
+ + * 


Grizsaly Appoints Tissen 
Chicago Division Head 


Albin A. Tissen has been appoint- 
ed Chicago division manager, ac- 


fio a3 


‘“HEAT-SHAPED”’ 
YOU KNOW 





a | 


cording to Joe Brown, sales man- 
ager of Grizzly Mfg. Co. 

Tissen, formerly with Auto-Lite 
and AC Spark Plug, succeeds Hal 
Wells, who, Brown said, returned 
to the West Coast as manager of 
the Northern California division. 


William Ullman, Washington co-:respon- 
dent, keeps Automotive News readers up 
to date on political and economic trends in 
the nation’s capital every week, 


beatable combination. Put them to- 
gether in every engine job and build 
your reputation and your profit. 
Witkentnc Manuracturinc Co.,Phila- 
delphia 42, Pa. In Canada: Wilkening 
Manufacturing Co. (Canada) Ltd., 
Toronto. For 29 years, supplier of piston 
rings to leading vehicle and engine 
manufacturers. 


PISTON RINGS ARE “HEAT-SHAPED” 









Auto News from Britain 


Two Auto Companies 


In Effort to Cope With Steel Situation 


7S Nuffield Organization an- 
nounced that Riley (Coventry), 
Ltd., is to join the M. G. Car Co. 
at Abingdon works. Both products 
will retain their distinctive fea- 
tures. 

The change has been made be- 
cause the steel ration is not enough 
to keep all the plants going at ca- 
pacity, so telescoping production 
saves on costs. Similar moves are 
expected soon within this same or- 
ganization. 

Many car producers in Britain 
are getting a mite more than 
worried as the Steel bill makes 
progress towards the nationaliza- 
tion of this industry. 

Production of steel is mounting, 
but some think that the upward 
trend will stop when nationaliza- 
tion gets its teeth into the steel 
industry. 

Should there be any extra steel 
available the car industry is high 
on the priority list for it. 

* * * 


XPORTS continue to mount, 

with most going to the U. S. 
Main development is in the 1,000 
c.c. to 1,600 c.c. category, which 
has risen steadily throughout the 
year. They are now averaging $13,- 
000,000 a month. 


Resale Pacts 


HE British Motor Trade Assn. 

has issued hundreds of writs 
against buyers of cars who have 
sold new models before the cove- 
nant period of a year had expired. 

The association ,devised the 
scheme of obtaining a covenant 
from dealer and buyer not to re- 
sell in less than a year to stop the 
black market in new autos where- 
by cars were being sought and sold 
a few days later at double and 
treble the list price. 

After obtaining a conviction in 
a test case, the association is go- 
ing all-out to make the covenant 
scheme a success by issuing writs 
against those who have broken it 
during the last couple of years. 

They say that conditions are 
ideal in Britain for a healthy black 
market in cars while so many mod- 
els have to be exported to earn 
foreign currency. The only way to 
break the racket is by means of a 


covenant, which must be kept. 
* * * 


Proving Ground 


INCE the loss of Brooklands, 
Britain has been way behind in 
car-testing facilities. Now there is 
a move to convert a wartime air- 
field into a proving ground, and 
the Society of Motor Manufacturers 
and Traders have given $80,000 to 
the Motor Industry Research Assn. 
towards the cost of the changeover. 
It is hoped that the new testing 
ground will help British auto engi- 
neers keep in front. 
” ” * 
Singer’s New Model 
INGER MOTORS, LTD., are go- 
\’ ing ahead with plans for the 
full-scale development of its new 
model, the S.M. 1500, for the export 
market. Models have already been 
sent to overseas distributors to 
sound out the market possibilities. 
It will be produced alongside the 
current 9 horsepower roadster and 
10 and 12 horsepower saloons. As 
the company cannot use all its fac- 
tory space for car manufacture, 
Singer has turned over parts of the 
plant to the production of other 
engineering goods. 
* + + 


New Field to Sow 
[NCREASED gas prices in Canada 





are tempting British motor man- 
Pontiac Leases Quarters 
For Charlotte Zone 

CHARLOTTE, N. C.—The Pontiac 
division of General Motors Corp. 
has leased office quarters in the 
Cutter Bldg., it is announced by an 
official of J. H. Cutter & Co., owner 
of the building which will be ready 
for occupancy in April. 

The Pontiac lease covers 2,300 
square feet of second floor space, 
located at the front of the building, 
it was said. Pontiac had a zone 
office in Charlotte prior to 1942, but 
in that year the Carolina business 
was transferred to the Washington 
and Atlanta zones. 


Telescope Production 


ufacturers into this market. Latest 
firm to go all-out in the Dominion 
is Vauxhall Motors, Ltd. 
Arrangements have been made 
with General Motors of Canada to 
sell and service Vauxhalls by 33 
dealers in 24 centers. In January, 
170 models were shipped, and by 
the end of the year the total will 
be 2,500. 
Outlining the .chances of his 
cars in the new market, R. H. 
Batchelor, export manager for 
Vauxhall, said: “The new Vaux- 
hall 18 horsepower Velox has a 


S. Beardsley 


them easy to park and handle in | 


performance which is strictly | traffic.” 
comparable with that of larger a 
American cars, and its petrol con- | Vehicle Peak 


sumption is much more econom- 
ical. 

“Petrol is more expensive in Can- 
ada than in the U. S., and there- 
fore the low running cost of our 
cars is an important attraction. 
The handy overall dimensions make | 


IX SPITE of exports there are 
more cars on the road in Britain 
today than ever before, even though 
gas is rationed. It is estimated that 
the total is just a few thousand 
short of 2,000,000. 

The Society of Motor Manufac- 


ATING 


avenue = SS VERNON =a LOU wa OF TRWR 


HELMS INDUSTRIAL" 





2145 EOGEWOOD AVENUE, N. E 
PHONE 7.2441 
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Gentlemen: 








Now, customers 





to you at a NEW price. your 






@mium quality guard at popular prices. 











Recent improvements in, and expansion of, our produc- 











tion facilities plus the excellent 











has enabled us to effect this saving. 





Dealer, 





by you, Mr. 











effective imme- 





Volume output enables us to announce, 










diately, a new price of $24.95 on what has always been and 





continues to be, a premium quality guard. 











Many thanks, Mr. Dealer, from our organization to yours 





Yours very truly, 





HELMS INDUSTRIAL DEVELOPMENT Co. 
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We are proud to be able to offer Helms Grille Guards 
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1OWA GOVERNOR SPEAKS AT DEALER OPENING—When H. L. McKinley & Sons (Chev- 
rolet), St. Anager. la., held open house at its new quarters for 3,500 persons, Gov. William 


lowa was the principal speaker. 


turers and Traders notes that 

more and more U. K. car pro- 

ducers are also turning out farm 
tractors for export. 

Car exports are increasing to 
Brazil, Denmark and Portugal, as 
well as the major markets of the 
U. S. and Canada. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 
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Going Dodge Way? 
Quinn Says Public Heads 


For Comfort Features 


DETROIT.—Dodge, which with 
other Chrysler divisions is putting 
the accent on practicality in new 
models, claims the public is be- 
coming increasingly interested in 
the comfort features. 

E. C. Quinn, general sales man- 
ager of Dodge, reached that con- 
clusion after receiving telegraphic 
and telephoned reports from hun- 
dreds of Dodge dealers throughout 
the country on the results of the 
introductory display of new Dodge 
cars. 


“Nearly every dealer told the 
same story about how showroom 
visitors inspected the car,” Quinn 
said. “It used to be that the show- 
room visitor’s first impulse and 
first act was to get into the front 
seat behind the steering wheel. 
This year, it’s different so far as 
Dodge is concerned. Our dealers 
tell us that visitors wanted to sit 
in the rear seat first. They seem 
| tremendously interested in the very 
things we've been talking about— 
leg room, head room, shoulder 
room and vision.” 
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Safety Threat? 


‘Self-Serve’ Stations Draw 
API Board’s Fire 


NEW YORK.—The board of di- 
rectors of the American Petroleum 
Institute has expressed disapproval 
of the new “self-serve” gasoline 
stations as a menace to the petro- 
leum industry’s safety record. 

The board adopted a resolution 
which held that the “self-serve” 
stations jeopardize the “enviable 


record of fire safety at 1,500,000 
gasoline pumps where 25,000,000 
automotive vehicles are fueled daily 


with 97,000,000 gallons of gasoline.” 

“Self-serve” stations originated 
in Los Angeles in May, 1947. As 
the name implies, motorists handle 
the pumps themselves while atten- 
dants collect the purchase prices, 
supervising a number of pumps 
simultaneously. 

The stations since have been 
constructed in other parts of the 
country, including Florida, South 
Dakota, Virginia and New Jersey. 


Eleven states already have sta- 
tutes prohibiting the stations. 


Among these are Illinois, Michigan, 


Se a an 


Rear-view mirrors, similar to those 
used on automobiles, are a familiar 
sight in Bornholf, Denmark. Placed 
outside a window, a person inside 
can watch pedestrians coming up 
the walk. 


Pennsylvania and Ohio. Several 
other states, including New York, 
have similar bills before their leg- 
islatures. 


PROTECTED DISTRIBUTION — Helms Guards are sold only 


Opportunity Aplenty 
AMA Publication Finds 2,600 Different Jobs 
Involved in Vehicle Production 


DETROIT.—It takes more than 
2,600 different kinds of jobs to build 
modern motor vehicles, reports the 
February issue of Automobile Facts, 
monthly publication of the Automo- 
bile Manufacturers Assn. 


Sharply increased employment 
and a wider variety of jobs means 
that opportunities for promotion 
are greater today than at any time 
in the industry’s history, according 
to the AMA publication. 

The million persons currently 
working in plants and offices of 
U.S. motor vehicle, body and 
parts manufacturing companies 
reportedly represent an employ- 
ment increase of about 50 percent 
over 1941 and 100 percent over 
1929. 

As companies build new plants 
and expand employment, more jobs 
open up in all pay levels, AMA 
pointed out. 

“They need new foremen, more 
plant and departmental supervisors, 
more research specialists, more peo- 


through new car dealers. 


MAXIMUM SALES — The Helms 
plan of merchandising means volume sales for you, Mr. Dealer, 
by narrowing the field of competition. Because Helms Guards 
are sold exclusively by new car dealers, you are not forced to 


roam 


This is your guard, Mr. Dealer, buiit exclusively for your custom- 
ers und sold only by you. Take advantage of your ‘Protected 
OTF stall ites ae 
for Helms Grille Guards is your best assurance of quantity sales. 


* GRAND RAPIDS “5, 


compete with numerous other types of accessory outlets. 


MAXIMUM PROFITS — Distinguished Leadership backed by 
the Helms reputation for quality makes Helms Guards easier to 


plan today. The established customer acceptance 


INDUSTRIAL DEVELOPMENT COMPANY 


EDGEWOOD AVENUE, N. 


Helms — Famous for Premium Quality — Advance Styling — and Regal Beauty 


“Protected Distribution’ 


MICHIGAN 


ple in the higher paid skilled trades. 

“It also means expansion of such 
activities as medical, safety and 
employe-training programs — and 
more top jobs in such work. 


“And all sorts of records must 
be kept on a much larger scale 
than when the company opera- 
tions were smaller—so more em- 
ployes and executives are needed 
in plant offices.” 


Of the 2,600 job classifications, 
approximately 10 percent are on the 
final assembly line. 


One firm, according to AMA, has 
more than 90 classes of assembly 
jobs in its plants—plus 160 machine 
operating classifications, 50 kinds of 
press jobs, 75 in forging, 40 in weld- 
ing and 160 in foundry work. In all, 
this company has about 900 as- 
sorted types of “production” jobs. 

In addition, there are about 1,100 
different kinds of non-production 
jobs in automotive plants. Included 
are tool and die making, mainte- 
nance, inspection, engineering, ma- 
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chine setting, material handling 
and many others. 

Added to these two groups are 
the 600 independent classifications 
of salaried employes, mostly in 
plant offices. 

Almost every type of vocation is 
covered in the 2,600 jobs, among 
them being stenographers, artists, 
doctors, cafeteria chefs, bricklayers, 
statisticians, chemists, metallurgists, 
locomotive engineers in plant yards, 
those who cut and sew cloth and 
leather, watchmakers who repair 
delicate instruments and editors of 
plant publications. 


The industry’s rapid expansion in 
employment in recent years has 
forced companies to intensify pro- 
grams for selection and training 
people for more responsible jobs, 
AMA asserts. . 

“The search for people qualified 
for better jobs starts the moment a 
person is hired by an automotive 
firm,” AMA said. 


“Records are made of each em- 
ploye’s education and previous ex- 
perience. Before being given a 
factory job, new employes are 
given a medical examination, so 
they won’t be assigned to work 
for which they’re not physically 
suited, 

“Foremen keep records on per- 
formance, attendance, safety hab- 
its, of employes in their group; on 
a man’s ability to adapt himself to 
new tasks, on how well he gets 
along with fellow employes. 

“Promotions begin when employes 
become utility or leader men—able 
to do several jobs, or lead the group 
they work with. Pay increases come 
in this way, or by transfers to jobs 
that carry higher pay ratings. 

“Promotion to foreman usually is 
the next step upward. One of the 
nation’s largest automotive firms 
reports, for example, that 97 percent 
of its top executives came up this 
way, starting from the bottom. 
Those who didn’t were trained spe- 
cialists brought in for particular 
jobs.” 

In many cities, automotive firms 
have special training schools for 
employes who want to prepare for 
better jobs, or arrange for courses 
in local schools or colleges, the 
publication stated. Several large 
automotive companies even oper- 
ate their own technical colleges, 
while still others contact univer- 
sities each year, searching for 
new graduates with necessary 
qualifications. 

In the skilled trades, which make 
up about 16 percent of automotive 
plant employes, an apprentice train- 
ing program is constantly in opera- 
tion. It takes two to seven years of 
special study and job training for 
such skilled trades as tool, die and 
pattern making, and machine re- 
pair — depending on the particular 
trade, according to the publication. 

New foremen get special courses, 

and all foremen and plant super- 
visors are given periodic training 
on new methods in their fields and 
new developments in employer- 
employe relations. 

“By trying to fit each employe 
into a job that matches his ability 
and temperament, and by a sys- 
tematic search for those who can 
take on bigger jobs, automotive 
firms get an effective combination 
of manpower and machine power, 
to make mass production possible,” 
according to Automobile Facts. 





















Now4ier Sales 


Off in Vancouver 


VANCOUVER, B. C. — Registra- 
tion of new cars in British Colum- 
bia during January of this year 
slipped to 887 compared with 1,129 
for January a year ago, according 
to the motor registration branch of 
the provincial government. The to- 
tal for the year 1948-49 is, however, 


| well ahead of the 1947-48 figures. 


Registrations of new commercial 


vehicles totaled 474 for the month, 
|three more than the previous Jan- 


| uary. 


The office reported the latest reg- 
istrations bring to 196,478 the total 
number of private and commercial 
vehicles licensed to operate on 
British Columbia highways, This 
compares with 173,769 at the same 
date in 1948. 


Northern L-M Expands 
Northern Lincoln-Mercury Sales, 
Inc., Milwaukee, has purchased the 


Maxx superstation property, ac- 
cording to Hugh M. dones, presi- 
dent of the L-M firm, for a new 
dealership. 
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Pa. Measure Would Modify 


Financial Responsibility 

The requirement to furnish proof 
of financial responsibility where 
commercial motor vehicle is cov- 
ered by motor vehicle liability 
under the uniform automobile lia- 
bility act of 1933 would be elimi- 
nated under the provisions of a bill 
introduced in Pennsylvania. How- 
ever, the measure would limit the 
privilege of operating any other 


motor vehicle. 
* 


. € 
-Montana Idle Pay Benefits 
Up to $20 a Week 
Gov. John W. Bonner has 
signed into Montana law a bill 
increasing state unemployment 
compensation benefits from $18 
weekly for 16 weeks to $20 for 
18 weeks. > ante 


Below-Cost Sales Ban 
Considered in N. C. 


An unfair sales practices act, 
outlawing below-cost sales, has 
been introduced in the North Caro- 
lina legislature by Rep. Dan Ed- 
wards of Durham, Walter Criss- 
man of Guilford and others. 

« + * 


State FEPC Proposed 


In Washington Bill 

A bill creating a state fair em- 
ployment practices commission 
has been given final passage by 
the Washington state legislature 
and sent to the governor. 

The measure provides for a 
five-member commission, ap- 
pointed by the governor, to at- 
tempt to prevent racial and reli- 
gious discrimination in employ- 
ment. eye ay 


75-Cent Minimum Pay 


Goes to Conn. House 

A bill providing for a 75-cent- 
an-hour minimum wage in Con- 
necticut has been passed by the 
state senate and sent to the house. 
Also passed by the senate and sent 
to the house was a bill requiring 
that women receive the same pay 
as men for equal work. 

Both measures have the backing 
of Gov. Chester Bowles, whose 
Democratic party controls the sen- 
ate. Indications were the bills 
would find the going tough in the 
house, which is controlled by Re- 
publicans. 


Higher Gas Levy 
Asked to Finance 
Mo. Road Plans 


A 2-cent increase in Missouri’s 
gasoline tax to raise revenue for 
highway expansion has been recom- 
mended by Gov. Forrest Smith in a 
special message to the state legis- 
lature. 

Gov. Smith’s recommendations 
were based on a report of his 16- 





New Mexico to Boost 


Gas Tax to 7 Cents 

New Mexico’s gas tax will rise 
to 7 cents a gallon 90 days after 
the current legislative session 
adjourns, under a bill signed by 
Gov. Mabry. 

The tax is now 5 cents. The 
bill earmarks the increase for 
retirement of outstanding high- 
way debentures. 











member bipartisan highway com- 
mittee, which advocated acquisition 
of 15,000 miles of rural roads in the 
next five years and transforming 
them into all-weather arteries. 

Cost of the proposed over-all pro- 
gram would be $443,000,000 in the 
next 10 years. 

The study committee also recom- 
mended that King road law, which 
went into effect two years ago, be 
left intact. It provides state aid to 
counties on a fund-matching basis 
for the construction of rural roads. 
It sets aside $2,000,000 annually for 
five years. 

Gov. Smith said nothing in his 
message about an agreement re- 
portedly reached between the com- 
mittee and the state highway de- 
partment under which 60 percent of 
funds from a higher gasoline tax 
would go for rural roads and the 
rest for urban and major system 
development. 

The proposed 2-cent gasoline tax 
boost would give Missouri a total 
rate of 4 cents a gallon. Gov. Smith 
pointed out that this would still 
leave the state below the national 
average of 4.8 cents a gallon. 

7 * 


Four Okla. Bills 
Affect Dealers 


Four bills affecting automobile 
dealers have been introduced re- 
cently in the Oklahoma legislature. 
The first of the measures provides 
that the state board of education 
“shall have authority to act as 
agent for the public schools of the 
state in the purchase of transpor- 
tion equipment.” 

Two other bills establish a finan- 
cial responsibility law and create 
a special class of insurance agents 
in the field of fire, marine and cas- 
ualty insurance to be known as 
“certified insurors.” 

The fourth measure establishes a 
method of determining the value of 
new and used motor vehicles in 
order to compute the excise tax on 
the transfer of motor vehicles. 


* * o 
Chicago Motor Club Backs 


Diversion, Speed Trap Bans 


A six-point Illinois legislative pro- 
gram will be pushed by the Chicago 
Motor Club at the current sessions, 
it was announced by Charles M. 
Hayes, president. 

The measures to be introduced 
in the state legislature under the 
club’s sponsorship include: 

Requiring cities to use parking 
meter revenues above the costs of 
enforcement to develop free off-the- 
street parking facilities; outlawing 
by constitutional amendment the 
diversion of motorists’ taxes to un- 
related purposes; banning speed 
traps; providing for extension of 
driver instruction permits from 90 
days to five months as an aid to 
driver training in high schools. 

Also among the bills is an amend- 
ment to the motor vehicle law re- 
quiring the same insurance cover- 
age for taxicabs and livery vehicles 
as now applies to trucks, “drivur- 
self” vehicles and a majority of 
private passenger cars under the 
present financial responsibility law. 

* oe + 


Missouri Committee Urges 


2-Cent Gas Tax Increase 


A state highway expansion com- 
mittee in Missouri has recommend- 
ed an increase of 2 cents per gal- 
lon in the state’s gasoline tax to 
bring the tax to 4 cents. 

It is reported that in order to 
eliminate the prospect of a city- 
county fight, the proposed legisla- 





LUNT EXPANDS IN CEDAR CITY, UTAH—Grand opening of Lunt Motor Co. 
was held recently. The dealership sells in four southern Ut 
@ floor space extension, service station and body shop in add 


(Dodge) 
jah counties. Improvements include 
to wrooms and office 


space. With the n=w irc ovements, entrance to the establishment can be made from three 


streets. Wilson Lu:t, tr 4 vice-president of 
and manager. 


Utah Automobile Dealers Assn., is co-owner 





MEMPHIS FORD DEALERS HONOR MAID OF COTTON—Before thousands of Memphians 


Suzanne Howell, the | 


the Memphis Ford dealers’ advertising fund. J. 
group, West Memphis, Tenn., presents the car while T 


949 Maid of Cotton, accepts a 1949 Ford convertible as a gift from 


. Johnson (center), president of the dealer 
‘Neil, Memphis district sales 


manager, | looks on. Miss Howell's home is Bakersfield, Calif. 


tion will be that the state highway 
commission use 60 percent of the 
increased revenue for rural roads 
and the remainder for city streets. 
This would mean roughly $11,400,- 
000 annually for rural roads and 
$7,800,000 for city streets. 
+ * * 


Oklahoma Governor Asks 
Higher Gas Tax, Truck Fees 


Gov. Turner of Oklahoma has 
asked the legislature for an in- 
crease of 1 cent in the gasoline 
tax to help finance a permanent 
rural road program. He also re- 
quested increased license fees for 
commercial trucks, which he 
charged are “robbing” the state. 

He also urged the joint session 
not to “jettison” the proposed Ok- 
lahoma City-Tulsa toll road while 
an application for a loan from Re- 
construction Finance Corp. is 


pending. 
* * 


* 
e 
Finance Code 
Delaware Bill W ould Control 
Deals Up to $3,000 

A bill to regulate retail install- 
ment sales of merchandise costing 
up to $3,000 has been introduced 
in the Delaware legislature by Sen- 
ator Nelson M. Hammond, Felton 
Republican. 

Under the proposed legislation, 
no person or company could en- 
gage in the sales finance business 
in Delaware without a license from 
the state bank commissioner. 
Banks and trust companies li- 
censed in the state would not be 
required to obtain a sales finance 
license, but they would be subject 
to the other regulations laid down 
in the bill. 

The sales finance license fee 
would be $100 for the principal 
place of business of a person or 
company and $25 for each branch 
office in the state. 

The license could be revoked for 
a number of reasons, including the 
defrauding of any retail buyer to 
the buyer’s damage, and failure to 
perform any valid written agree- 
ment with any retail buyer. No li- 
cense could be revoked without a 
hearing, however, and the revoca- 
tion would be subject to review 
by the superior court on appeal. 

” * + 


Tax, Fee Boosts 


Sought in Ohio 


Increased gasoline taxes, motor 
vehicle registration fees and income 
levies have been recommended by 
Gov. Elbert N. Carvel in a special 
message to the Delaware legisla- 
ture. 

He proposed that the gasoline 
tax be boosted from four to five 
cents a gallon, to yield $736,000 in 
extra annual revenue, and that 
motor vehicle registration fees be 
increased to yield $462,000 in addi- 
tional revenue. 

The proposed increases in regis- 
tration fees follow: Motorcycles, 
from $2 to $4; pleasure cars under 
4,000 pounds, from $8 to $12; pleas- 
ure cars over 4,000 pounds, from 
$12 to $16; trucks, from $1.50 to $2 
for the first 500 pounds, and from 
ong $3 for each 500 pounds over 


Pennsylvania Ponders Bill 
Banning Gas ‘Price Wars’ 


Legislation to ban the gasoline 
price “wars” now in effect in west- 
ern Pennsylvania was introduced in 
the house in the wake of recent 
price cuts in western counties of 





as much as five and six cents a 
gallon. 

The bill would make unlawful the 
sale of gasoline at less than cost 
or at less than the prevailing price 
in other sections of the state, tak- 
ing transportation into considera- 
tion. Violators would be subject to 
a maximum penalty of a $500 fine 
and one year in jail. 

+ a + 


Idaho Legislature Defeats 


Driver Examination Bill 


A bill to require examinations 
before issuance of driver’s li- 
cense has been killed by the 
Idaho legislature. 


Insurance on Licenses 


A new plan under which there 
would be compulsory insurance on 
driving licenses instead of motor 
vehicles has been outlined by New 
Hampshire Deputy Insurance Com- 
missioner Simon Sheldon. It was 
expected that the proposal would 
soon be introduced in the state 
legislature. Under the proposal, 
which Sheldon said would reduce 
liability rates in this state as much 
as 50 percent, each motorist would 
be required to insure his license. 

* * 7 


Voluntary Arbitration 


Defeated in Indiana 


A bill which Would have sub- 
stituted voluntary arbitration for 
compulsory arbitration of labor 
disputes in public utilities was 
killed by the Indiana senate. 

The senate had earlier reject- 
ed a bill proposing outright re- 
peal of the 1947 Indiana public 
utility anti-strike law, which re- 
quires arbitration of labor dis- 
putes in utilities. 


* a > 
Tax Increase Measures 


Passed by Kansas Senate 


The Kansas senate overwhelm- 
ingly approved and sent to the 
house three measures levying in- 
creased taxes on highway users. 

The bills provide for an increase 
in the gas tax to five cents, a boost 
averaging about four mills in the 
amount counties may levy for roads 
and bridges, and a new five-cent-a- 
gallon tax on motor fuel oils, 

* ¢ s 


New Jersey House Approves 


Wider Compensation 

A bill to extend New Jersey un- 
employment compensation coverage 
to every worker whose employer 
hires one or more persons, instead 
of four or more as at present, has 
been passed by the lower branch 
of the state’s legislature and sent 
to the senate. 

The measure was introduced by 
Assemblymen Lewis M. Herrmann 
of Essex county and R. Cooper 
Brown of Camden county, both Re- | 








Colo. Votes to Continue 


State Tax on Incomes 

Colorado’s legislature has re- 
enacted a 1947 graduated state 
income tax law which will yield 
an estimated $22,000,000 during 
the biennium. 

The measure provides for 
taxes ranging from 1 percent 
on incomes under $1,000 to 10 
percent on incomes over $11,000. 





publicans, to carry out a recom- 
mendation by Gov. Alfred E. Dris- 
coll. It would bring an estimated 
additional 74,000 workers under un- 
employment compensation. 

+ . * 


Safety Measures Advance 


In New Hampshire 
A measure requiring additional 
safety by way of tire chains for 
motor truck loads of more than 
5,000 pounds has been passed by 
the New Hampshire house. 
Meanwhile, the senate gave final 
approval to house bill 362, which 
prohibits the installation of tele- 
vision sets in cars where they 
could be seen by the driver; house 
bill 363, relating to brakes on all 
vehicles, and house bill 364, relat- 
ing to spot lamps for automobiles. 
A new bill, introduced in the 
house, would amend the present 
law so that buses up to 40 feet 
long could be operated in the state. 
7 - * 


Flat Chain Tax 


Graduated taxation on chain 
stores in North Carolina would be 
abolished in a bill given a unan- 
imously favorable report in the 
state legislature by a joint finance 
committee. Instead of a tax of 
from $65 to $250 a store, depend- 
ing on the number of stores, chain 
stores would pay a flat tax of $65 
per store, under the proposed leg- 
islation. This would result in an 
estimated revenue loss to the state 
of $40,000 a year. 

. * 7 


Ohio Proposal Seeks 


Polarized Lights in ’52 


A bill has been introduced in 
the Ohio senate which would re- 
quire that all motor vehicles be 
equipped with one polarized 
headlamp after Jan. 1, 1952, and 
all new cars built after that date 
to have two. g 

* * * 
3-Year License 


The Ohio house highways com- 
mittee has recommended for pas- 
sage a bill providing for three- 
year driver’s license. 

* * + 





Road Diversion Asked 


To Aid Boston Transit 

Diversion of $1,900,000 from 
the state highway fund to help 
pay for the maintenance of 
tracks, subways, tunnels and ele- 
vated structures of the Boston 
metropolitan transit authority 
has been proposed to the Mas- 
sachusetts legislature by Gov. 
Paul A, Dever as one of a num- 
ber of steps in a complex pro- 
gram under which the state as 
a whole would be forced to help 
out in the deficit problem of 
Boston’s transit system. 

The proposed diversion of gas- 
oline tax funds would require 
special legislation declaring the 
transit facilities to be “public 
highways” in an attempt to get 
around a _ state constitutional 
amendment adopted by the vot- 
ers last November restricting 
gasoline tax receipts to highway 
purposes. 


(Continued on Page 23, Col. 1) 
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LATEST HOME OF 30-YEAR DEALER—Gale Chevrolet Co., headed by Clarence S. Gale 


and his son, Bob, in Sheboygan, Wis. 


was host to 12,000 at an open house for its new 


quarters, ‘Our facilities are paying off big dividends in greatly increased service business 


as well as product sales,"" Gale sr. states. 


| 
4 
| 
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(Continued from Page 22) 


Separate Exams Urged 
For N. H. Truck Drivers 


A new bil] introduced in the New 
Hampshire legislature would re- 
quire special “commercial opera- 
tor” licenses for various types of 
motor vehicles and different exam- 
inations for truck drivers, chauf- 
feurs and bus drivers. At present, 
a chauffeur's license permits a per- 
son to operate any type of vehicle, 
including all of the commercial 


types. 

The measure was filed by Rep. 
George H. Myhaver of Peterbor- 
ough, chairman of the transporta- 
tion committee, who owns Granite 
Stages, a bus line operating out of 
Peterborough. 

* * * 


Penny Boost in Gas Tax 


Urged in Wisconsin 

A demand for an additional tax 
of 1 cent a gallon on motor fuel 
to finance an extensive bridge 
building program will be put be- 
fore the Wisconsin legislature soon 
by a strong bloc of rural members. 
The state tax is now 5 cents. 

The state highway administra- 
tion has not made a forma! state- 
ment on the question, but Chair- 
man James R. Law of the highway 
commission has been represented 
as favoring an increase in the 
highway budget to meet the grow- 
ing demands for road improve- 
ments. 

* * * 


Illinois Senate to Probe 


Auto Insurance Rates 


The Illinois senate has decided 
to have a seven-member commit- 
tee investigate “excessive and 
unreasonable rates for motor ve- 
hicle insurance.” 

. + + 


S. C. Measure Would Fine 


Serial Number Jugglers 


A bill to fix a $500 fine for re- 
moving or altering trademarks or 
serial numbers or automobiles or 
similar machinery or articles has 
been introduced in the South Caro- 


lina legislature. 
* * * 


Road Fund Plan 
High on Agenda 
Of Iowa Senate 


A new Iowa road-use tax fund 
bill, already passed in a previous 
session by the state house, was ex- 
pected to be one of the first issues 
to be considered by the state’s sen- 
ate last week. 


The bill puts all state road-use 
revenues into one general fund for 
road-use spending, providing also 
for distribution of such spending. 


Under the proposed bill, 42 per- 
cent or about $20,000,000 of antici- 
pated revenue would go to primary 
roads; 35 percent or about $16,000,- 
000 to secondary roads; 15. percent 
or about $7,000,000 to farm-to-mar- 
ket roads, and 8 percent or about 
$4,000,000 to city streets. 


The bill is considered a key 
measure in a plan to add about $14 
million a year to Iowa’s total road- 
use fund, and provide an estimated 
$88,000,000 annually for road pur- 
poses over the next 20 years. 

ao a 






Compensation Additions 


The Rhode Island general assem- 
bly has been asked by the division 
of workmen’s compensation in the 
state department of labor to make 
two amendments to the workmen’s 
compensation law. One of the bills 





S.D. Bill Would Take 


-Title Fees for Roads 


A bill placing automobile reg- 
istration revenue in the state 
highway fund for construction 
was given final approval by the 
South Dakota legislature and 
sent to Gov. George T. Mickelson 
for signature. 

Such revenue is estimated at 
$1,200,000 a year during the next 
biennium, It previously went 
into the general state fund. 








would limit to $75 the fee allowed 
for diathermy treatment of all in- 
jured workmen unless the director 
of labor allowed more on petition. 
The second bill provides that the 
estate of a deceased worker would 
continue to receive specific com- 
pensation allowed for certain types 
of injury even if the worker died 
from a cause not connected with 
the original injury. 
- + * 


2 FEPC Bills Offered 


In Pennsylvania 


Two measures to establish a fair 
employment practices commission 





Truck License Fees 
Upped in Arkansas 

Gov. McMath has signed into 
Arkansas law a bill increasing 
truck license fees about $3,000,- 
000 annually. The governor said 
the bill was vital to his high- 
way program. 





FAST STARTING 


SLOW CHARGING 


SAFE 


HIGHEST QUALITY 


INPUT A. C. 
OUTPUT D. C. 


ORDER THE POWER CHARGER DIRECT FROM MANZEL 


AT 


have been introduced in the Penn- 
sylvania legislature. 

The first, house bill 975, would 
prohibit discrimination in employ- 
ment because of race, creed or 
color, and provides for the formu- 
lation of an educational program 
and for judicial review. 

The second, house bill 1064, 
would require unanimous consent 
of a three-man agency to follow 
through a complaint on employ- 
ment discrimination because of 
race, creed or color in the courts. 
It would also bar discrimination in 
membership in labor unions. 

+ * . 
Birthday Expirations 

A new bill drafted for introduc- 
tion in the New Hampshire legis- 
lature, and reported to be support- 
ed by the state motor vehicle de- 
partment, would make a motor- 
ist’s birthday the expiration date 
of his driving license. It is argued 
that this plan would spread the 
work of issuing licenses over the 
12 months and avoid the extra rush 


at auto registration time. 
- * + 


Tax Refund to Railroad 
Under a bill introduced in the 
Rhode Island general assembly, the 
New Haven Rail Road Co. would 
be reimbursed for the tax paid to 


FAST CHARGING Delivers up to 76 amperes. Easily gives 70% of 


full charge in an hour. 


Starts a motor with a dead battery by fast charg- 
ing only 5 to 10 minutes. Charger is not discon- 


nected until motor starts. 


Has full range of charging rates for slow as well 


as fast charging. 


Has all necessary controls...electric timer, 
charge rate controls, overload breaker, ammeter, 


charge rate switch. 


Magnesium copper sulphite dry disc type recti- 
fier, 6’’ cooling fan, rugged flexible cables. 


Phase 1, Volts 110, Cycle 60, Amperes 15. 


Volts 7.25...Amperes 75 maximum. 


THE LOW PRICE OF $99.50 





TOWN TURNS OUT—More than 1,500 in town of 2,000 were reported to have seen the 


new Dodge at the Whitworth & Odom dealershi 


crowd on hand for the unveiling of the new 


the state on gasoline used in rail- 
road equipment. In amending the 
law last year under which gasqline 
taxes are refunded, the general as- 
sembly included firms using fuel 
for marine purposes and persons or 
firms using fuel for the operation 
of airplines in the list of those 
entitled to collect. 
* * * 


Tax Report Discount 


in Pontotoc, Miss. Here is part of the 


tor fuel distributors at the time 

of making reports on motor fuel 

taxes to the state highway depart- 

ment to deduct 1 percent for serv- 

ices in connection with the reports. 
* + * 


No Motor Numbers? 


Requirements and provisions per- 
taining to the use of engine num- 
bers on engines of motor vehicles 
for identification purposes would oe 


A bill introduced in the Dela-|eliminated under the terms of a 


ware legislature would permit mo- 
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(Continued on Page 27, Col. 1) 
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on this team 7 


era VEN BEFORE the family comes into your showroom, there’s 
; been a lot of teamwork toward deciding what car to buy. 


When the family gets together to choose a new car, it’s 
always a lively affair—and on this team everyone is important. 








That’s why no one—grownup or teen-ager—can be safely 
overlooked when it comes to spreading news about the cars you 
sell. That’s why it’s important to you that—right in your own 
neighborhood—more families read LIFE each week than any 
other magazine. 


LIFE is read in 14,950,000 families .. . 
36% OF THE NATION’S TOTAL! 


LIFE delivers not only the 42nd of audience you need—but the 
largest of its kind in magazine history. 
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| | Read in 14,950,000 families eri 
| every week... 36% of the U.S. total 
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New range Car Registrations, 45 _— = January, 1949-1948 


Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 
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40 States Previously *49| 
Reported for January ‘48| 
Georgia 
"48| 
Kentucky ‘49 
‘48 
Mississippi 49) 
48] 
Oklahoma 49) 
‘48 | 
Tennessee ‘49 
‘48 
45 States Reported ‘49| 
to Date for January ‘48 | 
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New Passenger Cat Registrations, ’ States for February, inet 


Car registrations by states are released 


as completed by R. L. 
in state capitals. 


here weekly, 
Polk representatives 


Delaware ‘49| 
‘48 | 
Iilinois ‘9 
‘48 
Nebraska ‘49 
‘48 
New Jersey *49| 
48 | 
New Mexico "49 
‘48 
Utah *49| 
‘48 
Vermont ‘49 
‘48 
West Virginia ‘49 
‘48 
Wyoming *49| 
‘48 | 
Nine States Reported '49| 
to Date for February *48| 
Year *49| 
to Date *48| 


New — Car Registrations, 19 _— = wy. 1949-1948 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





41 States Previously ‘49| 
Reported for January ‘48| 12 
Georgia a 
48 
Kentucky ‘49 
‘48 
Pennsylvania ‘al 
‘48 


to for ‘48 


Truck registrations by states are 
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Brockway 
Chevrolet 
Diamond T 














released here weekly, as com- > > - 
pleted by R. L. Polk representa- | ° 6 
tives in state capitals. % 3 5 
o oO a 
—e a | 13 oi i a 2 
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BUICK—Super Series 50—4-dr. sed., §2,- 
174; 2-dr. sed., $2,075; conv., $2,603; 
-» $3,203; Readmaster Series 70—(Dy- 
standard) —4-ar. sed., $2,758; 

sed., $2,639; conv., $3,176; stat. 


ILLAO—Series 61—4-<dr. 
wt Soe Oe eee 
523; S28; Sestes 60 Bpoctat.-a-dr, 4 


sed.. $5,011: Tpaae, oe 
CHEVROLET — 


eh 
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ih 
ie 


pent 


tea; eaem elub Ona conv., 


3 





613.75; New eo (elght)—(Prestomatic 
standard )—4-dr. 7 75; club cpe., 


$2,734.50; eon, dort 
OROSLEY . deluxe sed., $959; 
$959; stat. wag., $991. 
ar, sed., $2,006.25; 


ae oh aon club epe. 
» $2,598. Z : 
sin Be Ca: ,631.25; 


aes 

Wayfarer—bus. cpe. 

sed. $1863. 

081.50; oo . come” “e 

, , . ’ *. '? 
$1,473.50 (V-8, 


426 (V-8, $1,513); 
» $1,523); bus. 
; Custom 


conv. 


ub epe. 
(V¥-8, $1,- 


stat. wes. $2,119 (V-8, §2,- 


sed., $2,482.77; Manhat- | —4-ar. 


FRAZER—4-ar. 
tan—4-dr. sed., $2,746.11, 

+*@"?_4-ar. sed., a 
222.25 (8-cyl., $2,343); 2-dr. sed. 










International 
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171.25; club cpe. a omens. 75); 
bus. cpe., $2,069; conv., $2,835; Commo- 
dore ‘6’’—4-dr, sed., $2,398.50 (8-cyl., 
$2,514); club cpe., $2,374.25 (8-cyl., $2,- 
489.75); conv., $3,056.75 (8-cyl., $3,137.75). 

ER—S -dr, sed., $2,244.37; 
$2,407.11; Virginian, 


LINCOLN — 4-ar. sed., $2,680.50; 
cpe., $2,633; conv., $3.117; 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 
MERCURY—4-dr. sed., $2,116; spt. cpe., 
soe! conv., $2,536.50; stat. wag., 


$1,832; 


$2,219 (oor. 


spt. 


NASH—600 S -dr. sed., 


juper—4 
2-dr, sed., $1,807; club cpe., $1,829; 600 
ial—4-dr, sed., $1,880; 2-dr. 


Super Spec 
sed., $1,855; club cpe., $1,877; A 
Super—4-dr. sed., $2,27 9; 2-dr. sed., $2,- 
254; club cpe., $2,275; A 

-dr. sed., 


mbassador 
$2,348: 2-dr, sed., $2,- 
;_club cpe., $2,344; Ambassador Custom 
2-dr, sed., $2,464; 


76 Standard—4-dr. 
$1,990); town sed., 


. 
, 85. ' 


club cpe., $2,485. 
OLDSMO) 


sed., $1,848 (deluxe, 


52 Pee 
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(deluxe, $1,916); 
$1,889) ; 


Anglia Prefect 


12 
48 
£9 
10 
19 
601; 31 
818 


| 
1 
107 
89 
12 
10 





5 
6) 
a Oe 
126, 44 
114 


727 
932 


Current Prices on New Automobiles 


$1,837 (deluxe, $1,979); 2-dr. sed., $1,774 
$1,748 (deluxe, 
conv., $2,164; Serles 88 Standard 
—(Hydra-Matic standard)—4-dr, sed., $2,- 
265 (deluxe, $2,396); town sed., $2,254 (de- 


club cpe., 





au 58) 


Willys-Overland 
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Willys-Overland 
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Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Miscellaneous 


41 States Previously 
Reported for January 


Georgia 








Kentucky 
1794 |'48 
2923 |'49 
3451 |'48 
1808 ‘49 
1746 |'48 
»| 55318 |'49 
56012 |'48 


19 Pennsylvania 


28 
il Tennessee 
45 States Reported 


262 
to Date for January 


201 


3 Truck registrations by states are 
e released here weekly, as com- 
= pleted by R. L. Polk representa- 
8 tives in state capitals. 
= 
"| 179 |'49 Delaware 
200 | '48 
22| 4598 |'49 Ilinois 
3! 4850 | '48 
H| 1433 |'49 Nebraska 
1117 |'48 
150 |'49 Vermont 
| 214|'48 
772 |'49 West Virginia 
2 690 | '48 
27| 7132 |'49 Five States Reported 
7071 |'48 to Date for February 
289| 62450 |'49 Year 
236| 63083 |'48 to Date 
4-dr. sed., $1,755 (deluxe, $1,850); sed. 
cpe., $1,705 (deluxe, $1,800); Streamliner 


Eight Standard—4-dr. sed., $1,824 (deluxe, 
$1,919); sed. cpe., $1,773 (deluxe, $1,868); 
Chieftain Six Standard—4-dr. sed., $1,776 
(deluxe, $1,871); 2-dr. sed., $1,726 (deluxe, 
$1,821); club cpe., $1,726 (deluxe, Bit 821) ; 
conv, deluxe, $2,153; bus, cpe., $1, 

delivery, $1,765; stat. wag., $2,559 "ieee 
$2,638) ; Chieftain Eight Standard—4-dr. 
sed., $1,844 (deluxe, $1,939); 2-dr. sed., 


luxe, $2,385); 2-dr. sed., $2,191 (deluxe, | $1, 794 (deluxe, $1,889); club cpe., $1, 794 
$2,322); club cpe., $2,164 (deluxe, $2,295); | (deluxe, $1,889); conv. deluxe, $2,221; 
conv., $2, 580; stat, wag. deluxe, $3,317: epe., $1,671; sed. delivery, $1,832; stat. 
Series 98 mes =f vere Matic woush, wag., $2,627 (deluxe, $2,706). 

se : luxe " , STUDEBAKER — Champion _ 
2-dr, sed., $2,447 (deluxe, $2,541); conv. | 4. dr, sed., $1,688.50; 2-dr, sed., $1,006.75; 
deluxe, $2,994. cpe., $1,588.25 


PACKARD — Eight — 4-dr, sed, oo 
(deluxe, $2,543); 2-dr, sed., $2,250 (de 
$2,517); stat. wag., $8: Super Might” 


club cpe., $1,683; bus. 
Champion Regal Deluxe—4-dr. sed., $1, 
762; 2-dr. sed., $1,730.50; club Hy $1,- 
756. "15; bus. cpe., $1,662; conv., $2,086.25; 
Commander 


4-dr. sed., $2,827; 2- , $2,802; conv., Deluxe—2-dr. sed., $2,019.25; 
$3,250; 7-pass. sed., $3,500 (deluxe, $3,-| 2-dr. sed., $1,987.75; club cpe., $2,014; 
); 7-pass. lim., $3,650 (deluxe, $4,000); | bus. cpe., $1,919. 25: der Regal 


Eight — 4-dr. sed., $3, 750; 2-dr. 
$4,295; 7-pass. sed., 

$4,704; 7-pass. . im.” $4,868. 
PLYMOUTH—Deluxe—4-dr. sed., $1,567; 
club cpe., $1,534.25; bus. cpe., $1,385.75; 
Special Deluxe—4-dr. 


sed., $3,700; conv., 


sed., 


cpe., $1,617.50; conv., $1,997. 


PONTIA 


$1,644; 
OC—Streamliner Six Standard— 


Deluxe—4-dr. sed., $2,140.50; 2-dr. sed., 

$2,108. ™ @ om cpe., $2,135; bus. cpe., $2,- 

ee d Cruiser 4-dr. ‘sed., $2,327. 75; 
, $2,467.50, 

Y winise-Gvuawe — Jeep stat. wag. 
(4-cyl.), $1,856.71; awe stat, wag., $1,- 
951.43; Jeep stat. sed., $2,008.78; Jeepater 
conv., $1,825.77. 


club 
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In the Hopper 


(Continued from Page 23) 


bill introduced in the Pennsylvania|the provisions of senate bill 447. 


legislature. 
- * +. 


N. H. Considers Rule 
On Light-Dimming 
A measure which would re- 
quire motorists to dim_ their 
lights at night when approaching 
within 200 feet of an oncoming 
vehicle has been passed by the 
New Hampshire house. 
os + © 


Pa. Bill Would Revoke 


Licenses of Felons 

Any person convicted of a felony 
or sex crime would have his driver’s 
license automatically revoked for 
three years under the provisions of 
a bill introduced in the Pennsyl- 
vania legislature. 

Another measure introduced would 


The measure also provides for a 
hearing on the suspension within 
45 days following a conviction in 
court. 
* * * 

Longer Inspection Hours 

New Jersey’s state-operated mo- 
tor vehicle inspection states would 
be required to remain open from 
8 a.m, to 9 p.m., Monday through 
Friday, and 8 a.m, to 4 p.m. on 
Saturday under a bill introduced 
by Assemblyman George Schaeffer, 
Hudson county Democrat. 

* * * 

Turnpike Board Pay Hike 

Gov. James H. Duff has signed 
into Pennsylvania law a bill ap- 
proving an increase in pay for 
members of the Pennsylvania turn- 


limit forfeiture, confiscation, seizure | ,ixe commission. Under the pay 


or taking of motor vehicles used 
in violation of law only to cases 
where the owner had knowledge of 
unlawful use. 

* 7 * 


Indiana Bus Exemption 

Gov. Henry F. Schricker has 
signed into Indiana law a bill ex- 
empting out-of-state bus lines 
which operate only special or char- 
tered runs through Indiana from 
regulation by the state public serv- 
ice commission if Indiana bus lines 
are accorded similar privileges in 
domicile states of the other bus 
companies. 

+ o * 


Driver Suspensions 


Suspension of an operator's li- 
cense in Pennsylvania would be 
limited to a second offense under 


U.S. Smashes 
Surplus-Truck 
= e +. 
Ring in Phila. 

PHILADELPHIA.—Seventy-three 
men have been indicted by a fed- 
eral grand jury here after an eight- 
month FBI investigation of wide- 
spread racketeering in War As- 
sets Administration surplus goods. 

Assistant U. S. Attorney Leon H. 
Fox charged that all 73 men were 
part of a single black market ring 
which was involved in the fraudu- 
lent purchase of surplus trucks 
and their resale at “extremely high 
prices.” 

Government officials claimed that 
“huge profits” were involved in the 
systematic black marketeering of 
certificates issued to veterans for 
goods immediately after the war. 

Fox said that the “kingpin of 
the entire racket” outlined in the 
67 separate bills of indictment was 
Manuel Steinberg, of Randolph St. 
near Sixth in Camden, N. J., a 
truck and automobile dealer who 
was described as owner of Camden 
Truck Parts Co. 

Steinberg acquired 247 war sur- 
plus trucks and 23 trailers at a 
purchase price of $230,725 in De- 
cember, 1946, and January, 1947, 
and resold them at “enormous 
profits,” according to Fox. 

The WAA called the FBI in after 
irregularities were discovered and 
the investigators have been able 
to trace 94 of these 270 sales and 
estimate that this one-third of the 
business done in two months net- 
ted Steinberg a gross of $30,000, it 
was reported. 

Veterans were regularly per- 
suaded “to falsify applications, 
stating they wanted trucks to be- 
come painters or paperhangers or 
to go into the delivery business,” 
Fox continued, “but sometimes the 
certificate on which the purchase 
was made was simply falsified.” 

“There is very much more to 
come,” Fox said. “The whole 
scheme is a very vicious case, as 
it operated right after the war 
when so many veterans honestly 
needed and wanted trucks.” 

According to Fox, “this batch of 
indictments only scratches the sur- 
face of a barrel of indictments 
against dealers, business men and 
veterans that ure to come.” 

Steinberg was indicted on both 
a conspiracy count and on a charge 
of causing the veterans to make 
false applications. Fox said that 70 
of the 73 who were indicted were 
veterans. 





boost, which will become effective 
when financing for a _ proposed 
western extension of the toll high- 
way is completed, the chairman 
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will receive $12,000 and members 
will be paid $10,000 annually. 


* * * 


Ask Softer Labor Law 

Secondary boycotting and picket- 
ing would be removed from the 
list of unfair labor practices under 
the provisions of house bill 970 in 
the Pennsylvania legislature. The 
measure would also require proof 
of commission of unfair labor prac- 


tices by company or union officers. 
- 


Indiana Ups Fees, 


Eases Load Laws 


Gov. Henry F. Schricker has 
signed three bills passed by the 
Indiana legislature of special in- 
terest to the trade. 

One increases truck license fees 
from $10 to $35, depending upon 
the size of the vehicle, and ups 
passenger car fees $2. This is ex- 
pected to raise about $6,000,000 ad- 
ditional revenue for the state. 

Another liberalizes state truck- 
size laws and gives the state high- 
way commission authority to des- 
ignate certain highways as heavy- 
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GOING UP—Driving an auto from the 
street into the second floor window of a 
building is a neat trick if it can be done. 
Here it is being done at an Atlantic City 
hotel with the aid of a new Wall Climber 
elevator, designed and built by Globe Hoist 
Co., Philadelphia. The unit is intended pri- 
marily for moving cars in and out of the 
hotel during motor shows. This same installa- 
tion, however, may be adapted for handling 
all types of exhibit material intended for dis- 
play a upper floor ballroom or exhibi- 
tion hall. 


duty highways for heavier truck 
loads. 

The third provides a new ratio 
in the distribution of funds from 
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the state motor vehicles account, 
it now being state highway com- 
mission, 53 percent; counties, 32 


percent, and cities, 15 percent. 
* * * 


25-MPH Speed Shelved 

A bill that would have estab- 
lished a legal speed limit of 25 
miles an hour on every street in 
Pittsfield, Mass., has been shelved 
by the Pittsfield city council’s com- 
mittee on public safety at the re- 
quest of the bill’s sponsor, Coun- 
cilman Robert E. Delaney jr. 

+ * aa 


School Bus Laws 


Additional examinations for school 
bus operators would be required 
under two measures introduced in 
the Pennsylvania legislature — one 
of which would also require motor- 
ists to stop within 10 feet of a bus 
— or loading school chil- 

ren. 





. * 
131%-Foot Load Limit 

A New Hampshire house-senate 
conference committee has ironed 
out a dispute over a bill fixing the 
maximum height for loaded trucks. 
The limit was finally set at 13% 
feet. The house had previously de- 
cided upon 13 feet. 
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Federal Law Model for Legislative Proposals . . . 
States Act to Ease Wage-Hour Laws 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—New and broad-| 


ened state regulation of wages and 
hours is being widely proposed in 
state legislative sessions through- 
out the country, with gubernatorial 
support in several instances, a sur- 
vey shows. 

Enactment of state wage-hour 
laws patterned after the federal 
Fair Labor Standards Act is being 
sought in a number of states with 
greater vigor than at any time in 
recent years, although no state has 
yet adopted a replica of the fed- 
eral measure to cover intrastate 
workers. 

More comprehensive regulation 
of wages and hours through wage 
order procedure, on an industry by 
industry basis, also is being pro- 
posed, as is tightening of curbs on 
child labor. At least four states— 
Connecticut, Massachusetts, New 
York and Rhode Island—directly or 
indirectly already extend minimum 
wage order coverage to men as 
well as women and minors. 

Indications are the trend to- 
ward such broadened coverage 
will continue, as will administra- 
tive action towards upward revi- 
sion of wage minimums under 
such orders and an increase in 
occupations covered. 

Gov. Chester Bowles urged the 
Connecticut legislature to establish 
an overall minimum wage of 75 
cents an hour. In Delaware, Gov. 
Elbert N. Carvel called for enact- 
ment of a minimum wage law to 


guarantee “adequate minimum 





, wages to people engaged in intra- 
| state operations.” 


In his inaugural address to the 


ommend wage-hour legislation to 
remove discrimination as between 
business engaged in interstate com- 
merce and business engaged solely 
in business within the state.” 

Gov. Alfred E. Driscoll told the 
New Jersey legislature that “our 
present minimum wage law 
should be made more comprehen- 
sive.” 

In Massachusetts, Gov. Paul A. 
Dever declared: “Existing federal 
and state laws regulating maxi- 
mum hours and minimum wage 
rates leave unprotected a substan- 
tial part of our working popula- 
tion. I recommend the enactment 
of effective maximum hour and 
minimum wage legislation which 
will eliminate existing defects and 
omissions in this type of safeguard 
for employes which will lift the 
floor of permissible wage rates to 
equitable and socially desirable 
levels.” 

A state legislative interim com- 
mission which studied the subject 
of wage-hour regulation in Massa- 
chusetts submitted a majority re- 
port recommending continuance of 
the state’s present procedure of es- 
tablishing minimum wages on an 
occupation by occupation basis, 
rather than adoption of the overall 
coverage such as provided by the 
federal act. The study group advo- 
cated an increased number of min- 
imum wage division inspectors and 


North Carolina legislature, Gov. W. | 


Kerr Scott said, “I specifically rec- | 
‘order to fit the needs and prac- 





other steps to strengthen the pres- 
ent Massachusetts measure, but 
opposed basic changes. 

“Use of wage boards,” it said, 
“permits the tailoring of a wage 


tices of particular industries. Rep- 
resentatives of employes, employers 
and the general public have ample 
opportunity to make sure, not only 
that their interests are safeguard- 
ed but that the good of the com- 
monwealth as a whole is insured 
by promulgating wage rates that 
will not drive business and indus- 
try outside the commonwealth. At 
the same time, wage orders can be 
and are revised frequently to meet 
changes in living costs and in other 
conditions.” 

Pending in the Utah legislature 
at this writing was a bill proposing 
a state wage-hour act, patterned 
after the federal law, which would 
set a 75-cent minimum wage with 
payment of time and one-half for 
all work in excess of 40 hours per 
week or eight hours per day. 

The bill provides that the state 
minimum wage of 75 cents would 
automatically go to the federal 
level if the latter is increased be- 
yond that amount. It also would 
provide for creation of industry 
wage boards which would increase 
the minimum still higher for par- 
ticular industries. 

The Utah proposal was hailed 
by labor spokesmen at a legisla- 
tive hearing as a means of pro- 
viding a “greater market for in- 
dustry and agriculture,” but was 
condemned by employer repre- 
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IN SANTA FE, N. M.—Ballew Motor Co. (Chrysler) has completed its remodeling job 





sentatives as a “drastic, undi- 
gested bill .. . repellant to Utah’s 
industrial growth.” 

The labor committee of the In- 
diana house of representatives had 
at this writing just recommended 
for passage a bill calling for a 75- 
cents-an-hour minimum wage, with 
time and one-half for all work over 
40 hours a week. 

Several wage-hour proposals were 
introduced in the Colorado legisla- 
ture, calling for minimums rang- 
ing from 40 to 75 cents an hour. 
A bill which would require mini- 
mum wages of 50 cents an hour 
was introduced in the South Caro- 
lina legislature, while a Wyoming 
bill proposed a 75-cent minimum 
wage. Organized labor in New York 
state has asked for legislation set- 
ting a 90-cent minimum wage rate. 


Legislation has been introduced 
in Minnesota to broaden the state 
industrial commission’s power to 
set minimum wages and maximum 
hours for women, children, appren- 
tices and handicapped workers. 
The commission itself, in its bien- 
nial report, proposed that: Present 
Minnesota laws permitting a 54- 
hour work week for women be 
amended to provide for a 48-hour 
week, limiting also hours worked 
in one day; a 40-hour work week | 
and an eight-hour day be enacted 
for minors under 16 and an eight- 
hour day and 48-hour week for 
minors 16 and 17, a 16-year mini- 
mum age be established for em- 
ployment during school hours, with 
possible exceptions for agriculture; 
employment of minors from 16 to 
18 years be prohibited after 10 p.m. 
(Employment of minors under 16 
after 7 p.m. already is prohibited); 
a law be passed to give illegally 
employed minors double compensa- 
tion in event of injury. 


A bill introduced in the Maine | 
legislature would bring that | 
state’s law on employment of | 
women and minors in line with 
those of the federal government. | 
It would raise the age limit for 
minors in certain industries from | 
15 to 16 and add to the restricted | 
list commercial amusement | 
places, bakeries, hotels, laundries 
and others. Among other provi- | 
sions, maximum working hours | 
for women in industry would be | 
reduced from 54 to 48. 

Recently passed by the lower| 
branch of the California legislature | 
and sent to the state senate was a 
joint resolution memoralizing Con- | 
gress to raise the minimum wage 
under the federal wage-hour act 
from 40 to 75 cents an hour. 


Dow of Canada Expands 


OTTAWA.— Dow Chemical of 
Canada will begin a $5,000,000 plant 





|; expansion program involving erec- 


tion of four new units, plus a cen- 
tral research laboratory and ex-!| 
tensive additions to the glycol| 
plant completed a year ago at Sar- | 
nia. The major item will be a new | 
ethylene production unit to in-| 
crease the output of ethylene gly- | 
col antifreeze. 


Barefoot & Jackson 

Barefoot & Jackson, Inc., Wil- 
mington, N. C., has obtained a 
charter from the secretary of state 
to sell automobiles and parts. Au- | 
thorized capital stock is $100,000, | 
with $500 stock subscribed by 
George Barefoot jr.. Abram Bare- 
foot and A. C. Jackson. 





Finance Volume 
Rises in Canada 


During January 


OTTAWA.— The Canadian gov- 
ernment reports that 3,635 new 
motor vehicles were financed for 
$5,254,917 during January, compared 
with 3,325 units at $4,606,517 in 
January, 1948. This was an increase 
of 9.3 percent in unit volume and 
14.1 percent in finance value. 


New-car financing in January, 
1949, of 2,306 units involved $3,037,- 
843, compared with 2,213 and $2,- 
705,883 in the same month last year. 
New commercial vehicle financing 
in January, 1949, rose to 1,329 units 
at $2,217,074, compared with 1,112 
at $1,900,634 in January, 1948. 

Financing of used vehicles dur- 
ing January this year rose to 5,657 
units valued at $4,023,825, compared 
with 4,321 at $2,795,131 in the same 
1948 month. 
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King Named Director 
Of Safety Conference 


PSO Tee of Rudolph F.| tion in the New York World's Fair. 


King, Massachusetts registrar 
of motor vehicles, as executive di- 
rector of the President’s Highway 
Safety Conference to be held in 
Washington June 
1-3, is announced 
by Maj.-Gen. Phil- 
ip B. Fleming, 
federal works ad- 
ministrator and 
general chairman 
of the conference. 
Gen. Fleming al3o 
announced appointments to eight 
technical committees. 

King, who lives in Boston and is 
a former speaker of the Massachu- 
setts house of representatives, was 
his state’s special representative at 
the 1946 and 1947 conferences. He 
served the conferences as a mem- 
ber of the committee on laws and 
ordinances and the action program 
committee. He was chairman of 
the governor’s highway safety con- 
ference in Massachusetts in 1947-48. 

A, W. Bohlen, executive director 
of the American Assn. of Motor 

Vehicle Administrators, Washing- 

ton, was executive director of the 

President’s Highway Safety Con- 

ference last year. 

While continuing the fight to re- 
duce traffic deaths in large metro- 
politan areas, the 1949 highway 
safety conference will also place 
emphasis on the need for a reduc- 
tion in highway fatalities in small 
cities and rural areas. The traftic 
death toll in 1948 was 32,000. 

A full-scale session will bring to- 
gether state, city and county repre- 
sentatives from 48 states, and dele- 
gates from non-governmental or- 
ganizations with a direct interest 
in highway safety problems. 

* * * 


HE conference will introduce a 
new feature — regional discus- 
sions of safety measures by states 
with common traffic problems. Gov- 
ernors and their representatives 
have been invited to participate in 
these discussions in order to work 
toward a more general adoption of 
the Action Program for Highway 
Safety, put forward by the 1946 con- 
ference as a model for the nation. 
“More general adoption of the 
action program undoubtedly will 
play a large part in reducing high- 
way deaths,” Gen. Fleming said. 
“Regional discussions are bound to 
be mutually beneficial to the states 
concerned.” 

King has been state registrar 
of motor vehicles since August, 
1944. He was elected to the Mas- 
sachusetts house of representa- 
tives in 1937, and was majority 
leader in 1941-42 and speaker in 
1943-44, In 1938 he was chairman 
of a special committee to investi- 
gate state railroad and transpor- 
tation problems. 

Associated with the shoe and 
leather industry in the state for 35 

years, he was chairman of the Mas- 
sachusetts committee on participa- 


Buffalo Studies 
Truck Problem 


Freight terminals where heavy 
incoming trucks would unload their 
cargo into small trucks for delivery 
within Buffalo were urged as the 
solution to the problem of large 
vehicles using city streets. 

William E. Robertson, president 
of the United Taxpayers League of 
Buffalo, asserted that “there should 
be truck terminals, like the termi- 
nals railroads have, where out-of- 
state or suburban businesses con- 
nected with Buffalo can unload 
their trucks, and lighter trucks pick 
up the merchandise for distribution 
from that point.” 

Robertson urged that the city put 
a limit on the weights and loads 
of trucks. At the suggestion of 
Wade Stevenson, chairman of the 
board of safety, a tentative truck- 
route system for Buffalo will be 
mapped by the safety board, city 
planning commission and _ repre- 
sentatives of the trucking industry 
and AFL Teamsters union, 
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— officers of the eight tech- 
nical committees who have been 
named to date are: 


Committee on accident records: 


Dr. George Gallup, director, Ameri- | 


can Institute of Public Opinion, 
New York, chairman; David M. 
Baldwin, director, traffic and trans- 
portation division, National Safety 
Council, Chicago, secretary. 


Committee on education: Dr. For- 
rest E. Long, chairman, department 
of secondary education, New York 
university, chairman; Dr. Herold C. 
Hunt, general superintendent of 
schools, Chicago, vice-chairman; Dr. 
Robert W. Eaves, National Educa- 
tion Assn., Washington, secretary. 

Committee on enforcement: 
James R. Morford, chairman, 
house of delegates, American Bar 
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A GOOD GRADE FOR THE DEALER, TOO—The five cars shown before Standiey-McKinney 
| Motor Co. (Ford), Okemah, Okla., are used in driver training programs sponsored in that 


district's high schools. 


One-half credit is allowed students for completion of the course. 





Assn., Wilmington, Del., chair- 
man; Col. Homer Garrison jr., 
president, International Assn. of 
Chiefs of Police, Austin, Tex., 
vice-chairman; Franklin M. 
Kreml, director, safety division, 
International Assn. of Chiefs of 
Police, Evanston, IIL, secretary. 
Committee on engineering: Gibb 
Gilchrist, president, Texas Agricul- 
tural and Mechanical college, Col- 
lege Station, Tex., chairman; An- 
drey A. Potter, dean, schools of 


GUARDS 


°49 Ford Grille and Deck Guards 


engineering, Purdue university, La- 
Fayette, Ind., vice-chairman; Chas. 
W. Prisk, highway engineer, Public 
Roads Administration, Washington, 
secretary. 

Committee on laws and ordi- 
nances: George R. Wellington, chief 
of safety section, bureau of motor 
carriers, Interstate Commerce Com- 
mission, Washington, vice-chair- 
man; Charles W. Stark, secretary, 
National Committee on Uniform 
Traffic Laws and Ordinances, Wash- 
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ington, and J. Allen Davis, general 
counsel, Automobile Club of South- 
ern California, Los Angeles, co-sec- 


retaries. 
* + * 


—_—a. on motor vehicle 
administration: Lester C. Hunt, 
U. S. senator, Wyoming, chairman; 
Arthur W. Magee, commissioner of 
motor vehicles, Trenton, N. J., vice- 
chairman; Louis R. Morony, direc- 
tor, uniform laws division, Automo- 
tive Safety Foundation, Washing- 
ton, secretary. 

Committee on organized public 
support: W. Earl Hall, managing 
editor, Globe Gazette, Mason City, 
Ia., chairman; Harold P. Jackson, 
chairman, National Committee for 
Traffic safety, Newark, N, J., vice- 
chairman; Paul H. Blaisdell, execu- 
tive director, National Committee 
for Traffic Safety, Chicago, secre- 
tary. 

Committee on public inormation: 
William J. Scripps, publisher, De- 
troit News, chairman; Margaret 
Cuthbert, director, women’s and 
children’s programs, National 
Broadcasting Co., New York, vice- 
chairman; John W. Gibbons, direc- 
tor of public relations, Automotive 
Safety Foundation, Washington, 
secretary. 
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Shellman (Ga.) Chevrolet 


Opens New Building 

Shellman Motor Co., Inc, (Chev- 
rolet), Shellman, Ga., has opened 
its new building. 

The structure, which has 15,000 
square feet of space, includes a 
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display room, offices, parts de- 
partment and body department, 
* + > 


Charter Dissolved 


Dissolution of incorporation has 
been granted Pontchartrain Motor 
Co., Inc., New Orleans. 
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Dealer 


Two Wisconsin Corporations 


Granted Authorization 

The following new corporations 
in the automotive line have been 
formed in Wisconsin: 

Plath Motor Sales, Inc., Madison. 
A capital stock of 250 shares of 
common at $100 per share par value 
has been authorized: minimum 
capital to be $1,000. Incorporators: 
Philip S. and Oliver Plath and Clair 
A. Burgdorff. 

B-Y Motor Sales, Inc., Fond du 
Lac, has changed its incorporation 
papers to call for 400 shares of 
common, par value $100 per share, 
instead of 180 shares at same par 
value as originally specified. 

+ * * 


McLerran Shows ’49 Pontiac 


In New Denison Home 

B. W. McLerran Co. (Pontiac), 
Denison, Tex., has occupied a new- 
ly constructed building, using the 
opportunity to unveil 1949 Pontiacs 
to area buyers. 

The building is of brick, steel 
and stone construction. Besides a 
display room and shop, it contains 
three offices and a storeroom for 
Pontiac parts and accessories. 


* * * 
Packard Deal Added 


By Bannerman 

A. R. Bannerman of Banner- 
man Motor Co., Puyallup, Wash., 
has been appointed Packard deal- 
er for the Puyallup valley. Ban- 
nerman will continue to mer- 
chandise Willys-Overland in ad- 
dition to the Packard line. 


- * 
Trahan Motors (Dodge) 
Opens in Morgan City, La. 
Trahan Motors (Dodge) has 
opened for business at the corner 
of Brashear Ave. and Everett St., 


Morgan City, La. Bienvenu Trahan 
is the owner. 


Oklahoma Assns. 
Elect Officers 


Three local automobile dealer as- 





“| sociations in Oklahoma have elected 
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officers for the coming year. In 
addition, a Pontiac dealer, Ward 
Newport, has been elected president 
of the Cushing (Okla.) Retail Mer- 
chants Assn. 

New officers of the local associa- 
tions are: Stillwater—Judson Bryan 
(Oldsmobile), president; Virgil 
Simpson (Pontiac), vice-president, 
and W. N. Noske (Studebaker), sec- 
retary-treasurer. Shawnee — Clar- 
ence Ramsey (Pontiac), president; 
Hack Horn (Oldsmobile), vice-pres- 
ident, and Shannon P. Hamm 
(Nash), secretary-treasurer. Elk 
City—Russell Randall (Internation- 
al), president; Paul Hedlund 
(Ford), vice-president, and Huff 
Kelly (Chevrolet), secretary-treas- 
urer. 


$25 for Cancer 
Dealer Sends Checks 


In Customers’ Names 


Twenty-five-dollar donations to 
the American Cancer Society in the 
name of car purchasers were of- 
fered by Beikirch Bros., Inc. (Hud- 
son), in a sale advertised in Roch- 
ester, N. Y. 

The donation checks were prom- 
ised for each car bought in a sale 
of used cars and °49 demonstra- 
tors. Checks were made out to 
American Cancer Society, New 
York state division, and given to 
the customer for mailing. 

s * * 


Cavalier Motor Opens 
New Home in Traer, Ia. 


A special 24-page supplement in | 


the local paper heralded the open- 
ing of a new home in Traer, Ia., 
by Cavalier Motor Co. (Buick- 
Chevrolet). 

An open house was also held to 
celebrate the opening. George Ca- 
valier is president of the firm. His 
wife, Lula, is a partner and office 
manager, while his son, George jr., 
is assistant manager. 

* * * 


Filburn Joins Fletcher 
Carson W. Filburn has joined C. J. 
Fletcher, Inc. (Nash), 267 Genesee 
St., Utica, N. Y., as service man- 
ager. He formerly was _ service 

manager for a Firestone store. 





Doings 
Ford Feel 


Gibbons Shows It 


On Obstacle Run 


Right in the heart of Los An- 
geles, surrounded by perfectly 
paved streets, there’s a log-strewn 
country road full of fallen trees, 
chuck holes, dips and other haz- 
ards to the motorists. 

All these inconveniences are care- 
fully cultivated by the workers at 
Boyd H. Gibbons (Ford), who have 
created this obstacle course to 
demonstrate new Fords. 

Carl Greer, sales manager, orig- 
inated the obstacle course, which 
starts at the very door of the deal- 
ership, so his salesmen could give 
convincing demonstrations of the 
rideability of the new Fords. 

* . s 


McAfee Purchases Interest 


In Moffett Motor (Ford) 


J. D. Moffett, president of Mof- 
fett Motor Co. (Ford), Lake Wales, 
Fla., has announced that Aubrey 
McAfee, a former employe of the 
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for QUICK 
PROFITS... 
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Note to Dealers 


Automotive News welcomes 
“Dealer Doings” stories from its 
readers. Our far-flung staff of 
correspondents cannot possibly 
gather every item of dealer ac- 
tivities; so send in your own if 
it’s been missed. 

We won’t guarantee that 
every “Doings” will get pub- 
lished immediately, because of 
a huge backlog of items, but 
we'll print it as soon as pos- 
sible. The same applies even 
more to photos of new dealer 
buildings, ‘of which we now have 
hundreds waiting in line. 

This is your exclusive page, 
dealers, so tell us about your 
activities. 


firm, has purchased a “substantial 
interest” in the company and will 
serve as secretary-treasurer. 
Moffett also. revealed that ar- 
rangements have been made for 
the firm to handle Lincoln-Mer- 


cury. 


* * * 
Pennington Cuts Capital 
Pennington Buick Co., Galveston, 
Tex., has amended its charter, de- 
creasing capital stock to $60,000. 
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Cash in on the demand for DIESEL 


POWER 


in the popular POWER 


RANGE! You can make big profits 
supplying eager customers with the 


only engines that meet ALL of their 


demands 


Lower Fuel Costs 
Lower Maintenance Costs 
Longer Engine Life. 
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Builders of 

the Famous 

Sheppard Diesel 
Farm Tractor 


SHEPPARD DIESELS, 
Hanover 5, Pa. 


1 am interested in a profitable Sheppard 
Diesel franchise. Send me BOOKLET and 
COMPLETE INFORMATION. 
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Dealer 


Medow Opens New Home 


In South Bend 

A formal opening has been held 
by Harold Medow’s Modern Motors 
(DeSoto) for its new building in 
South Bend at William and La- 
Salle streets. 

The opening also featured the 
premier showing of the 1949 line of 
DeSoto cars in the 18,000 square 
feet of facilities. 


Kid-Saver 
Ford Dealer Sponsors 
Boys Club 


Repairing broken lives isn’t an 
easy—or as cheap—as_ repairing 
busted fenders, so Warren Avis, 
president of Frost-Avis, Inc. (Ford), 
Detroit, has taken steps to curb 
“accidents” which might shatter 
the lives of boys in his neighbor- 
hood. 

A few blocks from his dealer- 
ship he has established the Frost- 
Avis boys club, where the lads with 
ready fists can do their fighting 
with punching bags instead of in 
the streets with playmates. The 
young gladiators let off their steam 
wearing 16-ounce gloves under the 
watchful eye of instructor Jim 
Burch, a tool and die maker by 
day. 

Concerned with reports of in- 
creasing juvenile delinquency in 
the area which his dealership 
serves, Avis decided to do some- 
thing about it. 

Avis also sponsors two teams in 
the American Legion junior base- 
ball league of metropolitan Detroit, 
providing uniforms, equipment and 
transportation for the youthful dia- 
mond luminaries. 

* +. 


* 
La Grange Deal Granted 


Sullivan by Cadillac 


W. A. (Bill) Sullivan, for the past 
three years wholesale manager of 
Cadillac’s Chicago branch, has 

ae . been appointed 
: Cadillac dealer in 
La Grange, Ill. 

Now in tempo- 
rary quarters at 
1 N. Kensington 
Ave., his firm, 
Sullivan Cadillac 
Co., will move 
early in April 
into its new 

bas building at 9540 
: W. Ogden Ave. 

W. A. Sulivan | Cadillac Chica- 
go branch executives and branch 
managers tendered a luncheon for 
Sullivan, presenting him with a 
pen and pencil desk set, and later 
a dinner in his honor was given 
by Cadillac dealers of the Chicago 
area, with a handsome ring as a 
further token of esteem. 

~ * * 


Three Hine Mechanics Win 


Pontiac Service Award 


Everett Wing, Boston zone man- 
ager of the Pontiac division of Gen- 
eral Motors, has presented three 
servicemen at A. C, Hine Co., Hart- 
ford, Conn., with the Pontiac serv- 
ice craftsmanship award. 

Thomas A. Fabrizio, service man- 
ager; George Vanier, assistant serv- 
ice manager, and Clarence Mosher, 
mechanic — having 30, 23 and 20 
years service, respectively, with 














_ Hine—have completed all courses in 


factory methods of Pontiac service 
in eight years. 
a * * 
Brackin Is Manager 
George Brackin has been ap- 
pointed manager of Lidgerwood 
(N. D.) Chevrolet dealership. He 
resigned as manager of a state 
science school book store to take 
the new post. 
+. 8 * 


Martin Gets Contract 
Martin Chevrolet Sales Corp., 
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Doings 


and used cars. John F. Stogner is 
president. 
* * 


Bluegrass Motor Co. 
Bluegrass Motor Co., George- 
town, Ky., has been formed with 
capital stock of $75,000. Principals 
include Arch W. and Ann L. Ham- 
ilton and Robert F. Houlihan. 


* * * 


Robinson Chevrolet Co. 


Robinson Chevrolet Co., Spruce 
Pine, N. C., has been organized 
with capital stock of $100,000. Prin- 
cipals are K. E. Robinson, Grace 
Robinson and J. L. Black. 


Rome Building 
Work will start soon on a build- 
ing for Rome Implement Co., Lar- 
ned, Kans. Size of the new struc- 
ture will be 50 by 100 feet. Andrew 
J. Rome is owner. 
* ++ * 


Princess Auto Sales 


Princess Auto Sales, Ltd, has 
been incorporated with authorized 


capitalization of $20,000. Registered | construction, according to H. H.|three years sales manager of J. J. 








offices are at 848 Yates St., Vic- 
toria, B.C. 
* * 


* 
Deutsch Joins O’ Malley 
James S. Deutsch announces his 
appointment as general manager at 
C. B. O'Malley, Inc, (Oldsmobile), 
801 Diversey parkway, Chicago 14. 
+ +. a 


Mueller-Harkins Opens 


New Home in Tacoma 

Mueller-Harkins, Tacoma and 
southwest Washington distributor 
for Buick since the firm’s found- 
ing in 1916, has announced the 
opening of its new quarters at 
Sixth and St. Helens Sts. Officers 
include R. A, Mueller, president; 
J. A. Mueller, vice-president and 
treasurer; and Elsie Mueller, sec- 
retary. 

With Mueller-Harkins moving 
to its new location, Sanford Nash, 
Inc., has taken over the firm’s old 
quarters at 722 Broadway, and 
owner H. A. (Doc) Sanford has 
undertaken extensive renovation 
work, 

* * * 


Westlie Buys Building 


Westlie Motor Co., Minot, N. D., 
has purchased a new building under 
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NEW KEYSTONE STATE DEALERSHIP—B. & W. Motor Sales, Inc. (DeSoto), Wilkinsburg, 
Pa., recently opened these headquarters. The large service department is constructed without 
space-consuming floor columns. 


McCaskill Motor Co., Marianna, 
Fla., has opened a Chevrolet dealer- 
ship in Port St. Joe, Fla. 


Westlie, president of the company. 
The building will be used as a truck 


service center by Westlie. 
* + * eee ort eee 
AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least .expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


Garraway Chevrolet 
Charles R. Garraway, for the past 





Wet Known Motor Truck Manuracturer Wants Deaters 


IN MANY SELECT TERRITORIES NOW OPEN 





' able répeat business. 


) THIS 1S A THREE-PROFIT OPPORTUNITY 
The profits through parts service and sales which can be derived 
from merchandising the complete line of motor trucks built by 
this company should result in substantial profits with consider- 
42 models now available, provide 









over 375 truck combinations for practically every type of on 
and off the highway work, including six wheelers (Gasoline or 
Diesel) with capacities ranging from 3/4, to 35 tons. 


PARTS PROFITS 


Parts sales of themselves can be built to a substantial 


business. 


Because Federal truck parts are widely inter- 


changeable with most makes of trucks, the Federal Dealer 
has a reliable source of service parts competitively priced. 


SERVICE PROFITS 


Profits from the operation of a truck servicing center can be 
very substantial once established. Truck operators expect to 
spend more money on repairs. This phase of the business 
alone can be developed to carry the entire overhead and 


render a profit besides. 


Although high overhead locations are not essential to a 
profit operation in the truck business, it is necessary for the 
party who qualifies for our franchise in his city to have a 
building satisfactory for the servicing of trucks and sufficient 
capital to carry the necessary stock of parts. 


SALES PROFITS 


There are few businesses today which present the oppor- 
tunity that exists in the truck business. The man who can 
produce has an opportunity to build a substantial consistent 


profit business. 


No new national truck manufacturers have sprung, up as a 


result of the war. 


same as before the war. 
has been greatly expanded as a result of the war. 





Retail truck outlets number about the 


Truck transportation, however, 
This 








business today is nearly 1,000,000 trucks per year. In 
brief, the number of truck manufacturers is approximately 
the same; the number of retail outlets is approximately the 
same; but the potential market is about one-third greater. 
Few other lines of business today present such an oppor- 
tunity. 

The truck business requires ability as well as a reasonable 
amount of capital. Any aggressive, intelligent, sales- 
minded businessman can develop and handle a Federal 
Truck Franchise profitably. 


NO BRANCH OR FACTORY COMPETITION 


Federal does not believe in manufacturing trucks and also 
selling trucks at retail in competition with dealers handling 
Federal products. We do not operate a chain of factory 
branches. Consequently, Federal dealers enjoy the lowest 
base price we have available on trucks and parts. A 
second outstanding advantage is that this Company is 
strong financially. Starting in 1910, it has been con- 
servatively managed, has never been re-organized or 
refinanced and enjoys the highest credit rating. 

Now is the time for any interested party to become 
established in the truck business. Many developments are in 
sight in which this Company is well able to take full advan- 
tage and which will give our dealers decided leadership in 
the field. Get the facts today. Your territory may be open. 
We will welcome your inquiry. 














Richmond, Va., has been awarded 
a contract at $7,056.25 to supply 
the Virginia department of public 
safety with five 1949 Chevrolet 
four-door sedans. 

* * * 


Craig Motor Co. 
Craig Motor Co., Lancaster, S. 


C., has been organized with capi- | 


tal stock of $50,000 to deal in new 





condition is evidenced by the fact that today there are 
over 7 million trucks on our highways compared with 4% 
million trucks before the war. The annual market in the truck 
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Used Car Auction Prices 


(Eprror’s Note: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. Bo if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). Pe 

rtial list of sales 

DENVER jy ‘ ete ; = 

(Denver Auto Auction, Inc. on _ an Ee oa ; oS. +9 &; 
conan TT Doan can Prien are oan coupe, $800. ‘'39 club cone, Sai. af 





, 62) 2-dr., 
1 listing for sale of Mar. 8.) CADILLAC—’'48 ( : = j 
BUICK 49 Super 2-dr., $2,610. ‘46 Super ‘= is $1,950. ‘42 4-dr., $1,200. "41 


-dr., $1,425, $1,417. ; 
cADnEnO at (62) 4-dr., $2,370. CHEVROLET—’49 FL Deluxe 2-dr., $2,015; 
’ —'48 FL aerosedan, $1,720; half-ton pickup, $1,375; SL ogee a 
SM 2-dr., $1,570; FM 4-dr., $1,530;| $1,960; SL Special 4-dr.,, $1,910. ae 
Seah; cou compe, 1.4 46 "Sa ton aaa suite: oneen delivery, $1,110 

; ae. -dr., ’ ’ ; , ’ . 

etry club coupe, $1,430. 47 FL aerosedan, $1,506: FM 2-dr., $1,- 
tYSL , ighlander 4-dr., $2,310; | 285; club coupe, $1,265. ,. 
Waae 6a. 32,230, $1,850; ween &| sedan, $1,195; FM 4-dr., $1,090; half-ton 


Cou pickup, $710. ‘42 2-dr., $990; wrecker, 
DODGE. '42 Sart” $925. $625. |'41 2-dr., $910, $830, $800, $585 
FORD—'49 Custom (8) 4-dr., $1,985. °47 club coupe, $650. 40 1%-ton stake, 


: ’ 315: 

-dr. 1,270; Deluxe (8) 2-dr., $200; club coupe, $760. ‘39 coupe, $ $ 

$1,090; iy batting coupe, $965. °46 $s16. $420. ‘38 2-dr., $275. 36 2-dr., 
2-dr., $1,125; Deluxe (8) 2- \ 

oon ov: Deluxe (6) 2-dr., $990. FORD—’'49 2-dr., $1,745; club coupe, §$1,- 

HUDSON—'49 Commodore 4-dr., $2,175. 650, $1,580; taxt, $1,525; half-ton pickup, 

RCURY—' 1,400. "41 1,020. ’ club coupe, ’ ; 2-dr., 

a es ste |, $1268: half-ton pickup, $1,080; 2-dr. (6), 


mhup— , 125; 4-dr 
'42 (6) 4-dr., $895. $1,100. 47 2-dr., $1,200, $1, ; ee 
PLYMOUTH 48 SD 4-dr., $1,750. ‘46 8D $1,195; 4-dr. (6), $935. 46 4-dr., $1,- 
4-dr., $1,110. ‘41 SD 4-dr., $755. 030; SoT0. us, i a enna’ Tar ocean, 
/DEBAKER—’ jon 2-dr., $710. | (6), , ; taxi, : : 
en ee ’ $595; half-ton panel, $570. ‘41 club 
APOLIS coupe, $850; 2-dr., $540. ‘40 2-dr., $625, 
INDIAN $465. ‘39 coupe, $165; 2-dr., $510. 38 


(Ken Schaefer’s Auction. Sale every coupe, $145; 4-dr., $610. ‘37 (60) 2-dr., 


REPRESENTED NATIONALLY BY MOLONEY, REGAN & SCHMITT INCORPORATED 








$320; 4-dr., $360. °36 coupe, $265; 2-dr., 
$150; 4-dr., $125. 

HUDSON—’49 4-dr., $1,980. ‘46 4-dr., 
$910. 


MERCURY—’'49 4-dr., $1,850. ‘47 4-dr., 
$1,130. ‘46 2-dr., $1,105. 


NASH—’48 4-dr., $1,500. 


OLDSMOBILE—'47 2-dr., $1,405. ‘41 4- 
dr., $635. 

PACKARD—’'48 (6) 4-dr., $1,700. 

PLYMOUTH—'47 4-dr., $1,295; 2-dr., $1,- 
110, $1,070, $975. ‘46 4-dr., $1,005; taxi, 
$650. ‘42 4-dr., $790. ‘41 2-dr., $825. 
"40 club coupe, $480; 2-dr., $700; 4-dr., 
$375. °39 4-dr., $360; 2-dr., $225; ‘37 
2-dr., $95. °35 coupe, $115. 

PONTIAC—'49 4-dr., $2,425. ‘48 4-dr., 
$1,580. ‘41 club coupe, $415. ‘40 4-dr., 
$775, $630. ‘39 4-dr., $340. ‘38 2-dr., 
$300, $155. 

STUDEBAKER — '48 club coupe, $1,600. 
‘47 2-dr., $1,210. 


RICHMOND 


(Automobile Auction of Virginia, Inc. 
Sale every Friday. Prices are for sale of 
Mar. 11.) 

BUICK—’49 Super 2-dr., $2,375. '47 Super 
2-dr., $1,460; RM sedan, $1,575. "40 
2-dr., $710. °39 Century 2-dr., $125. 

CADILLAC—'41 (61) 2-dr., $1,025, 

CHEVROLET — '49 FL 2-dr., $1,950; SL 
2-dr., $1,910. '48 aerosedan, $1,700; 
FM sedan, $1,425; %-ton pickup, $1,075; 
half-ton pickup, $1,150. ‘47 aerosedan 
2-dr., $1,400, $1,280; FM 2-dr., $1,050; 
conv., $1,350, $1,375. FL sedan, $1,290. 
"46 FM 2-dr., $1,100; half-ton pickup, 
$975; half-ton panel, $590. ‘42 sedan, 
$635; FL 2-dr., $690. ‘41 Deluxe 2-dr., 
$580, $560, $475; business coupe 2-dr., 
$525; Master Deluxe, $645. ‘39 half-ton 
pickup, $175. 

DODGE—’47 4-dr., $1,385; 1%-ton dump, 
$500. ‘'41 Deluxe 2-dr., $600. ‘37 4-dr., 
$145. 

FORD—’'49 Custom (8), $1,550, $1,600, $1,- 
470; conv., $2,050. ‘48 Deluxe sedan, 
$1,360. ‘47 2-dr. (8), $1,090, $1,010; 
4-dr. (8), $1,070, $1,080; Custom 2-dr., 
$1,210. ‘46 Super (8), 2 at $750; 1-ton 
panel, $450; Deluxe 2-dr., $1,010. °42 
station wagon, $450; 2-dr. (6), $610. ‘41 
2-dr. (8), $540; station wagon, $600. ‘37 
4-dr., $375; (8), $380. °'35 2-dr., $310. 

KAISER—’47 sedan, $875. 


MEROCURY—’47 conv., $1,350. 

OLDSMOBILE—’'48 conv., $1,475; (98) se- 
dan, $1,910. ‘47 (98) sedan, $1,275. 

PLYMOUTH — '48 Special sedan, $1,225. 
‘47 SD sedan, $875. °41 SD sedan, $520, 


$450; Deluxe 4-dr., $330, ‘40 Standard | 


2-dr., $540, $210, $180. 

PONTIAO—’47 (8) 2-dr., $1,400; (6) 4-dr., 
$1,430. ‘'46 (8) 2-dr., $1,200. ‘42 (8) 
sedan, $625. 

STUDEBAKER—’42 4-dr., $80. 

—— GMC 1%-ton van, 


TOLEDO 


(Doc Greiner Auction. Sale every Thrus- 
day. Prices are for sale of Mar. 10.) 
CHEVROLET—'48 aerosedan, $1,610, $1,- 

500, $1,575. ‘41 MD club coupe, $675. 
DeSOTO—’40 4-dr., $485. 

DODGE—’'40 business coupe, $425. 
FORD—'49 Custom (8) 2-dr., $1,750. °48 

SD (&) 2-dr., $1,275. '41 SD 2-dr., $485. 
HUDSON—'42 Commander (8) 4-dr., $655. 
OLDSMOBILE—’48 (98) 4-dr., $2,050; (98) 

conv., $2,225, 

PLYMOUTH—'41 SD 2-dr., $485. °'40 club 
coupe, $400. ‘37 4-dr., $320. 
PONTIAC—’48 SL (8) sedanette, $1,800. 


DANVILLE, VA. ° 


(Danville (Va.) Auto Auction. Sale every 
Friday. Prices are for sales of Mar. 4 and 
Mar. 11.) 


BUICK—’49 RM conv., $3,050. °48 RM se- 
danette, $1,750. ‘47 Super sedanette, $1,- 
520. ‘41 RM sedan, $815; Special sedan, 
$700. °40 Super sedan, $780, $535, $330. 
’37 Super sedan, $120. 


CADILLAC—'48 (61) sedanette, $2,880. 


CHEVROLET—’49 SD sedan, $1,930; half- 
ton pickup, $1,420. ‘48 FM sedan, $1,- 
650, $1,520, $1,590; FL aerosedan, $1,600, 
$1,500, $1,510; Carryall, $1,200; half-ton 
pickup, $1,215, $1,210. ‘47 FM conv., 
$1,325, $1,270; FM sedan, $1,205; FL se- 
dan, $1,270, $1,260, $1,310, $1,470; FM 
conv., $1,279; SM sedan, $1,190; half-ton 
pickup, $1,035, $1,010; %-ton pickup, 
$1,330. FM sedan, $1,000, $960; SM 
business coupe, $880; FL aerosedan, $1,- 
290 SM sedan, $1,010; half-ton pickup, 
$660, $640, $500. ‘°42 half-ton pickup, 
$375. ‘'41 SD sedan, $870, $800, $535, 
$550, $830; MD sedan, $665, $500, $625; 
MD business coupe, $485; MD club coupe, 
$525; 1%-ton truck, $350. ‘40 MD se- 
dan, 2 at $550. ‘39 M-85 sedan, $280. 
‘38 business coupe, $150. ‘37 sedan, 
$205, $100. ‘'36 business coupe, $200; 
sedan, $250. 


CROSLEY—'47 sedan, $225, $210. 
DeSOTO—’'41 club coupe, $705. 


DODGE—’'40 sedan, $460, $290. ‘39 sedan, 
$410. ‘37 business coupe, $180. 


FORD—’49 Custom (8) station wagon, §2,- 
030, $1,875; Custom (8) sedan, $1,720, 
$1,690, $1,625, $1,400; (6) half-ton pick- 
up, $1,500, $1,400; Custom (8) club 
coupe, $1,690, $1,600, $1,675. ‘48 SD (8) 
sedan, 2 at $1,200, $1,380, $1,300, $1,140, 
$1,100; SD (6) business coupe, $1,020. 
"47 SD (8) sedan, $1,350, $1,300, $1,050, 
$1,125, $1,000; Sportsman, 1,220; SD (8) 
club coupe, $1,360. ‘46 SD (8) sedan, 
$1,075, $1,090, $975, $905; SD (8) conv., 
$1,060; SD (8) business coupe, $970. ‘42 
Deluxe sedan, $615. ‘41 Deluxe sedan, 
$660, $615, $325, $450, $775, $700, $540; 
Deluxe business coupe, $725, $405; SD 
sedan, $510; half-ton pickup, $360. ‘40 
Deluxe sedan, $530, $720, $650, $530, 
$1,060, $400; Deluxe business coupe, $720, 
$630. ‘39 Deluxe sedan, $500, $310, $290; 
Deluxe business coupe, $440. °'38 Deluxe 
sedan, $375, $295. ‘37 sedan, $455, $100. 
"36 sedan, $285. 

FRAZER —'48 Manhattan sedan, $1,100. 
’47 sedan, $875. : 

HUDSON-—'46 Super sedan, $800. 

KAISER—’'48 sedan, $915. 

LINOOLN—’'49 sedan, $2,250. 

MEROURY—'48 club coupe, $1,325. ‘41 


sedan, $600. 
OLDSMOBILE—’49 (98) conv., $2,750. °47 
(76) sedan, $1,285, $1,210. ‘39 (6) club 


coupe, \ 

PLYMOUTH—'48 SD sedan, $1,415. ‘47 
SD sedan, $1,100. ‘46 SD sedan, $1,125, 
$995. ‘41 SD sedan, $330. ‘40 Deluxe 
sedan, $640. ‘39 Del 4-dr., $575; 
business coupe, $355. 

PONTIAO—’49 Deluxe sedan, $2,475. ‘48 
SL (8) sedan, $1,900, $1,800; (8) station 





Average Used Car Prices 


(Compiled by Automotive News) 


March, 1949 Feb. Jan 
Model (to date) 1949 194° 
Be eccc0800 $2,188 $2,151 $2,27 
BeBe ccceess 1,665 1,830 1,9: 
. Pre 1,315 1,411 1,453 
Ms ce aeens 1,151 1,241 1,300 
De 6 2 oe ess 748 735 ¢ 
.. ae 702 726 
errr 583 597 


Average.. $1,328* $1,483* $1,489" 
*Includes 1949 models. 


( above averages of used car auction prices, all 
"ae he's peter ‘carried’ regularly in Automotive News.) 
















F B 1,550, $1,500; RM sedan, 

wagon, $2,250; (6) sedan, $1.400. ‘47 SL | Super conv., $1,550, 
y ) sedan, $1,280. 42 Super sedan, $810, $1,025. 
(8) sedan, $1,570, $1,305. 39 (8) sedan fi see. nee seta ge0t, 40 eodan 


$485. 

STUDEBAKER—’49 half-ton pickup, $1,-| $615, $900. i . 
380. '47 Champion sedan, $1,070, $800. |CADILLAC—'48 (62) Sedan, = 46 
*40 Champion sedan, $165. | (62) sedan, $1,850. ‘41 (62) club coupe 

: | $850; (62) sedan, $1,050; (61) sedanette, 


WILLYS—'48 Jeepster, $1,150. 


ELA | $1,050. 
. “s 
En ay Te toe ahekee game. al | CHEVROLET—'49 half-ton pickup, $1,355; 


2-ton C & C, $1,500; SL business coupe, 
ee | $1,725; FL Deluxe 2-dr., $2,075, ‘48 FM 
club coupe, $1,505; FL aerosedan, $1,580, 


CONCORD $1,585. ‘47 FL aerosedan, $1,400, $1,325; 


(Concord Auto Auction, Inc. Sales twice a ae — iso. Ten ad ca 
weekly, Prices are for sales of March 4-7.) | $1,250: club coupe, $1,200. = sete, 

(169 sales out of 294 offerings.) $1,100, $1,135; %-ton pickup, 3 : at 
BUICK—'48 RM sedan, $1,975. ‘47 Super| SD club coupe, $1,000; FI. sedan, $850; 

sedan, $1,630; RM sedan, $1,550. °46 (Continued on Page 33, Col. 1) 


GREAT DOUBLE FEATURE 
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$960. ‘41 sedan, $675. ‘39 sedan, $655 $895. ‘41 (76) 2-dr., $767, $725; (98) 4 SD sedai 
5 ' , . . 7 > ; : s n 700. ’ 
Use ec tj p ° PONTIAC—'47 (8) sedan, $1,445, $1,400.| dr., $620. 40 (98) 2-dr., $452. "37 sedan,’ $250, ° = 2am 
PLYMOUTH—'48 4-dr., $1,645, $1,552. °47 | PONTIAC—'41 (6) club 
, | d Car Auc ion rrices KANSAS CITY car, GLEDO "6a Seae Haein $006. | ortemmanen fat eee: wae. 
(K '41 2-dr., $780, $730, $702, $615; 4-dr., .. as ampion club coupe, 
aon eneee ony aes Automobile Auction. | §790, $565 $1,175. "41 Champion club coupe, $475. 
Sale every Wednesday. Pri f : : 
(Continued from Page 32) of Mar. 9.) : Se ee ww tae can (8) 2-dr., $1,845; (6) 2-dr., MASON CITY. IA. 
’ ib . L 
4 SD sedan, $860, $875, $775, $730. FORD—’47 4-dr., $870, $1,290, $1,225. '46| Hottest sale in months. Retail market Sar, $1 637. $1,500. 46 (8) ‘2:dr., §$1,. . 
“4 CROSLEY—'46 sedan, $200. | 4-dr., $1,106, $1,000, $806. ‘41 4-ar.,| ‘Middle West Rae epened wide and 375. SS Shee 8 GS) Gr Sh” | ergdneaday.. Prices are tor sale of Mas. 8.) 
4 DeSOTO—'41 Custom’ club coupe, $500. '39| $610. °40 4-dr., $400: ae S45 ~ Se? s-- J , nereaaing “activity, market stronger. 
be SetO— 4 Caste : ghertage ef geod eced ears. Seid 164 STUDEBAKER—'47 Champion 4-dr., $1,- (Increasing activity, market stronger. 
58 DODGE—’47 club coupe, $1,400. °46 De- GMC—'48 %-ton pickup, $1,370. cars out of 208 offerings.) 397, $1,350, — cars since more buyers are 
00 L luxe sedan, $1,200. ‘41 sedan, $450. ‘39 | KAISER—'49 4-dr., $1,805. BUICK—'48 Super 4-dr., $1,915. ‘47 RM . offered.)” ee ee 
ne half-ton panel, $200. “'37 sedan, ¢u95.”. | MERCURY —'46 4-dr., $1,035, '39 4-dr., 4-dr., $1,600. '41 Special 4-dr., $790. AKRON eh cae 4 2 
49 f — $1 ies; Guan cae e3'eeo. we $300. CADILLAC—’47 (62) 2-dr., $2,400. '42| (Akron (0.) Auto Auction. Sale every| Super sedanette, “$2,480, 2.440" 44 
: 635, $1,700; station wagon, $2,050. 48 | OLDSMOBILE— 47 4-dr., $1,535. "41 4-dr., (63) 4-dr., $1,410. °41 (62) 4-dr., $1,027; | Thursday. Prices are for sale of Mar. 10.) | Super sedanette, $705. © 8 | 
oO; | coupe, $1,800, "46 BD sedun, $1,080; two | Sere Some, 9000. Se eee eee (Prices holding steady. Sold 40 units | CADILLAC—'49 (61) 2-dr., $3 
—| F at Tos0’ two at $950. "41 sedan, $550. | PLYMOUTH—'47 4-ar., $1,215. 46 4-ar., | CHEVROLET — '49 Deluxe 2-dr., $2,075, | Out of 83 offerings.) CHEVROLET—'40 sedan, $2,100; 3 
~— a do caw’ $570: station Wagon $e76. "30 | 9000, 9015. $2,065, $2,015. '48 FL 2-dr., $1,695, $1,- | BUICK—'49 Super sedan, $2,400. ‘41 Spe- | sedan $2,100, $2 On” ee aoe! Fl, Bero- 
' sedan, $660; conv., $400. '38 sedan, $460. = a aoe $1,445, $1,425, $1,372, $1,- cial sedan, $880. ’37 Special sedan, $300. soroesdan, $1,745, $1,670" 61 66 e FL 
MERCURY —49 sedan, $1,855. ‘47 conv., LOUISVILLE 206. 47 SM 3-dr., $1,686, 91,511, $1,300; | °35 sedan, $965. aerosedan, $1,455, $1°410. °'46 SM sedan, 
$1,125, $1,255. SM 4-dr., : “dr., $1,432. | capy an ten , $1,455, $1,410. 
n Botta Ee 49 76) sedanette, $2,225. | (Auto Auction Sales. Sale every Tuesday | ‘41 MD 2-dr., $030, $922, $910, $800. Saaviiednn tee » ein, ne $1,165, $1,015, $985. '37 Deluxe 2-dr.. 
' 48 (98) sedan, $2,100; (68) sedanette, | #Md Friday. Prices are for sale of Mar. 8.) | CHRYSLER—'48 Windsor 4-dr., $1,762. '47| ~ FM sedan. $1,375; vu tub Linge E , 
ae ot $1,600. °47 (78) sedan, $1,400. ‘42 (98) | (Sold 79 out of 144 cars offered.) Windsor 4-dr., $1,552. ‘41 Highland,| +46 sm coupe, $1 000. "41. 8D ‘nae, posit. pick, SLDGE a6 Costes 
sedan, $525; (66) conv., $775. ‘41 (76) | BUICK—’49 Super sedan, $2,500. ‘41 se-| 4-r., $592. - Gina. 6° "Ll 2 
028. pent Jas nein, 0.000. ‘41 Cer lee OROSLEY—'47 station wagon, $415 CHRYSLER—42 Windsor cub coupe, G00, | _ 310; Casem oottn, i. 
fan sedan, $1,275, '40 sedan, $455, CADILLAC—'42 (62) sedan, $1,460. DeSOTO—'40 4-dr., $505. DeSOTO—'46 Deluxe sedan, $1,325 FORD—'49 Custom (8) sedan, $1,690, $1,- 
" ° $1,325. ,690, $1, 
i PLYMOUTH—’47 SD club coupe, $1,375; | CHEVROLET—’49 conv., $2,265; FL sedan, DODGE—’48 2-dr., $1,545. ‘47 4-dr., $1,- | DODGE—’46 Deluxe sedan, $1,100; Del $70; Custom (8) S-dr. $1,665, §1,625. 
46 | Deluxe sedan, $1,250. '46 sedan, $825.| $2,005, $2,000. ‘42 aerosedan, $1,035.| 105. ‘41 2-dr., $672. s , $235. | | A Custom (8) sedan, $1,430. ‘41 2-dr. 
pe '42 sedan, $810. ‘41 sedan, $525. ‘41 sedan, $855, $800, $780. '40 sedan, | FORD—'49 (8) 2-dr., $1,710, $1,675. 47 vembva ou > aan oe . 
ef) PONTIAC "48 Torpedo <8) samy. $3.000:] $125 310, STO 0 ates HO. | ay ar $1900, daa gb 120 | Mo" gas. s"an AD sedan, dus” "ag | MERCURY—v400 sedan, $2,070, s2.010 
| $1,775; ° : » $370, , . : -dr., $1,000, $925; (8) 4-dr., uxe seds { 47 SD’ (6) — ; 
355 liner (6) sedan, $1,850, ‘4i sedan, $775. | CHRYSLER—'48 sedan, $1,850. '42 sedan, | $880, $847; (6) 3-dr-, $1,070. °42 (6) | Deluxe sedan, $1,005. °47 SD (6) club | NEBM 24 (600) sedan, $2,005; (600) 2- 
caer 60) ae, Se oe Se |e 8 ( : coupe, $1,150. °46 SD (6) sedan, $1,050. r., $2,030. 
pe. , ; ; : 2-dr., $697. ‘41 (8) coupe, $892, $725. , PACKARD—’49 Del 
FM $510. ‘38 sedan, $350. DODGE—'48 sedan, $1,650 FRAZER—’ 7 - pape eg PLY "48 SD sedan, $1,785: 8 
an STUDEBAKER — "42 Commander sedan, | Porn sa Canton one linia iy ——— AA aa, $940. FRAZER—'47 sedan, $1,225. ry 48 SD sedan, $1,785; SD se- 
ee see as a ee | Man” ites ston’ Boe: 48 S| meus as"gnar gaioe ea..oa, var SEROURY—'t! sedan, S078. 40 anden, |PORTLAG Tae su o> sannetn, gs 
lan, : mR, es ‘ie Kati i a teen 41 sedan, $800, $700. ‘40 fle coupe, $1,320. » $2,102. seAaee 68, (600) codne, 9408. one pe sedan, $1,995; SL (8) sedan- 
41 ELLANE — saSalle sedan, i . —'48 4-dr., $1,455. ‘41 4-dr., $452. | OLDSMOBILE—’47 (78) sedan, $1,475. ° R—' - 
80; $450. MERCURY—'46 sedan, $950. OLDSMOBILE."49 (76) 2-dr., $2,342." °46 | (78) sedan, $1,300. "37 sedan’ $60, —— nee ee 
PLYMOUTH—'47 sedan, $880. ‘46 sedan,! (98) 4-dr., $1,155. '42 (98) club coupe, PLYMOUTH—'48 SD sedan, $1,625. °41 WiLLys—'47 Jeep %-ton pickup, $1,025. 


— ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale 
of March 7.) 

(Extra clean prewar models easiest to 

sell, Sold 66 units out of 96 offerings.) 


BUICK—’49 RM 2-dr., $2,470. ‘47 Super 
4-dr., $1,500. ‘46 Super 2-dr., $1,420; 
RM 2-dr., $1,470. '39 Special coupe, $370. 

CADILLAC—’'47 (61) 4-dr., $1,950. "41 
Fleetwood 4-dr., $510. 

CHEVROLET—’'49 FL Special 4-dr., $1,- 
960, $2,040; FL Deluxe 4-dr., $2,035; SL 
Special club coupe, $2,100; 2-dr., $1,880; 
4-dr., $1,910; half-ton pickup, $1,425. '48 
FL aerosedan, $1,700, $1,650; 4-dr., $1.- 
400; half-ton pickup, $1,295. ‘47 FM 
club coupe, $1,320, $1,340, $1,390; SM 
4-dr., $1,290, $1,250. '41 SD 4-dr., $620. 
'40 SD conv., $710, $550. 

DeSOTO—’'46 Deluxe 4-dr., $1,120. 

DODGE—'49 Deluxe 4-dr., $2,400. ‘46 De- 
luxe 4-dr., $1,035; %-ton pickup, $710. | 
*42 Deluxe club coupe, $710. 

FORD—’49 (8) Custom club coupe, $1,585; 
2-dr., $1,720, $1,810, $1.660. '48 (8) De- 
luxe club coupe, $1,320. ‘47 (8) SD/| 
4-dr., $800. '46 (8) Deluxe 2-dr., $1,060, | 
$960; SD conv., $1,370. °'38 Deluxe 2-dr., 





$370. 
HUDSON—’46 Commodore (6) 4-dr., $910. | 
$625. ‘42 Super (6) 2-dr., $700 
KAISER—’47 4-dr., $1,040. | 
MERCURY—’'47 2-dr., $1,090. | 
NASH—’'49 (600) 4-dr., $1,750. | 
OLDSMOBILE—’48 (76) 2-dr., $1.720, $1,- 
50, $1,760. °47 (98) 4-dr., $1,660. 
PACKARD—'48 Deluxe 2-dr., $1,840. ‘46 
Deluxe 2-dr., $1,270. 
PLYMOUTH—’47 Deluxe 4-dr., $1,070. °46 
SD 4-dr., $1,050. °42 Deluxe 2-dr., $830. 
PONTIAC—’41 (8) 4-dr., $850. 
STUDEBAKER—'47 Champion 2-dr., $1,- 
290. °46 Champion 2-dr., $990. ‘41 
Champion 4-dr., $360, $440. ‘40 Cham- 
pion 4-dr., $370. | 
WILLYS—’46 Jeep, $600. 
MISCELLANEOUS — '38 Terraplane 2-dr.. | 
$170. ‘35 LaSalle hearse, $50 


VALDOSTA, GA. | 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of March 4.) 
(144 cars sold out of 200 offerings.) 
BUICK—’49 Super sedan, two at $2,600. 
'48 Super sedan, $2,050; RM conv., $2,- 
200. °46 Super sedan, $1,500, °41 Cen- 
tury sedan, $365. ‘39 Special sedanette, 

$485. 
CADILLAC—'48 (62) sedan, $3,200. ‘46 
(62) sedanette, $1,940. 
CHEVROLET—'49 FL sedan, $2,225, $2,- 


100; half-ton pickup, $1,460; Deluxe SL 
sedan, $2,050; Special SL sedan, $2,030. eae etter te am 
'48 FL sedan, $1,710, $1,670, $1,580; FM re 
sedan, $1,480. ‘47 SM sedan, $1,160, 
$1,350; FM sedan, $1,110, $1,240. ‘46 
FL sedan, $1,350. ‘42 SD sedan, $610. 
Fo a secret tran 

CHRYSLER—’47 New Yorker conv., $1,510. 


DODGE—’48 Custom club coupe, $1,440. 
'47 Custom sedan, $1,315; Deluxe sedan, 








$1,260. 
POED— "40 Custom (S) sodan, $1.70, $3,- Fa new transmission is secretly you use smaller bearings and save on For nearly 50 years Timken bear- 
halt-ton (8) pickup, $1,480," $1,365; (6) taking shape on your drawing space. No special thrust bearings ings have given trouble-free operation 
ee, at Dea caden Ge 8 boards here’s an idea to consider be- or washers needed. And because you in wheels, pinions, differentials, steer- 
Detuae, sedan, $3,168; SD codae, $1,110, fore you go any further: No matter can make precise and permanent ing parts and axles. Feel free to use 
SEE cos a oak. cobeintee how you plan to convert power, it’s adjustment at installation, Timken our engineering facilities when de- 
(6) sedan, $1,150. = | ve possible to get longer transmission bearings permit wider tolerances of signing new bearing applications. 
LINCOLN—'49 sport sedan, $2,200, $2,000. life and quieter operation by using surrounding parts. In Detroit, phone TRinity 5-1380. 


MERCURY—’49 sport sedan, $2,050, $1,975, Timken® ta ered roller hearin ' Th . 
1,920, $1,890; . $2,200, $2,100, $1,- s! ee ; . 
s $1,890; coupe. $ $2,100, § P 8 For a quick idea of what Timken e Timken Roller Bearing Com 


pany, Canton 6, Ohio. Cable address: 


905. ‘46 sedan, $1,050. ‘41 club coupe, 

RI oe ae See te pa Incorporating Timken bearings into bearings can do for transmissions look Fr - 
sedan, $1,320; Deluxe sedan, $1,310. '47 the design of your transmission now is what they’re doing for your pinion! TIMROSCO”, 

ee Ae yy Kh KR ye a quick, simple, inexpensive way to help The pinion bearing has the toughest NOTE TO P. A.'s Because every step of the manu- 
(6) SL coupe, $2,300. | '48 Torpedo (8) | insure its success later. job of any bearing in the automobile. fe rae a eae Geeeoie 

pa seten, $1,508. 3 (@) sedan, $700. | Timken bearings help prevent shaft And ALL BUT TWO MAKES OF PASSEN- facilities are widely dispersed... you will find 
Champion sedan, $1,450" SI 200. “$1,150. | deflection and end-movement. Line peepee A USE Sen ae BEAR- The Timken Roller Bearing Company a supply 
a sedan, $400; Commander contadk Gases bearing pe NGS ON THE PINION! source of outstanding reliability. 

a — eg conv., $1,075, ‘47 station races keeps shafts rigidly in line— 


tapered construction enables Timken 


QUINCY, ILL. bearings to take both radial and thrust 

(Quincy (Ill.) Auto Auction, Sale every i i i i 
Friday. Sale is for March 4.) loads in Say combination. And if 
(Bidding active and percentage of there are gears in the picture, Tim- 


sales good.) 
BUICK—'48 estate wagon, $2,025. °47 Su- ken bearings will assure smoother eine Se ls penne mgegne 
per 4-dr., $1,725; RM 4-dr., $1,500, ‘42 meshing, less wear on moving parts. See ass 


IEVRO Seat’ de halt-ton pickup, $1,510; : : : . TAPERED R 0 LLER BEARIN 6s 


CHEVROLET— 
SL 4-dr,, $2,055. 48 SM 4-dr. $1,525: | Timken bearings keep designs sim- 


FM 4-dr., $1,530; half-ton pickup, $1,325. le, too. Hi i 
'47 SM 4-dr.. $1,065; FL aerosedan, $1,- - gher load capacity lets 
425. '46 FM 4-dr., $1,250. ‘42 4-dr., 





$650. 
OHRYSLER—'47 4-dr., $1,460. ‘41 4-dr., 








NOT JUST A BALL C) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL @) AND THRUST -@])— LOADS OR ANY COMBINATION 


$775. 
DODGE—'46 4-dr., $1,125. ‘40 4-dr., $495. 
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Buick Opens Detroit Store; 
Biles General Manager 





Detroit was opened recently and ‘manager. 





AUTO TRUNK RATTLES 
WITH THE NEW SENSATIONAL 
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CONSUMERS SPECIALTY MFG. CO. 


DETROIT 12, MICHIGAN 


11800 


JOS. CAMPAU 
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1949 
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FOR DEALER 
IDENTIFICATION 


Write for 
Free Literature Today! 


ACTION ; 
ADVERTISING PRODUCTS 


1811 Harvard Avenue CANTON 9, OHIO 


_. v7.48 43) 


HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 
OTHER TOOLS! 


List 
Price 





DEALER'S PRICE $2.95 


Here's an “‘extra’’ you'll have no 
trouble selling. Car owners, tired of 
tools rattling around loosely, imme- 
diately see the advontage of keeping 
them neatly stowed and easy to lo- 
cate. Pack a pouch with a set of 
tools and see how it gives its own 
sales talk . . . how its large capacity 
and sturdy construction impress pros- 
pects . . . how it actually sells itself! 


Measures — 37 in. x 9 in. 
Distributors—write for details. 


an 111°). 4m a.” 


BATTAT | 





service manager, 








3 Siete {Gaal i 
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displayed a complete line of 1949) store is Warren E, Leib. J. Frank 
models, It is located at 7707 W.| Roberts is office manager. Edward 
Chicago Blvd. and is under the|E. Purcell is 
The new Buick retail store in | guidance of Allan M. Biles, general| and Grafton Moore is parts man- 
Sales manager of the! ager. 





MIAMI DEALER BOOSTS SPACE—Architect'’s drawing of Nolan-Brown Motors, Inc. (Cadil- 
lac), main building and three-story addition (left), for which contract was recently awarded. 


The addition will bring total floor space for this dealership to more than | 


60,000 square feet 


and make it one of the largest automotive service establishments in the South. 





40 Denied Licenses 


In Akron District 

AKRON.—Tightened enforcement 
of Ohio dealer and salesman licens- 
ing laws has resulted in the denial 
of 40 applications for renewal in 
Summit county, the Akron Automo- 
bile Dealers Assn. reports. 

The association said special in- 
spectors from the state bureau of 
motor vehicles were conducting a 
personal check of locations and in- 
dividual qualifications. Those re- 
fused licenses have the right to 
appeal. 

Meanwhile, more than 800 of 
Ohio’s used-car dealers have been 
warned by Frank Quinn, registrar 
of the bureau of motor vehicles, 
that the bureau will deny them 
licenses if they do not begin to 
conform with the law. 

He said a survey by his agents 
showed that many dealers were 
selling autos merely as a sideline. 
The law requires that a used-car 
dealer’s principal business be the 
sale of cars, he explained. Agents 
found that used cars are being 
sold by junk yard operators, ga- 
rage men and filling station atten- 
dants. Many of these individuals 


Dealers Divided 
On Whether Lots 


Hurt Business 


SPRINGFIELD, Mass.—Veteran 
automobile dealers in Springfield 
are divided in their opinion on 
whether the numerous used-car 
dealer operations which seem to 
have sprung up almost overnight 
on the many vacant lots in the city 
are hurting their business. 

One group’s opinion was summed 
up by a dealer who said there is no 
question in his mind that such out- 
fits have cut deeply into the busi- 
ness of regular automobile sales 
dealerships. 

For the first time in history here, 
he said, dealer plates are running 
over 2,000— just about double the 
prewar peak. 

“If each of these overnight-vacant | 
lot dealers sold two cars it would | 
mean that they would cut deeply 
into our business,” he said. “They’ve 
got no overhead, except a vacant 
lot. They don’t have to pay for 
heat, light, office or salesmen.” 

The opposite side of the picture 
was outlined by another veteran 
dealer, who expressed the belief 
that the days of the vacant-lot deal- 
are are numbered. 

“During the war,” he said, “when 
we didn’t have any cars to sell, we 
would close up at night. They 
would stay open and sell. Now that 
we've got the cars again and we are 
open at night, the public naturally 
is coming to us and the vacant-lot 
boys are gradually starving to 
death.” 


Ford to Open 
Calif. Depot 


RICHMOND, Calif—A new parts 
depot which will serve 500 Ford 
dealers in six Far Western states 
is scheduled to start operation here 
this month, Earl G. Ward, parts 
and accessories manager of Ford 
division, Ford Motor Co., has an- 
nounced. 









Used-Car Notes 








are filing titles improperly, Quinn 
said. 
* od * 


Denver Assn. Chooses 


Gold as President 


Lester Gold was elected president 
of the Denver Used Car Dealers 
Assn. for the ensuing year at the 
organization’s annual election and 
dinner meeting. 

Charles Kersten was named vice- 
president, while R. D. McCoy will 
continue as full-time secretary- 
treasurer. Six new board members 
also were elected as follows: Basil 
Dreiling, Charles A. Wheeler, Jack 
Layton, Ben Hoffman, Wally 
Schrock and O. G. Lawless. 

* * + 


Maryland Assn. Adds 


Field Representative 

BALTIMORE. — The Associated 
Used Car Dealers of Maryland, Inc., 
reports the organization has added 
a field representative to its per- 
sonnel roster. He is Vincent J. 
Byrnes, formerly a field representa- 
tive for the San Antonio (Tex.) 
chamber of commerce. 

G. Alfred Peters, executive direc- 
tor of the Maryland group, said 
Byrnes would maintain contacts 
with members in an effort to ex- 
pand the association’s scope. 


o 2 * 
Sunday Closing Law 
Urged for Chicago 

CHICAGO.—-New and used-car 
dealers here have joined in a move- 
ment to draft a city ordinance pro- 
viding for compulsory Sunday clos- 
ing of showrooms. 

The Chicago Automobile Trade 
Assn., stating that the Greater Chi- 
cago Used Car Dealers Assn. also 
favors “this important legislation,” 
disclosed that attorneys for both 
associations have drafted a Sunday 
closing ordinance patterned after 
those now in effect in Detroit, Mil- 
waukee and Omaha. 

. e & 


U. C. Dealer Licensing 


Bill Passed in Utah 


SALT LAKE CITY.—A senate- 
approved bill to require licensing 
of used-car dealers has been passed 
by the Utah house of representa- 
tives and sent to the governor. 


Rep. Merrill K. Davis, Salt Lake 
Republican, said the bill would 
protect the public from fly-by- 
night dealers who, he asserted, 
have bilked car owners out of 
$500,000 during the past few years. 


Biq Leaque Stuff 
White’s Baseball Club Draws 
Attention in L. A. 


LOS ANGELES.—Building young 
baseball players toward careers in 
the big leagues is the job Bob 
O’Neil performs for Les White, 
Dodge dealer of Los Angeles. 

As a training school preparing 
youngsters for professional tryouts, 
White supports a ball club carry- 
ing some 22 players, all over 17 
and practically all of them former 
American Legion juvenile stars. 
Playing under the dealer’s spon- 
sorship, the team is a member of 
the Southern California Baseball 
Assn., and each season plays a 
regular schedule. O’Neil serves as 
manager-coach. 


An old-time ball player himself, 


The new depot also will handle} O'Neil is well qualified for his job. 
parts for Lincoln-Mercury dealers| When the Hollywood club of the 


in the Far Western states. H. W. 
Walker, formerly of the Seattle 
parts depot, has been named man- 
ager of the new Richmond depot, 
which will employ 150 persons 
when in full operation. 








Pacific Coast league held tryouts 
recently for promising prospects, 
O’Neil had a half-dozen boys from 
the Les White club on exhibition at 
Gilmore field, home of the Holly- 
wood Stars. 
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St. Louis dealers have resorted 
to radio, airplanes, sports and 
now television, in addition to the 
newspapers, as advertising me- 
diums. 

Paul Schulte Motor, Inc., Kaiser- 
Frazer distributor, sponsored a 
television program tagged, “The 
Hot Stove League,” during the pe- 
riod between the end of last year’s 


oy 
. baseball season and the beginning 


of the training camp activities of 
the major league clubs. This pro- 
gram, broadcast over KSD-TV, fea- 


30 minute dissertation on various 
branches of sports. 


tured sports experts for a weekly 


{ Prior to unveiling of the 1949 


Chevrolet models, the Feld Motor 
Co. used an airplane to ballyhoo 
the event. The plane, equipped 
with neon lights that alternately 
flashed on “Feld” and “Chevro- 
let,” flew over the St. Louis area 
every night for several hours be- 


' fore the opening of the display 


in local showrooms. 


Joe Simpkins, Inc. (Ford), and 
‘the Schulte company are each 
| sponsoring teams in the St. Louis 
' professional soccer league. The 
Schulte-backed team won the first 
half of the season and is seeking 
_ the second half title. 
_ Other dealers are using much 
_radio time on practically every 
_ station in the St. Louis area to fur- 
. ther sales and, since Regulation W 
was relaxed, the automobile adver- 
tising volume in the three local 
dailies has increased rapidly. 

+” * * 


Ford Dealers 


Ford, Lincoln and Mercury deal- 
ers, who recently saw their adver- 
tising costs per unit reduced 50 
percent, are making good use of 
the money in local advertising, 
field reports say. 

The new unit costs in the fac- 
tory cooperative advertising pro- 


Ali te aI, Ker is nei PE 


and truck sold; $15 for each Mer- 
cury sold, and $20 per Lincoln 
sold. About a year ago the rates 
were boosted to $20, $30 and $40, 
respectively. 

Under the new arrangement 
with the factory, dealers pledged 
to set aside the amount of the 

_ reduction for local advertising 
/ and reserve. 
* 


|For Olds 


‘ 
' Bud Moriarity, a veteran of 25 
: years on the West Coast, has joined 
_D. P. Brother, Detroit, to handle 
} Oldsmobile publicity. 
i Moriarity, who was with Camp- 
}bell-Ewald for six years prior to 
jm war, was a lieutenant-colonel 
during the war. He’ll work with 
| Les Carlson, Oldsmobile’s advertis- 
ling and publicity director, and R. 
VE. Gifford, who’s stationed at the 
| Lansing plant. 
5 . 


| Head PAs 


William H. McGaughey, Automo- 
'bile Manufacturers Assn. public 
' relations director, has been elected 
president of the Detroit chapter of 
‘the Public Relations Society of 
' America. 
| The group also has elected Wil- 
liam G. Haworth, Nash-Kelvinator, 
as vice-president; LeRoy Cowles, 


: gram are $10 per Ford new car 


* * 


* * 


ee etait 
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General Motors, as secretary, and 
Edwin J. Smith, Borden’s Farm 
Products Co. of Michigan, as treas- 





40 FOR BEISER—A cane, telegrams from 
coast to coast and an office full of flowers 
helped Bob Beiser, veteran Cincinnati En- 
Quirer auto editor, celebrate his 40th anni- 
versary with that newspaper last week. Beiser 
Started on the Enquirer when he was 17. 


Affecting Factories and Dealers... 
Auto Advertising 
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urer. Otis Crosby, Detroit Board 
of Education, has been appointed 
program chairman. 

* * * 


Largest 4-Color? 


Lincoln-Mercury division, its 
Milwaukee dealers and a big Mil- 
waukee department store combined 
their advertising and merchandis- 
ing impact Sunday, March 13, in 
an unprecedented color presenta- 
tion, said to be the largest four- 
color run-of-paper advertisement 
ever printed in a newspaper. The 
double spread was produced and 
printed by the Milwaukee Journal. 


Under the headline, “Keynotes 
for Spring,” the color spread 
featured a red Lincoln Cosmo- 
politan convertible surrounded by 
fashion models wearing spring 
suits and coats from the Boston 
Store. Copy further underlined 
the tie-up between the “style and 
luxury leader for ’49” and the 
“fashion leader of °49.” 


The cooperative effort continued 
during the week following appear- 
ance of the advertisement with a 
Lincoln being displayed in the 
main show window of the Boston 
Store. Boston Store models posed 
in Lincoln-Mercury dealers’ win- 
dows. 

Capitol Sales, Frint Motor Co., 
and Monart Motor Co. were the 
participating dealers. 

All photography, art, retouching 
and color plates for the double 
spread were produced in the Jour- | 
nal plant, with the exception of the | 
original Lincoln color illustration 
which was obtained from the Lin- 
coln agency, Kenyon & Eckhardt. 
Journal color dye prints were 
made from the original art, then 
processed in the normal way. 


In addition to the record cen- 
ter spread in color, the 38-page 
Spring Fashion Section in which 
it appeared also contained a full 
page four-color advertisement on 
the back page and a full page 
four-color editorial layout on 
page one. The job provided a full 
scale test for Journal depart- 
ments recently enlarged; modern- 
ized and re-equipped to handle 
an increasing volume of run-of- 
paper color. 7 
Included in the Journal’s two 
million dollar postwar plant mod- 
ernization and equipment program 
were large outlays for a new color 
photographic studio with a color 
laboratory, a new art department, 
new engraving department with an 

enlarged color department and 
new color camera for full page 
size color plates with new and 
modernized Hoe presses, specially 
adaptable for. color. 

= a 


Citywide Coverage 


Both Schenectady (N. Y.) dail- 
ies—the Union-Star and the Ga- 
zette—plan to publish special 
automotive editions March 26 in 
connection with the opening of 
the Schenectady dealers’ auto 
show at the state armory. 

+ * + 


Awk Ward 


A contest just completed by the 
International Harvester Co. for a 
good cartoon character to be used 
in the company’s advertising, re- 
sulted in the choice of a character 
to be called Awk Ward. 

There were about 35,000 entries, 
it is reported, the winner offering 
that name being an employe of the 
company’s Melrose Park  (IIl.) 
plant. 

The character named Awk Ward 
will be used in posters and in acci- 
dent prevention promotion in the 
company’s plants. 

. + 


ANPA Annual Dinner 


The 27th annual dinner of the 
Bureau of Advertising, ANPA, will 
be held April 28 at the Waldorf- 
Astoria in New York, during the 
week of the 1949 ANPA convention, 
the bureau has announced. Col. J. 
Hale Steinman, president and pub- 
lisher of the Lancaster (Pa.) New 
Era & Intelligencer Journal, has 
been named chairman of the din- 


ner committee. 
* 7 * 


Revised Dealer Book 


First edition of the revied Lin- 
coln-Mercury Dealer News has 
been circulated to the dealers by 


| City manufacturers increased sales 


the division. It is a 20-page “slick.” 

Charles J. Richardson is editor. 
om + * 

Two Newcomers 

The Fort Worth (Tex.) Star-Tele- 
gram and the Little Rock (Ark.) 
Democrat have joined the Ameri- 
can Newspaper Advertising Net- 
work, Inc., it is announced. 

The network now includes 38 ba- 
sic newspapers and eight associate 
newspapers in 43 cities, with an 
aggregate circulation of 12,155,066 
on week days and 15,803,873 on 
Sundays. 

* * * 
Names 

John H. Gerrie, 82, financial | 
writer for the San Francisco Call- 
Bulletin and one of America's first 
automobile editors, died last week. 
He had been a newspaperman for 
34 years. 


New York Firms 
Boost Salesmen 
For Buyer’s Mart 


NEW YORK.—Most New York | 


organizations during the past year 
in anticipation of a changeover to 
a buyers’ market, according to the 
Commerce and Industry Assn. of 
New York, Inc. 

Participating in an association 
survey of sales methods were 117 
companies, representing a cross- 
section of the city’s major indus- 
tries. 

The survey found that 60.8 per- 
cent of the city’s manufacturers in- 
creased sales staffs to meet antici- 
pated competitive market condi- 
tions, in some cases doubling and 
tripling their 1940 sales forces. 
Their foresight in this matter paid 
off in increased sales volume about 
150 percent over 1940 levels, accord- 
ing to the survey. Besides the ex- 
pansion already undertaken, 34 per- 
cent plan to increase their sales 
efforts further during the current 
year, it was said. 

Also noted was a greater use of 
manufacturers’ agents to obtain 
wider sales coverage, especially in 
outlying areas not covered by com- 
pany men. Many of the smaller 
concerns said they use only manu- 
facturers’ agents for distribution, to 
avoid the financial investment nec- 
essary in hiring, training and main- 
taining company sales forces. 

It was found that 70.5 percent of 
the companies supplement their 
sales efforts with advertising, and 
the majority of these estimate ad- 
vertising costs range from 0.5 to 2 
percent of the gross sales volume, 
a slightly lower figure than in 1940. 

Of the companies surveyed, 40.3 
percent maintain sales coverage of 
the entire U.S., while 32.4 percent 
concentrate their entire sales efforts 
in the New York metropolitan area. 
Fifty-one of the companies reported 
that sales for export ranged from 
0.5 percent to 55 percent of gross 
sales last year, compared with 35 
companies doing this percentage in 
that manner in 1940. 





@ Made of beautiful, CHOICE OF 
durable Plexiglas. 3 — COLORS: 
® You can look through ° rry Red 
it or under it. e Emerald Green 
e Royal Blue 
@ No periscope gadgets 
necessary. 
@ Ideal for overhead 
stop lights. 


@ Vents permit free flow 
of air currents. 

@ Easily and securely in- 
stalied. No holes to 
drill. 

@ No painting necessary. 


KLEER-VIEW SPECIALTIES, 


1655 N. WATER STREET 
MILWAUKEE 2, WIS. 


MGs 


For Curved and 1-Pc, 
Windshields, $21.95 








MILWAUKEE JOURNAL SALUTES L-M—Representatives of the Milwaukee Journal were in 


Detroit last week to present Joseph E. 


Bayne, Lincoln-Mercury general sales manager, with 


a copy of the Journal's double spread, four-color run-of-paper advertisement featuring a 


to right): A. H. 


automotive advertising representative; R. F. G. 
manager; Bayne; Trowbridge, and Charles L. Healy of O'Mara 


representative for the Journal. 





Pa. Intensifies Tests 


On Headlights 


HARRISBURG, Pa. — (UTPS) 
—State police especially assigned 
to enforce headlight regulations 
inspected the lights of nearly 
a half-million automobiles on 
Pennsylvania highways last year, 
they reported. 

There were 478,937 cars exam- 
ined, and violations resulted in 
the issuance of 117,255 warning 
cards. In 1947, they stopped 285,- 
540 cars for headlight inspection, 
and 91,751 warnings were issued. 
In 1948, there were 690 arrests 
for various light violations, while 
628 were arrested in 1947, 


Motorola Sees 
Auto Radio Peak 


CHICAGO.—In announcing a new 
line of four auto radios for 1949, 
Walter H. Stellner, merchandising 
vice-president of Motorola, Inc., 
stated that the production of auto 
radios may reach a new high this 
year. 

“Production figures for last year 
show that there were several hun- 
dred thousand more autos made 
than auto radios,” Stellner said. 
“That in itself offers a large poten- 
tial market. As the demand for 





SALE—SPECIAL!!! 
DEALER 


LICENSE PLATE CLIPS 


ONE WEEK ONLY! 
INVENTORY SALE 


25¢ EACH — Parcel Post Pre- 


| Lincoln Cosmopolitan convertible. Capitol Sales, Frint Motor Co. and Monart Motor 

| Milwaukee L-M dealers, combined with the Boston Store in presenting the unprecedented 

| ad in the Journal. Richard Trowbridge (second from right), Journal automotive advertising 

| representative, is shown making the presentation to Bayne. Others in the enna agg (left 
Crowley, assistant general sales manager; Emmett J. 


weeney, Journal 
Copeland, advertising and sales promotion 
& Grantben, Inc., Detroit 


automobiles is still very great, we 
are sure that the market for auto 
radios will react accordingly.” 


The new Motorola sets have been 
styled to harmonize with current 
automotive design, Stellner said. 
The metal cases are accented by 
colorful plastic trim and are fin- 
ished in Hammerloid in glen rose, 
green, silver gray and gold. Tuning 
control heads are made to fit and 
match the instrument panel of most 
cars. 


Koppers Reports Plans 


For Piston Ring Sales 


BALTIMORE.—Citing the impor- 
tance of special engineering service 
to fleet operators, Koppers American 
Hammered Piston Ring department 
has set up a field program under 
the direction of Lee Doty, manager 
of fleet sales and engineering. Doty 
formerly was chief engineer of the 
department. 


Under the program, trained sales 
engineers will be located at princi- 
pal fleet basing points for the pur- 
pose of contacting and offering 
their services to fleet maintenance 
men. These services include an on- 
the-spot analysis of the service re- 
quirements of every engine in a 
fleet, with subsequent recommenda- 
tion as to the types of rings best 
suited for the purpose, according to 
Koppers Officials. 
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sedans or convertibles, 
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LANSING.—_Members of the 
Michigan Automobile Dealers Assn. 
were alerted last week by Frank 
W. Herrick, MADA executive sec- 
retary, regarding a proposal pend- 
ing before their state legislature. 

“If these proposed measures are 
passed they will definitely affect 
the cost of your operations and 
also increase the cost of operating 
motor vehicles to the public,” Her- 
rick advised. 

“The constant demand for 
more taxes is placing a burden 
upon us beyond all reason,” deal- 
ers were told. Herrick urged 
them to take immediate steps to 
make known their opinion of the 
pending proposals to state rep- 
resentatives. 

“You must speak and speak 
loudly, or else,” he warned. 

In a bulletin, Herrick listed the 
following measures, pending March 
4, as being “unfair and not equit- 
able to the best interests of all 
concerned.” Herrick’s comments on 
the bills are bracketed: 


Senate bill 48—By Sen. Nich- 
ols, referred to committee on 
labor. Amends workmans com- 
pensation act to read: The em- 
ployer shall furnish medical and 
hospital service for five years in- 
stead of six months after the 
injury, or so long as employe is 
disabled. Employe shall be en- 
titled to select doctor. 

Senate bill 50—By Sens. Higgins, 
Porter, Heath, Martin and Smith, 
referred to committee on taxation. 
Amends general sales tax act: Re- 
quires department of revenue to 
furnish monthly list of sales tax 
payers to assessing officers of cities 
and townships who are to report 
back any taxpayer he believes has 
not paid right amount. Depart- 
ment of revenue can also request 
assessing officers to audit records 
of any taxpayer, expense of audit 


Calif. ‘For-Hires’ 
Push Repeal of 
Receipts Tax 


SACRAMENTO, Calif. — Califor- 
nia’s “for-hire” trucking industry 
has begun a campaign aimed at re- 
peal of the state’s three percent 
gross receipts tax. It is pledging 
that the industry —if successful — 
would immediately petition the 
state public utilities commission to 
reduce tariffs on “for-hire” truck- 


ing. 

The California Motor Transport 
Assn., Inc., composed of truckmen 
from both Northern and Southern 
California, instituted the campaign 
with a statement which declared 
that the three percent tax is “dis- 
criminatory and inequitable” since 
other public utility transportation 
operations are not subject to the 
levy. 

It also declared that trucking 
rates would be reduced if the tax 
were abolished. 

The association charged that the 
tax amounts to $7,000,000 and $8,000,- 
000 annually and said the shipper 
rates will be reduced by practically 
that amount.” 

The argument added that repeal 
of the tax would not cripple the 
state’s highway building program 
because the increase in population 
and the increase in the number of 
motor vehicles, plus the advance in 
highway user taxes, would continue 
to provide sufficient funds. 


Legislative Alert 


Michigan Assn. Warns Members Pending Bills 
Threaten Increase in Costs 






to be paid by city or township. 
(Another step, in [MADA] our 
opinion, toward possibility of this 
information to be used for mer- 
cenary purposes other than in- 
tended by bill.) 

Senate bill 59—By Sens. Martin, 
Higgins and Morris, referred to 
committee on taxation. Amends 
general sales tax act: Makes eva- 
sion with intent to defraud a fel- 
ony and provides penalties up to 
$10,000 and five years in jail. 

Senate bill 60—By Sen. Hittle. 
Referred to committee on judiciary. 
A bill regulating installment sales, 
placing ceiling upon finance rates, 
provides for additional licensing of 
dealers, eliminates dealer reserves, 
places certain insurance responsi- 
bilities upon dealers, together with 
number of other items. 

Herrick commented on senate 
bill 60 as follows: Your president 
and executive secretary have been 
conferring with banks, finance 
companies and Michigan used-car 
dealers, going over this bill exten- 
sively, and a careful study has 
been made of all controversial sub- 
jects. Your executive secretary 
met with Sen. Hittle to discuss 
certain recommended changes in 
the bill, namely from our stand- 
point, the elimination of additional 
dealer licenses, change the insur- 
ance responsibility, add a fourth 
classification to the finance rates 
to take care of the older models 
that must be recoursed, and pro- 
vide a maximum service charge 
for each deal that can be made by 
the finance company or banks to 
the dealers at their discretion, plus 
a number of other items. 

Sen. Hittle gave us to under- 
stand that he would consider the 
recommendations and we feel 
that he will accept them. Presi- 
dent Laverne Marshall and his 
legislative conference committee 
will represent us at the first pub- 
lic hearing.) 

Senate bill 71—By Sens. Nichols, 
Andrews and Klump: Referred to 
committee on highways. Amends 
Michigan motor vehicle law to 
raise passenger car weight tax 
from 35 cents per 100 pounds to 50 
cents, and hearses and ambulances 
from 50 cents to 67 cents. Fees 
for commercial motor vehicles will 
be increased about 30 percent and 
drive-away and dealer plates will 
be about 30 percent more. 

(MADA legislative committee is 
opposing any increase in passen- 
ger car weight tax. Highway users 
survey shows that Michigan weight 
tax is now 120 percent of national 
average, and that commercial ve- 
hicles are less than 75 percent.) 

Senate bill 72—By Sens. Nichols, 
Andrews and Klump. A bill to in- 
crease gasoline tax from 3 to 4.3 
cents a gallon. 


(We feel that before any in- 
crease is granted, there should be 
a number of revisions of laws per- 
taining to distribution of present 
funds, as well as other taxation 
pertaining to highway uses and 
certain changes made in adminis- 
tration of present funds. There 
are a number of bills introduced 
to do some of these things as 
stated, and we are of the opinion 
that unless these reforms are 
made, no additional gas tax should 
be levied. 

The joint study committee of 
the house and senate appointed 
by Gov. Sigler last year to study 
gas tax and weight tax needs, 





SERVICE-MINDED DEALERSH!IP—Members of the staff of A. W. Boettcher, Inc. (Dodge), 


Bronx, N. Y 


turned out for a dinner celebratin 
service staff of the company received Chrysler 


the company's 22nd anniversary. The entire 
aster Technician awards while the president 


of the firm, A. W. Boettcher, was presented with a Chrysler 100% Service Operation award. 


Seated (left to right): 


¢ Michael Pontillo, Henry Reid, Alexander McLeish, Boettcher, Ruth 
Mohring, James McLoughlin, Dodge regional manager, Marion 


Schmitt, Maurice Rice, Jean 


Hyer and William Scott. Standing (left to right): Harlin Tucker, Phillip Sapienza, William 


Maley, Phillip Donnetti Vincent Ernadis, John De 


Salvo. Richard Walker. C. William Marx, 


Adam Fiore, Walter Speliman, James Garret, Henry Gohlich, Vincent Turso, Leroy Scheff, 
Edward Coffey, William Covert and Calvin Hanna. : : 
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DEALERS IN CHESTER DISTRICT FETE FASSITT—John H. Fassitt sr., president of Foss- 
Hughes Co. (Ford), Philadelphia, was recently honored on the occasion of his retirement 
as chairman of the board of directors of both the Ford Dealers Assn. and the Lincoln- 
Mercury Assn. of the Chester district. At a banquet given by the two boards in Philadelphia, 
Fassitt’s career in the automotive industry, dating back to 1907, was reviewed. Officials of 
the associations expressed their appreciation for his work as an active member of both 


boards for a number of years, a 
tions. Among the guests were: 

Charles S. Frantz, Charles R. 
Claude E. Runkel, 
ir., Joseph 
and G. M. ° 

Harrison Smith, John F. Daly Irs 


er, Victor Armstrong, William Matthews, 


Golden sr., Joseph ide, Walter F. 
tom O'Grady, John W. Noble, R. R. Anfin, T. P. Lowry, John H. Fassitt 
J. Conroy, C. R. Beacham, O'Neill Ryan, P. H. Cavanaugh, John J. Walsh 
Stull 


presented gifts to him in behalf of the two associa- 


Conover, A. J. Bath, 


George E. Jones, Benjamin S. Thorpe, Russell E. Nittin- 
F. H. Maxwell, Stuart Holman, 


Robert Conroy, 


aymond P. Scott, R. S. Boutelle, William Ruffu, Paul Freeman, Carl H. Beasley sr., Lyman 


Avery, Russeli M. Hart and William Lewis. 





recommended that these changes 
should be made in certain laws, 
and that there be a 2 cent in- 
crease in gas tax and no increase 
in weight tax on passenger Cars, 
but a 50 percent increase in 
weight tax on commercial ve- 
hicles. It is my understanding 
that the committee just men- 
tioned is going to amend the 
present bills as just stated.) 
Senate bill 101--By Sens. Hag- 
gerty, Hannan, Lane and Wilke: 
To amend workman’s compensation 
act. This bill provides that every 
employe comes under compensation 
act excepting domestic servants 
and farm laborers. Present law 
makes it compulsory for employer 
having more than eight employes 
to place them under the act. Em- 
ployer liable for 30 percent pen- 
alty and benefits if for failure to 
safeguard the job as provided by 
state safety regulations, adds to 
medical services, dental, removes 
the six months liability period, 
adding as long as may be neces- 
sary to effect a cure and relief 
from the effects of the injury. 


In case of death, eliminates the 
400 week limitation for depen- 
dants, thereby making it indefi- 
nite. Increases payments to de- 
pendants. Such weekly payments 
shall continue until dependancy 
ceases. 


(This bill is very far-reaching 
and any of our members who are 
interested, and they all should be, 
and wish for further information, 
we will be happy to send individ- 
ual copies of the bill, or answer 
any of your questions.) 


Senate bill 103—By Sens. Kozak 
and Haggerty: Referred to com- 
mittee on taxation. Bill provides 
for imposition of 4 percent net 
income tax on corporations, stock 
companies and stock associations. 
(Naturally your association is op- 


Ford Names Five 


In Parts Division 


DETROIT.—Appointment of five 
executives to manufacturing and 
administrative posts in Ford Motor 
Co.’s parts and equipment division 
was announced last week by Ros- 
coe M. Smith, general manager of 
the division. 

Drew Holt, formerly at the Ypsi- 
lanti (Mich.) plant, has been ap- 
pointed plant superintendent at the 
Flat Rock (Mich.) plant under 
Frank Gawronski, plant manager. 

John C,. Waterman has been 
named material handling engineer 
for the division. Waterman former- 
ly was at the Rouge plant. 

Peter Lyshak has been appointed 
administrative assistant to Roscoe 


M. Smith, the division’s general | 


manager. Lyshak was formerly 
with a Detroit law firm. 

Donald C. Carter, former vice- 
president of Indian Motocycle Sales 
Co., Springfield, Mass., has been 
named plant manager of the divi- 
sion’s radiator plant at Green 
Island, N. Y. 

W. G. Currier, who has been act- 
ing plant manager, has resumed 
supervision of the maintenance and 
power departments at Green Island. 
Frank Lynn, formerly at the divi- 
sion’s plant at Manchester, Mich., 


will serve as plant superintendent | 


at Green Island. 





posed to such a measure and I 
would recommend that every deal- 
er contact his senator and repre- 
sentatives and register his opposi- 
tion. Contrary to the belief of some 
who are advocating such a tax, it 
will be another burden placed upon 
the general public as we will have 
to pay this tax by increasing our 
prices to them. 

We are now entering, in our 
business, the time when we will 
have to start competing with ore 
another for sales, and there is 
no question in my mind but what 
history will repeat itself. Gross 
profits and nets will be materi- 
ally reduced. In fact I read in 
one trade publication recently 
where a certain motor manufac- 
turer for one week only, is al- 
lowing his dealers a $200 trading 
allowance on 49 models over and 
above their regular discount, 
which is also increased.) 

House bill 91—By Reps. Zanglin 
and Patrick J. Doyle: Referred to 
committee on roads and bridges. 
Requiring adequate fenders to pro- 
tect other vehicles from being 
sprayed by water, slush or mud. 
(Will directly . affect trucks and 
buses.) 

House bill 92—By Reps. Stanley 
Novak, Michael Novak, Wilk and 
O’Connor: Referred to committee 
on judiciary. A bill to outlaw tele- 
vision in automobiles unless used 
by peace officers or permitted 
through securing a permit from 
commissioner of Michigan state 
police. 

House bill 148—By Reps. Mrs. 
Griffiths and Leo J. Doyle: Re- 
ferred to committee on state af- 
fairs. Prohibits and prevents dis- 
crimination in employment and 
otherwise, against persons because 
of race, creed, color or national 
origin. (This bill very controver- 
sial, extremely far reaching, and 
parts of it should be opposed.) 

House bill 165—By Rep. Carroll: 
Referred to committee on judici- 
ary. Amends section 29 of Act No. 
302, Michigan Motor Vehicle. By 
eliminating the following language 
in present act, “Provided, however, 
that no person, transported by the 
owner or operator of a motor ve- 
hicle as his guest without payment 
for such transportation shall have 
a cause of action for damages 
against such owner or operator for 
injury, death, or loss in case of 








Packard Reporis 
Average Officiai 
56 Years Old 


DETROIT.—Packard has a ‘top 
management team” of 15 execu- 
tives, averaging 56 years of age, 28 
years Packard service and 33 years 
industry experience. 

George T. Christopher, president, 
said last week he would tell stock. 
holders in an annual report being 
printed, “Packard management is 
relatively young in years but long- 
seasoned in experience, and com. 
bines a high degree of specializa- 
tion with a streamlined flow of 
functioning authority.” 

The 15 executives have amassed 
417 years of Packard service, ac- 
cording to Christopher. He has 
spent 15 years with the company. 

Oldest in point of Packard serv- 
ice are Milton Tibbetts, vice-presi- 
dent and patent counsel, and 
George H. Brodie, assistant to the 
president, each with 42 years. Next 
are Hugh J. Ferry, vice-president 
and secretary-treasurer; 39 years; 
Col. J. G. Vincent, engineering 
vice - president, 37 years, and 
George C. Reifel, manufacturing 
vice-president, 36 years. 

Three have 34 years of Packard 
service, Eugene C. Hoelzle, vice- 
president and comptroller; R. R. 
Rees, director of purchases, and 
B. C. Budd, export division man- 
ager. William H. Graves, executive 
engineer, has 30 years at Packard. 

Five Packard executives range 
in company service from 4 to 27 
years. They are C. Wayne Brown- 
ell, industrial relations manager, 
four years; Karl M. Greiner, sales 
vice-president, six years; C. E. 
Briggs, assistant general sales 
manager, 10 years; W. B. Hoge, 
assistant comptroller, 27 years, and 
Hugh W. Hitchcock, director of ad- 
vertising and public relations, 27 
years. 

Christopher said, “Decisions of 
the directors are executed by the 
eight division heads, who report 
directly to the president.” Division 
heads are Vincent, Reifel, Greiner, 
Hoelzle, Tibbetts, Hitchcock, 
Brownell and Budd. 


accident, unless such accident shall 
have been caused: by the gross 
negligence or willful and wanton 
misconduct of the owner or opera- 
tor of such motor vehicle and un- 
less such gross negligence or will- 
ful and wanton misconduct con- 
tributed to the injury, death or 
loss for which the action is 
brought,” and inserts following: 
“Provided, however, that the 
father, mother, brother, sister, 
son, daughter, or any member of 
the immediate family of the 
owner or operator of a motor 
vehicle traveling as the guest of 
such owner or operator without 
payment for such transportation 
shall have no cause of action for 
damages against such owner or 
operator for injury, death, or loss 
in case of accident unless such 
accident shall have been caused 
by the gross negligence or will- 
ful and wanton misconduct of 
the owner or operator of such 
motor vehicle and unless such 
gross negligence or willful and 
wanton misconduct contributed 
to the injury, death, or loss for 
which the action is brought.” 





K-F LINE AT ROTTERDAM—Kaiser and Frazer cars for the continent and export markets 


are beginning to roll off the assembly line at the company's new! 
Nederlandsche Kaiser-Frazer Fabrieken, N. W., at Rotterdam. 


completed modern plant. 


en cars, assembled from 


parts shipped from Willow Run, were completed during the first week's operations. A 


man-made promontory extending into 


| yearly output of 6,000 units is scheduled at the 540 by 120-foot plant at Waalhaven, a 
Rotterdam's artificial harbor basin. 


Photo shows 


ceremonies attending arrival of the first Kaiser at drive-away end of the line. 
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' by the firm to tell its story. 


Buyer's Market 
DeSoto Dealer’s Ad 


Says It’s Here 
ELMIRA, N. Y.— Armstrong’s 
(DeS<to), 510 E. Water St., has 
made a public admission that the 


- 


automobile business has shifted to | . 


a buyer’s market with competition 
very keen. 

“We're Putting Our Cards Face 
Up on the Table,” read the cap- 
tion of a large newspaper ad used 


Said copy: “It is no trade secret 
that the automobile business is 
now, or soon will be, in a buyer’s 
market. It is a rough and tumble 
competitive situation, with few 
holds barred. 

“From now on, business will go 
to the firms that sell and service 
precisely what the public wants— 
and at the prices the public can 
afford to pay. 

“We at Armstrong’s have no illu- 
sions about these facts. They are! 
no surprise to us. In fact, for! 
years, through good times and bad, | 
we have been preparing for to-| 
day’s conditions. We actually wel- 
come these conditions, to prove the | 
value of our preparations, and be- 
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DEALER RADIO SHOW DRAWS PREVIEW CROWD—It was hard-hitting local advertising 
like the special event radio show shown above that brought more than 35,000 persons to the 
showrooms of Webber Motors, Omaha, to see the new Dodge. Pictured in foreground, from 
left to right, are Art Berry of United Seeds, Inc., a fleet account; Omaha's Mayor Glenn 
C. Cunningham; E. E. Webber, president of the dealership; Bob Steelman of radio station 
KOIL, and Mrs. Vera M. Kelley, representative for Deiano Granite Works, another fleet 
account. 





cause the buyer will be happier—| ready to try to please every cus- 
and so will we. 
“We're ready for work—we’re | large his automotive need may be.” 


| tomer, no matter how small or| Rubber Co. of Pontiac. 


Obituaries 


win Denby when the latter was Sec- 
retary of the Navy. He was also a 
member of the Yosemite crew in 
the Spanish-American war, He 
moved to California last summer. 

* * * 


M. D. Maremont, 77, Dies; 


Headed Spring Firm 

CHICAGO.—Myer D. Maremont, 
77, chairman of Maremont Automo- 
tive Products, Inc., Chicago, died 
March 8. Funeral services were 
held March 10. 

Starting as a horse shoer in a 
brother’s wagon repair shop when 
he was 14 years of age, Mr. Mare- 
mont later added automotive 
springs to wagon and carriage 
building. The firm he headed grew 
steadily until it has become per- 
haps the nation’s largest manufac- 
turer of replacement springs for 
motor vehicles. 

* * * 
Gus Lee Kerlin 

CHARLOTTE, N. C.—Gus Lee Kerlin, 49, 

president of Kerlin Motors, Ince. (Hud- 


son), died at his home here March 13 of a 
heart attack. 


GM’s Jerpe Dies at 58; 


Headed Suggestion Plan 

INDIANAPOLIS.—John M. Jerpe, 
58, director of the General Motors’ 
suggestion plan, died of a heart at- 
tack here March 10. He collapsed 
while addressing a meeting of GM 
plant representatives. 

Mr. Jerpe joined GM at its Chev- 
rolet division in 1928, later engaging 
in sales work at Oldsmobile. From 
1936 to 1941, he directed GM’s trav- 
eling show, the Parade of Progress. 
During the war he assumed direc- 
tion of GM’s employes’ war bond 
and suggestion plan program, a 
post he held at the time of his 
death. 

* 


Baker, 80, Dies; Helped 


Form Hupp Motor Co. 
SAN DIEGO, Calif.—John E. 
Baker, 80, one of the organizers of 
the old Hupp Motor Co., died here 
March 10. Mr. Baker also aided in 
the organization of the Baldwin 
















He was secretary to the late Ed- _ - 


Walter M. Brewer 








IN A SWIFTLY CHANGING MARKET MORE 
ADVERTISERS ARE FINDING AUTOMOTIVE 
NEWS, THE WEEKLY NEWSPAPER OF 
THE AUTOMOTIVE INDUSTRY, THE BEST 








The Newspaper of the Industry 
iwe 2 CoS 


Policy on New Cars Leaves 


Two Choices Up to Manufacturer 
SS 19 Nepped eee [oda stry May Amaze 


While other automotive publications 


have shown linage losses for January 


and February, 1949, AUTOMOTIVE 
NEWS has shown a Gain of 26 Percent! 


CD 





(Now more than 37,500 copies, ABC) 


Automotive News renosscot BUILDING, DETROIT 26, MICH. 
Advertising Offices: NEW YORK: Edward Kruspak, Adv. Mgr., 51 E. 42nd St., Murray Hill 6-0104; 
CHICAGO: J. Goldstein, Western Mgr., 360 N. Michigan Ave., State 2-6273; LOS ANGELES: R. E. Deibler, 
2506 W. Eighth St., Federal 0303; DETROIT: Dick Webber, Adv. Rep., Penobscot Bidg., Cherry 0495. 








MOUNTAIN VIEW, Ark.—Funeral serv- 
ices were held here March 9 for Walter M. 
Brewer, 67, local Ford dealer. Mr. Brewer 
was also president of the Bank of Mountain 
View and co-owner of Brewer-Mabry Stove 


Co. 
* * * 


John S. Smith 
WAYCROSS, Ga.—John 8. Smith, 69, 
who was engaged in the automobile and 
wholesale grocery business, died March 9 
at a local hospital. Death was attributed 
to a heart ailment. 
* + * 
George W. Herring 
ST. PETERSBURG, Fla.—George W. 
Herring, 79, retired vice-president of Her- 
ring Automobile Co., Mansfield, O., died at 
his home here March 7. 
* - . 
Claude T. Atkins 
HOUSTON, Tex.—-Funeral services were 
held March 4 for Claude Thomas Atkins, 
55, owner of Atkins Motor Co. He had 
been a resident of Houston for 14 years and 
had operated a ——, since 1940. 


Francis E. Gilmore 
WORCESTER, Mass.—Francis E. Gil- 
more, treasurer of the Motor Credit Corp. 
of Worcester, died March 4 in his home in 
Boylston Center, 
* - * 
Henry E. Partridge 
ST. PETERSBURG, Fla.—Henry Ernest 
Partridge, 64, retired automobile dealer of 
Ogunquit and Quincy, Me., died here at his 
home March 2. A partner of Lalime & 
Partridge Auto Co., Mr, Partridge retired 
in 1938 to make his home in Florida. 
* * * 


Charles A. DePugh 

HARRISBURG, Pa. (UTPS).—Charies 
Allen DePugh, 64, founder of DePugh Mo- 
tor Co., Lancaster, which he operated until 
1934 when he became an auditor for Manu- 
facturers’ Casualty Co., died Feb. 26 in 
Lancaster general hospital. Before moving 
to Lancaster he was employed in York, Pa., 
as an automobile salesman and also a pur- 
chasing agent for Certain-Teed Products 


Corp. e * e 


William Walters 
OMAHA.—William Walters, 49, district 
manager of U. 8S. Rubber Co., died March 5 
in an Omaha hospital. In Omaha 14 years, 
Mr. Walters was in charge of tire sales and 


operations. 
7 . © 


Joseph P. Busher 

EUCLID, O.—Joseph P. Busher, 61, De- 
troit representative for Ackermann Mfg. Co. 
and Wheeling Corrugating Co., and speciai 
representative for C. Cowles & Co., died 
recently at his home here. Mr. Busher’s 
connection with the two subsidiaries of 
Wheeling Steel Corp. covered a period of 
17 years, 


Wilson, 77, Dies; 
Willys Ex-Head 


PONTIAC.—David R. Wilson, one 
of the founders of Wilson Foundry 
& Machine Co, and president from 
1936 to 1939 of Willys-Overland Mo- 
tors, Inc., died here. He was 74, and 
had been an invalid for some years. 

Mr. Wilson had been connected 
with the automobile industry al- 
most since its inception. He and his 
brother, the late Charles B. Wilson, 
established their own foundry here 
in 1914. At one time it was the larg- 
est grey-iron foundry in the world. 

When Willys-Overland was hit by 
a business recession in 1921, Charles 
Wilson was credited with starting 
its recovery as general manager. In 
1933, David Wilson was named 
Willys-Overland receiver. His re- 
organization plan was accepted in 
1936, and he was elected to serve 
as president. 


Wennerberg Chevrolet 
The name of Elmwood Motors, 
Elmwood, Wis., has been changed 
to Wennerberg Chevrolet Co., it is 
announced. 
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In Defense ay ceeboian cam quit te From the Files of Automotive News. . . 
Correspondence Shows our trade, this folder will have 
served its purpose.” 
Dealer’s P, olicy The folder contains reproductions Chronology of Tucker Endea vor 
NEW YORK.—A folder entitled | of four letters exchanged between 1945 


“How Reasonable People Get To-/| the dealership and a customer. The 

— = peer ri = aes correspondence serves to bring out 
e unfair publicity o e yit 

committee” has been published agp See ain ie oe of the Tucker, then a dream, with 

here by Bishop, McCormick &|tomers, delivers cars as ordered | °"&ine in the rear, steering wheel 

Bishop (Dodge). ane gives @ fale tradeln allowenes | the middle, individual wheel sus- 

The foreword to the two-color pension, torque converter drive and 
folder states: Deg ing ye 

“We offer this simple file of busi- Wyrick Elected he éulin ous cilepted - = 
ness correspondence as an anti-| Ross Wyrick, automobile dealer, plane methods, “since no special 
dote to the current sins of the few| has been elected president of the| equipment is needed other than 
which might condemn the many.|Greentown (Ind.) Business and| standard machine tools used in 

“If it supplies some evidence that! Professional Meni’s Assn. any large plant.” 

Tucker claimed a_ two-cylinder 
150 horsepower engine producing 35 
to 60 miles to the gallon. Car called 
Tucker Torpedo at first. 

> * . 
1946 

JAN. 21—Report Syndicate Ready 
to Build Tucker Torpedo — Uncon- 
firmed Chicago report says Tucker 
has obtained backing of a $40,000,- 
000 syndicate to build car at former 
Dodge-Chicago plant. Undisclosed 
airplane manufacturers from West 
Coast reported to be nucleus of new 
auto company. 

* 


DEC. 10—Tucker Reveals Plans 
for 150 HP. Torpedo—First report 





. 
= te 1l—Report Progress on 
ree Vater a 5 \ er Lease of Dodge Plant— 
ties ee War Assets Corp. official says ne- 
% : ‘ f gotiations are progressing for 
Tucker lease of former Dodge- 
Chicago plant, but that no details 
are available. 

of * o 
FEB, 18—Rausch, Burke, Reason 
Join New Tucker Car Group—First 
lineup of Tucker officials: Preston 
Tucker, president; Ray Rausch, for- 
mer Ford executive, vice-president 


£2 ° Mie in charge of production; Joseph D. 
VY ° hk city zone doses ses Burke, former sales executive with 





Dodge, Chrysler, Packard and Hud- 
e , 

red the News son, vice-president in charge of 

d Lyening sales; Eugene L. Reason, former 

Chrysler purchasing agent, vice- 

president in charge of purchasing; 

H. F. Costello, former executive of 

when you sel// Easy Washing Machine, general 

R of sales manager; George S. Lawson, 

thes News former General Motors designer, 

e eaders director of styling; Joseph H. Bush, 

former superintendent of Ford as- 


sembly plants in Kansas City and 
St. Louis, superintendent; Maj. 


Sea 
Vy Yr sell the WHOLE Son eee 
BUFFALO MARKET Plant Deal, Tucker Says—Tucker 
said that no applications for deal- 


erships can be approved until 
negotiations for the plant have 


BUFFALO EVENING NEWS | *eesgampictet oo eo ca on 


of Court—James Dresback, attorney 


EDWARD H. BUTLER, Editor and Publisher ee 
for Andrew J. Higgins jr., New Or- 
“Western New York’s Great Newspaper” leans shipbuilder, says Higgins suit 
: ~ against Tucker settled out of court. 
KELLY-SMITH CO., National Representatives eens charged Tucker with break- 


ing an agreement to supervise con- 
struction of power turrets and ma- 
rine engines. 

Higgins accused Tucker of exces- 
sive salary withdrawals, excessive 
entertainment expenses (not in Hig- 
gins’ behalf), unauthorized pay- 
ments of salaries to others, pay- 


NORTH, EAST, SOUTH OR WEST 


ALL CON VERTIBLES LOOK BEST ments to others for professional 
i services not in Higgins’ interests, 
With a New sums paid on property owned by 


Tucker and sales of fixtures and 
C ONVERTIBLE ’ | 1 OP miscellaneous items to relatives. 

+ * + 

FEB, 25—Tucker Denies Any Pay- 

50 ment to Higgins in Suit—Tucker 

ONLY denied making any payment to Hig- 

gins in an out-of-court settlement, 

Tucker said the Higgins suit had a 

nuisance value “and to settle it an 

agreement was reached by which 

this suit was traded for another 

possible suit.” 
& 7 

MARCH 4—“Names in News” 

sketch of Tucker points out: “Many 

automotive observers who were du- 


FOR FORD — CHEVROLET — PLYMOUTH Nl hg Ml 


~ ° give it a fair chance, although 
Get an Early Start for Spring! ! pointing out that it will take a good 
deal of time and that a lot of the 
* ° 
. Easily installed by anyone. Colors: Tan or black. car’s unconventional features prob- 
Fine quality. Neat, rich appearance. ably will go by the boards... .” 

®@ All neatly packaged. Double texture for longer wear. a es 

APR, 8—Reason Quits Tucker— 


® Rubberized material to insure complete waterproofing. 


Prices gher Eugene L. Reason, recently an- 
any ar Castom Models nounced as vice-president in 


charge of Tucker purchases, has 
been appointed consultant to 


B 9 Kaiser-Frazer’s director of pur- 
chases. 
+ * > 


revit Mas Ford set en tas APRIL 22—Burke Also Quits 
3-1500 or Bluehills 8-1370 Tucker. 
* * 7 


24-Hour Service on All Regular Models. 
MAY 6—Old Maker Bids with 


Tucker for Dodge-Chicago—Fred 















































McLauchlan, regional chief of the| three. Lease also gives Tucker sn 
War Assets Administration, said| option to purchase the plant for 
there are nine bidders for Dodge-| $30,000,000 within four and a half 
Chicago, including a large, estab-| years. 


lished auto manufacturer. 
* * > 


New executives listed with Tucker 
—Fred Rockelman, former Ford 


MAY 13—The End of a Dream?— | executive; Robert Pierce, treasurer, 
Rausch Reported Quitting Tucker; |formerly of Briggs; Robert Jack, 


Third to Leave. 


chief engineer, formerly with Olds, 
and H. A. Brown, formerly with 


MAY 20—Dealer Plan Due, Says General Motors of Canada. 


Tucker; Enters Racer—Tucker says 


he expects to announce a dealer} JULY 22—Tucker Seeking Deal- 


plan within the next several weeks; 


ers for Rear-Engine Car — Fred 


hopes to have cars in dealers’ hands | Rockelman, vice-president in charge 
by December or early January, and | of sales, reported that dealer appli- 
will enter a Tucker Torpedo special | cations are now being accepted by 
in the Memorial Day race at In-| Tucker. Tucker now estimates cars 


dianapolis. 
> 

JULY 8—Tucker Gets Dodge- 
Chicago—War Assets Corp. an- 
nounced that Tucker Corp. has 
obtained a five-year lease of the 
Dodge-Chicago plant valued at 
$170,000,000. Lease provides rental 
of $600,000 first year, $800,000 the 
second, and $2,400,000 the next 


can be expected off assembly lines 
in six to eight months after tooling 
is completed. Herbert Morley, for- 
mer Borg-Warner manager of De- 
troit plants, announced as director 
of purchases. 
* . 

SEPT. 23—Tucker Gets 10-Year 

Lease on Dodge-Chicago Plant— 
(Continued on Page 39, Col. 1) 





' Adjustable Shelving ‘‘Packaged”’ 
For Your Particular Needs 


SELECT F-G-M_ STEEL SHELVING 
FOR YOUR PRESENT REQUIREMENTS 
—ADJUST AS NEEDED R FUTURE. 


Profitable operation of parts and 
supplies storage depends, in 
large measure, on the shelving 
you use. The amount of space 
provided, size and arrangement 
of shelving and division of 
shelves are factors which must 
be coordinated properly for 
greatest efficiency. 

F-G-M packaged shelving is 
made up according to your re- 
quirements and shipped ready to 
use. This saves you assembly 
costs, which can exceed the cost 
of shelving, and assures a prop- 

complete unit. 

Automotive unit pictured is rec- 
ommended for average stocks of 
automotive parts. Cost is low, 
only $36.65 each, f.o.b. factory, 
Wellston, Ohio. Extra strength 
angle-type shelving is available 
for heavy loads. 

Shelves are easily adjustable on 
1%” centers; dividers on 1” cen- 
ters. Label holders are welded 
to each shelf and drawer. Whole 
units can be moved without dis- 
turbing contents. Finish is 
baked-on olive green enamel— 


)\ The FRICK- 
4 > SHELVING - PARTS 


415 Shubert Bldg. 


—y 





Trailer dealers- 


Body builders 








Boitless dividers 
are held firmly ; 
in place, easily » iN 

relocated J 






clean, durable and attractive. 
Let F-G-M engineers plan and 
recommend most profitable lay- 
out for your requirements, mak- 
ing full use of various dividers, 
drawers, Rotabins counters and 
tables. Savings realized can 
quickly pay for entire invest- 
ment. Write, wire or ’phone 
today. 


GALLAGHER Mfg. Co. 


BINS - RACKS - COUNTERS - TABLES 
Philadelphia 2, Pa. 
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Tucker Chronology 


Files of Automotive News Reveal Ups and Downs 
Of Newcomer’s Endeavor 


(Continued from Page 38) 


WAA now announced Tucker lease|and a 99-year exclusive New York 


is for 10 years, starting March 1, 
1947, and payment is to be $500,000 
for first two years and $2,400,000 
thereafter, or 3 percent of gross 
sales, whichever is greater. Lease 
is conditioned upon Department of 
Justice approval and a showing that 
the new corporation has sufficient 
capital and cash reserve to under- 
take the leasing and operation of 
the plant. 
> * 

SEPT. 30—Tucker says he will 
file soon with SEC for registra- 
tion of a $20,000,000 stock and 
debenture issue. He reported that 
he expects to have assembly-line 
production under way by next 
March or June, and said the first 
4,000 to 5,000 cars would go to em- 
ployes. 

* * 

OCT. 7—Cerf to Underwrite 
Tucker on $20 Million Stock Sale— 
Arrangements were completed last 
week between Floyd D. Cerf Co. 
and Tucker Corp. for a $20,000,000 
common stock issue. 

* * 7. 


OCT. 28—Prefab Home Aid Is 
Tucker Offer—A reported dispute 
arose last week between two gov- 
ernment bureaus on disposition of 
the former Dodge-Chicago plant, 
with the National Housing Agency 
requesting it for the Lustron Co. to 
manufacture steel homes, and WAA 
contending Tucker has priority 
through a signed lease. Tucker said 
he has offered to produce parts es- 
sential for housing while the plant 
is being prepared for production oi 
Tucker cars. 

* 7 * 


NOV, 4—The National Housing 
Administration ordered WAA to 
turn over the Dodge-Chicago 
plant to Lustron Corp. for manu- 
facture of prefabricated housing. 
Tucker said he would sue to re- 
tain the plant. WAA said it would 
ask the attorney general for a 
ruling on the NHA order. 

* a * 

NOV. 11—Tucker, Lustron Told to 
Share Dodge-Chicago—The Office of 
the Housing Expediter ordered 
WAA to furnish Lustron complete 
information on the size and com- 
position of the former Dodge-Chi- 
cago plant to enable the company 
to determine all the parts of the 
plant it will need for its scheduled 
production of 30,000 factory-built 
houses and parts for an additional 
20,000 houses in 1947. This imple- 
ments an allocation order and di- 
rects WAA to enter into a lease 
with Lustron for all of the plant 
that the expediter certifies is neces- 
sary for Lustron’s operations. 

* * * 

NOV. 18—Tucker Charges Shake- 
down Plot for Factory — Tucker 
charged that a New York attorney 
had intimated to him that he had 
government influence which could 
effect retention of a contested sur- 
plus war plant for the corporation 
in exchange for $400,000 in Tucker 
stock, a five-year contract as cor- 
poration counsel at $36,000 a year 





he 


GRIT TO PREVENT SKIDDING—Leslie J. 
Sorenson, chairman of the Chicago traffic 
commission, inspects the grit used to prevent 
skidding on slippery pavements. Hoppers | 
containing the abrasive are housed in the 
luggage compartment, with tubes from them | 
concealed under the fenders. A touch of a 
switch on the steering column spreads the | 
traction material in front of the rear wheels. | 
The manufacturer claims the braking dis- | 
tance of an automobile can be cut 30 to 56 
percent by using the grit. (Acme photo.) 


dealership for the Tucker car. 
> * . 

DEC. 2—Senators Trace Tucker 
Deal to Night Club—Promoter Os- 
car Dupont told the Senate war- 
investigating subcommittee investi- 
gating the Tucker deal for the 
Dodge-Chicago plant that after a 
meeting with Tucker in a night club 
in New York he used his Washing- 
ton and New York connections to 
help Tucker get the plant and the 
necessary financing. He said that 
Tucker had promised to pay him 
$100,000 but had only delivered $100 
to date. 

Dupont added that he had in- 
troduced Tucker to Theodore 
Granik, Washington attorney. 
Granik flatly denied that he had 
tried or intended to use any in- 
fluence or take any other im- 
proper action to try to block the 
housing expediter, Wilson Wyatt, 


ewer 2 


See 


TRAINING CAR FOR PALM 


BEACH (FLA.) HIGH 


Fe gels: ee 





SCHOOL—Joe Blank Motor Co. 


(Dodge), West Paim Beach, furnished this Dodge sedan. Photo shows Blank presenting keys 


to the car to Howell Watkins, superintendent of the board of public instruction of 


Palm 


Beach county. Others are (left to right): Clyde Harris, principal of Palm Beach high school; 


Watkins, Blank, and D. A. Forshay, instructor. 


from transferring the plant from 
Tucker to Lustron, 


Tucker had insisted that Granik 
“gave me the impression” that he 
could block the Wyatt order. This 
Granik termed “an unvarnished lie.” 


Committee Counsel George Mea- 
der pressed Tucker about earlier 
testimony that Tucker had given a 
$150,000 check in part payment for 
the plant when he had only $2,000 to 
$3,000 in his bank account. Tucker 
explained that he intended to mort- 


Blank was formerly a Dodge dealer in Texas. 


gage an Ypsilanti machine tool shop 
owned by his mother and his home 
and raise funds through a family 
loan. 

” ° ’ 


1947 


JAN. 27—Tucker Franchises to 
Cost Each Dealer $4,000 — Rockel- 
man said Tucker plans to sell fran- 
chises to 3,000 dealers on the basis 
of $20 per car for each dealer’s po- 
tential for the first two years. Esti- 


mating the average potential at 100 
cars per dealer, Rockelman said 
each dealer would pay the company 
$4,000 for a total of $12,000,000. 

* 


FEB. 17—Tucker Slates 200 Cars 
in June for Output Start—Tucker 
said that after starting with 200 
cars in June, output will mount 
rapidly to 2,200 in July, 3,400 in 
August, 6,500 in September and 
9,000 in October, 

* 7 * 

MARCH 3—Tucker Asks U.S. for 
120-Day Delay on Lease Money— 
Citing delays due to dispute with 
Lustron on the plant, Tucker asked 
an extension of 120 days on the 
March 1 deadline for raising $15,- 
000,000 necessary under terms of the 
plant lease, 

* > . 

MARCH 10—Tucker ’48s Reported 
Slated for Public Late in ’47—In 22 
cities, Tucker opened an advertising 
campaign stating that Tucker cars 
had been tested for 15 years in 
Tucker-Miller racing cars. The ads 
dropped the “Torpedo” and called 
the cars “Tucker °48s.” Extension 
of the leasing agreement from 
March 1 to July 1 granted by WAA, 

* 


APR. 14—Tucker Chairman Is 


Col. Toulmin— Col. Harry Aubrey 
(Continued on Page 40, Col, 1) 





Riding Comfort Is Sealed In... 


The engineered riding characteristics of the 
new Delco direct action shock absorber are 
sealed in... cannot change throughout 
the long life of the unit. 


A new Delco self-cleaning compression valve 
and the Delco ‘‘Multi-Lip’’ seal are design 
features of this precision riding instrument. 
Together, they help assure the uniform and 
lasting performance which is essential to 
sealed shock absorber construction. 


Dirt and foreign particles cannot get in... 
engineered riding qualities cannot get out. 
That’s why the new Delco Sealed-In Ride 


Control 


introduces a new standard of 


DELCO SHOCK ABSORBERS—A UNITED MOTORS LINE 
Available Everywhere Through UNITED MOTORS DISTRIBUTORS 








RIDE CONTROL 


riding comfort. Delco Products Division, 
General Motors Corporation, Dayton, O. 









NEW VALVE DESIGN 


Maintains uniform 
calibration through 
self-cleaning action. 


MULTI-LIP SEAL 
Prevents leaka 
help maintain uniform 
ride control. 
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Chronology of Tucker Endeavor 


(Continued from Page 39) 


Toulmin jr., attorney and engineer, 
has been elected chairman of the 
Tucker board of directors. 

* + * 


APR. 21—(From a roundup of 
the newcomers.)—“There is some 
difference of opinion in engineer- 
ing circles as to whether it will be 
possible to mass produce cars 
with these innovations. Some en- 
gineers say that while it is pos- 
sible to build them on a hand- 
built basis, it would take a mir- 
acle to solve all of the difficulties 
they present in mass production.” 

. a + 


APR. 28—5 Tuckers a Day Seen 
by July 15; Engine Tests On— 
Tucker Corp. said that it would be 
producing five cars a day by July 15, 
as the first of its 32 pilot models 
take form, The company announced 
that in the last four weeks it has 
received more than 79,000 inquiries 
from motorists and dealers follow- 
ing the initial advertisement of the 
Tucker ’48. 

. * 7 

MAY 12—Tucker Sizes Up— 
Tucker registers $20,000,000 common 
stock issue with SEC, admitting 
that the road ahead will be difficult. 
A new car, the Tucker may encoun- 
ter difficulties in public acceptance; 
competition will be keen; car short- 
age may be wiped out by time com- 
pany gets into production; com- 
pany’s past operations negligible. 

Statement said sale of franchises 
to 49 distributors and 284 dealers up 
to Apr. 29 had brought the company 
$1,772,050 in cash and $1,283,650 in 
promissory notes. 

* - . 

JUNE 16—Tucker Troubles Grow 
—SEC gave notice last week of 
stop-order proceedings on the 
Tucker stock issue, charging that 
statements which appeared to be 
false were made in the Tucker reg- 
istration. 

In Chicago it was reported that 
the UAW-CIO was circulating 
petitions on street corners and 
had started a letter-writing cam- 
paign asking SEC to approve the 
Tucker stock issue, 

Meanwhile, WAA officials an- 
nounced they intended to collect the 
first year’s rent of $500,000 on July 1. 

SEC cited 17 points, including a 
charge that false entries were made 
in the books of account to conceal 
indirect payments to promoters. 
SEC also questioned the adequacy 
of the company’s statements on 
how it would use the proceeds from 
the stock issue. 

* . » 

JUNE 23—Tucker Faces Close 
Call on WAA Deadline—At the SEC 
hearing in Philadelphia, Tucker told 
the commission that his car would 
be easier to put into production 
than others since it would eliminate 
approximately 800 parts. 

Glen E. Martin, partner of an 
accounting firm which audited the 
Tucker financial statements, told 
the commission that Preston 
Tucker paid $100,000 for 100,000 
shares of $1 par Class B stock 
that subsequently were exchanged 
for 1,000,000 of Class B common 
with a 10-cent par value. 

Martin said in response to a ques- 
tion by SEC Attorney James Goode 
that he did not know where Tucker 
got the money. 

Goode said that on the same day 
Tucker paid out the money for the 
stock he received a like amount of 
cash from the corporation for serv- 
ices and in satisfaction of claims 
totaling $113,000 that were disposed 
of by the Ypsilanti Machine & Tool 





Co., Robert Pierce, a founder; Han- 
son A. Brown, executive vice-presi- 
dent, and Wilfred G. Gerrard, dis- 
trict sales manager. 

In response to requirements that 
the corporation show name or 
names of its parent, the amended 
registration said: 

“Mr. Tucker may be deemed to be 
the parent, he and the members of 
his family having the right to vote 
93.3 percent of the Class B common 
stock.” 

* a * 

JUNE 30—Tucker Stock Due July 
15 as SEC Gives Approval—Follow- 
ing filing of an amended state- 
ment, SEC withdrew barrier on 
Tucker stock. WAA extended July 1 
deadline on meeting lease commit- 
ments to Nov. 1. 

* * * 


SEPT. 22—Tucker Denies Fund 
Misuse as Chairman Resigns—Col. 
H, A. Toulmin jr. resigned last 
week as Tucker chairman, as- 
serted that he acted because 
“Preston Tucker would not agree 
to my written demands of the last 
two months that any money raised 
from the public should be spent 
and administered under the strict- 
est regulations and controls nor- 
mal to legitimate business.” 


Tucker countered, saying Toulmin 
resigned following a request by 
Tucker that he give way to a man 
more prominent in industry. Tucker 
denied misuse of funds, and said 
one of the best known auto execu- 
tives would be appointed as new 
chairman this week. 


Toulmin said the one finished 
Tucker car is far from workable 
and it will take a great deal of 
engineering to make it so. 

* * * 


1948 


MARCH 1—On Progress of the 
Tucker Car—Reporting on a visit to 
the Tucker plant, Automotive News 
said that no cars were in sight, al- 
though the labor pains were evi- 
dent. “Whether Tucker men admit 
it or not,” it was reported, “the 
Tucker deal looks like a long gam- 
ble—although the odds have been 
whittled down some by Tucker ef- 
forts so far.” 


The story concluded that pro- 
duction remained a question 
mark, as did the market, since 
“the public has always been free 
with interest and tight with 
money when it comes to a $2,000 
untried product.” 


* * * 


JUNE 7—Pre-Loaded Tuckers?— 
Tucker was reported planning to 
sell accessories to prospects waiting 
to buy cars, with the accessories, 
including radio, seat covers and lug- 
gage, to be delivered and paid for 
before the customers get the cars. 

* : + 


JUNE 28—Tucker Trimming 
Frills—Tucker revealed last week 
at a press demonstration in Detroit 
that he had a new automatic trans- 
mission, but that it would be op- 
tional. It was also revealed that 
other radical features had been 
dropped. It was said this time that 
assembly-line production was sched- 
uled for Sept. 15. 


* * * 


JULY 12—Tucker Closing As- 
sailed—Thomas Hart, SEC district 
chief, said that Tucker’s decision 
to close his plant during the SEC 
investigation of company records 
Was unnecessary. He said inves- 
tigators were willing to examine 
records at the plant, and that a 
court order for the records had 


—A Studebaker goctertie, it recently completed 


of the building is in sharp contrast 


been sought only after investiga- 
tors were given the run-around 
by Tucker officials. 

Tucker said the closing of the 
plant was a move to conserve assets 
during the investigation. 

* * > 


JULY 19—Tucker Plant to Re- 
»pen; Suit Asks Receiver—Tucker 
said the plant would resume opera- 
tions this week following a “re- 
markable” demonstration of loyalty 
and teamwork by 2,000 Tucker 
dealers. 

Meanwhile, a stockholder and two 
dealers filed a suit for receivership. 
The suit charged the corporation 
was in danger of financial collapse, 
that Tucker diverted company 
money for his own use, that the 
radical Tucker engine and trans- 
mission had proved impractical, 
that Tucker bought a Syracuse en- 
gine firm for $1,800,000 although the 
firm had been offered for sale pub- 
licly for $1,000,000, 

* * 7 

AUG, 2—Tucker Dealers of West- 

ern N. Y. Back Factory. 


* * +. 


AUG, 23—Protest WAA Lease— 
Tucker and Republic Steel pro- 


tested leasing of a Cleveland pig 


iron plant to Kaiser-Frazer, each 


claiming that it had entered higher 


bids. 


SEPT. 6—Cliff Knoble, former ad- 
vertising director of Tucker Corp., 


filed suit against the company for 


salary plus a commission on pack- 
aged accessory sales. Knoble said 
Tucker “undermined his ability to 
perform his job.” 


* * * 


SEPT. 27—Tucker Finance 
Shuffle Seen as 2 Directors Resign 
—Resignation of two members of 
the Tucker board was seen by 
sources close to Tucker as a move 
in the financial reorganization of 
the prospective car builder. 

It was said that the resignations 
open room on the board for men 
who are expected to put additional 
capital into the Tucker venture. 

* * * 


OCT. 4—Tucker Assets $8 Million, 
Firm’s Affidavit Claims — Replying 
to suits for receivership brought by 
two stockholders and two dealers, 


Another Record 


Likely in Steel 
Expansion Outlay 


NEW YORK.—The iron and steel 
industry spent a record $583,000,000 
during 1948 to expand and improve 
production facilities, the American 
Iron and Steel Institute announced 
last week. Expenditures this year 
will be raised to a total of $627,- 
000,000, it was added. 

A total outlay of more than $2 
billion will have been made by the 
end of this year for postwar ex- 
pansion and improvement. At that 
time it is expected that annual 
steelmaking capacity will be at a 
record high level exceeding 98,300,- 
000 tons. An additional 500,000 tons 
— be added in 1950, the institute 
said. 


The huge total outlay last year 
enabled the companies to increase 
combined steelmaking capacity by 
more than 1,887,000 tons. In addi- 
tion to constructing and improving 
steel furnaces, companies increased 
the capacities in their blast fur- 
nace, coke oven, and other raw 
material departments and added to 
processing and finishing facilities in 
order that the additional raw steel 
could be made into useable finished 
products. 

This year’s plans for a record 
outlay of $627,000,000 will increase 


; steel capacity by about 2,200,000 


tons, and provide necessary facili- 


,|ties to roll that additional steel 


into finished products, the institute 
stated. 

The institute cited a comparison 
to illustrate the sharp increase in 
the cost of expanding and improv- 
ing facilities. The amount spent 
last year, when 1,887,000 tons of 
capacity was added, was more than 
four times greater than 10 years 
earlier when about 1,600,000 tons 
were added to raw steel capacity 
with the companies’ expenditures 
tetaling only $140,000,000. 
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FOR SAFETY IN MISSISSIPPI—Fred W. Young, superintendent of schools at Yazoo City, 


receives keys to 1949 Ford V-8 


Custom Fordor, for exclusive use of the school in a driver 


training program, from Joe Royal (right) rer of Woolwine & Hull (Ford), Yazoo City. 


Actual training will be at direction of JW 


Tucker filed an affidavit before Fed- 
eral District Judge Michael L. Igoe 
showing current assets of $8,446,206 
against current liabilities of $2,237,- 
402. 

In entering the suit, Attorney 
Luis Kutner asserted that “allow- 
ing Tucker to handle the fortunes 
of this corporation is like handing 
@ pyromaniac a box of matches.” 

* * ao 


OCT. 25—Tucker Dealers Organ- 
ize; Suit Charges Fraud — Headed 
by George R. McKinney, Buffalo 
distributor, Tucker dealers organ- 
ized to protect their interest. 

Meanwhile, in the suit for receiv- 
ership, it was charged that the first 
Tucker Torpedo shown was a re- 
built ’'42 Oldsmobile. 


* o * 


NOV. 22—Tucker Dealers Organ- 
ize; Morley Quits as Director— 
Tucker said the resignation of Her- 
bert Morley as vice-president came 
as no surprise. Morley said Tucker 
exercises dominating influence in 
the company and has recently with- 
held for directors information re- 
garding the financial status of the 
firm, 

George McKinney claimed the 
Tucker dealers association repre- 
sented about 1,200 Tucker dealers. 


* * * 


NOV. 29—Tucker Faces Trial 
Dec. 17 in Receivership Suit— 
Federal Judge Michael L. Igoe 
ruled that Tucker Corp. must 
stand trial Dec. 17 in receivership 
suit. 

* * * 

DEC. 13—Tucker Fights for Time 
to Build Finances — Tucker asked 
dealers to forestall efforts to re- 
organize the company and the suits 
to declare it bankrupt. 

* - * 


DEC. 20—Two Groups Seeking 
precedence Before Judge Igoe for 
Suits—One group seeks receivership 
while the other seeks rearganiza- 
tion. Judge Igoe told groups to con- 
solidate suits, gave Tucker till Dec. 
22 to answer in the case and set 
Jan, 4 as trial date. 

Fred Rockelman, executive 
vice-president, recently barred 
from a meeting of company offi- 
cials, dealers and distributors, is 
backed by some dealers as a suc- 
cessor to Tucker, 

* * * 


DEC. 27—Tax Collector Files a 
Lien Against Tucker — $49,129 is 
overdue on withholding taxes, ac- 
cording to Collector of Internal 
Revenue John T. Jarecki. 

* - + 


1949 
JAN. 10—Claim of New “Angel” 
Delays Tucker Suit— Judge Igoe 
permitted a delay of 60 days on ap- 
pearance of Attorney Lewis F, Ja- 








G4. 


“We hire a hostess to bring in 
the ladies and we get a 30 percent 


lincrease in patronage.” 


atrick (left). 


cobson who said he represented un- 
identified interest willing and able 
to put Tucker Corp. back on its 
feet. This was branded a phony by 
Luis Kutner, attorney for the 
creditors. 

Cliff Knoble was reported to rep- 
resent a syndicate of dealers ready 
to save the company if Preston 
Tucker withdrew. 

* +. * 

JAN. 17—Tucker “Angel” Kept 
Secret—Judge Igoe denied a move 
to smoke out the alleged Tucker 
angel, and enjoined Preston 
Tucker and other officers from 
disposing of any of the company’s 
assets and from collecting sal- 
aries during the 60-day postpone- 


ment. 
e 7 s 


JAN. 24—New Tucker Troubles— 
Tucker notified that quarterly rent 
of $125,000 will be due Feb. 1, and 
that extension will not be consid- 
ered favorably. 

U.S. tax collector filed sixth finan- 
cial lien against the company, 
claiming $41,785 for withholding 
taxes covering last quarter of 1948, 
and another $63,326 for nonpayment 
of social security deductions. 

Floyd D. Cerf, chief underwriter 
of the Tucker stock issue, an- 
nounced he had dissolved his firm 
and would retire “at least tempo- 
rarily.” 





JAN, 31—Judge Igoe denied a 
move to extend a delay in the re- 
ceivership suit beyond March 3. 

Tucker admitted the much-bally- 
hooed “mystery buyer” had lost in- 
terest, but said he had five more 
prospects. 

The court authorized Tucker 
Corp. to withdraw $200,000 of $600,- 
000 securities deposited with WAA, 
for the purpose of paying operating 
expenses. 

Tucker is attempting another 
rally of dealers. 
* . + 

FEB. 7—Tucker Pays Rent as 
Fund Transfer Is Permitted— 
Tucker Corp. met its rent deadline 
with the government as a transfer 
of funds was allowed. 

+ oo 

FEB. 14—Tucker Front Quiet; 
Brokers Given Show — Tucker put 
on a show of his cars for the benefit 
of about 10 members of Chicago 
brokerage houses. 

e * s 
FEB. 21—U. S., District Attorney 
Otto Kerner jr. announced that 
he would open a federal grand 
jury investigation of Tucker Corp. 


FEB. 28—Dealers Claim Tucker 
Rule; He Hits Back—Tucker 
staged a parade of 12 Tuckers to 
bring company records to federal 
court for the grand jury investiga- 
tion. 

Meanwhile, Anthony Barry, of 
Chicago, said that the election of 12 
dealers to the board means that 
group is definitely in the saddle. 

* * * 


MARCH 7—Tucker Under Control 
of Court Trustees—Judge Igoe 
handed down an order for reorgan- 
ization last week, naming Aaron 
Colnon, real estate operator, and 
Attorney John H, Chatz as trustees, 
with full power. Action was re- 
quested by reorganized board. 

Tucker dealers are reported to be 
folding up fast. 

. * 7” 

MARCH 14—Tucker Trustees 
Swinging Axe—Trustees cut the 
company payroll in half, from $12,- 
000 weekly for 187 to $6,000 for 118. 
Another angel reported interested. 
Grand jury investigation continues. 
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On the Air Lift 


DETROIT.—Col. Buford R. Ny- 
quist, of U.S. Air Force Headquar- 
ters, will discuss the “Berlin Air 
Lift” at 8 p.m. March 30 in the 
Rackham Building. The Society of 
Industrial Packaging and Material 
Handling Engineers is sponsor. Co- 
operating are the Material Handling 
Institute and the Material Handling 
branch of the American Society of 
Mechanical Engineers. 


















Analysis of 


Vee 


in Buffalo 


@ by make 


PART OF NEW SERVICE CENTER—The Automotive Service Center, which had its formal 
opening recently at Burbank, Calif., represents the — a of a dream of its creator, 
John P. (Jack) Snyder. It occupies a full city block on S. highway 99 and is the ulti- 
mate development of a business which started when § the “ far- “seeing blacksmith added a 
shed to his shop and put up a sign reading "Auto Repairs." In a 12-hour period, 
Automotive Service Center claims it can take a jalopy and convert it into a thing of 
bea and efficient operation. It is also a mecca for truck operators and drivers in need 
of quick attention, whether it be for refueling, servicing or repairs. There are 150 trained 
et - the job 24 hours a day. About 88,000 square feet are devoted exclusively to 

uck service. 


First 1949 Re 


Tire Sales Dip Slightly 
Despite Output Rise 


4,320,195, the Rubber Manufacturers 
Assn. reported last week. 


Production of passenger casings 
rose 3.52 percent to 4,772,116 casings, 


® by model 
® by numbers sold 


® by location of buyers 


rt Shows... 


Renewing, in expanded form, the 
analysis of new car sales conducted 
for 1) years and 5 months prior to 
the war, we now have available 
summaries for 1946 and the first 
half of 1947. These show at a glance 
the sections of Buffalo where avto- 
mobiles are being sold and will 
continue to be sold in greatest vol- 
ume. Significant new trends are 
apparent. Call our representatives. 





NEW YORK.—Manufacturers’ 
shipments of passenger casings dur- 
ing January totaled 4,249,036 cas- 
ings, a decline of 1.65 percent from 






OSBORN, SCOLARO, MEEKER & CO. 
Detroit, Mich. 


REACH BUFFALO'S BUYING 
POWER thru the 


ter PO 


Morning and Sunday Newspeper 


PROTECT THE CARS 
WITH 
KELBO BARS 





Cost Less Than One New Grille 

—Safe and Speedy to Use—Light 

in Weight—Can Be Used with 

Standard Towing Equipment. 
Write for Literature 


5S = as te 


_ Boyle a. Equipment 


2809 Company AVE. 
CLEVELAND 15, OHIO 
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The Modern Advertising Pilate 
With Customer Eye Appeal 
Write tor Descriptive Brochure 








December when shipments totaled 


Ford Assn. Host 
To 4,200 Service 
Men in Phila. 


PHILADELPHIA. — More than 
4,200 independent garage men, me- 
chanics and service station atten- 
dants were guests of the Philadel- 





phia Ford dealers at a huge party 


recently. 

The party, first of its kind to be 
staged in the Philadelphia area 
since the war, brought out an en- 
thusiastic audience which hailed 
this indication of a return to com- 
petitive business in the automotive 
industry. 

Highlights of the program in- 
cluded movies, exhibits, drawings 
for more than $2,000 worth of door 
prizes, two full hours of top-notch 
entertainment, and refreshments. 

Thomas P. Lowry, president of 
the local Ford dealers’ association, 
welcomed the guests on behalf of 
his 15 fellow dealers. 

Lowry introduced Ford Motor Co. 
officials Richard L. Hinch, in charge 
of service promotion, Dearborn; 
Charles R, Beacham, regional man- 
ager; R. R. Anfin, district manager, 
and William D. Singleton, manager 
of the Chester assembly plant. 

A short film, “Good News for 
Service Men,” showed many time 
and labor-saving shortcuts in serv- 
icing Ford cars and trucks. 

Virtually every local garage and 
gas station in the Philadelphia area 
was represented in the gathering, 
as well as 200 fleet operators and 
every major oil company. 


N. M. Ups Gas Tax; 
Wash. Bill Passes 


A bill increasing New Mexico's 
gasoline tax from 5 to 7 cents a 
gallon has been signed into law 
by Gov. Mabry. To go into effect 
90 days after the end of the 1949 
legislative session, the measure 
provides that receipts from the 
2-cent increase shall be used for 
retirement of present outstanding 
highway debentures. 

To aid in financing an expanded 
highway modernization program, 
the Washington legislature has 
given final passage and sent to 
the governor for signature a bill 
increasing the state gasoline tax 
by 1% cents to a total of 6% cents 
a gallon. 

Highway appropriations totaling 
$107,616,633 for the next biennium 
were provided in other legislation, 
which will make possible a start 
on a 15-year highway moderniza- 
tion program recommended by the 
legislature’s interim committee on 
highways,: streets and bridges. 































against 4,609,669 the previous month, 
As a result of the increased produc- 
tion, inventories increased approxi- 
mately 6 percent to 9,319,292, 

Shipments of truck and bus cas- 
ings in January were down 7.66 per- 
cent to 1,036,367 units from 1,122,331 
in December. Production was up 
1.67 percent to 1,123,820 casings, 
compared with 1,105,386 the month 
before. Inventories increased to 
2,020,154 from 1,933,166 at the end 
of December. 

Shipments of automotive tubes 
during January were up 4.30 per- 
cent to 4,925,547 units against 4,722,- 
364 in December. Production was 
about even with the previous month 
at 5,062,357 units. 

The change in tube inventory was 
minor with 9,814,837 tubes on hand 
at the end of January, compared 
with 9,734,490 at the end of the pre- 
vious month. 


Sift U.C. Dealer 
In Pre-Showing 


Of *49 Chrysler 


OKLAHOMA CITY.—Chrysler 
Corp. officials were reportedly in- 
vestigating last week the premature 
display of the new Chrysler car by 
a local used-car dealer. 

Dick Dolph, the used-car opera- 
tor, also faced legal prosecution on 
grounds he had failed to put license 
plates on the Chrysler, which he 
displayed at his lot two days before 
the national dealership debut 
March 11. 

Dolph, who had advertised the 
preview in local papers, charged 
that the license-plate violation pro- 
ceedings were an effort to unearth 
the car’s motor and serial numbers 
so as to determine the car’s source. 


Carmon C. Harris, attorney for 
Dolph, said agents of the state tax 
commission tried to seize the car, 
but the used-car dealer refused to 
let them have it. He also refused to 
let them take down the motor 
numbers. 


Natural Rubber 
In Tubes Upped 

WASHINGTON.—Tire makers 
may boost the natural-rubber con- 
tent of popular-size auto inner | 
tubes from 20 to 40 percent, the | 
Commerce department announced 
last week. Tubes affected, those of 
9-inch cross-section or smaller, 
must have the other 60 percent of 
their composition of butyl, a syn- | 
thetic-rubber compound. 

Despite the cut for inner tubes, | 
the department said, synthetic rub- | 
ber production will remain at pres- | 


ent levels because of demand from | 
other products. 


Cleveland Dealers 
See Sales Rise 


In New Cars 


CLEVELAND.—New-car sales in 
Cleveland reached a high for the 
year last week. Despite the ad- 
vance, sales volume was still below 
last year’s March record. 

Used-car sales were also below a 
year ago. Used trucks, however, 
were 12 percent above the March, 
1948, average, while sales of new 
trucks lagged 35 percent below last 
year. 

Most Cleveland dealers say a 
change to fair weather has brought 
the first major noticeable change in 
sales indicating “better times” may 
soon be near. 


Ford Overseas 


te! Names 2 Officers 


DEARBORN. — Appointments of 
A. C. Moore as vice-president-manu- 
facturing and Harold E. Jones as 
vice-president-supply of Ford Inter- 


41 


national, Inc., was announced last 
week by Graeme K. Howard, presi- 
dent. 

Moore formerly was factory man- 
ager of Plymouth. Jones has been 
with Ford International since last 
year. 

Frank L. DeCavitte has been 
named Moore’s successor as factory 
manager of the Plymouth plant in 
Detroit. 


L-M Sales Post 


To Fournier 


DETROIT. — Chris J. Fournier, 
service manager for Ford’s South- 
west region at Kansas City since 
May, 1947, has been appointed to 
the sales staff of Lincoln-Mercury 
division, General Sales Manager 
Joseph E. Bayne has announced. 

Fournier will handle special as- 
signments with the division’s 21 
sales districts and three branch 
assembly plants, Bayne said. Four- 
nier joined Ford in 1918 as a tool 
designer. 

To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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New modern car log, 
made from iong-life 
plastic, insures sim- 
ple, fast method of 
keeping car keys in 
order, and quickly 
identified, Dial gives 
year, body style; color 
designates make. 
Available 
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UTILCO PRODUCTS CO. 
Willoughby, Ohio 


| | 
| Enclosed i8 §..........:0« for 250) 507) 100-9 


Starting price, 8.75—16.50—30.00 


MNES edd vg beds vendeubers t2 ety overs 


Gs US ac cddccenced aes 


State........ 


Our New 1949 Prices Are the Lowest Yet 


LICENSE PLATE CLIP 


© LIMITED SUPPLY. ORDER NOW. 


Postpaid on 1-Doz, Orders or More. 
Enclose 10¢ Postage on small orders. 
Attractive Offer for Jobbers 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. Y. 





Dept. AN 3 


YES, SIR! WE HAVE ’EM!! 


REAR GRAVEL PAN (between trunk and bumper) 
1940-41 Plymouth, 1940 Dodge, DeSoto 


and Ohrysler 


ROCKER PANEL (outer panel under doors) 
1949 Ford, Mercury and Lincoln 2-door. 


Rights and lefts .... 


.. Net $4.75 each 


1949 Ford, Mercury and Lincoln “a door. 
Rights and lefts 
TAIL PAN SECTION (below trunk lid) 
1988-40 Chevrolet, small Buick, Olds and Pontiac 
Freight prepaid on all orders of $25.00 or more—Also availabie for immediate 
Replacement 


delivery. Complete stock of Partial 
Engineered to cut installation time cost. 


..Net $5.75 each 


$4.50 each 


Panels fer popular-line cars. 


ARLINGTON PRODUCTS & SALES 


Box 5928 





Pittsburgh 10, P: 
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Smaller Cars Due Later... 


1949 Plymouth Ends 
New-Model Parade 


(Continued from Page 1) 


ciency has been improved, Plym- 
outh says, with a new design cylin- 
der head increasing compression 
ratio. A new chrome-plated com- 
pression piston ring is said to re- 
duce cylinder wear and provide 
greater protection during the 
break-in period. 

There are improved oil rings 
for greater oil economy, while a 
newly-designed intake manifold 
induces quicker, smoother engine 
warm-up and produces faster re- 
sponse to throttle opening, ac- 
cording to the division. 

Another contribution toward 
smoother riding qualities is the ad- 
dition of diagonally-mounted shock 
absorbers at the rear of the car, 
greater rebound control in the 
front shock absorbers and newly 
designed rubber limit bumpers. The 
new shock absorbers also allow 
greater road clearance and reduce 
sidesway, it is stated. 

Plymouth says its body and 
frame has approximately 23 per- 
cent greater resistance to twisting 





CUTTING REPAIR COSTS—Fenders on the 
om nee pee = body oe but are 
easi! red, lactory. s photo 
shows how the oe fender is bolted on for 
simple removal in case a bump job or re- 
placement is needed. 


forces, a factor aimed to make the 
ear safer and further increase its 
roadability. Rigidity is gained 
through the use of box sections 
around all doors and window open- 
ings, as well as across the back 
and under the cowl. Besides 
strengthening the car, this con- 
struction is said to assure proper 
door fit and easy, closing. 


EALING of doors has been im- 

proved. On the top, rear and 
bottom the seal is a continuous 
rubber part cemented securely to 
the door, while the seal is attached 
to the body pillar on the hinge 
side. 

Doors close easier, and the con- 
struction of the seal gives it longer 
life, reports Plymouth. There is also 
improved sealing for the breather 
pipe and the oil level indicator to 
help prevent dust and dirt from 
entering the crankcase. 

The redesigned front end fea- 
tures straight horizontal grille 


Teachers’ Day 
Olds Gives Educators 


Industrial Insight 


LANSING. — Teachers in this 
city’s public schools dismissed 
their classes one day last week to 
attend “school” themselves in 51 
business and industrial firms, in- 
cluding Oldsmobile. 

More than 100 teachers were 
guests of Oldsmobile. They wit- 
nessed production of Oldsmobile’s 
new Rocket engine and _ then 
watched new cars roll off the final 
assembly line at the rate of one 
per minute. 

S. E. Skinner, general manager 
of Oldsmobile, welcomed the teach- 
ers to Lansing’s largest industrial 
plant. Other members of his staff 
explained briefly current produc- 
tion, engineering, sales and em- 
ploye relations programs for the 
benefit of the teaching group. 

On April 6, representatives of 
industry and business in Lansing 
will “turn-about” and visit the 
public schools for a day in order 
to acquaint themselves with cur- 
rent teaching practices and the 
subject matter being taught the 


pupils. 


lines, with two of the heavy 
grille bars extending almost the 
full width of the car. The rust- 
resistant grille is stainless steel 
flashed with chrome to match 
other chromed parts. The chrome 
flashing also provides extra wea- 
ther protection for the stainless 
steel. 


The new low body lines are com- 
plemented by massive front and 
rear bumpers with “wrap around” 
ends. 

Exterior changes have extended 
to the front medallion, the name 
plate and the hood ornament. The 
front medallion is more than twice 
the width of the old medallion, 
and it is located below the name 
“Plymouth” in widely spaced block 
letters. The new hood ornament 
symbolizes the ship in the Plym- 
outh trademark. 

Plymouth’s lines are accented by 
chrome mouldings on front and 
rear fenders which also act as rub 
rails to protect the fenders against 
scraping. The Special Deluxe and 
Deluxe name plates are located on 
the front fenders just above the 
back end of the fender moulding. 

* * 2 
r a= NEW styling provides a 
roomier luggage compartment 
in which the spare tire is placed 
upright at the right side for easy 
removal without disturbing the 
luggage. 

A new bumper jack rack in the 
luggage compartment holds the 
jack securely in place to eliminate 
its shifting position and rattling 
during rough road driving. The 
deck lid lock, the license light and 
the stop light are now combined 
in a single unit. 

A chrome medallion bearing the 
new Plymouth name plate and an 
enameled crest is located above the 
license plate. The deck lid has a 
recess for the license plate bracket, 
which is adjustable both vertically 
and horizontally. Although hub 
caps on the new Plymouth are the 
same size as on previous models, 
they are stamped with the name 
“Plymouth” in block letters. 

Exterior appearance is en- 
hanced by a concave chrome belt 
moulding which, curving inward, 
reflects more light. The belt 
moulding has been moved higher 
on the car, so that it is nearer 
eye level. There is also a chrome 
moulding along the door sill. 

Sedans have the rear door 
hinged from the center post for 
easy entrance and exit. The seats, 
front and rear, have a three-pillow 
cushion while seat backs have a 
full pillow on each side and three 
vertical pipes in the center. 

Imitation leather kick pads are 
carried around the seat bases and 
on the door base. New window 
regulators close or open windows 
with half the number of turns for- 
merly required. 

+ * eo 


[NSTRUMENT panels with a new 
grain finish have been rede- 
signed and relocated for ease in 
reading gauges. The glove box 
latch has been improved for easier 
opening. 

A new vent window lock has 
been designed to reduce theft of 
articles from parked cars, and the 





NO DOOR-JAM—iIt's easier to get into or 
out of the new Plymouth, says the division. 
Note that the armrest is attached to the 
seat, clearing entrance and exit rbom. Plym- 
ot. oer are wider and deeper from front 
'o back. 


Here's the Plymouth 





Auto Shipments 
Drop in Canada 
During January 


OTTAWA. — The Canadian gov- 
ernment reports factory shipments 
of Canadian-made motor vehicles 
dropped to 13,863 units in January, 
1949, compared with 27,305 units in 
the previous month and 16,715 units 
in January, 1948. 

Shipments in January this year 
included 7,174 passenger cars, of 
which 5,797 were for sale in Canada 
and 1,377 for export, and 6,689 com- 
mercial vehicles, of which 5,789 
were for sale in Canada and 900 
for export. 

Vehicles imported from the U.S. 


SPECIAL DELUXE CLUB COUPE—Another model from Plymouth’s new |18-inch group. The | totaled 899 units in January, 1949, 
Plymouth six-cylinder engine now yields 97 horsepower, compared to 95 previously. All- 


around glass area has been increased, Plymouth says. Although 
they are bolted on and are detachable for ease in repair. A 


the above model is $1,617.50. 


ignition cable has been heavily 
armored from the ignition switch 
through to the engine compartment 
as a safeguard against car theft. 

A new automatic electric choke, 
of the same type used on other 
Chrysler Corp. cars, has also 
been added. 

Among the control innovations is 
the combination ignition and start- 
er switch which completely elim- 
inates the starter button. The car 
starts by turning the ignition key 
slightly beyond the “ignition on” 
position. When released, the key 
automatically returns to “ignition 
on” position. 

A new fresh-air car heater, 
which is said to step up defrosting 
and more readily remove window 
fog, is available in three models. 
Located under the hood, the new 
heater may be used in warm wea- 
ther as a fresh-air circulator. 

* * * 


EW SEAT cushion construction 

allows the addition of extra 
spring coils to reduce the softness 
of the cushion and to provide 
greater support, if needed. 

Numerous improvements are list- 
ed in the new Plymouth’s electrical 
and lighting system. 

Headlights equipped with a bulls- 
eye lens in the center of the sealed- 
beam lens are said to provide sub- 
stantially increased light output. 
The headlights have been located 
higher and wider apart, making 
it possible to throw a_ broader, 
longer beam of light on the road. 
The span between headlights is 
four inches greater than on pre- 
vious models and they are 1% 
inches higher. 

of the bulls-eye lens 
is to direct light rays from the 
bulb so that they provide more 
effective illumination. The head- 
light bulb is considerably larger 
and of a more effective shape, it 
is said. Its filament has a shorter 
focal length to permit the use of 

a new reflecting surface. 

Plastic lenses have been installed 
in the stop, tail and parking lights. 
The lenses are more resistant to 
breakage, Plymouth says, and pro- 
vide better sealing at points where 
dust and dirt might enter. 

A new enclosed circuit breaker, 
interchangeable with those used on 
other Chrysler Corp. cars, elimi- 
nates the need for replacing light- 
ing system fuses, according to the 
division. 

Addition of a 10,000 ohm suppres- 
sor is said to permit use of a larg- 
er initial spark plug gap, resulting 
in improved idling and low-speed 
light load performance. 

The push-pull type of switch for 
headlights, panel lights and heater 
has been replaced with rotary- 
action switches, and a new mag- 
netic-type fuel gauge gives almost 
immediate reading when the igni- 
tion switch is turned on. 

Newly-added standard equipment 
on Plymouth Deluxe cars includes 
dual windshield wipers and sun 
visors and rear vent windows on 


the four-door sedan. 
& se * 


Chrysler Holders Get 


Color Prints of Models 

DETROIT.—Portfolios containing 
12 color prints of new Chrysler 
Corp. models were mailed last week 
to 58,000 stockholders of the corpo- 
ration, it was announced by Presi- 
dent K. T. Keller. 

The sets of pictures were sent 
out as Chrysler Corp. concluded its 
initial new-car announcements with 
the unveiling of the Plymouth. 
Three photos each of various 
Dodge, DeSoto, Chrysler and Plym- 
Outh models were included. 


fenders flow into the body 


including 548 passenger cars and 


dvertised-delivered price of | 351 commercial vehicles. 





IN TIME FOR THE SPRING SUN—Here's the 11/8-inch-wheelbase convertible available in 


the Plymouth Special Deluxe line. The convertible has an advertised-delivered 


rice of 


$1,997. Compression ratio of the Plymouth engine has been boosted to 7-to-1, which the 
division says improves performance and efficiency. 





PLYMOUTH INSTRUMENT PANEL—Controls and dials have been redesigned and relocated 


for greater drivin 
A new fresh-air 
new heater is now located under 


.. BUMPER JACK 





‘49 x 117 


TIRE BRACKET 


TO STOP RATTLING—This new bumper-jack 
in the Plymouth luggage compartment holds 
the jack securely in place. The deck lid lock, 
license light and stop light are now com- 
bined in a single unit. 





Tenn. Dealers 
Rap Proposal to 
OK Union Shops 


NASHVILLE. —The Tennessee 
Automotive Assn. congratulated its 
membership last week for its “mag- 
nificent” response to the associa- 
tion’s call for action against en- 
actment of a bill to repeal the 
union-shop ban in Tennessee. The 
legislature voted itself a _ three- 
| week recess before action could be 
|taken on the bill. 

The association pointed out that 
dealers deluged their senators and 
representatives with letters, tele- 
grams and phone calls, protesting 
the enactment. The association 
warned, however, that legislators 
will be subject to labor pressure 
throughout the recess and until 
the session reconvenes March 21. 

Other bills introduced before the 
legislature included the following: 

House bill 851 would require in- 
surance companies writing auto- 
mobile insurance to accept as- 
| Signed risks. 


convenience. The glove box latch has been improved for easier opening. 
eater, featuring defrosting advances, is available in three mi@dels. The 





Bostrom Elected 


In Minneapolis 
MINNEAPOLIS.—E lmer 


Bos- 
trom, Packard Minneapolis, was 
named president of the Minneapolis 
Auto Dealers Assn. at the annual 
meeting last week. George F. Zis- 
mer, NADA president, spoke. 

Ed Talor, Studebaker sales, was 
re-elected vice-president; Ned War- 
ren, Warren Cadillac, was elected 
secretary-treasurer. Glenn Atche- 
son is manager. 





Shop Management Class 
Launched by Willys 


TOLEDO.—Willys-Overland has 
opened a new service management 
school for representatives of its 
dealers. 


The class is under direction of 
Dean A. Walters, Willys service 
manager. The courses are four days 
each, include instruction in all 
phases of servicing, garage layouts, 
service aids and management, ad- 
vertising and similar subjects, They 
are designed to increase the service 
provided by W-O dealers to their 
customers, 








MORE TRUNK ROOM—The new Plymouth 
provides a rear-end compartment in which 
the spare tire is placed upright at the right 
side for easy removal without disturbing lug- 
gage. The deck lid has a recess for the 
license-plate bracket. 
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Trust Conviction 
Hits GM, Mack 


And Firestone 
CHICAGO.—A trial in the U. S. 


New Dealer Buildings . . . 


Automatic Drive Activity 


Auto Makers Push New Transmissions; 
L-M Due to Use Hydra-Matic 
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cles than those on the market at the like the Lincoln, which built 43,000 jury of 12 women sustaining 
ary, time. cars in 1948. charges of monopoly in violation 
3 in Ford has been working with At the same time there was of the antitrust laws against eight 
nits Borg-Warner on the device, and |speculation as to whether it companies and some of their of- 
' B-W is reported to be preparing | wouldn’t be a good idea for GM to ficials. 
“a facilities to manufacture it. — — on hany ae ; , Phooey — after the 
wev here is a question of | for the ac, also a low-volume lury de rat 20 hours and 45 
= st ro ian estimation producer—66,000 in 1948—by taking minutes. It involved the National 
789 for the Ford could be used for the | ©" the Lincoln order. City Lines; General Motors Corp.; 
900 Lincoln and the Mercury. Of course, many of the parts of Firestone Tire & Rubber Co.; Mack 
Both the Lincoln and GM’s Cad-|the Hydra-Matic for the Cadillac, Mfg. Co.; Standard Oil Co. of Cali- 
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comparatively low-volume producer | agreed to supply Lincoln more as a sidiary of National City Lines. 
si goodwill gesture than from a cost Based on indictments returned in 
angle. Los Angeles, the suit by the gov- 
RP: GM GM has been making the ernment accused National City 
: Lines and its subsidiary of entering 


(Continued from Page 2) 


exports totaled 178,754 units, about 
the same as in 1947, and equal to 
8.3 percent of total factory vehicle 


sales. 

GM said its passenger car sales 
in 1948 were 40 percent of the in- 
dustry’s total, the same as in 1947. 
In 1936-41, the share was 44 percent. 

GM paid $4.50 a share on its 
common stock for 1948, The cor- 
poration explained this in its re- 
port, saying: 


Hydra-Matic for 10 years, and it 
is likely that it can produce such 
a device more inexpensively than 
others. 

Borg-Warner would not comment 
on the situation either. However, 
last November in its report to 
stockholders, B-W said that it an- 
ticipated initial installation of its 
automatic transmission on Lincoln 
and Mercury cars about the middle 
of 1949 and as standard equipment 
on ’50 models; possibly as optional 
equipment on 1950 Fords. 








A PIONEER DEALER IN LANE COUNTY, ORE.—J. W. Siiva Chevrolet Co., has been a 


dealer in Eugene since 1910. The center sign distinguishes the firm's headquarters. 
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into agreements giving exclusive 
contracts to supply “basis,” tires, 
tubes and petroleum products in 
exchange for cash advances. 

Judge William J, Campbell set 
Apr. 1 as the date for hearing 
motions for a new trial. If the jury 
verdict is sustained, company offi- 
cials face a maximum sentence of 
one year imprisonment and $5,000 
fines, while the companies will re- 
ceive fines. 


Individual defendants included E. 


x “Since the war the need for addi-|. It is not known what happened Roy Fitzgerald, president of Na- 
ie tional capital in business has been | t© this plan, but there is the possi- tional City Lines; Lee R, Jackson, 
aa great. As volume and prices rose, bility that Ford was a little shocked ; ‘ os ™ | vice-president of Firestone; Harry 
larger sums of money had to be when it learned what the device ae |G: Grossman, assistant secretary of 
provided to finance inventories and | W°uld cost during the initial low- _ 4 == |General Motors; H. C. Judd, B. F. 
e in receivables from customers. production period. Ss Standley and A. M. Hughes, secre- 


“The only sources of capital avail- 
able to a corporation are the secur- 
ity markets and profits not paid out 
in dividends. The fact that General 
Motors has had to reinvest a sub- 
stantial portion of earnings in the 
business has meant that GM stock- 
holders have received as dividends 
only 57 percent of earnings since 
the war.” 

In a financial review of 1948, the 
report said: 

“Prices of materials, wage rates 
and other business expenses have 
risen sharply since the war. As 
a result, GM manufacturing and 
distribution costs have increased. 
These higher costs have necessi- 
tated increased prices for GM 


In view of present price resistance 
among auto customers, there is a 
good chance that Ford would resist 
a high price on equipment to be 
added to Lincoln cars. 

Meanwhile, there was a report 
that Nash had started to order 
tooling for an automatic trans- 
mission. Nash would not com- 
ment on this. 

Earlier it was understood that 
Nash and Packard were interested 
together in an automatic transmis- 
sion, but this tieup was dropped 
later. 

Packard is due to bring out its 
own transmission this year. The re- 
ported Nash transmission is said to 
be different from anything now on 








NEW IN BALTIMORE—The buildin 
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PAINT AND BODY SHOP ARE SEPARATE—Bass Pontiac Co. of Fort Pierce, Fla., is built 





of Archway Motors, Inc. (Ford), cost $600,000 and 
year to build. As well as cars, it is equipped to service the largest of trucks. Archie 
Abramson, who has been in the auto business in that city for 31 years, is president; Lester 
LaPedus, vice-president and general manager, and Milton Edelson, secretary and treasurer. 








tary, treasurer and vice-president, 
respectively, of Phillips. 


Lease Extended 
On Playboy Plant 


BUFFALO.—The War Assets 
Administration announced it has 
extended until June 1 a temporary 
lease of the former Chevrolet plant 
here on Kenmore Ave. to the Play- 
boy Motor Car Corp. 


AUTO BOOKS 
That Should Be in 
Every Dealer’s Library 
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pared with $692,889,191 at Dec. 31, 
1947. The increase in inventories 
during the year was said to reflect 
the increase in price levels. 





Care Urged in Stocking 


Older Used Cars 

DETROIT.—Finance men are 
watching carefully inventories of 
older model used cars—1936 to 
1942, 

Regulation W has forced many 
buyers into older models, thus 
holding up the price on these in 


nite” buyer’s market in the truck 
field. 

Scherer revealed that the com- 
pany has purchased tools and 
equipment for the production of 
@ new valve-in-head engine on 
which it has been experimenting 
and feels the new power plant 
“will put us in an excellent posi- 
tion to attain a large share of 
the truck market.” 

The $1,798 factory price tag on 
the new Speed Wagon covers body 
as well as chassis and excludes 


making the tax 6 cents, in spite 
of the fact the same proposal was 
voted down on an initiated meas- 
ure on the November ballot. 

Legislators who opposed the raise 
plan to resort to the referendum 
in an appeal to the voters of the 
state. Signatures totaling 7,000, if 
filed within 90 days, will stop oper- 
ation of the higher tax until it can 
be voted upon at the next election 
in the June, 1950, primary. 

If no effort to kill it is made, 
the increase will be used as fol- 


changed from white to amber. Ve- 
hicles now must have two sets of 
lights, one to comply with the ICC 
law and the other with North Da- 
kota law. 

Local authorities will be _ re- 
quired to mark dead-end roads and 
abrupt turns. Chemical tests will 
be set up to determine whether or 
not a driver is intoxicated. 

New electrical warning devices 
must be used by road construction 
crews. A safety responsibility 
measure permits an extension of 
four months before the highway 


Deluxe edition, $5 postpaid. Paper-bound, 


$3.50. 

MOTOR MEMORIES, 
gears by Eugene W. Lewis. 
paid. 

FLOYD OCLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. % : 
FLOYD OLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. tee 

FLOYD CLYMER’S INDEPENDENT TEST 


A saga of whirling 
$3.50 post- 








— of ree Se ene eee only state and local taxes, accord-| jows: One-half of the revenue will| commissioner can revoke the driv- aaa ~ oe ee 
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SEC Said to Favor Indictment. . . 


Secret Tucker Report 
Causes Furor 


(Continued from Page 1) 


held late in the week to discuss a;against him in the SEC report, 


reorganization plan. The board’s 
recommendations were to be sub- 
mitted to the trustees who are in 
command of corporation affairs. 

According to records in Federal 
District court, Lulinski told the 
grand jury that Tucker and others 
among the officers and directors 
owed substantial sums to the com- 
pany, including $11,803 from Tuck- 
er; $16,054 from the Ypsilanti Ma- 
chine & Tool Co.; $2,000 from 
Tucker’s mother, Mrs. L. C. Holmes, 
listed as owner of the Ypsilanti 
firm: $5,225 from Mitchell W. Du- 
lian, former Tucker sales manager, 
and $4,000 from Treese. 

Described by Lulinski as “inter- 
esting items that would repay 
further study” were an expense 
entry of $542.596 for “consumer 
influence media,” and another 
showing a gross profit of $1,491,- 
814 from the sale of accessories. 

Meanwhile, Aaron Colnon and 
John H. Chatz, recently appointed 
as trustees of the company, were 
busy on financial checkups of their 
own. They said they were espe- 
cially concerned with the fact that 
of an estimated $20,000,000 in assets. 
the Tucker ledger listed $6,662,682 
in machinery and equipment invest- 
ment on a cost ‘ 


= 

C= ASSETS under receiv- 
ables. they asserted, included 
one for $3.176.778 entered as due on 
the sale of franchises to dealers 
and distributors, a number of whom 
paid one-half in cash and signed 

notes for the balance. 
The question, it was pointed out 





Tucker Fireworks 


Still to Come? 

DETROIT.—A source close to 
Preston Tucker, president of 
Tucker Corp., says that Tucker 
has had “investigators investi- 
gating the investigators.” 

He indicated that Tucker will 
have some fireworks to shoot off 
before the curtain goes down. 





by the trustees, was whether these 
so-called debts could be collected, 


since some dealers are unable to| Tucker, Treese and Parsons: 


take care of such obligations and 
others contend the company has no 
right to demand payment because 
of non-delivery of cars to them. 

There was disagreement over 
the amount of company cash, 
Lulinski setting it at $32,000 and 
the company listing $601,875 in 
U.S. Treasury notes, plus $206,156 
in cash. The company figures 
were represented as of last Dec. 
$1, while Lulinski declared his 
checkup is as of now. 

Listed in the Dec, 31 balance 
sheet of the company and under 
scrutiny by the trustees were such 
assets as re-arrangement expense, 
$266,989; notes receivable from Air- 
cooled Motors, Inc., $1,000,000; capi- 
tal stock of Aircooled, $467,887, and 
advances on commissions of Tucker 
Export Corp., $88,568. 

Principal items grouped by the 
company under liabilities were 
trade accounts payable, $630,839; 
local taxes, $300,000; employes’ in- 
surance and taxes, $126,059, and 


customers’ deposits under the ac- 
cessories program, $247,506. 


(FUCKER HIMSELF was enraged 
by the fraud charges made 


de- 
tails of which were published 
March 13 in the Detroit News. 

Announcing at a meeting of his 
Cleveland dealers that the eorpora- 
tion’s reorganization plan would 
soon be made public, Tucker brand- 
ed the SEC report as “the language 
of a two-bit clerk.” 

Under the reorganization plan, 
he said, Tucker Corp, will be able 


when the courts provide go-ahead 
capital. 

Previously, he had been quoted as 
flatly denying SEC’s charges that 
his rear-engined car creation was 
an “engineering monstrosity” and 
that organization of Tucker Corp. 
bore fraudulent intent from the 
start. 


* * s 

ACCUSING other automobile pro- 

ducers of instigating investiga- 
tions against him, Tucker said that 
“some 50” Tucker cars had been 
turned out of the factory to date 
and an additional 100 were in the 
process of completion. He empha- 
sized they were “assembly line” 
cars, not “handmade” as the SEC 
report implied. 

“We have committed no wrongs 
out at the plant, and I deny such 
a in their entirety,” Tucker 
said. 


“The Tucker car is probably the 
biggest demand car that has ever 
been built. It gives outstanding 
mileage, certainly will back up, 
contrary to the charges; is the 
safest car, and many of its fea- 
tures have been copied by other 
manufacturers. 

“IT have been investigated two 
years, and I owe it all to pressure 
from other automobile concerns.” 

+. + * 


The SEC report, according to the 
News, relates a detailed history of 
the Tucker undertaking in recom- 
mending that conspiracy-to-defraud 
indictments be handed down against 
Preston Tucker and a dozen of his 
associates. 

The commission recommended the 
following as “proposed defendants” 
in court actions, in addition to 


Fred L. Rockelman, executive 
vice-president of the corporation 
and former Ford Motor Co. sales 
executive; 

Floyd D. Cerf, whose Chicago 
brokerage house underwrote the 

$20,000,000 Tucker stock issue and, 
says the SEC, thereby netted it- 
self 000 in fees; 

Mitchell W. Dulian, Tucker gen- 
eral sales manager; 

Emery Hughett, bookkeeper at 
Ypsilanti (Mich.) Machine & Tool 

Co., managed by Tucker; 

Robert Pierce, who, even after 
quitting as Tucker treasurer in 

1946, according to the SEC, con- 
tinued as an adviser and received 
Tucker cash through a castings 
company of which he is an officer. 

Five others, the News said, were 
recommended by the SEC as “pos- 
sible defendants.” 

* 


* * 

PARSONS WAS QUOTED as com- 

menting that he left Tucker 
Corp. last year “when they didn’t 
seem to be getting anywhere.” 

“The Tucker car was about 80 
percent engineered and my profes- 
sional opinion is that if it had been 
completed and put into production, 





NEIGHBORHOOD DEALERSH!IP—Dubbs Motor Sales Co. (Mercury), Cleveland, devote: 
8,500 of its 10,500 square feet of area to service facilities. Owner Ben Dubbs’ staff includes 


Jack tH. Wasnac, service manager: Cari 
rianeger; Louis B. Meldorff, . 


W. Lohse, parts manager; Reva Zi 
-car manager, and Louis E. Zoss, general sales manager. 


Zivow, office 





PACKARD STREAMLINES TOP MANAGEMENT TEAM 
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PACKARD'S 'CHAIN OF COMMAND'—Packard Motor Car Co. has just released this organization chart of its management team. The 


15 major executives average 56 years of age, 28 years of Packard service and 33 years of auto industry experience. 
been accomplished during the past several months mainly through realignment of responsibilities and operational procedures. 


Packard aecutives have amassed 417 years of Packard service. 


it would have been excellent,” he 
added. 

Treese, who parted with Tucker 
Jan. 1 and is now vice-president 
of American Window Glass Co., 
was quoted as expressing the 
view that “lack of engineering 
caused Tucker to fail.” 

“I kept saying, ‘Give me the blue- 
prints and the money and I'll build 
you an automobile,’ but I never got 
either,” he stated. 

+ 


OME OF the specific charges 

attributed to the SEC report 
follow: 

1. In the face of a published and 
almost-unprecedented SEC warning 
that Tucker’s claims as to his car 
were “grossly misleading and in 
many cases false,” the public in- 
vested $25,750,000 in the corporation 
and all but $1,280,000 had been 
spent by last Aug. 31: 

2. The corporation never ap- 
proached mass production, never 
even designed a car with the 
“revolutionary” features claimed 
in its publicity and used as a 
stock-sale incentive an initial 
handbuilt model that, says the 
SEC, could not back up, could 
only be started with auxiliary 
batteries and broke down at its 
first showing; 

3. Tucker “senselessly acquired” 
the huge Dodge-Chicago plant be- 
cause brokers advised the stock 
would not sell unless there was an 
existent factory and “a semblance 
of a product”; 

4. Recipients of Tucker cash and 
favors included Oscar Beasley, who 
allegedly backed Tucker’s bid for 
the Dodge plant and then went on 
the corporation’s payroll at $1,000 
a month; 

5. Tucker himself bought an 
airplane with corporation cash 
and resold it to the company at a 
$15,000 profit and, at his insist- 
ence, the board of directors twice 
bought and paid for the same 
racing car; 

6. A total of $4,000,000 in invested 
cash went to officers, directors and 
promoters of the corporation, in- 
cluding $759,000 paid to Tucker, 
whose claim of long experience as 
an “auto designer” amounted, says 
the commission, to the experience 
of “an ordinary garage mechanic.” 

7 * os 


HE SEC’S HISTORY of the 


Tucker undertaking, according 
to the News, begins with an article 


in the January, 1946, issue of Pic| 


magazine, which described the fea- 
tures of the proposed new car. The 
article also contained an exagger- 
ated build-up of Tucker as a vet- 
eran automotive designer, states 
the commission, 

Thousands of persons wrote to 
Tucker after publication of the ar- 
ticle, the author of which, Charles 
T. Pearson, subsequently became a 
$15,000-a-year Tucker press agent. 
Many of the letter-writers were 
signed up as distributors and 
dealers. 

From the dealers, Tucker Corp. 
collected $6,00°°90 in cash and 
$4,000,000 in ~- missory notes un- 
der an arrangement whereby 
franchises were awarded those 


willing to pay $20 for each of the 
cars the corporation promised to 
deliver during its first two years 
of production. 

Later, relates the SEC, the cor- 
poration’s dealers collected another 
$2,300,000 from customers who 
bought heaters, radios and seat cov- 
ers for cars they never got. By 
buying accessories, Tucker prom- 
ised customers, they would get pri- 
ority places on waiting lists for 


delivery. oe 


HE CORPORATION netted $17,- 

450,000 from its stock sale in 
June, 1947, although in January of 
that year the SEC issued its un- 
usual public warning asserting that 
Tucker had reneged on many pre- 
viously advertised claims for his 
car in an official prospectus. 

SEC authors of the report ascribe 
the successful stock sale to Tuck- 
er’s unveiling of an initial car “that 
was impressive because it had an 
extremely attractive body and ran 
briefly under its own power.” 

In actuality, according to com- 
mission investigators, there was 
no evidence that the rear-engine 
vehicle substantiated any of the 
“radical” features claimed in the 
Tucker ads; namely, gas mileage 
of 35 miles a gallon; non-skid 
brakes 53 percent more effective 
than other cars; torque converter 
transmission; individual wheel 
suspension, and lights that turned 
with the front wheels, 

The Tucker report, states the 
News, details what it describes as 
devious ways by which Tucker 
added to his personal income at the 
expense of the corporation, 

One continuing transaction in- 
volved Ypsilanti (Mich.) Machine & 
Tool Co., owned by Mrs. L. C. 
Holmes, Tucker’s mother, but man- 
aged by Tucker under a power of 
attorney. 


a - = 

Tas COMPANY received $424,108 

in Tucker Corp. cash, although, 
according to the SEC, it had neither 
the personnel nor the equipment to 
do the work contracted for. 

Another odd deal involved Se- 
cundo Campini, an Italian inventor, 
signed by Tucker to a $310,000 con- 
tract despite objection from attor- 
neys that the jet helicopters, ma- 
rine aircraft and submarines he 
proposed to design had nothing to 
do with automobiles. 

On Apr, 16, 1948, Campini got 





The streamlining ha: 
The 15 


$85,000 as his first payment and 
was taken to a nearby bank by 
Tucker to open an_ account. 
Tucker wrote out, in his own 
handwriting, a $30,000 check pay- 
able to himself and asked Cam- 
pini to sign it. 

According to the SEC, the Italian 
objected that he did not want to 
buy the cooperative apartment 
Tucker proposed to sell him for the 
$30,000 but signed when others in 
the party advised him “not to em- 
barrass Mr. Tucker.” 

Before leaving the bank, he 
loaned $45,000 more to another 
Tucker Corp. official. He later hired 
a lawyer and got both sums back. 

7 e . 


Tucker Engine Plant 


Plans to Keep Going 

SYRACUSE, N. Y.— Aircooled 
Motors, Inc., Liverpool, N. Y., plant 
owned by the Tucker Corp., will 
be kept in full operation, trustees 
for the Tucker firm kave an- 
nounced. 


Aaron Colnon and John H. Chatz, 
newly-appointed trustees, said the 
plant made a net profit of more 
than $400,000 last year and that 
they asked Carl F. B. Roth, presi- 
dent of the wholly-owned subsid- 
iary, to continue to operate at the 
maximum possible rate of engine 
production. 


Packard 


(Continued from Page 2) 

135,499 as reported for 1947 were 
not on a consolidated basis. At the 
close of 1947 business, the com- 
pany started merchandising its 
cars through direct zone offices 
and dissolved its domestic subsid- 
iaries. 

Working capital at Dec. 31, 1948, 
totaled $46,957,291, compared with 
$34,741,499 at the same date in 1947. 

At the end of 1948, there were 
1,563 Packard dealers in the U. S. 
and Canada. Packard dealers’ net 
worth at the year-end was $84,250,- 
000, compared with $64,900,000 in 
1947, and dealer working capital 
was $55,080,000 against $41,340,000. 

Current assets at Dec. 31, 1948, 
were $81,801,648, including $24,951,- 
696 in cash and $20,629,905 in U. S. 
and Canadian government secur- 
ities, and current liabilities were 
$34,844,357. 


—— 





CHEVROLET'S NEW TAXICAB—Bertram Schiff, president of Sun Cab Co., Baltimore, looks 
over a recent addition to the fleet, a 1949 Chevrolet taxicab. Selling at slightly higher 
prices than standard passenger car models, Chevrolet taxicabs provide heavy-duty clutch 


clutch pull-back spring. and transmission. 


Optional equipment includes 
springs, special rear-axle gear ratios and: imitation leather. 


extra-capacity 


ery. - 








Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 
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Week Week Mar., Jan.1 Jan. 1 
Ended Same __ Ended 1949 to to 

Mar. 19, Week Mar. 12, to Mar. 20, Mar. 19, 

1949 1948 1949* Date 1948* 1949* 
CHRYSLER ........... 18,513 20,227 18,574 414,308 155,161 166,217 
LE “Cstavvetvesas 2,731 3,027 1,387 5,919 21,965 23,390 
oo ee ee 2,012 2,320 873 4,273 16,769 17,446 
BD nc 0s pace ce deus 3,916 5,794 1,721 8,404 45,761 41,542 
EE: o.800xvacdes 9,854 9,086 9,598 25,712 70,666 83,839 
PUD .o00 cesueeseeNane 20,251 9,704 20,197 56,492 161,100 223,611 
PST i tekauciensene 16,112 9,426 16,081 45,016 133,696 177,123 
ED, ow konia-os duet 616 219 609 1,653 2,506 9,284 
) ) ee ee 3,523 59 3,507 9,823 24,898 37,204 
GENERAL MOTORS... 36,570 35,432 36,6389 101,256 348,916 345,949 
PR a vattends stunned 6,724 6,171 6,760 18,900 63,263 78,869 
RSs vv ves 346% 1,626 1,773 1,621 4,548 8,549 17,849 
Chevrolet ......... 17,7038 17,0938 17,600 49,400 173,959 148,453 
Oldsmobile .......... 4,705 4,589 4,760 13,207 43,420 52,834 
ee 5,812 5,806 5,898 15,206 59,725 47,944 
KAISER-FRAZER ..._ 1,432 2,418 i 1,432 39,998 11,511 
POND 60ers oe encesés 458 877 158 14,288 4,394 
COS SC ois ce aoe 974 1,541 aed 974 25,710 7,117 
Ee ee 474 508 401 1,282 5,358 3,392 
Me 3,113 2,992 3,487 8,896 27,837 41,898 
EE i Mhdivaitien 66% sceire 3,408 2,784 8,223 9,020 28,125 34,517 
PACKARD ............ 2 1,808 2,327 7,01) 14,163 26,944 
am. te =| STUDEBAKER 4,330 3,188 + = 4,228,716 34,856 40,854 
ning ha: 4 ore 586 518 36 624 8,337 6,331 

a Total Cars, U.S. .... 91,007 79,579 84,107 241,987 823,851 900,724 

a +Station wagons and Jeepsters, * Revised. 

t and 

uk by COMMERCIAL CARS 
eum. (U. 8. PRODUCTION ONLY) 

a Week Week Mar., Jan.i Jan. 1 
ow Ended Same Ended 1949 to to 
Cam- Mar. 19, Week Mar. 12, to Mar. 20, Mar. 19, 

1949 1948 1949* Date 1948* 1949* 
Italian | CHEVROLET ........ 9,014 7,829 9,222 25,673 80,778 99,451 
ant to CROSLEY .........00 12 22 4 27 1,075 108 
ment PMEAMOND T ......... 126 257 128 360 3121 1,400 
ie tie EEE. cobvcesveces es 84 156 47 160 1,562 
cas Sy ID Si dn tks veshsos 3,520 3,514 3,614 10,246 37,378 42,778 
gine MIRA .. 5.000000. 35 120 20 55 «i550 342 
Pe scxwvsesereevees 4,766 8,023 4,707 138,199 64,990 48,024 
Rig Minis tonne nvxsce ns 1,908 1,269 1,744 5,134 17,158 21,799 
SR EE occ ccce ses kes kk ial yaar * then el 
hired | INTERNATIONAL ... 2,804 3,609 2,926 8436 39,742 34,215 
~~ geen 170 148 164 473 3,516 «1,581 
Me edisre ke bcs 6s 000 ele 70 282 51 170 3,768 876 
STUDEBAKER ........ 1,340 1,520 1,355 4,038 17,396 17,450 
WORMED 6 d6sdcescccses 151 226 148 423 3,313 2,140 
0 Serer 1,283 2,887 90 1,396 26,241 14,061 
cooled MISCELLANEOUS 264 260 268 730 3,049 3,692 
, plant Total Trucks, U.S. .. 25,547 30,122 24,483 70,570 304,709 289,474 
Tem Total Cars, Trucks 
— eres 116,554 109,701 108,590 $12,557 1,128,560 1,190,198 
Total Cars, Trucks 
Chatz 2 RPP ror re 4,943 5,995 4,313 13,392 45,263 45,782 
id the Grand Total, 

more Cars and Trucks 
1 that U.S. and Canada. ...121,497 115,696 113,408 325,949 1,173,823 1,235,930 

presi- *Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
ubsid- Drive, Sterling, Nash, ete. 
at the 
“| Production Pace Quickens 

In Drive for Record 
were (Continued from Page 1) 
At the 7 ing built about 74,000 Fords, 2,600; Hiking output to 3,408 cars last 
com- Lincolns, 16,100 Mercurys and 19,800} week, Nash showed definite signs 
g its 7 trucks for a total volume of 112,500. | of flexing production muscles which 
offices Output at all General Motors’ | have been bound recently by short- 
ubsid- divisions was still in high gear | ages of component materials. 
last week. The a a cs. + 

, 1948, cars, which rolled from s U. 

with | plants, compared with 36,639 the | AT PACKARD, temporary four- 
1 1947. week before. * day operations cost the produc- 
were GM had its best postwar produc- tion of another 600 cars. Despite 

U. S. ] tion in March last year when it ac-|the output cut, however, Packard 
s’ net counted for the assembly of 155,339 | Officials reaffirmed a prediction that 
4.250, | cars. There was every indication |the company’s 1949 volume will top 
00 in | that GM would push production to | 1948 by more than 30 percent. 
apital a new high of approximately 167,000 Packard built an estimated 
40,000. cars this March, with Chevrolets| 2,330 cars last week, compared 

1948, accounting for more than 81,000 of | with 2,327 the week before. 

4,951,- | the total Studebaker, getting better effi- 

U. 8. _All GM divisions reported mate-/| ciency out of a night-shift opera- 

secur- | Tials in better supply than at any/tion, racked up another production 

were | time since the end of he war, with|increase last week. Studebaker 


the exception of sheet steel. 
* * a 


OFF TO A slow start after change- 

over operations, K-F last week 
was reportedly putting particular 
production emphasis on its lower- 
priced utility cars. 

K-F schedules were set to soon 
yield 400 units a day, with the pos- 
sibility that they might be increased 
in a few weeks. K-F officials said 
orders from dealers all over the 
country for the new models were 
encouraging. 

Hudson output last week 
dropped to an estimated 3,113 
cars from 3,487 the week before, 
as schedules continued to be in- 

terrupted by employe-manage- 
ment disputes over labor stand- 








schedules for March reportedly call 
for the assembly of more than 
20,000 cars. 

On the road to that goal Stude- 
baker built 4,330 cars last week, 
compared with 4,223 the week be- 
fore. Meanwhile, Studebaker truck 
volume is dropping slightly. 


* * * 


No Steel Supply Drop 
Foreseen in Canada 


OTTAWA.—Steel tonnage for 
Canadian auto manufacturers will 
not be less than last year, accord- 
ing to F. K. Ashbaugh, Canada’s 
steel controller. He said the situa- 
tion in Canada has been eased 
somewhat by the British announce- 


noses ards. Such disputes forced Hud- | ment that it would treble steel ex- 
clutch son to close three times last week | ports to Canada this year to a total 
apacity on as many days. of 90,000 tons. 


— 





DETROIT SPRING SCENE—When the 1949 


navigation season opened 


shipment on the first 


the steamer T. J. 





Franchise 


(Continued from Page 3) 


pieces in their protection of the 


factory.” 

Besch observed that Wisconsin 
and a few other states have en- 
acted laws to protect dealers 
against “the unfair acts of for- 
eign corporations and their rep- 
resentatives.” 

The measure provides that no 
factory-dealer contract may be un- 
duly restrictive, discriminatory or 
require the dealer to engage in 
unfair trade practices or violation 
of state or federal laws. It also 
specifically prohibits the manufac- 
turer from requiring a dealer to 
refrain from performing any law- 
ful act which the dealer deems 
necessary in the usual conduct of 
his business. 

No dealer could be required to 
advertise in any specified manner, 
nor could he be halted from ad- 
vertising by any particular means 
or in any restricted area. 

Contracts also could not contain 
provisions requiring dealers to im- 
pose unfair, restrictive or unlaw- 
ful conditions upon any purchaser 
of a motor vehicle or forbidding 
the dealer to select any lawful 
method of financing the purchase 
of a car. 

No dealer could be required to 
force the sale of additional equip- 
ment and accessories upon the 
customer. Contracts also could not 
be made under which a dealer 
would agree to require a purchaser 
to procure insurance protection by 
paying premiums to other than a 
person duly licensed by the state 
insurance department. 


Hunt Plans $2,000 Sign 
Hunt Chevrolet, 2240 Delaware 
ave., Buffalo, has filed plans with 
the city to erect a $2,000 sign on 
its property. 















last week on the 
Great Lakes—one of the earliest openings in 
recent years—Chevrolet was there with ap- 
proximately 50 passenger cars and trucks for 
reighter to sail. Photo 
shows vehicles loaded on the top deck of 
McCarthy, ready to put out 
from Detroit with 250 cars for Cleveland. 
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Early Stalemate Expected i 
In Ford-UAW Talks 


(Continued from Page 2) 
charge its top executive personnel 


with gross incompetency.” 
* oa + 


on economic issues. 


British Industry 


Opens U.S. Office 
In Washington 


motive industry strengthened 
week by opening 
a national office 
here of the So- 
ciety of Motor 
Manufac- 
turers and 
Traders, British 
automotive trade 
association. The 
Washington office 
is at 921 17th St., 
N.W. 

Air Marshal Sir 
William Welsh Ge Witiam 
heads the new office, which will as- 


U.S. market. 
assist British trade delegations dur- 
ing visits here. 

“Our automotive industry, within 
three years after the war, has 
equaled its prewar production of 
some 500,000 units per year despite 
the fact that much of its plant was 
destroyed by enemy action,” Sir 
William said. “Britain has over- 
come this handicap and is, in fact, 
today the largest exporter of motor 
vehicles in the world and has, as 
well, increased its production of 
agricultural tractors by several 
hundred percent, compared to pre- 
war production. 

“American car manufacturers 
have always been most helpful to 
us, and our relations with them 
have been more than cordial. The 
society’s Washington office will be 
available to them at all times to 
provide information about our pro- 
duction, our cars, and other matters 
which may be of mutual interest. 

“While our U.S. sales for 1948, 
which totaled some 26,000 units, 
were most encouraging, we do not 
feel that our cars are actually in 
competition with American vehicles. 

“With but a few exceptions Brit- 
ish cars are smaller and consider- 
ably more economical to run than 
their American counterparts. This 
offers certain advantages to owners 
in crowded areas, while the low up- 
keep costs are attractive to individ- 
uals who desire economical motor- 
ing.” 















HUS, IT SEEMED certain that 
company and union representa- 
tives will enter the bargaining room 
at diametrically opposed positions 


Although Chrysler and the inde- 
pendent makers have not publicly 


WASHINGTON.—Britain’s auto- 
its 
bid for increased U.S. sales last 





sist British automotive manufactur- 
ers in opening and developing the 
The office will also 





4% 


stated their positions on the union’s 
latest demands, there was every in- 
dication last week that they, too, 
will turn the demands down when 
their negotiating sessions get under 
way. 

The wage clause in the Chrys- 
ler agreement expires May 165, 
with the rest of the contract due 
to continue in force for another 
year. This is the agreement which 
brought to an end last spring’s 
3%-week Chrysler strike. 

For the first year since the war, 
General Motors will be on the out- 
side looking in at UAW negotia- 
tions. The two-year cost-of-living 
wage past between GM and the 
UAW does not come up for renewal 
until 1950. 

The next quarterly readjustment 
in the GM worker cost-of-living 
allowance will be made June 1, on 
the basis of the government’s con- 
sumer price index for Apr. 15. 

On June 1, GM workers will re- 
ceive a guaranteed three-cent-an- 
hour raise in their base pay rates— 
a raise introduced last year by the 
corporation as an annual standard- 
of-living “imrrovement factor.” 


Kimball Accepts 
Government Post 


AKRON.—President Truman has 
appointed Dan A. Kimball, General 
Tire & Rubber Co. executive, as- 
sistant secretary of the Navy for 
air, To accept the government as- 
signment Kimball resigned last 





Don A. Kimball A. H. Rude 
week as a vice-president and mem- 
ber of the board of directors of 
General. 

A. H. Rude, vice-president of 
Aerojet Engineering Corp., a Gen- 
eral subsidiary, has been named 
by W. O’Neil, chairman of the 
board and president, as executive 
vice-president of Aerojet and man- 
aging director of General’s Cali- 
fornia operations to succeed Kim- 
ball. 

Aerojet Engineering Corp. is en- 
gaged in the research, development 
and manufacture of jet propulsion 
motors and is the largest manufac- 
turer of rockets in the world, 
O'Neil said. 





Croy Incorporates 
Incorporation has been completed 


by Don Croy Motor Co., Newton, 
Kans., which was capitalized at 
$50,000. Don Croy was named resi- 
dent agent. 


Scrappage Table - Trucks 


Compiled by R. L. Polk & Co., Detroit 


IN USE 


Number 
2,126,216 
2,332,585 
2,671,061 
2,804,196 
2,990,927 
3,302,761 
3,416,962 
3,318,782 
3,070,076 
2,962,614 
3,274,994 
3,535,661 
3,887,393 
4,150,072 
4,038,207 
4,318,706 
4,539,969 
4,838,378 
4,506,189 
5,462,973 
6,378,433 


TRUCKS 
End of 
Year 
1924 
1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942 
1946 
1947 


Year 
1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942-3-4 
1945-6 
1947 
1948 


Trucks in use, 12/31/24 


NEW TRUCKS 
sOLD 
Number 

333,150 
387,341 
327,965 
341,123 
527,057 
410,699 
313,884 
180,332 
245,869 
403,886 
510,683 
611,644 
618,249 
365,349 
486,748 
576,327 
640,697 
350,797 

1,348,789 
954,217 

1,085,174 


Total Trucks Surviving at 
Barring End of 
Number 


Year 
2,459,366 1925 2,332,585 
2,719,926 1926 2,671,061 
2,999,026 1927 2,804,196 
3,145,319 1928 2,990,927 
3,517,984 1929 3,302,761 
3,713,460 1930 3,416,962 
3,730,846 1931 3,318,782 
3,499,114 1932 3,070,076 
3,315,945 1933 2,962,614 
3,366,500 1934 3,274,994 
3,785,677 1935 3,535,661 
4,147,305 1936 3,887,393 
4,505,642 1937 4,150,072 
4,515,421 1938 4,038,207 
4,524,955 1939 4,318,706 
4,895,033 1940 4,539,969 
5,180,666 1941 4,838,378 
5,189,175 1944 4,506,189 
5,854,978 1946 5,462,973 
6,417,190 6,378,433 


1947 
7,413,607 1948 7,105,740 


24 YEAR SUMMARY 
2,126,216 


Trucks Failing Scrappage 
to Reregister % to Trucks 
or Scrappage in Use 

126,781 5.5 

48,865 18 
194,830 6.9 
154,392 5.2 
215,222 6.5 
296,498 8.6 
412,064 12.4 
429,038 13.9 
353,331 11.9 

91,506 2.8 
250,016 "a 
259,912 6.2 
355,570 8.6 
477,214 11.8 
206,249 4.8 
355,064 7.8 
342,288 7.1 
682,986 15.1 
392,005 

38,757 
307,867 


Scrappage 
% to New 
Trucks Sold 
38.1 
12.6 
59.4 
45.3 
40.6 
72.2 
131.3 


Surviving as of 12/31/48 





10,969,980 
13,096,196 


Scrappage, 1925 through 1948 
Average scrappage per year 


New trucks sold, 1925 through 1948 
Total in use, barring scrappage 





46 
Montana Levies 


$3 Use Tax 
On All Cars 


HELENA, Mont.—Gov. John W. 
Bonner has signed into Montana 
law a bill placing a $3 annual use 
tax on all automobiles. 

“I approved this bill (HB 284) 
with reluctance,” Gov. Bonner said, 
“for the reason that it places a use 
tax upon automobiles, which I do 
not like. 

“We direly need the revenue pro- 
vided for in this bill if we are to 
maintain our highways, construct 
new ones and not lose federal aid. 
The use tax of $3 does not become 
effective until next year and is only 
effective for one year.” 


Yntema Heads Up 


Ford Finance 


DEARBORN. — Theodore O. 
Yntema, 48, consulting economist 
for Ford Motor Co. for the last 
two years, has 
been named fi- 
nance vice-presi- 
dent and a mem- 
ber of the policy 
committee, Henry 


Ford II, president, 
announced last 
week. 


Yntema suc- 
ceeds L. D, Cru- 
; soe, who now is 

vice-president and 
%.'@. Davee general manager 
of the newly-formed Ford division 
of the company. 

Yntema is leaving his positions 
as research director of the Com- 
mittee for Economic Development; 
consulting economist to Lord-Ab- 
bett & Co., New York City; con- 
sulting economist to Stein, Roe & 
Farnham, Chicago, and professor 
of business and economic policy in 
the school of business, University 
of Chicago. 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
vs maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SERVICE MANAGER — Experienced Ford 
man to assume full control of principal 
city dealership located in the heart of the 
Catskills. Splendid opportunity for quali- 
fied man. Replies confidential. Box 2879, 
c/o Automotive News, Detroit 26. 


PARTS MANAGER for largest Olds dealer 
in Philadelphia. Must be familiar with 
Olds parts. Want only top-notch pro- 
ducer able to take complete charge. Sal- 
ary and profit-sharing. Exceptional op- 
portunity for right man. Box 2921, c/o 
Automotive News, Detroit 26. 


SERVICE 
MANAGER 


Unusual opportunity for aggressive, 
merchandising-minded man with suc- 
cessful record seeking unlimited future. 


Should be between 35-45, with expe- 
rience in Chevrolet or Ford. 


Exclusive dealership in large New Eng- 
land city. Liberal salary, bonus and 
percentage over all net profits. 


Write in detail why you think you are 
the man, enclosing snapshot. 


All replies confidential. Our employees 


know of this ad. 
Box 2925, 
c/o Automotive News, 
Detroit 26. 





AUTO PARTS AND ACCESSORIES 
SALESMAN with car dealer following to 
handle nationally known lines of auto 
parts and accessories. Exceptional earn- 
ings assured with our high commission 
arrangement. Anchor Auto 8u) Com- 
pany, 8400 Hough Ave., Cleveland 3, Ohio. 


PAINT AND BODY MANAGER—Must be 
experienced in , Painting and col- 


man. Box 2939, 
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HELP WANTED 


ASSISTANT TO MANAGER in small Chev- 
rolet dealership in Southwest. Must be 
qualified in sales and other phases of 
dealership operation. Salary and bonus 
based upon results obtained. Interest in 
business available when ability proven. 
Give complete information in first letter. 
Box 2918, c/o Automotive News, De- 
troit 26. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/. cents per word for one 
insertion or two insertions of the same 
copy at 12! cents per word. Cash in 
advance. 







GENERAL MANAGER — Desires position 
with large dealership. Seven years whole- 


sale, three years dealership management, 
prewar with Chevrolet. Fully qualified in 
all phases of operations. Can inspire all 
sales activities to be leader of locality 
and control same to assure high net profit 
for dealer, Can handle personnel efficient- 
ly and fairly. Public relations, personnel 
and labor relations experience in addi- 
tion. Salary and percentage of net profit 
expected. Age 41. Health excellent, 
married, good financial! and social posi- 
tion. Box 2945, c/o Automotive News, 
Detroit 26. 


WOULD YOU LIKE a strong right arm, 
familiar with all phases of dealership 
operation? Proven ability in business 
management, new and used car sales pro- 
motion and training of personnel. Inter- 
ested in associating with dealer in Pacific 
Coast or Rocky Mountain city of 10,000 
to 50,000 population. Family man, age 36. 
Excellent business and character refer- 
ences. No floater, but a quality man 
who wolud welcome opportunity to ac- 
quire an interest in the business. Box 
2910, c/o Automotive News, Detroit 26. 


GENERAL OR SALES MANAGER—Vol- 
ume producer, responsible, age 38, with 
proven buyers’ market managerial record, 
experience includes successful sales and 
dealership management, good organizer, 
excellent reference, married, 
large city. Reply in confidence, Box 
2924, c/o Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER. Small 
or medium sized General Motors dealer- 
ship. Eight years’ experience; age, 32; 
married; excellent references. Position 
with a future. Box 2934, c/o Automotive 
News, Detroit 26. 


MR. DEALER: DO YOU need an assistant 
to coordinate your new car, used car, 
parts and accessory departments into an 
outstanding successful volume operation? 
Have excellent record in these depart- 
ments at wholesale and retail levels— 
with the know-how to train department 
heads, salesmen and mechanics to mer- 
chandise, Interested only in position with 
volume-minded dealer. Married—age 43; 
best of references. Reply Box 2912, c/o 
Automotive News, Detroit 26. 


PARTS MANAGER—Experienced Chrysler 
Mo-Par with over 20 years’ experience in 
parts management and sales direction. 
Proven successful performance, Can 
guarantee results. West Coast preferred. 
Best of references. 46 years of age. Box 
2935, c/o Automotive News, Detroit 26. 


AVAILABLE: TRUCK DEPARTMENT 
MANAGER for a live truck organization 
with facilities for sales and service. I am 
and have been truck department manager 
for a Ford dealer for the past three 
years. Reasons for leaving, dealer and 
town too small for a real operation. 
Have complete knowledge of trucks and 
truck equipment. Past experience in sales 
with Service Motor Truck Co., General 
Motors Truck Co., and Reo Motors, Inc. 
Address Box 2943, c/o Automotive News, 
Detroit 26, 

ZONE SERVICE REPRESENTATIVE for 
automobile manufacturer. Knows modern 
shop methods, service management and 
promotion, aiso has wide mechanical 
background and experience. Married, good 
habits, good health, and excellent refer- 
ences. All replies confidential. Box 2928, 
c/o Automotive News, Detroit 26. __ 


PARTS DEPARTMENT MANAGER— 
Twenty years Chrysler Corporation expe- 
rience, wholesale-retail, well acquainted 
factory methods and service department 
detail. Prefer western states. Available 
immediately. Excellent references. Box 
2942, c/o Automotive News, Detroit 26. 


ABLE MANAGER-SALES MANAGER, now 
employed, seeks change and is available 
for G.M. dealership in city of 50,000 up- 
wards. 15 years Chevrolet experience. 
Top references. Box 2941, c/o Automo- 
tive News, Detroit 26, 





MANAGER 


With 20 years’ experience in auto- 
mobile sales, service, parts and a thor- 
ough working knowledge of business 
management. Employed at present but 


am desirous of a retail connection 


where my experience and knowledge 
will mutually benefit both a dealer and 
myself. 
BOX 2944, 
c/o Automotive News, 
Detroit 26. 


located in’ 


POSITION WANTED 


TRUCK SALESMANAGER: Neat appear- 
ance, 32 years of age, married. Complete 
truck sales engineering background cov- 
ering all phases of truck components, 
weight distributions, gear ratios, tire 
sizes, etc. Five years handling trucks 
and cars, three years straight trucks. 
Would prefer working as assistant to 
dealer who has trucks and cars, handling 
truck end of business. Territory prefer- 
ence: Texas or southwestern states. 
Available on 10 days’ notice. Familiar 
with factory to dealer procedure, service 
and parts. Answer Box 2929, c/o Auto- 
motive News, Detroit 26. 


CAPABLE GENERAL MANAGER AVAIL- 
ABLE to take full charge over all de- 
partments of volume dealership. Mature, 
reliable and a hard worker. Can operate 
successfully in a buyer’s market, Expe- 
rienced in all phases of dealership man- 
agement. Modern methods and maximum 
operating results assured. Base salary 
and percentage of profits. Southern or 
southwest location preferred. Box 2911, 
c/o Automotive News, Detroit 26. 

ACCOUNTANT-OFFICE MANAGER — 
Thoroughly familiar with G.M., Ford and 
Chrysler systems, income taxes and finan- 
cial statements. Prefer south or south- 
west. Write or call. J. F. Ranft, 14213 
Terry St., Detroit 27, Mich. 


DISTRIBUTORSHIP AVAILABLE 


NEW CAR 


DISTRIBUTORSHIPS 
AND DEALERSHIPS 
AVAILABLE 


For Further Information 
WRITE 
Box 2883, 
c/o Automotive News, 
Detroit 26. 








DEALERSHIP WANTED 


DEALER EXECUTIVE, volume operator, 
responsible, age 37, with successful buy- 
ers’ market managerial record. Expe- 
rienced in all phases of dealership man- 
agement. Will pay cash for dealership 
or buy part interest. Factory approval 
and maximum operating results assured. 
Please reply in confidence. Give details. 
Box 2946, c/o Automotive News, De- 
troit 26. 

DEALERSHIP WANTED. Prefer G.M. line 
in Michigan, Ohio or Indiana, 150 cars 
up. Can qualify with all divisions. Re- 
plies strictly confidential. Box 2931, c/o 
Automotive News, Detroit 26. 


WANT TO BUY—A good “Big Three’ 
franchise in Western U.S.A. Can qualify 
with factory. Box 2914, c/o Automotive 
News, Detroit 26. 


WANTED TO BUY: Auto parts business in 
southwest or western coast. Reply Box 
2930, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


NEW CAR AND TRUCK DEALERSHIP 
in Northern Pennsylvania town. Fran- 
chise calls for almost 200 units per year. 
Town of 50,000. Popular, fast selling 
line of cars and trucks. Business makes 
$25,000 per year. Can be made much 
better by expanding; territory very lucra- 
tive, two counties to draw from. $35,000 
takes everything. Will pay for itself in 
18 months, based on past experience. 
Other business interests reason for sell- 
ing. Write Box 2875, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE. Popular make 
car. Business netting $25,000 yearly. 
Partnership must be dissolved. Service 
department carries 75% of all overhead. 
Located within 30 miles of Boston, Mass. 
Parts, accessories and fully equipped 
service department all for $40,000. Box 
2917, c/o Automotive News, Detroit 26. 


ONE OF “BIG 3” dealerships in Western 
Michigan. Excellent territory, netting 
$20,000 yearly. Best of equipment. Of- 
fered with or without real estate. Will 
bear strict investigation. Terms avail- 
able, Owners dissolving partnership. Write 
Box 2936, c/o Automotive News, De- 
troit 26. 


HALF INTEREST AVAILABLE in 400-unit 
popular priced ‘‘Big Three’’ dealership to 
general manager with prewar experience 
who can qualify with factory and is capa- 
ble of assuming entire responsibility for 


the operation of a 400-unit deal. Reply 
Box 2932, c/o Automotive News, De- 
troit 26. 


DEALERSHIP, NOW HANDLING DODGE- 
PLYMOUTH. One of the best towns of 
10,000 population in the Piedmont of the 
Carolinas. Netted over $25,000 last year. 
New building; buyer can take over lease, 
Buyer must qualify with factory. Box 
2938, c/o Automotive News, Detroit 26. 


DEALERSHIP, now handling one of ‘Big 
Three’ line of cars and trucks in West- 
ern Colorado town, with good equipment, 
good location and in a very promising oil 
field. Reason for selling is poor health. 
Box 2873, c/o Automotive News, De- 
troit 26. 


NEW CAR DEALERSHIP for sale in Hol- 
lywood, Calif., at inventory price due to 
partnership termination. Box 2937, c/o 
Automotive News, Detroit 26. 
















































CLASSIFIED aN Nn DEPARTMENT 





BUSINESS FOR SALE 


ATTRACTIVE BUSINESS in a growing, 
prosperous Southern Florida community 
on the Gulf Stream, a leading line of 
boats and electrical appliances by a major 
manufacturer. Ideal climate and excel- 
lent business opportunity. Inventory of 
new merchandise at cost, only obligation; 
about $25,000 all lines. Sales volume 
annually, $150,000. No lease obligation, 
but excellent facilities available for terms 
if and as desired. Box 2933, c/o Auto- 
motive News, Detroit 26. 


AUTO AGENCY, including real estate, 
stock, fixtures and equipment. Located 
in county seat town, south of Mansfield, 
Ohio. A popular make car showing a 
good profit. Priced less than $50,000. 
Located on Main Street and U.S. High- 
way. Has body repair, wrecker service, 
etc. Terms can be arranged to reliable 
parties. Don’t hesitate as this business 
is priced right. Larimore Realty, 29% E. 
Third St., Phone 4572-6, Mansfield, Ohio. 


WISCONSIN GARAGES—Milwaukee: now 
handling Chrysler-Plymouth. Sold 220 
cars in 1948—$82,500. Garage near Mil- 
waukee, now handling Kaiser-Frazer— 
$26,000. N. Wisconsin, now handling 
Chevrolet, sold 250 in 1941. Garage, now 
selling Fords—600-car potential. Garage, 
now selling Fords, new building, 400-car 
potential. Ed Ihlenfeldt, 3314 W. Lisbon 
Ave., Greenfield 6-0300, Milwaukee 8, Wis. 


BUSINESS OPPORTUNITIES 


SOLE EXCLUSIVE FRANCHISE. Success- 
ful manufacturer of auto seat covers 
offers free to young man (or partners) 
with good common sense and desiring to 
become established in own retail and 
wholesale automobile seat cover business. 
This is a bonafide business proposition 
as proven by the large number of profit- 
able franchises now in operation. Unlim- 
ited opportunity for large earnings. If 
you are of the ambitious type, we will 
train you as we have successfully done 
with others. Investment required approxi- 
mately $6,000. Best of references must 
be furnished. Box 2947, c/o Automotive 
News, Detroit 26. 

AUTO SUPPLY SALES—$225,000 YEAR. 
75% wholesale, franchise for many top 
lines. Indiana city 30,000. Established 
by same owner, building 60x100, modern 
equipped, $55,000 stock, fully equipped 
machine shop for servicing. Employ 9; 
work 50-mile radius; price reasonable. 
Apple Company, Brokers, Cleveland, Ohio. 


AUTO SALES AGENCY — Sales $25,000 
month, Western Pennsylvania city, main 
highway, fast selling low priced car. 
New attractive fireproof building, 10,000 
square feet, nice show and salesrooms, 
fully equipped shop; price reasonable. 
Apple Company, Brokers, Cleveland, Ohio. 


FULL LINE FIRESTONE STORE—County 
seat town 18,000. Eastern Oklahoma. 
New stock and fixtures. Good lease. Ap- 
proximately $20,000 will handle. Have 
auto agency and cotton business. Can’t 
operate all. H. A. Morton, 2811 Okla- 
homa Ave., Muskogee, Okla 


NEW CARS WANTED 


1949 MODELS WANTED — ANY MAKE. 
Single or truck loads bought at a price. 
Immediate cash available. Phone, wire 
or write price. We are acquainted with 
factory details. All transactions confi- 





dential. Spaniol Car Company, 301 N. 
Seen’ Oklahoma City, Okla.; Phone 


USED CARS WANTED 





WANTED 
50—Taxicabs or Drive-Yourself Cars—50 
or New or Clean Used Cars 
Chevrolet, ned, Dodge or Plymouth 
Must Be Cheap 
Phone 989 . NEOSHO, MO. 
Phone, Wire or Write 
GEORGE SITLER, Manager 
BURTRUM MOTOR CO. 





WANTED — 1946-1949 cars. All makes. 


Write, wire or phone Waukegan Motor 
Sales, Inc., 519 S. Genesee St., Wauke- 
gan, Ill.; Ont. 8550. 


USED CARS FOR SALE 





LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 
In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








WE WHOLESALE 
All Makes and Models—'36s to ‘49s 
Phone or Wire. 


SUSK MOTOR COMPANY 


6647 S$. WESTERN AVE. CHICAGO 3%, ILL. 





USED CARS FOR SALE 








Indianapolis 
DEALER AUTO AUCTION 


In the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — 12:30 
Indianapolis’ Oldest 


Auto Auction 


“A Sale Run by Business Men in a 
Business Way” 


DUTCH STUART, Auctioneer 


Charlie Stuart Auto Auction 


1129 N. Meridian St. 
INDIANAPOLIS, IND. 


Riley 3585 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
* 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES — ON REQUEST 


Tel. Livingstone 8-3000 








AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 


AUTO AUCTION 


DEALERS ONLY 





Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 
’ 


Weekly Prices Mailed on Request 


MANEY MOTOR CO. 


MURFREESBORO, TENN. 











WHEELING, ILL. 


25 Miles North of Chicago on Route 45, 
Milwaukee Ave. . . . Phone Wheeling 348 


DEALERS AUTO AUCTION 
Every Friday . . . 12 Noon 
500-Car Parking Area 
Troy D. Lee, Prop. John Corrigan, Auctioneer 


USED CARS 
--- Wholesale - - - 


ALL MAKES - - - ALL MODELS 
‘40s to '49s — LARGE SELECTION 


GOLDHAR-ZIMNER, INC. 


Chrysier-Plymouth 


18500 LIVERNOIS 
DETROIT 21, MICHIGAN 
Phone: UNiversity 4-2800 


(Ask for S. Morris, Manager) 




















DOC GREINER'S 


BIG AUCTION EVERY THURSDAY 
Telegraph Rese, Rt. 24 
At the Ohio-Michi gan Line 
One mile — of Toledo 


A Clean Sale—Conducted for Clean Dealers 
Auction Phone oa Teasedey, Ki 2675 
Business waaen, Adams 6397 


80 Cars on hand for Wholesale at All Times 


Flying Di Dutchman, Inc. 


Madison TOLEDO, OHIO 











CHARLIE THALE'S QUINCY AUTO AUCTION 
(For Dealers Only) 
In Continuous Operation Since 1947 
Held Every Friday at Broadway Motor Mart 
Broadway — Tel. 3200—Quincy, i. 
(ith. . 104 at 32nd Sty 
nor Thomo ‘ae ‘Joo Russell, Auctioneers 
oodwill Offer: "Free Buy- Back Fees on 
‘49 Models) 
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USED CARS FOR SALE USED CARS FOR SALE 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Vp Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY I! A.M. 

Our buyers come to buy and our consign- 
ers bring their cars to sell. 1948 sales per- 
centage was about 63%, or 107 cars each 

Friday cs sold. 
Strictly Wholesale 
Dealers Buy — Dealers Sell 
Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation 
furnished. Call early for reservations. 
Transports available to move cars. 
GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 DYER, IND. 
Res.; Lansing, Ill. 730 and 
‘Lansing, i. 107R 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 




















WHOLESALE 
1940 TO 1948 CARS 


Largest stock of sharp, clean cars 
in Philadelphia at REAL wholesale 


prices. 






Courtesy car available for your use 
when in Philadelphia. 


= SHORE BROS. 


4225 CHESTNUT ST. 


Baring 2-6600 Davenport 4-1600 





New and Used Car Dealer. 








Ask for Wholesale Manager 


JOHN CORRIGAN trailer, and spare . Write, wire or 
Auctioneer phone for complete detailed information. AUTO SALES 
Cost new §$7,500. Sale price $3,850. - 
GEO. CASSIDY Broward Motor Sales, 435 N.E, 6th Ave., 
Manager Fort Lauderdale, Florida. CHRYSLER - PLYMOUTH 
@e 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


7043 So. Exchange Ave a 
"Chicago Is the Place to Buy Your 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 


val EVERY THURSDAY 








INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Ilinois St. 





WHOLESALE 
1949-1940 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia's Largest Used Car Dealer" 
439 CHESTNUT ST. PHILADELPHIA, PA. 

Wire or Phone ALiegheny 44450 


BUSES FOR SALE 
SCHOOL BUS FOR SALE — A 


N. Y. 


Chevrolet Co., Inc., Watkins Glen, N. 


ATTENTION BUS OPERATORS! 
on hand four used 
buses, 


cheap transportation, 


Roads, Lima, Ohio. 
TRUCKS FOR SALE 
| Remember . . . Every Wednesday | 
Detroit's Big Indoor Auto Trucks 
Auction Wholesale 
(Room for 150 Cars... Inside Heated tiie i 


Right in the — aes Detroit 
COL. BILL NAGY, Auctioneer LARGE SELECTIONS 
V/>, 34, and |-Ton Pickups 


Also |!/> to 3-Ton Models 
ROOSEVELT MOTORS, Inc 


4156 W. Roosevelt Road 
CHICAGO, ILLINOIS 
Established 25 Years 


SAM GOODMAN, Manager 


Aptco Auto Auction 
124 SPROAT ST. DETROIT, MICH. 
TE. 3-0244 - - - TE. 3-3129 


EX-TAXIS .. . 1946-47 


CHEVROLETS PLYMOUTHS - FORDS 
PACKARD oT eo 10 
UANTITY OF 4 TO 1 
EXCEPTIONALLY Soop CONDITION 


R. A. AGENCY 


4733 CHESTNUT STREET Wire or Phone Sacramento 2-7850 
SHerwood 7-1700 PHILA. 30, PA. 


HORSEHEADS, N. Y. DANVILLE, PA. 
EVERY FRIDAY EVERY WEDNESDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 


- - - DEALERS ONLY - - 


is located adjacent 
on three railroads and 
‘airlines. 


FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT pa TIMES 
Inside Sales Pavilions with Modern Restaurants 
RONALD D. WEST, Owner 
TEX RICKARD, Auctioneer 











Danville, Pa., is 75 miles 


Horseheads, N. Y., 
North of jHarrisburg, 


to Elmira, N. Y., 








AUTO AUCTION 


TUESDAY, MARCH 22ND, 1 P.M., AND EVERY TUESDAY THEREAFTER 
STRICTLY WHOLESALE . . . DEALERS ONLY 
PLENTY OF SPACE .. . HEATED BUILDING 


This is our first auction. Your cooperation appreciated. 
Our Pledge (A SQUARE DEAL TO BUYER AND SELLER.) 


PETER DUNCHACK, Promoter 


R. K. PATTIN, Auctioneer 
15759 PURITAS SPRING ROAD 


Cleveland, Ohio 


Winton 2000 Main 3151 












4200 N. BROAD ST. 


Philadelphia's Oldest and Most Dependable 





OFFENHAUSER RACER FOR SALE—Cus- 
tom built 1948 by Curtis, in new condi- 
tion, complete with Pat Warren rear end, 





Dealers Meet at the Cross-Roads of America 


Phone Lincoln 5383 





! 
We have in stock a new 1946 Chevrolet 
43 passenger school bus, equipped with 
deluxe aluminum body, built by Mercury 
Aircraft Corporation of Hammondsport, 
750x20—10-ply tires, Leece-Neville 
Alternator Generating unit. Will sell at 
considerably less than dealer's cost. ~_ 


We have 
Superior city type 
powered by Ford engines, all in 
good running shape. If interested in good 
contact McCrary 
Motor Sales, Findlay and Prosperity 





















TRUCKS FOR SALE 





end dump body and new hoist. 


Broadway, Green Bay, Wis. 
Howard 6380. 


ae PARTS FOR SALE 
WHOLESALE PONTIAC PARTS, 





fender parts for all models, 
ice, liberal discount. 
Pontiac, 
New Jersey. 


750 WRECKS ON HAND 






ments made promptly. 
Wrecking, 
Ohio. 


each. No. 587541 oil 
Any quantity while they last. 
1069, Jackson, Tenn. 


seals, 35c 


write, phone. 
Inc., 4016 Allston Ave., 
Ohio. Melrose 7275-6-7. 


Cincinnati 














One of the Largest Chrysler Parts 
Dealers in the Midwest 
e 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
* 

Send Us Your Order 
We Ship Anywhere 
e 
11310 JOS. CAMPAU 
DETROIT 12 
Phone: 
TWinbrook 2-7500 






















BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 







Wholesalers: We Are Quantity 
Shippers...Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 
“EDGE OF THE LOOP" 
1000 S. Wabash Phone WABash 1030 
CHICAGO 5, ILL. 





1941 PONTIAC 194! 


Bumper Bars 


Gravel Aprons 
Both Front and Rear 
THOMS PONTIAC 


5225 Delmar St. Lovis 8, Mo. 
ROsedale 4800 


“THOMS HAS THE PARTS" 












OLDSMOBILE 
PARTS AT WHOLESALE 


» Largest Oldsmobile Parts 
Depot in the pies States 
INCLUDING SHEET M . FRAMES 
HOODS, DOORS an 


HARD-TO-GET PARTS 
HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 233! 
1540 S. Figueroa St. 












Los Angeles 15 


SHOP EQUIPMENT FOR SALE 


plete, in excellent condition. 
wheel balancer complete with cabinet, 
face plates and studs. May be bought 
or separately, very cheaply. 


together 
880 S. Main St., Fall 


Everett Motors, 
River, Mass. 





We Sell Everything 
FOR YOU! 


Automotive News 





Telephone 


large 
stocks of hard-to-get parts, body and 
Fast serv- 
Walter H. Schultz 
16-20 Passaic St., Trenton 8, 


at all times. 
Parts from Ford to Cadillac. Write, wire 
or call us for all hard-to-get items. Ship- 
Kenny’s Auto 
1020 Prosperity Road, Lima, 


MOPAR PARTS No. 996378 oil seals, 40c 

each. 
P. O. Box 
FORD PARTS shipped anywhere. Call, 


Tranter-Williams Motors, 
9, 












MARGOLIS 




















MODEL 20 BEAN WHEEL ALIGNER com- | 
55J Bean ' 


SHOP EQUIPMENT FOR SALE TRUCK EQUIPMENT FOR SALE 






bins, hundreds in stock, set up, wrapped 









dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We stock 
what you sell, Machinery and Equipment 
Exchange, 3400 W. Fort St., Detroit 16, 
Mich. Telephone TAshmoo 5-2310. 










Tow Bar Sales Company 
Direct Factory Distributors 

100 So. CLINTON ST. CHICAGO 6 

DE 2-0700 - AN 3-8888 - DO 3-8373 























Used Shop Equipment 
For Sale 


EXCEPTIONALLY S0ee CONDITION 
BARGAIN PRICE! 







I1—Bean front end machine—New turntables; 
A-! condition 

I—Single Post Globe Hydraulic Hoist 

2—Aro Oil Drain Tanks 

I—Aro Lubricating Tank 

2—Flex Shaft Grinders 

4—Oil Hi Boys with Pumps 

3—Small Parts ae Cases 

I—14-foot Glass Show Case 

17—Parts Tables with Risers, Brackets and 
Glass Dividers 


Phone or Write: 


MUNCEY CHEVROLET, INC. 


8100 W. McNichols Detroit 21, Mich. 
Telephone: UNiversity 3-7000 










used by Hospitals, Ci 
Funeral Directors and Veterans and Serv- 
ice Groups in every State. 






SEDAMBULANCE DIVISION 
F. H. McClintock Company 


2-8936 2400 N. Michi 
4-0513 


Phones: 
LANSING, MI 








AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION FORT WAYNE, IND. 


11:30A Bring your cors or send them Monday, Monday Nite 
a ollie 


or Tuesday A.M. Our guarantee: You must be satisfied. 


Call us for Hotel Reservations: 
EASTBROOK 1254 


FORT WAYNE AUCTION CO. 
(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IND. 














EVERY THURSDAY — 12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD 













CINCINNATI, OHIO 







Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 


COLUMBUS' ORIGINAL AUTO AUCTION 
---Every Friday - - - 
RAIN or SHINE 


SAME LOCATION 


CAPITOL MOTOR CAR CO. 


Cor. Olentangy River Road and W. Goodale 
COLUMBUS, OHIO 


Inside Storage Dealers Only 






New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 J or Two Years $14 
me ec | 6M 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 















CORRE EERE EEE HEHE EEE EEE EEE HEHEHE HEHEHE EEE EEE HEHEHE EEE EEE EE HEE 





Street Address 


TRADE CONNECTION: 
Truck Dealer [_] 
C) Financial [] 


Manufacturer [] 
Supplier [] 


Car Dealer [] 
Jobber [] 


Insurance 


3-21-4 
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1—1941 GMC 6x6 with 5-yard sides, 7- = IMMEDIATE DELIVERY—New steel parts | 35 NEW FOUR SPEED TRANSMISSIONS 
for 1%-ton Dodge yd complete with 


$1,200. 1—1941 C.O.E, Chevrolet ‘vith and cartoned for immediate delivery. We emergency drum and dle—$50 each. 
Grico tandem attachment installed in also have available new and used lockers, Essell Bus & eeknwenn Company, 19 
1944—-$1,200. 1—1946 GMC Tractor air new benches, Parker vises, tool boxes, Euclid Ave., Newark 5, N. J. 

brakes, completely equipped 426 cu, inch Black & Decker electric tools and grind- MISCELLANEOUS 

motor. Excellent shape—$3,000. Inter- ers, Lyon tool toters, tool stands, paint 

national Harvester Company, 148 North storage cabinets, drawer files and hun-|&®NGINE REBUILDING — P 









Cadillac, Chrysler, DeSoto 
and Dodge Dealers!!! 
SEDAMBULANCE 


“STANDARD SEDAN— 
AMBULANCE CONVERSION" 


Is the Answer to Your 7-Passenger 
This inexpensive conversion is now 


and State | Police, 


Contact: N. E. LINN, General Manager 
























































































Roem awenwer wanes 





OLDSMOBILE SPQCKET™ 


It’s the automotive news sensation of 1949—Futuramic power for America’s 


Oldsmobile’s ‘* Rocket’’—new high-compression 8-cylin- 
der engine. 135 horsepower plus improved gas economy. 


only Futuramic car. All new in concept and design, Oldsmobile’s ‘*Rocket” 
engine means unbelievable smoothness, quietness and flexibility . . . com- 
bined with sensational acceleration. For this is the engine that makes high- 
compression performance—tomorrow’s kind of performance—a reality on 
the highways of today. And this revolutionary new power plant, plus “no- 
clutch, no-shift” GM Hydra-Matic Drive as standard equipment, is featured 
in the spectacular new lower-priced Futuramic “88” as well as the big, 
luxurious Oldsmobile “98.” It’s not surprising Oldsmobile dealers across 
the country are looking ahead to the biggest year in their history with 


this sensational new line of ‘“‘New Thrill’ cars—the Futuramics for 1949! 








